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UMBERMEN everywhere are interested in the care of 

lumber by those final distributers, the retail lumber- 
men of the country, and in the methods of handling lumber 
used in the retail yard. In various parts of the country are 
yards that closely approach the ideal and that have in them 
suggestions of great value to the retail lumber trade gen- 
erally. To bring the ideal retail yard to the knowledge of 
retailers generally has been a service performed by the 
AMERICAN LUMBERMAN. 

In the past it has published many plans of retail yards, and 
during the last few months it has visited a number of yards 
that are said to be among the best in the country and by 
photography has recorded their important features so that 
these ideal yards might be visualized by the trade at large. 








A feature of the meeting of the Nebraska Lumber 
Dealers’ Association at Lincoln, Neb., this week was a pi'esen- 
tation by the AMERICAN LUMBERMAN of a series of mammoth 
enlargements of what is considered one of the best retail lum- 
ber yards in that state—the yard at Neligh, Neb., owned and 
operated by J. J. Melick & Sons. These enlargements in- 
cluded a general view of the yard and detailed views showing 
alleys, sheds, office etc. 

A reduced reproduction of one of these photographs—the 
general view—is presented on this page. These photographs 
were of much interest to the scores of retailers present, who 
were enabled to study both the principal features and the 
details of a yard not only of exceptional merit in a general way 
but especially adapted to the needs of retailers in that State. 
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Send for Catalog illustrating the Mathews Labor-saving Gravity Conveyer for 
handling LUMBER, LATH, SHINGLES, DIMENSION STUFF, FLOORING, COOPERAGE 


STOCK, etc. Now in extensive use by manufacturers, wholesalers and retailers. 









Branch Factories: 
TORONTO, ONT. 
LONDON, ENG. 


Main Office & Factory: 
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Perfectly dried 
OUR SPECIALTY 
and worked. 

Quarter-sawed 
Made from our own White Oak 
timber from one . 
boundary, insuring Flooring 
uniform color and 
texture; manufac- Thicknesses: 
tured at our new 3-8" and 13-16" 
hardwood flooring Standard Widths 
plant. 


Latest Improved Dry Kilns and Machinery. 


Your Inquiries Solicited — Quick Shipments Guaranteed. 


Yellow Poplar Lumber Co. 


COAL GROVE, OHIO. 
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harmonizes with the richest furniture and enhances the appearance of any 
room. It appeals to people who look to durability, health, cleanliness and 
beauty, and dealers will find quality, grade and uniformity unsurpassed 
in our 


“Finest Maple Flooring” 





Quality with us is paramount, but it is attained at a cost that is not 
prohibitive because of our modern fast feed machines, thorough organiza 
tion and long experience in the manufacture of flooring. 


Dealers who handle “Finest” say “It sells itself”Write for prices. 
We can also furnish ‘‘Seal Brand” Damp Proof Treated Flooring. 


W. D. Young & Co., Bay City, Mich. 
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A NEW BUILDING PROFESSION. 


Those who are in touch with actual building affairs 
know that one of the costs of building is the uncertainty 
connected with bidding upon the usual plans and speci- 
fications. The architect may have been working over the 
plans for months, but usually only a week is allowed for 
the contractor to study them before making his bid, no 
matter how elaborate or complicated the proposition may 
be. Sometimes the architect supplies a bill of materials, 
but this is not guaranteed and often is grossly inaccurate. 
The contractor is not safe unless he does his own estimat- 
ing; nevertheless, in view of certain optional features 
outside of his control, it is necessary for him to include 
a considerable margin for possible errors in quantities, 
which increases the cost of building. 

In England, and in foreign countries generally, quantity 
surveying is an established profession. Plans and speci- 
fications are turned over to the quantity surveyor, who 
makes out the bill of materials and is paid for his work. 
Doing nothing else than this, his reputation must stand 
ir fall by the accuracy of his work, and while it is no 
more guaranteed than the bill of materials furnished 
ly the architect it follows from the above that the 
juantity surveyor who made mistakes in his work would 
soon have no more work. 

This would put the bidders more nearly upon an 
‘quality in making their bids and result in closer and 
lower figures than are now obtained. This subject is 
widely discussed in the engineering journals at the present 
time and probably this feature will soon be widely intro- 
duced in American building practice. An American 
Institute of Quantity Surveyors has already been estab- 
ished, with headquarters at 571 California Street, San 
francisco, Cal., and local councils are being established 
n different cities. 


SHIPPERS INDIFFERENT. 


The AMERICAN LUMBERMAN is advised from Washing- 
ton that the Interstate Commerce Commission is finding 
some difficulty in getting shippers to take an interest 
in the hearings on the proposed 5 percent increase in 
freight rates in Official Classification territory. Comr- 
missioner Harlan let it be known that the commission 
purposed to give shippers all the opportunity they wanted 
to participate in these hearings and to crossexamine 
witnesses for the railroads and introduce their own testi- 
mony. It was hoped that this announcement would 
stimulate the shippers’ organizations to action, but so 
far there has been very little response, and the commis- 
sioners contemplate sending out a special appeal to such 
organizations in the larger cities in the Official Classifi- 
cation territory, asking them to appear before the com- 
mission and present reasons why the increase should 
not be granted, or at least to show that a horizontal 
increase in all rates should not be made. 





CEMENT’S INSTABILITY. 


The engineering journals have had a good deal to say 
regarding the collapse of a 7-story reinforced concrete 
building at Cedar Rapids, Iowa, on November 14, while 
the roof was being poured, killing a number of working 
men. The exact cause of the difficulty seems uncertain. 
The coroner’s jury blame the contractor, stating that 
the cement had not hardened sufficiently before the 
frames and bracing were removed. On the other hand, 
the contractor charges a weakness at a certain point of 
the design not sufficient for the stress upon it, even if 
figured upon cement at its maximum seasoning and 
strength. The fact seems to be that the handling of con- 
crete in modern buildings is yet in the experimental 
stage. The engineers have reduced it to formulae, but 
the ‘‘unexpected’’ too often happens. Wood seldom if 
ever disappoints. 





EDUCATION AND THE TRADES. 


Architecture and Building of New York City, in its 
November issue made the following editorial remarks 
regarding labor union conditions in the building trades: 

The work people in the realm of architecture and build- 
ing have been helping themselves: they have got things 
fixed so that they get the lion’s share, with the risk of 
loss reduced to the absoiute minimum. Their employers 
tried unions of the same kind, but for some reason or other 
the law does not look with the same complacency upon 
these unions as it does upon trade and labor unions. The 
fierce light that beats upon the throne of the privileged 
in these days will be found before long beating around 
some of the trade unions. Anyone who would understand 
the conditions existing in our world must take cognizance 
of labor conditions and the labor question. They are the 
foundation of architecture and building. They affect the 
cost, that bugbear of the artist. 


The Building Age of New York City also says that 
good mechanies in all lines of building trades are be- 
coming scarcer every day; that good men are hard to 
find, and that they demand more pay and do less work 
than ever before. It charges this to limiting the number 
of apprentices. It recommends trade schools as_one 
remedy and mentions Columbus, Ohio, and Gary, Ind., 
as two points where trade schools are doing practical 
work in teaching carpentry and other building trades. 
It might also be mentioned in this connection that a very 
practical furniture making course is being conducted 
in connection with the public schools at Grand Rapids, 
Mich. 





SAVE THE BIRDS. 


The damage of timber by insects is a matter to which 
lumbermen have not hitherto given a great deal of atten- 
tion, because of the fact that remedial measures to a 
large extent appear impossible. Insect damage is esti- 
mated to amount to about $200,000,000 annually. While 
much of this can not be prevented the Forest Service 
in some instances has headed off especially severe depre- 
dations by destruction of diseased timber, as in the case 
of the pine bark beetle in the Black Hills of South 
Dakota. The increase of insects is checked largely by 
their natural enemies the birds, and it is quite certain 
that if bird life is not preserved owners of timber will 
share with the farmer the loss due to increased damage 
from insect depredations. Fortunately, the great ma- 
jority of wood eaters live upon dead and down timber; 
but the number that attack live bark, wood and foliage 
are sufficient to make the problem a serious one, 
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REVIEW OF CURRENT LUMBER TRADE CONDITIONS. 


Notwithstanding the fact that actual trade conditions have not materially improved, 
prevalent among business men is a cheerfulness that has done much to dispel the gloom 
and despondency so evident last fall. Sentiment is swinging. Trade evidently has 
turned for the better, and there is a prophecy that in the immediate future conditions 
will relatively be better. Of course a boom can hardly be expected, but taking the 
lumber business in Chicago for the last two weeks as a criterion conditions are get- 
ting better. Mill representatives and wholesalers of yellow pine say that they have 
sold—really taken orders—for more lumber the last fourteen days than for any like 
period in 1913. Of course they have been taken at prices that were as low as any 
business done in the last twelve months. There has been no improvement, accord- 
ing to them, in yellow pine values. In the hardwood trade wholesalers are unanimous 
in the belief that quotations are on the uptrend. Inquiries are more numerous and 
demand is swelling. Veneer manufacturers are booked several weeks ahead and are 
rushing their business. Sash and door men as a rule are working ten hours a day 
and the greater activity is seen in other branches of trade; for example, the steel 
men are getting more orders, although their average size is said to be not large. 
Things look so good to them that plants that have been shut down for some time are re- 
ported about to make preparations to resume operations. Money is easier. Banks 
are gradually turning to mercantile paper and the short term security market as an 
outlet for accumulated funds. Traveling men are meeting with a normal demand. 
Underlying conditions, therefore, would lead one to believe that with anything like 
normal crops this coming season a remarkably good and steady business should fol- 
low. Until more is known, however, of the outcome of agricultural resources business 
may be expected to move along gradually but nevertheless move onward to a higher 
plane. 

s * ~ 

Lumbermen on closing their books found that the year just ended was not so bad 
a year after all. The impetus given to trade the first six months was sufficiently 
strong to counteract the dullness that began in midsummer and continued until the 
close of the year. The foremost of the lumbermen showed a balance on the right 
side of the ledger, and it is especially pleasing to them now that trade is assuming 
a brighter aspect and that there are indications that this year’s lumber business will 
be normal after all. A notable feature of the trade has been the steady and in- 
sistent growth in building construction the last month of the year notwithstanding 
the fact that everybody was complaining about trade in general. December, 1913, 
the figures of 83 cities showed a decrease in building operations of only 10 percent, 
as compared with the corresponding month of 1912. Boston, Holyoke, Lawrence, 
Mass.; Cleveland, Memphis, Dayton, Nashville, Philadelphia, Portland, Me., all 
showed decreases, but the showing on the whole was encouraging. The metropolitan 
districts of New York showed a loss of only 1 percent; Chicago showed an increase 
of 18 percent; Brooklyn, 24 percent; San Francisco, 79 percent; Detroit, 34 per- 
cent; Buffalo, 257 percent; Cedar Rapids, 216 percent; Hoboken, 299 percent; 
Pasadena, 199 percent; New Bedford, 140 percent; Norfolk, 144 percent, so, as will 
be noticed, extreme activity has continued in many of the cities of the country. It 
may be conceded that so long as weather is suitable for building there will be a 
prospect of fair call for all the leading kinds of lumber that enter into building 
construction. Another feature of the trade, one that will turn the tide from a slow 
to a good market quicker than anything else, is the fact that stocks in the hands of 
retailers and large consumers are very low and they will therefore be forced into 
the market for material to carry them along even if they do not decide to stock up 
for future use. The adverse feature of the market is that prices are still as low as 
they were last summer, but the fact that yards are buying may be taken to mean that 
they have reached the conclusion that the market has reached rock bottom and that 
now is a good time to buy. It is too early in the season to expect a heavy movement 
of lumber, but the current buying for evening up assortments is large enough to 
make lumbermen feel optimistic. 

* * * 

Speculative buying is held in abeyance, and possibly some time will elapse before 
much of this kind of business is placed. A rising demand from retailers and city 
builders and the manufacturing lines must come before there will be a distinct im- 
provement. The furniture industry, for example, is not ready to buy lumber freely 
and probably will not until after results of the exhibitors have been reported. Rail- 
roads also are still holding off regarding their coming season’s contracts; nor is 
there much chance for improvement in this branch of the industry until the Inter- 
state Commerce Commission shall have reached some decision as to what it will do 
with reference to the railroads’ demands for a 5 per cent advance in rates. There 
tore that the lumber trade may expect for the first half of the year anything but a 
fair quantity of inquiry from the rural communities, based on last year’s crops and 
the prices that are being obtained therefor on a conservative operation of general 
industries and on the building requirements in the more prosperous cities and their 
suburbs, is hardly to be expected, and while these three elements will do much to 
keep the manufacturers’ stocks low they will not cause a demand large enough greatly 
to enhance values. What is wanted is a rising demand that shall absorb accumula 
tions and cause scarcities in important items, with a well sustained movement through- 
out the country. Heavy railroad and ear factory buying would do this more quickly 
than any one other thing, but so far reports indicate that the companies have not 
resolved as to what they will do in making improvements or installing new equip- 
ment, although an occasional order is placed. 

* * * 

Reports from the producing southern pine centers are to the effect that yellow 
pine is gradually improving. At Beaumont buying in some lines is reported brisk, 
especially for building material. The market for the first half of January is said 
to be fully as good as that for the corresponding period last year and the beginning 
of heavy spring buying at all Texas points is looked for by February 1. Exporters 
report a little more activity, several million feet of timber being sold at slightly im- 
proved prices. Railroad business is still dull, however. In New Orleans opinions 
regarding yellow pine demand still conflict. There is a slight improvement in the 
retail yard demand and inquiries for export are more brisk and the demand for 
timbers is stronger, although there the market lacks snap. Yellow pine manufac 
turers are eagerly waiting for the railroads to get back into the market. What they 
would like to see is extension of roads, to open up a new country. At Houston manu- 
facturers are feeling a good deal better since the holidays. The demand from the 
Mississippi Valley and middle West for yard stock and timbers is steady and is ex- 
pected to improve as spring advances. Logging conditions in eastern Texas are not 
good, as heavy rains in the last few days have interfered with work. In Louisiana 
there is a better tone, although actual improvement is of a spasmodic nature—orders 
numerous one day and none the next. The principal items called for are heavy tim- 
bers and boards, although the smaller mills have a good call for mixed cars. Okla- 
homa and northern Texas are steady buyers. At Shreveport manufacturers report an 
active inquiry and are firmly of the belief that yellow pine has taken a turn for the 
better. Prices, however, are unchanged. Inquiries have been numerous and some of 
the mills are said to be unable to handle more than 25 percent of the orders on 
which they have received inquiries. In Mississippi mills that closed down for the 
holidays for repairs have resumed, and some of the small mills that closed down last 
fail are preparing to start up. Most of them it is thought will be operating by 
February 1. At Meridian, while business has not undergone any notable change, an 
undertone leads manufacturers to believe that orders will be more numerous shortly. 
In Florida and Georgia general conditions are about the same and manufacturers 
are in a waiting mood. In Chicago business is better than it has been for many 
months. Mill operators and wholesalers report that orders for all kinds of yard 
stock are numerous, the only regret being that prices are at such a low ebb. At St. 
Louis the yellow pine market is gradually becoming more active. The consensus is 


that buying from lineyards, factories, railroads and car shops will begin within a 
short time. In Kansas City trade is on the uptrend. More orders for yard stock 
are received by some of the manufacturers than at any time within the preceding 
eighteen months. Specials are being gradually eliminated. Yellow pine stocks in 
Pittsburgh are steadily growing less. In the Kast the market is not nearly as strong 
as in the Central States. However, it is no weaker and, while buying is not active, 
retailers have little stock on hand and an improvement in the building construction 
line would force them into the market. 
* * * 

Pacifie coast manufacturers feel in a slightly more optimistic frame of mind. One 
of the principal factors that have cleared the business atmosphere in the West is 
the passing of the currency bill, and while it is too early to say what the ultimate 
outcome of this measure will be the fact that it is out of the way has caused more 
confidence and business in general shows considerable improvement, and this not 
withstanding the fact that the holiday period is hardly over. At Portland quota 
tions are said to be firmer than for several months, which would indicate that bed 
rock had been reached and a change from now on may be looked for. Many of the 
mills on the Willamette River are closed down and some of those still in operation 
are working on advance orders, with a view to closing down as soon as they are 
able unless the market firms up rapidly. The biggest volume of trade now done on 
the Coast is for foreign countries. The manufacturer would feel pretty well satis 
tied if the rail business were as active as that of offshore. Western Washington has 
been swept by the worst storms since 1904, which have caused landslides and wash 
outs, delaying and crippling railroad traffic and hampering inland sawmill operations. 
Tacoma reports some buying and prices stiffer and showing an upward tendency 
There does not seem to be much opportunity to take orders at better prices than 
those obtaining at the close of last year. The mills are gradually opening up on 
Puget Sound and not much change appears in the volume of business done. Shingles 
have advanced slightly in price and cedar siding is scarce and firm. The market 
remains quiet in the Flathead Valley; all retail yards in that part of the country 
have low stocks, which speaks well for the future. Crop conditions in eastern Mon 
tana are very good. It is said that a large amount of railroad building will be com 
pleted this year. The recent heavy rainfalls that did so much damage in Washington 
were a Godsend to a large part of California and will spell big business for the Jum 
ber yards of the interior later on. Larger fruit crops are assured and the orange 
crop has been saved from damage thus far. The redwood mills are resuming opera 
tion after the annual shutdown. Stocks of white and sugar pine at the leading 
mills are ample. The plants will reopen after the snow goes and the cut for 1914 
is expected to be fully up to normal. 

* * ~ PR 

Northern logging conditions were not ideal up to last Monday. Swamps were 
in such condition that many of the white cedar producers stopped cutting, for 
they were unable to haul out many logs. Last Monday real winter weather 
arrived and the mercury dropped to zero at many points. Work in the woods is 
now being rushed. There is a little snow, but generally speaking logging condi 
tions could be greatly improved. The wholesaling of white and norway pine ani 
hemlock and cedar is resting under the customary midwinter quietude. The 
market is steady, but the demand is slow at this time. Manufacturers hav 
completed their inventories, and while the last few months of the year were not 
satisfactory the size up shows that there is no marked surplus of stocks anywhere. 
Retail supplies are light and a good spring trade would wipe them out. In the 
East the white pine dealers report a little improvement in demand over last 
week. Prices are uniform. In hemlock a better price is reported. Hemlock 1s 
searce and should get firmer from now on. Trade in Buffalo is quiet, but prices 
are steady. 

* * * 

Consumers of hardwoods have practically closed their inventories, which have 
shown stocks to be badly depleted. The general tendency seems to be to re 
sume buying for the season where prices are suitable. Rumors are rife that 
concessions have been made the last few weeks, and were especially pronounced 
in:the Chicago market last week in an endeavor to force the market. This is 
a feature that should be eliminated, for consumers do not like it and manu 
facturer and wholesaler will find that they can sell lumber more readily on a 
firm market. Already reports would indicate a considerable increase of buying by 
large consumers in the cities. For the most part mills have sufficient orders 
ahead in addition to those received daily to keep them busy for some time, In 
Louisville the demand is improving right along, and after the factories have com 
pleted their inventories they will be in position to determine requirements for 
the coming year. Furniture and factory manufacturers will hardly begin to buy 
heavily until after the shows have been concluded. Reports already received 
from the exhibitions are to the effect that trade has been good. Railroads are 
not buying much, which is considered one of the worst features of the market. 
The vehicle and implement trade is in pretty good shape. In Memphis, while 
business appears to be improving, the dullness during the greater part of last 
month was so pronounced that prices have been somewhat lower. The easiness 
in values is said even to have reached the lower grades of cottonwood and gum. 
Demand continues good, but offerings are freer and holders therefore seem a little 
less independent. Two or three of the mills have shut down and will not open 
until their stocks have been substantially reduced. These mills have suffered 
heavy losses during the last two years owing to floods in the Mississippi and do 
not intend to take the same chance this year. In the North stocks are in strong 
hands. Prices are firm. Nothing is seriously the matter with the hardwood 
trade, and with the coming of a normal spring demand from consuming factories 
and yards the market should be back on the same basis as a year ago. 

* * * 


North Carolina pine shows considerable improvement in sales over a week ago. 
Box bark strips are in good demand, with prices firm. The average price for 
about 2,000,000 feet sold last week was said to be about $11.75. Inquiries are 
many, but are believed to have been sent out largely to feel out the market. 
At Baltimore the demand was encouraged up to the arrival of the cold wave. 
Receipts, however, have not been large and with anything like a normal move- 
ment stocks in that city would be readily absorbed. In Boston the market is 
unsatisfactory; some orders have been placed but at prices that were considered 
altogether too low. 

4 * os 

While cypress orders are still jargely for mixed cars the increase of bookings 
this week over last is of such character as to lead manufacturers to believe 
that by February 1 the demand will return to a normal basis. Car supply is 
easy, shipments are made promptly and the general outlook is considered good. 
Prices rule firm. Jn St. Louis and Kansas City the market shows more strength. 
Retail yards and factories are getting into the market. The situation seems 
favorable from the manufacturers’ standpoint. The prevailing tone in the East 
is still quiet, buyers not showing much interest in* stocks. 

* * * 

Eastern spruce is having a heavier call, but the price still is unsatisfactory te 
manufacturers. It is altogether too early to expect the market to show any 
marked signs of quickening, but many retailers in the East have gotten through 
with their stocktaking and are replenishing their depleted assortments. Mills 
are running and manufacturers are keen for orders, with the result that some of 
them are marketing their product at a reduction. Others continue to pile their 
lumber in expectation of a rise in the early spring. 
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SHOULD A FEDERAL CORPORATION HAVE ETHICS? 


The plans of the administration for denaturing the country’s corporations are 
rapidly becoming public property. The Washington correspondents late last week 
ecured some details of the legislative program that has been prepared for the Presi- 
ient’s approval, details that are indicative of some turbulent times ahead in Con- 
sress. The time has hardly come for analysis of the various steps proposed, although 
very industry should be prepared to make its protest, if the need arise, against any 
warranted invasion of private rights, which still do exist in spite of all that has 
een said to the contrary. 

Inasmuch, however, as some sort of Federal control or supervision of corporations 
igaged in interstate commerce seems to be practically assured the time has come 
» consider the basis of regulation as well as its object. 

Is Federal control of interstate business desired solely for the purpose of bringing 
wut free and unrestrained competition? Is it desired as a means of freeing cor- 
rations engaged in interstate commerce from the bonds of trade ethics and of 
lowing a return to the once prevalent competition that is based on fraud, secrecy 
d misrepresentation? Or is it desired as a means of eliminating fraud and mis- 


presentation and of restoring ‘‘competition’’ to respectable standing in the vocabu- 
9 
ry 9 


or a number of years the Government has taken the position that all competition 
legitimate, excepting only rebating by common carriers. By inference the Govern- 
ent today takes the position that there are but two legitimate factors in trade, the 
aunufacturer and the consumer. In the liquor industry is to be found one notable 
ception to the governmental attitude of nonrecognition for the retail merchant. 
ie internal revenue law specifically recognizes the retail liquor dealer, assessing 
rainst him an annual tax of $25, as against a tax of $100 imposed on the wholesale 
yuor dealer, The retail liquor business by virtue of this distinction in taxes receives 
e stamp of legitimacy and the Government jealously guards each class against com 
petition arising from the other class. Any wholesaler, of course, may also be licensed 
- au retailer, but he must pay the tax on his retail business and—this is more impor 
tant—the law provides that each collector of internal revenue shall keep conspicuously 
posted in his office for public inspection the names and places of business of all persons 
paying such taxes and the nature of the business on which such taxes have been paid. 
(ue can not hope to engage secretly in the retail liquor business without running 
ul of the revenue agents. Drastie penalties are provided for violation of this law. 
In spite of the well defined channels of distribution established for scores of years 
most other lines of business the Government interprets any attempt to defend those 
iannels of distribution as violation of the present law against trusts and combina- 
ons. And now additions to the law are proposed for the purpose of making it more 
coniprehensive, It is time that legislators in Washington take the trouble to learn 


something about how business is conducted, if they are going to make further regula- 
tions to govern it. 


In the retail lumber prosecutions the Government’s conteution was that a manu- 
fact 


urer of lumber may lawfully and morally sell nis product to a dealer at a certain 


price and then sell to the consumer, who is that dealer’s only customer, at the same 
price. It was the position of the Department of Justice that the dissemination by 
retail associations of information regarding such practices by the manufacturers is 
nlawful, 


Without reviving the discussion of the merit of other phases of the Gov- 
crnment’s case, this one is very important at a time when new corporate machinery 
for the handling of interstate commerce is being built. It amounts, in substance, to 
The wholesaler, the retailer—every middleman, in fact—is without legal pro- 
tection against the most vicious sort of unfair competition. For it is clear that if the 
manufacturer sells to the consumer the same goods he is selling to the merchant, and 
zives the consumer the benefit of the same price he makes to the dealer, the latter 
can have no hope whatever of disposing of bis goods at a profit. 


this: 


Nor can the com- 
peting manufacturer, who is not openly engaged in the mail order business and who 
ius Some sense of ethics and commercial decency, sell his goods through the regular 
channels of retail trade and compete successfully with the manufacturer who is 
yiving consumers the benefit of factory prices, 
ren 


This phase of the difficulty is without 
edy, since any manufacturer who deserves to has the privilege of selling direct to the 
cousumer at whatever price he chooses to make; such business is perfectly legitimate. 
It is only the manufacturer or wholesaler that seeks to ‘‘ play both games’? and to do 
it secretly who should be provided with a legal code of ethies having suitable penalties 
attached, 

lhe first step in this direction is to effect a legal classification of buyers. 


Two 
general classes might suffice: Merchants and consumers. Then let 


every interstate 
corporation elect to do business with one class and make public its policy; or let 
any corporation that chooses to do so publicly elect to do business with both classes, 
with the proviso that it shall at all times allow the merchant a reasonable discount 
from prices quoted to consumers, such minimum discount to be fixed by law. Finally, 
let the propesed Federal corporation commission have power to make reasonable 
rules and regulations governing the conduct of such business—just as the Interstate 
Commerce Commission makes rules and regulations for the guidance of the railroads 
und let the commission have power to examine ihe books of any such corporation 
aid—on finding evidence that it has been guilty of any act of unfair competition— 
to revoke its charter or take such other action as may be required by the cireum- 
stances disclosed. In any ease it should be a criminal offense for a manufacturer to 
advertise ‘*I sell at wholesale only’’ while secretly engaging, directly or indirectly, in 
the retail trade. 

Such a plan, of course, rests upon a carefully drawn definition of fair competition 
und it must be assumed that any competition that is not fair should by law be 
designated as unfair end lawful. 

lhe greatest obstacle in the way of some such plan is the fact that the American 
people have not yet awakened to the distinction between the two kinds of competition. 
They do not realize, apparently, that ihe supposedly oppressive acts of many of the 
givat corporations now complained of are almost invariably acts of competition the 
purpose of which is to drive some weak and helpless competitor out of business. Com- 
peritioi is hailed as the panacea for every economie and commercial ailment at a time 
‘len competition of a certain variety is chiefly responsible for our troubles. 

rhe merchants of the United States, whose numbers run far above the million mark, 

the greatest protection we have against centralization of business in a few hands. 

a rule they conduct small, independent enterprises and are financially unable to 
car the strain of unfair competition with the big producing and distributing corpora- 

ns that will be affected by the proposed scheme of Federal incorporation. They 
uld have réasonable protection against the unfair competition that today is driving 
vusands of them out of business, and they should have it now. The plan of Federal 
trol should enable the Government to do for these merchants what they have not 
on permitted to do for themselves—to suppress commercial piracy and to apply to 
erstate trade the great renovater and cleanser, publicity. : 
Murther legislation in the present direction—ignoring this urgent need—will serve 
‘rely to drive independent retail merchants out of business, throwing more and more 
ver in the hands of those who already have too much and thereby defeating its very 
ject—the maintenance of fair and open competition. 


- 


TUNGSTEN LAMPS FOR SAWMILL ILLUMINATION. 


The importance of adequate illumination in sawmill and planing mill has often been 
editorially discussed in these columns and attention has also been given to the efficiency 
of the tungsten filament lamp, which is about three times that of the carbon lamp 
hitherto chiefly used. It is true that fuel is cheap about a sawmill, but it is also 
true that electric generating apparatus costs money to install and maintain; and the 
use of lighting units that will give three times the amount of light on the same pro- 
duction of current is often indicated. 

Great improvement in the tungsten lamp has been effected. By using nitrogen in 
the bulk in the place of the vacuum hitherto maintained these lamps may be burned 
at higher temperatures without destroying the filament, resulting in greatly increased 
efficiency. The carbon filament lamp uses 3.5 watts of current per candle power; 
the tungsten about 1.15 watts and the new nitrogen filled tungsten lamp from 0.4 
to 0.6 watts or higher, depending upon the size of the lamp. 

On a current of 110 volts these lamps thus far have been produced only in large 
sizes of several thousand candle power, suitable only for the replacement of arc 
lamps. On low voltage, however, they can be supplied in both small and large sizes. 

To transmit low voltage current to any distance is not economical on account of 
the voltage drop on the ordinary sizes of wire. Alternating current is, however, 
often produced in sawmill lighting plants, and can be transformed to lower voltages 
hy small transformer units close to the lamps themselves. Where existent power 
plants require enlargement or the lighting system needs overhauling these are points 
worthy of careful consideration. 





PRESENT LUMBER PRICES “EXORBITANT ” ? 


At the recent American Federation of Labor convention at Seattle, one Patrick 
Flynn, of California, introduced a resolution about the lumber business. Among 
its utterances was this: ‘‘The concentration of the ownership of timber enables 
the few owners to act in unison and to control the industry at its source in such 
a way as to form a de facto trust.’’ This is not so bad, because it is much pleas- 
anter to be called a de facto trust than a ‘‘lumber trust.’’ Most of the people 
who ‘‘fall for’’ the ‘‘lumber trust’’ talk, not knowing what ‘‘de facto’’ means, 
will at once believe that someone is trying to corner the visible supply of de 
factos. But Mr. Flynn continues: ‘‘Large bodies of the trust timber are with- 
held from development for speculative purposes, and exorbitant prices are exacted 
through the power of the trust.’’ 

The lumber industry of the United States is giving examples of extorting 
exorbitant (?) prices. These prices are so exorbitant that many mills are being 
run at a loss and considerable stumpage is being given away. 

Believing, however, in this exorbitant-price-and-de-facto business, Mr. Flynn 
suggests a remedy. He wants Congress to empower the Forest Service to log and 
manufacture timber on the forest reserves into lumber. 

In making this suggestion Mr. Flynn presumably knows all the details of the 
Government’s experiments to date along that line. It is presumed that he knows 
all about freight rates, and for just what price lumber can be manufactured on 
the Coast, where most of the reserves are located, and shipped to the East. 

3ut possibly Mr. Flynn thinks that the Government need not make a profit, 
and might even operate sawmills at a loss. But if a price that shows a profit 
is too high a price that shows a loss is too low. If the Government is to lose 
money it is worth while to pause and ask: ‘‘ What is the Government? Who are 
the Government?’’ Come to think of it, it is the people who buy lumber. Even 
if Mr. Flynn’s beautiful dream came true and Government competition produced 
cheap lumber at a loss the same people who bought it would have to ‘‘dig’’ to 
pay for the operating of losing sawmills. Lumbermen can testify to this fact, 
for they have had to dig many a time ere this. 





BUSINESS OPTIMISM WARRANTED BY CONDITIONS. 


As the new year develops the optimistic tone that is being assumed, evidently 
with conviction, by the business men of ihe country in all lines of business is 
gratifying to note. There ate exceptions, of course—even in boom times the 
croakers will voive their protests against things as they are—but on the whole the 
busine:s world looks forward with lively hope to 1914. 

No one expects a lowering and fruiting of those hopes during these winter 
months—not because they are the winter months, but because a little while will 
he needed to adjust the business machine to the new conditions under which it is 
operating. But the feeling almost universally entertained is that from now on 
there will be a gradual improvement; that the opening of spring will mark the 
beginning of a somewhat rapid development in the volume and profitable character 
of business, and that by summer conditions will be such, if crops are ordinarily good, 
as to assure a handsome return for the year’s activities. 

Psychology has a good deal to do with the course of business development, the 
volume of trade, the ease of money and the extension of credit. When pretty nearly 
everyone is expecting good business it is almost certain to come, and the present 
psychology of the situation is practically all that could be asked for. 

Moreover, substantial reasons are back of the happy prognostications. The new 
tariff is being administered without manifest disturbance of any serious character 
in any industry or section of the country that can be ascribed to that cause. Some 
industries still are waiting to see just what the new rates mean to them, but disaster 
has not followed, 

The new banking law is being accepted by the banks and financial interests of 
the country. On the whole, it is what the banks have wanted. There are features 
about it that do not please them, but the broad men in finance admit that the 
onjectionable features: are for the znost part matters of detail that can be adjusted 
as experience indicates the need. 

President Wilson is understood to have marked out a program of Sherman law 
revision that he hopes wili reassure insiead of frighten. There is going to be no 
‘‘raid’? upon business. Furthermore, business interests will undoubtedly have a 
better opportunity to present their views as to the proposed measures than they 
have had in connection with .some previous laws of recent enactment, and there is not 
likely to-be such executive pressure to put through any particular measure framed 
in some especial way. 

Business men—and lumbermen among them—should not be disturbed if during 
this month, and perhaps for a little while longer, there should be some failures or 
business embarrassments here and there over the country. This is the usual period 
of account taking, of comparing the actual results of the last year’s work with the 
responsibilities ahead. If there is some weeding out of the incompetent and the 
reckless, business can and will go forward all the better for it. Better and bigger 
business is in prospect for 1914. Lumbermen are getting ready for it. Avoiding 
foolish inflation, they may expect a sound and profitable trade that will make the 
year one of the best in their experience. 
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DOMESTIC. 


General. 

After nine years of labor the last barrier was broken 
January 10 in the Catskill aqueduct tube, the longest water 
tunnel in the world. It extends 111 miles from the Asho- 
kan dam at Esopus, N. Y., to Brooklyn, and when in opera- 
tion two years hence it will supply New York with 500,000,- 
000 gailons of water daily. By many engineers, the under- 
taking has been classed second only to the Panama Canal. 
It cost in dollars more than $160,000,000, and in human 
lives nearly 200. 

Commercial failures in the United States during 1913, 
according to the compilation of R. G. Dun & Co., were 
16,037, compared with 15,452 in 1912. Defaulted indebted- 
ness amounted to $272,672,28S8 for 1913. 

Under the conditions of a uew pension plan of the Pull- 
man Company, employees who reach 70 years and have been 
20 years in the service of the company will be pensioned at 
the rate cf 1 percent for each year of service of the aver- 
age monthly pay received during the last full year of em- 
ployment. 

California’s experiment in furnishing free text books to 
the children of the elementary schools which was inaugu- 
rated last January cost the State $316,043.49 the first year. 

Miss Tiny Broadwich successfully tested a new aerial 
preserver recently at Los Angeles. With this parachute at- 
tachment folded about her shoulders she jumped from Glenn 
Martin's machine 850 feet in the air and landed in safety. 

The Knights of Columbus January 6 presented Cardinal 
Gibbons with $500,000 in first mortgage bonds to establish 
fifty !ay scholarships at the Cathvlic University at Wash- 
ington. 

The hike of the suffragets from New York to Albany to 
gain an audience with Governor Glynn ended January 7. 
Three of the women walked the entire 166 miles by road in 
six days and a half. 

The fees of a lawyer for his first year’s practice average 
only $664; his earnings after ten years amount to an aver- 
age of $5,000, according to a compilation of the incomes 
of Harvard Law School graduates announced recently by 
Richard Ames, secretary of the school. Earnings of young 
lawyers west of the Mississippi were found to be greater 
than those of graduates in the East. 

The directors of the Union Pacific Railroad Company 
January 8 approved the plan recommended by the road's 
executive committee for the distribution to the common 
stockholders of its $82,000,000 par value Baltimore & Ohio 
stock together with $3 a share in cash and for the reduc- 
tion of the Union Pacific common dividend from 10 to 8 
percent. The distribution will be made April 1 to stock- 
holders of record March 2. 

As a result of the success of the first national confer- 
ence in the interest of race betterment at Battle Creek, 
Mich., recently, an annual affair is likely to be inaugurated 
and there is a possibility of an international congress be- 
ing called. 

At a meeting held at Buffalo January 8 $200,000 was 
distributed among the surviving relatives of the 200 seamen 
who lost their iives November 9 during the severe gale on 
the Great Lakes. Both United States and Canadian vessel 
owners contributed generously to the fund. The Canadian 
Gevernment gave $25,000 and over $80,000 was raised in 
Cleveland. 

The total value of the metal mine output of Washington 
in 1913 was slightly more than $1,000,000, a decrease of 
6 percent from the value of 1912, according to preliminary 
estimates of the United States Geological Survey. 

Steps were taken by the Lincoln Memorial Association at 
Springfield, Ill., January 7 to place a reproduction of the 
Abraham Lincoln home at Springfield upon the San Fran- 
cisco exposition grounds. Members of the association 
planned to leave it after the 1915 fair is over as a per- 
manent reminder of Illinois’ contribution to the Golden Gate 
City. 

A movement to build a monument costing $1,000,000 in 
Nashville to the memory of Andrew Jackson, seventh presi- 
dent of the United States and hero of the battle of New 
Orleans, was started at a banquet at Nashville January 8, 
celebrating the ninety-ninth anniversary of the battle. 

Andrew Carnegie recently gave $10,000,000 to the Carne- 
gie United Kingdom Trust in Dumferline, Scotland. 


The annual report of the Playground & Recreation Asso- 
ciation of America for the year ended November 1, 1913, 
shows a total expenditure of $5,700,000 in the 342 cities 
in the United States and Canada where playgrounds and 
recreation work is under paid supervision. This is a gain 
of over $1,500,000 as compared with 1912. The total aver- 
age attendance at playgrounds and recreation centers in 21 
cities was 62,224, a gain of over 15,000 as compared with 
the previous year’s average. 

John Skelton Williams of Virginia, assistant secretary 
of the Treasury, was nominated by President Wilson Janu- 
ary 13 for controller of the currency and ex-officio member 
of the Federal Reserve Board, which will administer the 
affairs of the new currency system. 




















Washington. 

Maj. Gen. Wood, chief of staff of the army, has advised 
committees of Congress that they should appropriate $3,000,- 
000 for field guns and ammuntion for the regular army and 
$3,000,000 for the militia. “If you send our troops into 
war as they now are without guns and ammunition it would 
be absolute slaugher,” the general told the House military 
committee January 7. 

Since the approval of the Federal reserve act two weeks 
ago the Treasury Department January 8 had received from 
national banks in forty-five States 1,280 notifications of in- 
tention to enter the new currency system. 

Actual work of ascertaining the physical valuation of all 
the railroads in the United States in accordance with the 
act of Congress will begin at Kansas City soon under the 
direction of the Interstate Commerce Commission. 

Secretary of State Bryan returned to Washington January 
12 from a ten days’ speaking tour through the middle West. 

The charge made by friends of Secretary Bryan that “the 
interests’”’ have combined for the purpose of eliminating the 
secretary of state from the councils of the Wilson adminis- 
tration may be made the subject of an investigation by Con- 
gress. 

Senator Ashurst, of Arizona, January 12 introduced a reso- 
lution in the Senate calling for an investigation of the Mich- 
igan copper mine war. A similar investigation probably will 
be undertaken by the House of Representatives. 

The New York, New Haven & Hartford Railroad and the 
Department of Justice January 10 announced a preliminary 
agreement designed to effect a reorganization of the New 
Haven and to prevent a suit for its dissolution under the 
Sherman law. 

A vocational guidance bureau which will assist school chil- 
dren and other persons to obtain the employment to which 
they are best adapted will be established in Washington this 
month by a local body of philanthropists. Similar institu- 
tions are operating successfully in Boston, New York, Buf- 
falo, Cincinnati, Minneapolis, Pittsburgh and Cleveland. 

Maj. Gen. Edward C. Young, of Chicago, division com- 
mander of the Illinois national guard, who is in Washing- 
ton attending a meeting of the adjutant generals of the 
State organizations, said January 12 that “unless Congress 
passes a militia pay bill our national guard organization 
is gone.” 

Senator Overman, who headed the committee which in- 
vestigated President Wilson's charge of ‘“a numerous and 
insidious iobby,” introduced a bill January 12 embodying 
his views for the regulation of lobbyists. 

Senator Sherman of Illinois January 12 introduced in 
the Senate a presidential preference primary bill providing 
for State primary election of delegates to national conven- 
tions. 

The American Red Cross Society at Washington January 
7 sent $22,500 in all to relieve distressed districts of Japan, 
Mexico, Bulgaria and the United States. 

Plans submitted by Mrs. Harry Payne Whitney of New 
York for the Titanic memorial to be erected at Washington 
in commemoration of the men who lost their lives in that 
disaster that the women might be saved, have been ac- 
cepted by the Fine Arts Commission. Seven designs from 
some of the most noted sculptors of the country were sub- 
mitted. 

The seven naval powers of the world spent $797,948,000 


jast year in naval construction. Great Britain spent $235.,- 
713,489; United States, $140,800,643; Germany, $111,270,- 
025, and Japan took last place with $48,105,151, according 
to the naval book of 1913 issued by the Senate Committee 
on Naval Affairs. Great Britain held her place as the first 
naval power with 2,591,291 tonnage, Germany, second, with 
a tonnage of 1,288,208; the United States, third, with 
921,844 tonnage; France, fourth, with 876,155, and Japan, 
fifth, with 702,099. 

The net operating revenue of 152 of the largest railroads 
of the country during the five months ended December 1, 
1913, showed a decrease of $38,000,000 as compared with 
the corresponding five months of 1912, according to figures 
published by the Interstate Commerce Commission. 





The motorcycle is as valuable to the army as an airship 
and more practical, cheaper and faster than a horse, accord- 
ing to Brig. Gen. George FP. Scriven, chief signal officer, 
who has advised Congress to buy several machines for use 
by the army. 

United States-Colombia negotiations for settlement of the 
latter’s alleged claims arising from the independence of 
Panama are now proceeding on the basis of direct proposals 
made by Colombia for a settlement on a cash indemnity 
basis. 

The supply of money on hand in the United States Janu- 
ary 2, 1914, amounted to $3,775,000,000, or $35.11 per 
capita, an increase of $8,000,000 over December 1, 1913. 


Maj. Gen. J. B. Aleshire reports that the new system 
of consolidation of the supply corps has been a success, 
saving without any loss in efficiency $47,030 annually on 
clerical hire, 


FOREIGN. 

Three competitors representing the British Empire will 
take part in the race for the Gordon Bennett aviation cup 
which will be held in France in 1914. 

Prince William of Wied who was selected by the powers 
as the first king of Albania, has notified Austria that he 
may withdraw his acceptance because of the activity of the 
Turkish Government in fomenting a plot to put a Mussul 
man prince on the Albanian throne. 

Francis Bowes Sayre and his wife, formerly Miss Jessi 
Woodrow Wilson, were the guests of honor January 12 at 
a luncheon given by Ambassador and Mrs. Myron T. Ler 
rick, at Paris, France. Mr. and Mrs. Sayre sailed for New 
York January 14 on board the Majestic from Cherbourg. 

Sir Rufus Isaacs, lord chief justice, who was raised to 
the peerdom New Year's Day, has chosen the title of Lord 
Reading, the name of the town which he represented in 
the House of Commons from 1904 to 1911. 

Courtsmartial at Strassburg, Germany, January 10 
acquitted all the German army officers charged with breaches 
of the law in connection with the recent violent incidents 
between the military and civilians at Sabern. The military 
judges in all cases accepted the word of the officers against 
the sworn testimony of the civilian witnesses. 

According to the Jewish Chronicle of London, the Jews 
in the world now number 13,052,846, distributed as _ fol- 
lows: Europe, 9,950,175; Asia, 484,359; Africa, 404,836; 
America, 2,194,061; Australasia, 19,415. 

Public subscription is to be opened on January 31 for 
$40,000,000 of 4 percent bonds, forming part of an issue 
of $360,000,000, guaranteed by the French Government for 
the improvement of the western state railroad system. 

It is reported that a notorious swindler, Bibikoff, who 
has just been arrested in the Russian capital, confessed 
that he and two other Russians planned the theft of the 
“Mona Lisa’ from the Louvre and employed Perugia and 
Latzkevitch as instruments. The intention was to sell the 
painting to an American collector for $100,000. 

A fund amounting to $5,000,000 to indemnify the rela 
tives of the killed and wounded among the Ulster Unionist 
volunteers has been raised, according to an announcement 
made January 9 by Capt. James Craig, Unionist member 
for East Down, Ulster, at a gathering of Unionists at Bel- 
fast, lreland. He said the sum required had been exceeded. 

A world’s congress of the Salvation Army will be held in 
London, England, next summer. Representatives of the 
army from all parts of the world and of all nations to the 
number of several thousand will be present. 


The German potash syndicate will bring suit against Im 
perial Chancellor von Bethmann-Holweg to compel him to 
return $2,000,000 forming the so-called propaganda fund 
for advertising the merits of the German fertilizer at home 
and abroad. The fund was raised by imposing a tax on all 
potash mines in Germany under the law of 1910. 


A petition from the German Woman's Suffrage Union to 
be accorded the vote at elections for the imperial parliament 
was referred January 12 to the Government without any 
recommendation. 

German exports to America during 1913 decreased about 
2 percent below those of 1912. The reduction was mainly 
due to smaller quantities of hides and raw materials sent 
to the United States. 

The Japanese Government January 10 declared that it 
was opposed to the withdrawal of all foreign troops from 
China as suggested by the Russian Government December 
12. The other powers agree with Japan that conditions in 
China were too unsettled to warrant the exposure of the 
lives of their subjects and citizens to the risk of further 
revolutionary outbreaks. 

Thousands of persons are believed to have been killed 
by volcanic eruptions in Japan. The city of Kagoshima 
on the island of Kiushiu, with 64,000 inhabitants, was al- 
most completely buried by lava from the Saknrashima vol 
cano, which burst into active January 11. On the island 
of Sakura, adjoining Kagoshima, hundreds of residents wer« 
overwhelmed. The mountain of Kinshima, north of Kago- 
shima Bay, aiso in eruption, has caused great damage. ‘The 
Government has sent relief expeditions to succor those who 
escaped with their iives. 

Norway has the first woman member of the diplomati: 
corps in the person of Miss Henrietta Hoegh, 27 years old, 
who has been appointed first secretary of the Norwegian 
legation in Mexico. 

President Huerta announced January 13 that interest 
payments on all the bonds of the Mexican national debt, 
internal and foreign, amounting to about $250,000,000, 
would be suspended for six months. The money will be 
used for the purchase of arms and ammunition and the pay- 
ment of troops. 

A massmeeting was held at San Salvador recently to 
protest against the proposed treaty between the United 
States and Nicaragua by which the United States would 
obtain the exclusive right to construct any Nicaraguan 
isthmian canal and also a naval base in the Gulf of 
Fonseca, es 
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That over the end of the year the money market 
situation had changed from the stringency character- 
istic of the last three months of 1913, and even longer 
than that, to one of extreme ease, was acknowledged at 
the end of the week. To a notable degree the relaxation 
of tension was the natural result of funds distributed 
in year-end payments and disbursements of interest and 
dividends on securities, while it was largely owing to 
the accumulation of money in the reserve centers through 
liquidations of general indebtedness. Less than usual 
has been withdrawn, or checked against, for current 
husiness, owing to the measure of dullness prevailing, 
ind next to none has been devoted to forward under- 
takings or expansion. <A striking feature of the situa- 
tion was shown by the New York clearing house at the 
end of the week. The comparative figures showed that 
the surplus reserve had risen to $32,189,100, or an in- 
crease of $19,999,550 during the week. In Chicago 
money rates were showing an easier tendency, choice 
joans being placed at 5% percent. Chicago bankers, 
with their usual caution, are reserving a doubt as to 
whether the easy condition will long continue, recalling 
that a year ago there were like tendencies as now but 
that these were followed by a working back to former 
quotations. Commercial paper brokers were buying on a 
544 percent basis, and more 5% percent money than 
for several months was in evidence. However, general 
borrowers were said to be unable to secure that rate, 
the range in such business being from 514 to 6 percent. 
The banks were receiving considerable money from the 
interior banks, mostly in payment of loans rather than 
in the form of deposits. In New York 60-day paper 
yas 334 percent; 90-day, 4 percent; six months, 414 to 
114, and mercantile paper, 4%4 to 514. 

* * * 


Among recent financial events was the reduction of 
the Bank of England’s rate of discount from 5 to 4%4 
percent, but it was so generally expected that it failed 
to attract much attention. It was the first change since 
October 2, when the 5 percent rate was established, 
after 4% had prevailed during the spring and summer. 
The smallness of the reduction was recognized, but 
it was hailed as evidence of an easier money market 
in the world’s money center indicating that extreme 
stringency had passed, and that the unsubscribed writ- 
ings of seeurities had been gradually absorbed, thereby 
reducing bank loans. It also showed that the continental 
demand for gold was as much of a menace as it had been 
theretofore. It is of some significance to Americans, 
however, in that it was thought possible that the Euro- 
pean demand for gold was shifting to New York, or 
would under certain conditions. In respect to probable 
yold exports from this country much interest is mani- 
tested among international bankers. According to a 
high authority the balances held by bankers in this coun- 
iry are not so large as have generally been supposed. 
It is said that last summer and fall, when the exchange 
market was downward in tendency, we were even import- 
ing gold from London. Then it was pointed out that 
the United States had built up large balances in Europe, 
that our bankers had not borrowed in the usual way— 
through finance bills—so that we were in a position to 
import gold if need shovld arise. Apparently, all that 
was in favor of this country was prospective exports 
ot cotton, though admission was made on the other side 
that we had next to no offsetting debts to meet, while the 
exchange market reflected the usual movement of our 
merchandise exports. Nevertheless exchange was not 
abnormally low, and scarcely went to the gold import 
point. Hence European conclusion was that there must 
have been some cause at work in what was called the 
‘‘invisible balance of trade’’ in favor of the United 
States. The conclusion finally was reached, right or 
Wrong, that our apparent balance was offset or cut into 
by the steady liquidation of our securities held abroad. 
At a late date the fact was assumed that the subsidence 
of our heavy cotton and other exports has caused a 
strong adverse movement in our credits against Europe, 
carrying demand sterling from 4.85 to about 4.8614, 
or an aggregate advance of 150 points in two weeks. 

* * & 


On the New York side of the international money 
and exchange market claim was made that the demand 
for foreign exchange was precipitated by the prospect 
of cheaper money in that market. Though the idea was 
advanced up to the end of last week that gold exports 
were not likely for some time, yet should foreign ex- 
change continue to rise the export point may be reached 
in the not far distant future. The gold export move- 
ment last year began at its outset and continued until 
midsummer, shipments having reached the total of $66,- 
00,000. 

* * * 

Another reflection on the gold and exchange situation 
iat should be taken into account is that this country 

confronted by the necessary inauguration of a new 
banking and currency situation, with the evident purpose 
ot equalizing facilities and making easy the distribution 
«nd employment of money. This, the experts at the 
iietropolis eonsider, is an important factor in exchange 
and the gold movement. Moreover, there will be oper- 





ating an unsettling cause in the increased imports re- 
sulting from the reduced tariff charges on foreign impor- 
tations, which should, and probably will, swell the volume 


of our obligations abroad. ‘Thus the handlers of inter- 
national exchange figure out a possible gold drain out 
of this country in the not distant future, though they 
admit that such a result is problematical. 

* * * 

While the problem of future gold movement is absorb 
ing the attention of our international bankers, a current 
incidental movement shows the sensitiveness of gold to 
commercial and exchange conditions. A considerable 
movement in December of gold from Montreal, Canada, 
to New York in settlement of obligations growing out of 
grain shipments through American ports will be recalled. 
Now, it seems, the equivalent of that gold is coming back 
in shipments of the same kind of metal to the metropolis. 
The reason for this return movement is attributed to the 
fact that the additional money circuation that was au- 
thorized and issued to the branch banks for the movement 
of the crops has been recalled, setting free the deposits 
in the central gold reserve to secure the notes—the 
elastic system that the Canadians have enjoyed for many 
years, while the United States struggled and quarreled 
for an automatic currency adjustment. The desire of the 
Canadian banks to put the emergency money back again 
into profitable employment is said to be turning their 
attention to the Wall Street money market, as there is 
now but little opportunity for the employment of such 
extraordinary funds at home. 

* * * 


Since late in December the security markets of the 
United States have recovered somewhat from the extreme 
depression that had characterized them in the months 
preceding. Liquidation had gone so far that about the 
only changes that could occur had to come in the shape 
of spurts of advances, while the recessions did not go 
below preceding low levels. In New York the week 
opened with animated speculative buying with an up- 
ward movement, though selling at declines followed. It 
was noted that the significant feature of the business was 
its breadth. The sweep of dealings took in many of the 
minor stocks not prominent in speculation and scored 
large gains. In the speculative and investment markets 
is evident a better and more confident tone, and con- 
tinued improvement is expected unless something shall 
happen in. Government action, in trust investigation and 
prosecutions that will cause distinct reaction. Besides, 
the Mexican question is a perpetual menace to securities, 
since what complications may arise in the international 
aspects of the situation are an unknown quantity. Evi- 
dently the European Governments are becoming restive 
under the waiting policy and at any moment may demand 
that something positive be done by our Government to 
relieve the situation. A favorable influence in the secur- 
ity market is the improved tone in steel and iron. The 
condition of the finances of the New York, New Haven 
& Hartford Railroad system continues to be an incubus 
on the security market. The recent ruling of the supreme 
court of Massachusetts against the validity of $67,- 
552,000 of 20-year debenture bonds has placed in doubt 
the ability of the company to formulate a workable 
financial plan to rehabilitate the system in the near 
future. Some improvement in the bond market has re- 
cently been reported, and a better tone in the invest- 
ment market begins to be noticed. 

* * * 


Better reports came from the iron and steel trade, 
though the increase in demand and movement is not 
of sufficient importance to make much stir in the general 
market. The buying largely has been in the way of 
acceptance of advantageous price offerings, with deliv- 
eries much at the dictation of the buyers. Several rail- 
road companies are making some provision for right of 
way and equipment needs in the first half of the year, 
but the difficulty of financing short term notes, or pay- 
ment of such indebtedness already coming due, is such 
that the swell of demand from the railroads that now 
should be pronounced to a large degree is held in abey- 
ance. About all the roads can do is to pay off the 
notes now due for past improvements. The managers 
are living in hope that the asked for 5 percent advance 
in freight rates shall be granted, but that would be so 
iong delayed, and the outcome is so doubtful, that the 
prospect as yet has little influence on the market for 
securities. 

* * * 

The wholesale merchandise trade is reported on about 
as favorably as any. Retail demand has been stimu- 
lated by clearance sales, usual at this time of year, 
though the mildness of the weather covering the holi- 
day period and thereafter has been a deterrent to a 
full seasonable activity. Buyers are reported to have 
begun to appear in the wholesale markets and as show- 
ing increased interest in future business. In fact, taking 
ordinary business at large, and that not closely con- 
nected with big corporations and their life-blood, the 
security market, affairs are proceeding much as usual 
at the beginning of each year. Considerable optimism is 
abroad, based on last year’s crop outcome and the 
promise for the wheat crop of the winter variety, which 


is favorably reported on. The people at large indorse 
the new Federal reserve act and believe that it will work 
much benefit to general business. They look upon it as 
evidence that the United States yet possesses brains and 
energy enough, through publie agitation and concrete 
demand, to initiate and carry through reforms for pop- 
ular benefit, and that the tariff reform andthe currency 
act are good examples of the fruits of this faith. Yet 
the critics and carpers are still in evidence, and power- 
ful interests would modify or entirely sweep away all 
that has been. done during the present administration 
in the direction of modernizing financial and business 
“agencies aimed to accomplish material and social benefit, 
ingenious and strong criticisms of the main issues of 
the present administration are being published and more 
or less powerful political influences are being brought 
to bear to overthrow, or at least to nuliify, what has 
been done. Still much strength is manifest on the other 
side, and especially to be noted is the fact that the 
national banks are rapidly falling into line as codper- 
ators in the new banking and currency regulation. The 
tendency of the big bankers and the railroad companies 
to dissolve their interlocking directorates is a strong 
indication of the general movement to acquiesce in the 
Federal policy against such combinations. 

Among the schemes for legislation proposed by the 
present national administration one that perhaps has 
attracted the least public interest is that for the estab- 
lishment of so-called land banks, mainly for, the benefit 
of farming as a business. It is generally understood 
that the design is to follow the method of those that 
long have been operative in Europe. The Government 
commission that investigated the several land bank and 
loaning institutions in that part of the world made 
such reports to the Government that President Wilson 
is satisfied that something similar to the European 
method of extending credit to the rural communities 
can be successfully operated in the United States. It 
is announced that during the session of Congress just 
begun the matter of rural credits will be taken up by 
the administration, and introduced to the attention of 
Congress in a message from the President. The purpose 
is to devise a scheme, and legislate it into effect, pro- 
viding for loaning money to farmers on the amortiza- 
tion plan of repayment; that is, extending over a long 
period, up to forty or fifty years, the payments to be 
divided into annual instalments, with the interest due 
included on a graduated scale. The purpose of this 
scheme is to provide farmers, and all who live off the 
products of the soil, a means of procuring capital at 
reasonable rates, with repayment so lengthened and 
graduated as to periods that the borrowers may have 
the benefit of the slow but fairly sure process of using 
capital in their business. As is well known, the results 
of farming in all its departments are so more or less 
uncertain, on account of the variance of weather condi- 
tions, the occurrence of losses by insect, blight and other 
causes, that sure returns in volume can not be depended 
upon from year to year, neither can profitable prices be 
assured. But it is believed that the average of profit 
ean be so well sustained over a period of years that 
long term loans can be made to bridge over the seasons 
of failure or partial failure. Moreover, through an 
ability to obtain money on long term land mortgages, 
at easy payments, the farmer could confidently carry on 
an extended and improved plan of soil culture and main- 
tenance that otherwise would be impossible. Inciden- 
tally, he could much more successfully than now venture 
on soil and stock improvement, thus greatly adding to 
his profits and his ability to repay his loans. 

* * * 

So far as this country is concerned, the scheme that is 
to be undertaken for the establishment of a rural 
credit system has several angles of which only experi- 
ment can determine the significance. In the first place, 
our farmers, considered as a class, are not as perma- 
nent or distinct as are the farmers in Europe. The 
native American is a farmer only by birth and for the 
time being. Naturally the native American dislikes 
farming, though there is a percentage of exceptions. 
The majority, especially the children of our farmers, 
have a tendency to try some other calling than that of 
soil tillers. Their parents move to town when they 
have passed the mid-century mark, if not before. Thus 
our rural population is a shifting one and lacks homo- 
geneity. To make a land credit system a workable and 
continuous scheme, there should be a steadfast rural, 
soil-tilling population. If the land bank and credit 
system can create such a condition of rural society it 
will have worked out a great benefit to the country. 
But to be successful in the United States it will have 
to begin its efforts among that class of farmers who 
intend to remain permanently on the land, as well as 
on the character of the people to whom the money is 
lent; for the personal security, as in all banking, is 
an important feature to be taken into account. Such 
selection of personal security would necessarily leave 
out a large class of farmers who could not qualify as 
reliable borrowers of money, even on real estate secu- 
rity. 
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From Swamp to Home: a Story of Cypress 








That the present generation engaged in the lumber 
manufacturing business are profiting greatly by the re- 
markable sagacity and business foresight of the 
pioneers who have gone before is being demonstrated 
constantly. In the early years of the yellow pine in- 
dustry in the South, people looked askance at the 
men who began to accumulate pine timber holdings, 
which were then looked upon as practically worth- 
less—a fact demonstrated in the willingness of the 
owners to part with their timber lands for a pittance. 
Timber lands purchased then at not more than $1.25 
an acre are easily worth today from $40 to $100 an 
acre, and are not really available at that price. 

What is true of yellow pine applies with equal 
force to the cypress brakes of the South, holdings that 
were considered by the natives worth even less than 
yellow pine, for the pine timber was accessible, while 
the marshes in which the cypress trees grew and 
flourished seemed to offer insurmountable obstacles 
to one who would hope to cut the timber and get it 
out to where it could be manufactured into mer- 
chantable products, for cypress timber flourishes in 
the deep alluvial soil that has been thousands of years 
in the making and is found at its best in marshes and 
along lagoons where in early times, according to 
geology, the Gulf of Mexico extended a long arm over 
the Mississippi delta country and up what is now 
known as the fertile Mississippi Valley. 

But in the lumber business were shrewd, farsighted 
men whose vision was sufficiently strong for them to 
realize what was coming, to see the day when these 
cypress brakes would be fortunes to those who held 
them, and they began to 


than the train crew no living thing may be seen ex- 
cept an occasional crow or water fowl winging its 
way above the tree tops in search of food. Bare of 
verdure, with long festoons of Spanish moss clinging 
to their branches, the trees that have been left by the 
woodsmen seem silent sentinels keeping watch over the 
deserted homes of the monarchs of the forest that 
have succumbed to the desires of man and have gone 
to make for the comfort and convenience of mankind. 
But away off yonder at the end of the line a small 
settlement is reached and here are found the machine 
shops, where repairs to engines and machinery are 
made, with a small brass foundry for making brass 
castings, everything being complete in its way so 
that no time may be lost unnecesarily in repairing 
damage to equipment, the commissary from which the 
men at the front are supplied with their needs and 
the houses occupied by the men with families who 
make their homes out there at the end, or the be- 
ginning, of things. 

Leaving this settlement the train goes off at a tan- 
gent and after several miles through the marshes the 
scene of operations is found where the big skidders 
are at work, with irresistible force jerking the great 
cypress trees from their resting place on to the cars 
that are in waiting to take them to the mill. Here, 
totally indifferent to the danger that lurks on every 
hand, the men shout and sing at their work, while 
the powerful machinery jerks the logs about as if 
they were mere toys. At the point visited recently by 
a representative of the AMERICAN LUMBERMAN a 
Lidgerwood combination skidder and loader, one of 





acquire large holdings of 
cypress timber located in 
the Louisiana swamps. 


Farsighted Pioneers. 


Among these were men 
who are today enjoying 
the fruits of their sagac- 
ity, such as Capt Fred- 
eric Wilbert, Frank B. 
Wiiliams, E: G. Schwartz, 
and others, and some who 
have gone to their last re- 
ward, such as Henry J. 
Lutcher, Capt. John Dib- 
ert, and that notable 
character among the pio- 
neer lumbermen of the 
South, Capt. William Cam- 
eron, who, after spending 
many successful years in 
the manufacture of yellow 
pine, began to realize a 
time would come when 
cypress lumber would be 
even more valuable than 
pine and began to cast 
about for opportunities to 
acquire cypress holdings. 

Over in the swamps of St. 
James Parish, in Louisi- 
ana, along the Bayou des 
Allemands, St. James Bayou 
and the marshes where 
grew the great cypress trees 
that had been undisturbed 
for thousands of years, and 
where the only human voices ever heard were those 
of trappers and hunters as they sought the game 
in their. native lair, Captain Cameron found a great 
tract of cypress timber and closed a deal for its 
purchase at a price aggregating $35,000, the native 
land owner who made the sale congratulating himself 
upon having been shrewd enough to get the better 
of a Texan in a trade. Little did he realize, though, 
that this timber that he was glad to sell for 25 cents 
an acre would, in less than a score of years, reach 
a point where the stumpage would be worth $8 a 
thousand feet. 

Captain Cameron has gone to his eternal reward, but 
at Bowie stands a great cypress plant that is a 
lasting monument to his unerring foresight and busi- 
ness sagacity, the plant of the Bowie Lumber Com- 
pany (Ltd.), of which Robert H. Downman is presi- 
dent, this plant being one of a chain of six mills 
owned or controlled by this company. 

Connected with the manufacture of cypress are a 
deal of romance and a story of man’s ingenuity and 
determination not surpassed in any other line of en- 
deavor, a visit to a typical cypress plant and an in- 
vestigation of the manner in which the kings of the 
cypress brakes are conquered by the ingenuity of 
man and made to give their lives for the comfort 
and convenience of the human race bringing these 
out in fullest measure. 


Work in the Woods. 


The real romance and interest, however, are con- 
nected with the logging department of the business, 
which is carried on ‘‘at the front.’’ Boarding a 


log train at the mill, one is borne swiftly along for 
miles upon a track that has been laid through the 
swamps, the water at this season coming right up 
to the road bed on either side and stretching away 
through the swamps as far as the eye can see. Other 
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——— earlier than any other 





VIEW OF BOWIE, LA., DURING HIGH WATER OF 1912 CAUSED BY BREAKING 


the most powerful machines made, was in operation, 
the logs being skidded by an overhead cable stretching 
away into the swamps for a distance of 800 to 1,000 
feet. With evident pride the foreman explained that 
by handling the slack line with steam, instead of 
with hand power as is the usual method, he was en- 
abled to dispense with four men, thus operating the 
skidder and loader with a crew of fifteen men, instead 
of nineteen. With apparent ease the big machine 
would haul the logs in from the swamps where they 
had been left by the ‘‘fallers’’ or sawyers, at the 
same time picking up logs that had been skidded and 
placing them on the cars standing near. Like clock- 
work the great machine worked, with every man alert 
and watchful that no delays should come through 
neglect or fault of his. 


Track Laying and Train Work. 


As the skidders and loaders were at work here, far 
ahead could be seen another gang of men, laying track 
and preparing a place for the next operation of the 
skidder, while the busy little locomotive was puffing 
and pulling away, starting back to the main line with 
the cars that had received their loads of logs. 

Track laying through the cypress swamps is an in- 
teresting operation, too. First, in the water and mud 
are laid lengthwise logs and poles cut for the purpose. 
Across these are laid the ties, on which the rails are 
then spiked. Then the ‘‘sawdust train’’ does its work, 
bringing from the mill cars loaded with cypress bark, 
sawdust, clippings ete., which are dumped on the track 
for ballast, thus making a remarkably efficient roadway 
at small construction cost. On some of the switch 
tracks, where the skidders are run out to pick up 
outlying timber, even this sawdust ballast is dispensed 
with. A sawdust train is kept in operation between 
the mill and ‘‘the front’’ all the time. 

Four Lidgerwood and two Crook skidders are em- 


ployed in the timber operations for the mill at Bowie, 
La., which was the particular plant visited. At some 
of the other plants, where the timber is near a stream 
of water, or can be reached by dredging a eanal, 
powerful pull boats are used, instead of skidders, these 
boats pulling the timber into the stream, where it is 
floated to the mill. 


Progress Despite the Elements. 


Noticeable in the swamps that had been cut over 
were some exceptionally high stumps. Inquiry de- 
veloped the fact that these were from trees that were 
felled during the high water in 1912, when the great 
Amelia crevasse on the Mississippi River sent the 
floods sweeping over the entire section, which stood 
eight feet deep under water. During that time the 
trees were felled by men standing in perogues, small 
canoes in which the ordinary mortal would have 
difficulty in maintaining his equilibrium even when 
floating placidly along. But these men stood in these 
frail little craft and felled the mighty trees, and 
gasoline tow boats were utilized to tow the timber to 
the mill, the whole trees being towed in, as to saw them 
into lengths as they lay in the water was impracticable. 
Following the line of the submerged railway tracks, 
the boats would tow the timber to the mill, during 
this time of high water the logging operations being 
carried on more economically than at any other time, 
as the work of the skidders, loaders and trainmen was 
all dispensed with. 

The high water at Bowie is a subject that is yet 
uppermost in the minds of those employed there, for 
each has a vivid recollec- 
tion of the herculean ef- 
forts that were made to 
stem the onrushing flood 
and save the plant from 
destruction. A levee was 
built around the entire 
mill site, and more than 
60,000 bags of sand were 
brought in by train in an 
effort to hold the levees, 
but they finally gave away 
and the mill site was cov- 
ered with water to a depth 
of about eight feet. In 
this extremity more in- 
genuity was brought into 
play, and an immense 
Menge pump was loaded 
on a steamboat at New 
Orleans, the boat coming 
through bayous and 
small streams right to the 
mill, where the big pump 
was installed on the bank 
of the levee and began the 
work of pumping te 
water from the mill site. 
With this pump the water 
over the town and mill 
site was lowered 35 inches 
in 36 hours and finally, by 
| the aid of the pump, the 
| mill was enabled to re- 
sume operating six weeks 


plant in the cypress dis- 
triet that had been flooded. 


Efficiency and Durability Exemplified. 

While the plant at Bowie is not in all respects as 
modern as some of the newer plants in the cypress 
district, it is typical of all. Efficiency is the key note 
of the management, and the product is of the highest 
standard and the volume of output above the average. 
The mill is a double band equipment, with shingle 
and lath mills and an up-to-date, fully equipped 
planing mill and dry kilns. The mill has a capacity 
of 100,000 feet of lumber, 50,000 lath and 85,000 
shingles daily. 

An evidence of the durability of cypress lumber was 
given at this plant, where a crew of men was engaged 
in taking down and rebuilding an immense tank used 
for a water supply for the fire fighting system. Though 
the iron hoops about the tank had rusted and worn 
out, making it necessary to repair the tank, the cypress 
staves were as sound as the day they were put into 
the tank nearly fifteen years before, and they were 
being reworked and put back into the tank to serve 
for many years more. 

But notwithstanding the undisputed durability of 
cypress timber, the question of profitably marketing 
the products of the mills has been one that has re- 
quired as much thought and business sagacity as is 
required in the successful and economical operation of 
the mills. For a long time cypress had rather a hard 
path to climb and the market was subject to frequent 
fluctuations that were anything but pleasing or profi- 
table to the men whose capital was invested in timber 
lands and manufacturing plants. 


Value of Organized Effort. 


To educate the people as to the value of cypress as 
used in various capacities and at the same time educate 
the manufacturers in the proper way of handling their 
products the Southern Cypress Manufacturers’ Asso- 
ciation was brought into being, and it has been de- 
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voting its efforts toward these greatly-to-be-desired 
ends. 

The office of this association in New Orleans is a 
busy place, and the secretary-manager of the associa- 
tion is a busy manu. All lumbermen concede that 
vypress occupies the commanding position it does to- 
day in the markets of the lumber world solely as a 
result of the work of the association—not an organiza- 
ion in restraint of trade but in development of trade 

an organization devoted to a work of education that 
1as been admirably successful. 

A Secretary and His Work. 

George E. Watson, secretary of the Cypress asso- 
iation, has at his finger tips a vast fund of in- 
formation regarding cypress and kindred woods, and is 
the author of a library of publications calculated to 
-dueate the people in the use of these woods and show- 
ig the fallacy of being led astray by the arguments 
of those who are championing the cause of wood sub- 
iitutes. 

As many of the cypress manufacturers are also 
manufacturing tupelo gum lumber the association has 
been engaged in the work of exploiting this wood, and 
the secretary refers with considerable pride to the 
fact that within less than six years the annual pro- 
iuetion of tupelo gum has increased from 36,000,000 
feet to 122,000,000 feet, with the average price $2 a 
thousand feet higher. 


Status and Distribution of Output. 

Principal among the selling organizations is the 
|.ouisiana Red Cypress Company, of New Orleans, of 
which Frank N. Snell is manager. This organization 
handles the output of a number of the larger cypress 
plants in Louisiana and is constantly endeavoring to 
raise the standard of salesmanship throughout the 
industry, not alone among the employees of that 
company but among wholesalers and retailers gen- 
erally. A wholesaler whose methods will not stand 
the most careful scrutiny is not encouraged or sought 
after by this company and as a result the products of 
the mills handled by the Louisiana Red Cypress Com- 
pany are sold to a trade whose methods are above re- 
proach and Whose standing is of the first class. 

Salesmanship is largely educational also and. Mr. 
Snell takes an active interest in this feature of the 
work of the Cypress association and is ever ready 
to demonstrate to a possible customer the lasting 
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SUBMERGED HOUSES AND SIDEWALKS—A 
RESULT OF THE 1912 FLOOD. 


qualities of cypress. A tribute to the standing of 
cypress as a durable wood to which he points with 
some pride is the purchase recently by a prominent 
manufacturer of yellow pine of sufficient cypress fenc- 
ing material to construct nine miles of fence. This 
yellow pine manufacturer is establishing a great farm 
and in selecting the material for the fence that is to 
surround the enclosure he chose cypress entirely, the 
rails being of that wood and the posts also, the posts 
being mortised so that the fence may be constructed 
without the use of nails and will be practically inde- 
structible. 
A Versatile Product. 


Through the efficient work of the association and of 
the selling organizations cypress has come into na- 
tional and even international prominence, instead of 
remaining ‘a lowly wood used only for local purposes 
and, up to a comparatively few years ago, chiefly for 
the manufacture of shingles. 

While Louisiana and Mississippi have been the 
largest producers of cypress, manufacturers are ex- 
tending the scope of their operations and the mills in 
Florida are now being augmented by unusually large, 
modern plants that are being installed for the purpose 
of manufacturing the cypress timber of that State, 
large tracts of which have recently been secured and 
am to be developed as rapidly as possible. At the 
present time 85 percent of the cypress production of 
louisiana is represented in the Cypress association and 
60 pereent of the entire cypress production of the 
country is so represented. 





SOME RECORDS FOR 1913. 


Statistics compiled by the United States Geological 
Survey show that some production records were broken 

the United States in 1913, notably in iron ore and 
silver, The iron ore production for 1913 broke all 
previous records, exceeding by large tonnage the record 
igures of 1910. In the Lake Superior district, where 
‘bout 85 percent of the domestic iron ore is mined, there 
vas produced in 1913 50,000,000 long tons, compared 
ith 46,368,878 tons in 1912. Shipments of Lake Supe- 
ior ore by water exceeded 49,000,000 long tons and the 
il rail shipments aggregated more than 800,000 tons, 
‘his indieating that practically as much ore was shipped 


as was produced, making little change in condition of 
stocks. In the Birmingham district, the production for 
1913 was 10 percent greater than that of 1912. 

The domestic silver production in 1913 amounted to 
67,601,111 fine ounces, this being the greatest annual 
output since domestic silver production began, though 
not the greatest yalue. The highest market value of the 
domestic silver produced in any one year was reached in 
1891, the average market price then being 98.8 cents a 
fine ounce. In 1912 the average price was 61.5 cents an 
ounce, and in 1913 it was 60.5. 

The production of gold in the United States in 1913 
was the smallest recorded in the last eight years. In 
1912 the gold production amounted to $93,451,500, while 
the production for 1913 was $88,301,023, a decrease 
of $5,150,477. The decrease is ascribed. mainly to de- 
clines in the output from Alaska, Nevada, South Dakota 
and Utah. The excess of exports over imports of gold 
in 1913 amounted to $24,639,591. 





PREDICTS PROSPEROUS YEAR. 


Newly-Inaugurated President of Chicago Association of 
Commerce Optimistic of Future Business. 





The Chicago Association of Commerce, with 500 of 
the business men of Chicago present, Tuesday, January 
13, inaugurated Joseph H. Defrees as president. In his 
inaugural address Mr. Defrees took an optimistic view of 
recent events and of the immediate future. In the 
course of his remarks he said: 


_It seems to me we may reasonably expect that the reces- 

sion of business which lately became so definite will not 
continue, and that the pendulum will commence to swing 
the other way. The tariff law has been passed. Mer- 
chants and manufacturers know what they have to meet 
and have done much toward the adjustment of their af- 
fairs with reference to it. The currency bill has become 
a law and _ represents, in principle, the most important 
step forward, in respect to our financial affairs, which has 
been taken in fifty years. The provisions for a flexible and 
well secured currency, which may be depended upon at all 
times to respond to the legitimate needs of business, should 
have a permanent steadying influence and prevent the re- 
currence of the many business disturbances of the past 
that have arisen from alarm and taken the form of hoard- 
ing on the part of the public and the consequent restric- 
tion of credits on the part of the banks. 

Much of the machinery is untried and necessarily ex- 
perimental, but the underlying principle is right, and ex- 
perience and a responsive Congress will remedy any defects 
in advance of any undue harm. 

The national administration has made 
tion that future legislation in respect to 
merce and kindred subjects may be expected to be con- 
structive rather than destructive, and the railroads seem 
to be in a fair way to get an advance in rail rates, ap- 
parently without general opposition from the shipping or 
generai_ public. 

In addition to the foregoing, Providence, the great mas- 
ter of us all, has blessed us with abundant crops, with 
which foundation of increased wealth we can face with 
considerabie equanimity some disappointment in other di- 
rections. Indeed, basically, we have nothing vital to fear 
in this country so long as capital continues to increase 
faster than population. Capital is useless unless employed. 
Employment of capital means employment of labor and 
the consequent distribution of wealth. With an increas- 
ing supply of capital and a decreasing proportionate supply 
of population, the measure of the distribution of wealth 
to labor, according to the law of supply and demand, must 
constantly increase, and no artificial interference. with 
the operation of that law will or should be allowed to 
intervene. That country which has the greatest distribu- 
tion of wealth among the largest number of people has the 
largest number of consumers, and a people who can afford 
to consume. It is upon the consumer that trade, commerce 
and labor must depend for prosperity. 

Referring to local matters, I was interested to note, in 
a recent trade review, that in 1913 the value of Chicago’s 
manufacturers upproximated $2,000,000,000 and that the 
value of its wholesale trade was in excess of $2,133,000,000, 
and represented, in each case, an increase over 1912. With 
all these hopeful conditions in mind, may we not expect 
much for 1914? 


definite declara- 
interstate com- 





"FRISCO BUILDING FIGURES. 


San Francisco, Jan. 10.—San Francisco’s building 
construction figures for 1913 made a total of more than 
$32,000,000 and the estimates for 1914 are fully $35,- 
000,000. This means a good local demand for lumber 
from Coast mills. Accurate figures as to the total output 
of California sawmills during 1913 are not yet available, 
some of the companies not having completed their in- 
ventories. ; 

Receipts of redwood lumber at San Francisco during 
1913, as nearly as can be ascertained at present, aggre- 
gated approximately 285,000,000 feet. According to the 
figures thus far available, the receipts of lumber by sea 
at this port from Oregon and Washington during 1913 
aggregated about 629,000,000 feet, nearly all of which 
was fir. A comparatively small amount of spruce is 
included in the above figure. To the above may be added 
more than 12,000,000 feet of fir received by rail from 
northern mills. 


CEMENTING PULLEY COVERINGS. 


The advantage of using a pulley covering in order 
to increase tractive power is well known, but it is 
difficult to apply a covering that will stay. The following 
is an old English formula for glueing rubber or cloth 
to iron, which would probably work as well for leather: 

Soak ten parts of the glue in cold water for twelve hours: 
pour off surplus water, heat glue in a water jacketed vessel, 
stirring well with a wooden paddle and thinning, if nec- 
essary, with alcohol but not. with water. When boiling, 
add one part of boiled linseed oil while stirring and when 
completely mixed add ten pounds powdered colophony. 





The antiquity of this recipe is sufficiently indicated 


by the use of the latter term, which is an old and now 


obsolete name for powdered resin. 

It is also sometimes desirable to add 10 percent of 
isinglass to the glue, previously dissolved in twice its 
bulk of aleohol. In applying this cement, the iron 
should first be warmed and the cement applied hot, the 
leather, rubber or canvas being put on before it chills. 


. Boston and vicinity.. 426 


BUILDING STATISTICS. 


Gains and Losses in Representative Cities Show in 


Official Report. 





Official reports from eighty-three cities, as compiled 
by the Construction News, show a decrease in building 
operations in December, 1913, of 10 per cent, as com 
pared with the corresponding month of 1912, the de- 
crease aggregating 1,026 buildings and $6,903,879. This 
showing, on the whole, is rather encouraging, considering 
the general conditions that have prevailed during the 
latter part of 1913, and the extreme activity that had 
characterized building operations throughout the country 
for the year previous. There were gains in forty-two 
cities and losses in forty-one. Chicago leads the large 
cities with a gain of 18 per cent, New York showing 
a decrease of 1 per cent. 

The figures of the eighty-three cities reporting are 
as follows: 





———1913————- - 1912——_—_—- 
No. of Estimated No. of Estimated % 
Cities. Bidgs. Cost. Bldgs. Cost. Loss. 
New York (Boros of 
Man. & Bronx).... 372 $15,916,468 886 $16,159,032 1 


ON © od sn ag ate-wé-e 660 5,934,500 547 
4,521,000 337 
941 3,295,375 697 
é 2,156,951 1,296 


2,071,780 


4,937,900 *18 
6,620,000 32 
2,648,026 *24 
2,270,680 5 
2,517,430 17 


tog dt 2. een pa 
Los Angeles, Cal..... 
Cleveland ..06c%ccecs 740 




















































San Francisco. 409 1,956,339 421 1,088,126 *79 
UT eee -. 498 1,904,355 468 1,405,815 *34 
Charlotte, N. C...... 397 1,473,000 392 997,868 *47 
Minneapolis ......... 376 1,148,645 261 2,963,330 65 
Philadelphia 951 1,445,435 669 8,890 43 
BRURGIO 66.5.6. 0:< 248 1,284,000 183 359,000 *257 
Cedar Rapids, la.... 36 1,057,600 23 334,000 
SICOMMRAUIN > s. 5. s:c:6 ode 0-056 441 403 1,129,170 
PHISDUIE: 6c. < o'nc ccs 233 210 514,800 

Cae 2 ees 495 497 1,608,373 
ROMOMOOE a5 610 o claw sera 196 178 549,602 
a” Ce oe 221 145 312,790 
Indianapolis ........ 221 205 527,105 
Portland, Ore... .'...< 466 390 712,110 
Milwaukee 176 166 610,573 
DONREMS caic+ omceecgenle 626 549,735 568 968,350 
Kansas City, Mo..... 156 472,695 876,060 
Springfield, Mass..... 75 459,67 245,215 
COMMEOGS: o566 cscs secs 139 432,550 157,423 
De 219 419,031 541,805 22 
BOM DIGEO c6ccccvece 264 403,000 3,000,000 86 
CimCiINUAt! 55.0 cce 894 3,390 352,295 *6 
Worcester, Mass..... 96 22 *54 
PORE 66 c.ccnesvae 130 ’ 121 108,315 *199 
MIN a win era as isla ke 121 304,415 114 254,085 *19 
New Bedford. .......< 77 67 114,700 *142 
SWOTEOUNE 6:5 606:6.0:00 086 6: 45 45 89,731 *144 
Hartford, Conn.. 60 58 226,450 *10 
Berkeley ....... athe 74 62 144,450 *61 
Mo Serre 224 227 918,490 76 
New Orleans......... wma wae 123,111 *65 
RRNE e aa Selec: w cic.Je cio 114 104 230,123 13 
LiehMOna, VAs ..cc0 62 88 »585 52 
6 ee 49 38 402 32 
WOUSMIOW. 66.055 5 dccci ws 2 47 144,675 *4 
Grand Rapids, Mich.. 114 93 124,505 *20 
MEIN ods 0:6 55 aves Odeo a 56 66 168,650 11 
BNZaBeth .n6iss veces 40 t 26 
Salt Lake City... 32 

RIGROGH, IN. Wines. occeuce 44 

Louisville, Ky....... 120 

Erie, Pa A 67 

MIGIOPRIS: oe 6 cc a 60:0 204 

ERIE a0. 0 5-d'e Shae 107 114,038 

PIN ONNINOS sce ais ees ees 20 112,900 

Trenton, ND... 5.20 36 110,650 

Brockton, Mass 2 

Peoria . Smite et our 37 

Schenectady ...... A 36 

NIE aac ain ta os weeace 17 ¢ 

PRBUOREED chs. 5)ncnis ave Ors" ar sy 37 284,384 70 
POGMEMOW 3 va6is a 9.00.64,0 12 15 20,911 *299 
San Antonio ........ 158 137 158,674 49 
ep |. ne 98 105 482,462 85 
Evansville ........ 39 54 87,205 19 
POStiand, Mes «.. 264.0: 3 17 108,960 39 
Davenport, Ta........ 24 20 103,600 44 
Wilkes-Barre ....... 30 33 65 18 
Nashville, Tenn...... 3 19 65 
Chattanooga ........ ‘ 124 *30 
A 2 18 *18 
Fe rer era 25 *18 
Dayton, Ohio..... 23 56 
Springfield, Ill....... 33 5 
Terre Haute.. 29 *47 
See OD v6: 6acd-e'eeb ae 42 33 
East St. Louis, 11! 33 7 
Passaic, N. J.. 19 21 
St. Joseph, Mo 45 67 
Allentown, Pa. 14 *19 
Lawrence, Mass. 15 70 
Saginaw, Mich.. ia 9,200 *73 
Holyoke ...... era elia 11 13 98,000 85 
Harrisburg .. ars 13 13 99,350 88 
Souths TONE 2c cee. 9 15 64 
EOCUIO, COM. <6. 660a 8 20 59 
heading, Pa...... Sy 28 27 91 

NB eos sevare area 14,894 $59,489,336 13,868 10 





*Per cent gain. 


A study of the figures shows that the largest gains 
were in the smaller cities, an indication of the pros- 
perity of these cities and at the same time a reflection 
of the money market in the larger centers, where the 
bulk of construction is dependent upon borrowed capital, 
while in the smaller places those who build employ thei 
own resources for that purpose to a large extent. 

While a 10 per cent loss on the total is shown. when 
compared with the record for December, 1912, some 
almost phenomenal gains are shown in some of the 
cities, among the chief being: 


Cities. 


Percent. Cities, Percent. 
EROMOMN ois: fhe s Sels048 298 SONUIRIN lee aa. v5. FG oe diets 257 
Cadar Hapids. Tas ..82 063 216 PaASadenas ...a6. ‘ 199 
CORUNA cc TEA dec cawes 174 Trenton, N. J... ookee 
WUMUUONE, <a 9 ¥. 4-4-0 oes ate 144 New Bedford. . ; . 142 
Flag! ay ARERR ae ener en 125 WOROMG fc6<: ee s0~ 114 


Some of the more important cities showing decreases 


were: 





Cities. Percent. Cities. Percent. 
pO Pee ere er re 32 Philadelphia wei ae 
Portiand, } Lawrence, Mass...........70 
Holyoke, Mass..... Reading, Pa.. ae pure cata 91 
Cleveland, Ohi0...... 608.06: 17 Davtonm, GHC... .cccccescdcd® 
PRORNORNE osc enew dees ewes 69 Nashville ..... wieahen ..65 


IN RAZING an old building in Little Rock recently 
pieces of Arkansas cypress planks were removed from 
where they had been placed in 1873, in as good condition 
as the day they were put into the building. The South- 
ern Cypress Manufacturers’ Association of New Orleans 
is greatly interested in the find, and has sought full in- 
formation. 
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PREPARING FOR THE FOREST PRODUCTS EXPOSITIONS. 


Space Going at a Pace That Demands Early Reservations — Businesslike Plans of the Management—Scope of the 
Exhibits Extraordinarily Comprehensive—Attractions for Lumbermen and Laymen. 


Unless those who are privileged to show their wares 
at the coming Forest Products Exposition awake before 
it is too late, when the ‘‘shop window of the industry’’ 
is filled to its capacity, they will have cause for regret. 
This exposition is going to make history. The message 
the management of the exposition wishes to convey, 
through. the AMERICAN LUMBERMAN, to every exhibitor 
or prospective exhibitor is this: ‘* Your show, not our 
show.’’ 

Educational Campaign to Be Adopted. 

Until April 30, when the exposition will have its dress 
rehearsal, an aggressive educational campaign will be 
earried on by the management in an effort to show 
why every phase of the lumber industry should be rep- 
resented at this initial session of the Forest Products 








Scope of the Exposition. 


The exposition will reach the producer, the manufac- 
turer, the specialty man, the educator, the scientist, the 
purchasing and sales forees, the architect, the builder, 
the contractor, the engineer and the consumer. When 
the first rough draft of the plan was made Mr. Wood 
asserted that ‘‘unless a man is a particularly close 
student, he does not know more than 60 percent of the 
efficiency of his product.’’ Investigation since that time 
has caused Mr. Wood to believe that his first estimate 
was too liberal. It will be the aim of the exposition to 
show lumbermen at least 95 percent of the efficiency of 
their product, and it goes without saying that any busi- 
ness wherein those connected with it know and under- 
must prosper. There are uses 


stand 95 percent of it 














THE COLISEUM, CHICAGO, SITE OF THE EXPOSITION OF APRIL 30 TO MAY 9. 


Exposition, which, if the industry lends its codperation, 
will be made a permanent annual affair. During this 
month and next every lumbermen’s convention possible 
vill be visited by George S. Wood, manager of the 
xposition, and lumbermen will be enabled to get first- 
and information and will have the opportunity to ask 
uestions on any phase of the subject not clear to them. 
A tentative: plan of Mr. Wood’s itinerary follows: 


Indiana Hardwood Lumbermen’s Association, Indianapolis, 


Ind., Jan. 

Nebraska Lumber Dealers’ Association, Lincoln, Neb., 
Jan. 16. 

Northwestern Lumbermen’s’ Association, Minneapolis, 
Minn., Jan. 20. 

American Wood Preservers’ Association, New Orleans, La. 
Jan. 22. 

Southwestern Lumbermen’s Association, Kansas City, Mo., 
Jan. 28. 

Retail Lumber Dealers’ Association of the State of New 
York, N. Y., Jan. 31. 

National Association of Box Manufacturers, French Lick 
Springs, Ind., Feb. 4 


Ohio Association of Retail Lumber Dealers, Cincinnati, 
Ohio, Feb. 5. 

Central Association of 
Chicago, Feb. 11 

Retail Lumber 
burgh, Pa., Feb. 


Lumber, Sash & Door Salesmen, 


Dealers’ Association of Pennsylvania, Pitts- 
12 


From the foregoing it will be seen that the educa- 
tional campaign has no local aspect, but that the expo- 
sition is for the lumbermen of the whole country. 

One point in particular the management of the Forest 
Products Exposition wishes to have understood is that 
this show is essentially for the purpose of representing 
every American wood. The National Lumber Manufac- 
turers’ Association and its members are backing the 
exposition for the reason that every large movement 
must have some correspondingly substantial force back 
it in order to give it necessary prestige. 

The project is to be a Forest Products Exposition in 
its fullest sense and every branch that could lay any 
claim to be identified with wood or its manufacture is to 
be given representation. For the benefit of those who 
are not familiar with the character of exhibits the 
following excerpt from the rules and regulations of the 
exposition is given: 


Exhibits 


may comprise wood in its native state, repro 
ductions of logging camps and timbered areas in limited 
space, wood products of all description, Forest Service 
demonstration, process of wood treatment, woodworking 


machinery, publications and other 
use of wood. 

The management reserves the right to decline or prohibit 
any exhibit or part of an exhibit, exhibitor or proposed 
exhibit which, in its opinion, is not suitable to and in 
keeping with the character of the exposition. This reserva- 
tion concerns persons, things, conduct, printed matter, 
souvenirs, catalogs and all things which affect the charac- 
ter of the exposition. 


articles pertaining to the 


This clause places the management in a position to 
exclude anything that comes under the head of substi- 
tutes for wood. For example, manufactured articles 
in which anything other than wood is used may be ex- 
cluded at the discretion of the management. 


for wood of which the manufacturer has never even 
dreamed and a visit to the Forest Products Exposition 
will surprise the man who believes he knows all about 
wood. An effort will be made to educate the selling 
foree that where items of a certain kind of wood cannot 
be furnished, there are other woods and other sizes that 
answer the purpose and in which the salesman is justi 
fied in making the assertion that the substitute wood is 
‘*just as good’’ as the kind the buyer desires without be- 
ing subject to the criticism that usually goes with this 
statement when used in connection with other articles. 

Actual examples of the fireproofing of wood will be 
shown—processes that will make for the permanency 
of the industry. The old uses for wood will be demon- 
strated and new ones will be developed through the 
coming exposition. Manufacturers will be shown the 
true efficiency of their machines and will be educated 
to new uses of which certain machinery admits. 


Utilization of Wood Waste to Be Graphically 
Shown. 


Perhaps one of the most significant things that will 
be brought out at the exposition is the utilization of 
wood waste. This subject will be handled by scientists 
and educators who have given this subject much thought 
and have made experiments along prac- 
tical lines. Manufacturers of wood 


for every square foot of space rented. ‘This applies to 
each separate exposition. ‘This method will enable ex- 
hibitors to reach those to whom they wish to show their 
products, and all others will be required to pay an ad 
mission fee. If exhibitors wish to furnish tickets to 
more persons than their allotment of tickets permit they 
may purchase reduced rate tickets in lots of 100 or more. 

The choice of buildings in both Chicago and New 
York is ideal. Forty thousand square feet of space will 
be available in Chicago and from 40,000 to 45,000 in 
New York. This will mean that exhibitors will be given 
40,000 or more tickets for ‘distribution among those 
whom they wish to reach at each exposition. 


Several Surprises in Store for Visitors. 


The management wishes it expressly understood that 
the exhibitors are not playing to the box office; ther 
will be no cireusing, but the show will be conducted 
along legitimate educational lines. There will be special 
attractions that will interest the layman as well as those 
connected with the lumber industry. One of the leading 
motion picture companies of the country is making films 
showing logging, milling, manufacturing and _ scientifir 
operations in the United States and other countries. 
These films will show every process through which wood 
products pass from the growing tree in the forest to the 
manufactured article. 

Much of historie interest will be seen at the exposi 
tion, Several buildings will be brought to the exposi 
tion that will show conclusively the longevity of wood. 
The structural work of bungalows, cabins and pergolas 
will be on exhibit and exterior and interior finish in the 
various woods will be there for comparison. 

One of the most important exhibits will be that ot 
the Forest Service. An effort is being made to get an 
emergency appropriation through Congress for the pur 
pose of allowing the Forest Service to make a greate! 
exhibit than it has ever had. In the Forest Servic 
display will be found fire towers, equipment. stations, 
timber sale models, models, relief maps, mine 
timbers, greenhouse benchboards, scientific instruments, 
a model of a national forest, exhibits of wood utiliza 
tion, wood distillation and paper pulp plants, timber 
testing, wood preservation, utilization of wood waste, 
products manufactured from such waste, bromides, trans 
parencies, maps and charts. It is also possible that a 
number of the State forestry divisions will make simila: 
exhibits along less pretentious lines. 


erosion 


Hopeful Indications of Success. 


Taken as a whole, there is every prospect that the 
undertaking will prove even more productive of results 
than was hoped for in the original caleulations. The 
principal lumber associations and affiliated organizations 
have practically determined on a more or less extensive 
representation and participation. Various trade organ- 
izations are planning not only representation in the 
way of exhibits but attendance in a body. A_ large 
number of concerns and individuals have signified their 
intention of taking space and showing their products, 
many of them operating in process of production. Ac- 
cording to advices received at Chicago headquarters, the 
exhibits of the lumber and allied associations alone will 
provide one of the most interesting and instructive 
displays ever arranged for an industrial exhibit in this 
country. 

As several of the leading woodworking machinery 
its, a complete demonstration of the utility and possibili 
ties of wood in all its phases is assured. 

Delegations from colleges will attend in a body 
and it is believed that the drawing power of this expo 





products will be taught conservation to 
the extent that they will show such 
finesse in manufacturing that they will 
rival the packing industry, which claims 
to use ‘‘every part of the pig but its 
squeal’’; in other words, manufacturers 
ot wood products will be able to save 
everything except the noise of the saw. 

The support given the exposition has 
been general and Mr. Wood recently 
said: ‘‘The only serious question is the 
possibility of great mutual disappoint- 
ment on the part of the exposition and 
the possible exhibitor through procras- 
tination until such a time as _ reserva- 
tions already made and contracted pre- 
clude the possibility of the management 
to provide the space and location mu- 
tually desired.’? However, this has 
been the usual experience in preparing 
every industrial exposition. 

Those who look upon the Forest Prod- 
ucts Exposition as a philanthropic, utili- 
tarian movement should disillusion them- 


selves. The exposition is a business 
proposition. There are no factions, no 


special interests, no cliques nor claques 
to be reckoned with. It is hoped to 
make the exposition self-supporting, and 
any surplus will be used further to ex- 
ploit the industry. Exhibitors will be 
given regular admission tickets without 
cost to the amount and in ratio of one 
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sition will be equal if not superior to that of numerous 
other industrial exhibitions held annually. An _ effort 
will be made to secure reduced railroad rates, although 
in many instances where the 2-cent fare prevails little 
will be gained through this. The interest being mani- 
manufacturers have indicated their intention of install- 
ing exhibits, with wood manufacturing plants being rep- 
resented and a large number of accessories having exhib- 
tested to date would seem to indicate that from an at- 
tcndance standpoint the exposition will be a success. 

xcept in a few instances, the exhibitors at the 
Chicago show will take their exhibits to New York, 
and additional eastern manufacturers will utilize 
space fully. 

Some of the associations and individual exhibitors 
are planning their exhibits with great care and this may 
be taken as a criterion of the number of surprises to 
be found when the exposition opens. It is unofficially 
stated that certain exhibits, together with expense 
of moving from Chicago to New York, will entail an 
outlay of approximately $10,000. It is evident that 
exhibitors will make the initial exposition one long 
to be remembered so far as it lies within their individual 
power to do so. The rules and regulations are such 
that much uniformity will be found in the 


this 


various 


booths, except for the character of the exhibits. Parti- 
tions, dividing walls, hight and arrangements of exhibits 
are subject to the approval of the management for the 
general harmony and practicability of the entire dis- 
play. The same plan of arrangement can not invariably 
be followed at both the Chicago and New York exposi- 
tions, as the shape of the two buildings and hight 
clearance largely differ. 

The Chicago show will open on Thursday evening, 
April 30, for the press and invited guests and will 
open to the public the next morning, Friday, May 1, 
and will be open daily thereafter from 10 a. m. to 11 
p. m. The Chicago exposition will close Saturday, 
May 9, at 11 p. m. and two or three special trains, 
run on passenger schedule, will be used to convey the 
exposition to New York. Four days will be given for 
the removal of exhibits from the Coliseum at Chicago, 
all exhibits to be removed by midnight on ‘Tuesday, 
May 12. The New York exposition opens Thursday, 
May 21, at 8 p. m. to the press and invited guests 
and to the public the following day, continuing until 
Saturday evening, May 30, the opening and closing 
hours being the same as at the Chicago exposition. 

Same Instalation Staff in Roth Cities. 
The management will furnish an expert instalation 


staff for the Chicago exposition and this staff will ‘be 
taken to New York to superintend the work there, as 
the management believes the work can be considerably 
harmonized and expedited through this arrangement. 

If there is any prospective exhibitor who has not 
reserved his space, let this be a warning to him to 
get busy. It takes no longer to decide today than it does 
tomorrow, and tomorrow may be too late. This exposi 
tion will mean much to the industry and the man who 
waits until next year to decide whether or not it is 
best for him to exhibit will be just that much behind 
his brothers in the industry who saw the advantages 
that would accrue to them through accepting opportunity 
at its first call. 

The calendar will tell you there are approximately 
sixteen weeks intervening between now and the opening 
of the Chicago exposition, but that does not mean that 
space, choice or otherwise, will be available for sixteen 
weeks. The old saying ‘‘nothing ventured, nothing 
gained’’ may be old and commonplace, but nevertheless 
it means as much today as it did when it was first 
uttered. As was said in the first sentence of this article, 
those who do not awake to their opportunity and exhibit 
at the initial session of the Forest Products Exposition 
probably will have cause for regret. 





FLOOD CONTROL IN THE: MISSISSIPPI VALLEY. 


Students of Proposed Relieving Legislation Offer Suggestions and Criticisms—Causes and Effects of Annual Overflow 
—Early Action and Vast Appropriations Essential to Safety of Immense Areas. 


The AMERICAN LUMBERMAN has received from Phin 
Kimball, of the Kimball Lumber Manufacturing Com- 
pany, St. Louis, a letter discussing at length the 
question of flood control in the Mississippi Valley. 
hk. H. Downman, chairman board of control of the 
National Reclamation Association, has given his 
indorsement of Mr, Kimball’s letter except the state- 
ment that ‘‘the Newlands bill claims that the levee 
system has been tried and proved unsuccessful.’’ 
‘*The Newlands river regulation bill does not repud- 
iate levees,’?’? says Mr. Downman. ‘‘Instead, it pro- 
vides for the building of a perfect levee line, supple- 
meuted by source stream control above and spillways 
and controlled outlets below, and protected by com- 
plete revetment of caving banks.’’ The letter of Mr. 
Kimball, presenting a strong argument in behalf of 
flood control as provided in the Newlands bill, is as 
follows: 

Sr. Louis, Mo. 

Editor AMERICAN LUMBERMAN: I have received through 
the mail a talk delivered by George H. Maxwell before the 
National Lumber Manufacturers’ Association at Kansas City 
last June relating to the control! of flood waters in the 
Mississippi River watershed. Naturally, this is a question 
in which many are interested. If I remember right, the 
Newlands bill stated that so far the levee system had been 
tried and proved unsuccessful, and while this may be true to 
a certain extent all new developments have to be tried out, 
weak points found, remedied, and carried on to success, 

During the last twenty-five years I have watched the 
levees on the Arkansas side of the Mississippi, south of 
the Arkansas River, grow. from small ridges to levees of 
immense size, and the people behind them are as uneasy now 
in the spring as they were twenty-five years ago, when un- 
doubtedly the levees today have ten times more dirt than at 
that time. Therefore, it appears that the levee system 
should have help, but, undoubtedly, levees are essential to 
the protection of the development of the Mississippi River 
Delta, south of Cairo. When the river gage at Cairo 
marks 6 feet after the spring high water, steamboats on 
the Mississippi, both north and south of that point, will find 
10 feet of water in the “crossings; that is, in the channel 
of the river at the head or foot of the sandbars. The 
river gradually falls to zero on the gage and by regular 
computation it ought to show 4 feet in the “crossings,” 
but instead it will probably show 7 feet and when the river 
drops 3 feet under the zero mark on the river gage there 
will still be probably 5 or 6 feet in the crossings. This is 
done every year and is caused by silt or sediment settling 
in the crossings when the force of the current is not confined, 
and it seems the bed of the river fills up during the flood 
water as the levees are raised, thus indicating that the 
water course should be kept straighter to cause the erosion 
of the bed of the river to its usual depth during flood stages. 

When the northern States in the territory under considera- 
tion had forests where there are now fields it is not hard 
to believe that the rain fell first on the branches or leaves, 
trickled to others, and so on, finally falling to the ground 
and flowing in obstructed channels, but now there are not 
only no trees but the farmer has ditched and tiled his land 
until the water goes almost direct from the clouds to the 
river. 

Texas has had floods this month the most disastrous in her 
history, but if you meet a genuine modest Texan he will 
admit that Texas is good for a “ringer” crop in 1914, be- 
cause so much rain has fallen that the soil is ‘‘seasoned” 
for the coming year, which would indicate that the West and 
Southwest need “water seasoning” in the winter and spring 
to make bountiful fiarvests in summer and early fall. I 
was in Oklahoma last September, where most crops were & 
failure on account of, not having had water seasoning to 
carry them through the dry months, and many fruit trees 
were badly damaged through being seared on the windward 
side by winds from the south and west passing over so much 
hot, dry ground. 

After a hard rain gullies and small streams in the up- 
lands are run out in an hour or two and a day later the 
creek has got back to about normal, but all of this water 
has been dumped into the river in one or two days and makes 
a “wave rise’ in the river, simply more water than can 
pass through, and the result is an overflow. If retarded at 
the head, this could not be. If all States drained by the 
Mississippi should build dams about half-bank high in every 








gully from a foot in width to a creek of any width close 
enough to make a continuous lake, as a competent corps of 
engineers should deem advisable, making thousands of 
lakes of water the length of the gullies and creeks that are 
usually dry, and on every 15 or 20 acres of land, which is 
all more or Jess rolling, build a dam to hold from % to 2 
acres of water, nearly 25 percent of the water could be held 
for absorption and evaporation that is now not only wasted 
but is a menace to the lowlands—and it is the last 10 per- 
cent of water which worries the people in the lowlands of 
the Mississippi, who will all undoubtedly lend moral aid to 
help keep the water where it will be needed later on. If 
the western farmer should lose one acre in fifteen or twenty 
by having a reservoir he would gain much more by having 
the balance of his land seasoned and by planting suitable 
trees to grow around water and in the course of a few years 
the hot winds that sear the fruit trees would be only a re- 
mempbrance and, as like begets like, there would be more 
rains when needed during the summer to help growing crops. 


How It Would Work Out. 


It would require legislation to make the work uniform, but 
this work could be done largely by the farmers, and if the 
governors of different States should set aside a “reservoir 
week” between crops a million reservoirs could be made ready 
for rains in one week. If the farmer was not able the 
dams in the small gullies or creeks could be put in by the 
Government with reinforced concrete and charged against the 
property in the way of taxes, giving the farmer ample time 
to pay, the same as river levees are built. Gullies that now 
empty into creeks in a few hours would then require several 
hours or days, creeks that empty themselves in one or two 
days would require three or more times that long, and where 
the river usually “crests” in twenty-four hours or less, a 
week would be required and naturally would be at a greatly 
diminished hight. The reservoirs would naturally hold their 
water until it was absorbed by the earth or evaporated and, 
of course, would relieve the rivers of that water and the 
millions of dams in gullies and creeks would retard the 
fl6w of water to the river so that the river would not go 
out of its bank as, having no obstructions, the rivers would 
earry the volume of water they now do. The water held 
by dams would take the first 2 inches and the retarded flow 
at the fountain head would equal holding 25 percent of the 
balance of annual rainfalls, the length of time held depend- 
ing on the distance of water travel, but with such conserva- 
tion and restraint a flood like Kansas City had in 1903, 
the Dayton flood, or the one that Texas has just experienced, 
would be impossible. 

Last summer the citizens of Little Rock, Ark., claimed 
there was so much sediment in the river, washed from the 
Canadian River, Oklahoma, that the streets were made muddy 
when the sprinkler passed, and the Missouri and lower Miss- 
issippi rivers and tributaries are always burdened with 
sediment, caused from washings from gullies and creeks. 
Retarding the current in streams leading to the river would 
naturally keep them from washing so much soil, the water 
would not carry the silt and sediment to the river and this 
would allow the river itself to pick up more sediment in the 
river proper, and thus help scour out the lower river during 
flood stages. It is possible that by conserving the water spill- 
ways would not be necessary. However, if Bayou La Fourche, 
Plaquemine and kindred streams are kept open as nature 
once made them, it is almost safe to insure no more overflows 
behind the levees on the lower Mississippi, with the water 
conserved as outlined in the Mississippi watershed. While 
this could be worked out to advantage, another matter so 
closely allied to this subject that it should be taken up by 
the same commission is the drainage of lands behind the 
levees, because building levees along the river stops all 
outlets to the river from back lands and therefore all drain- 
age must necessarily be made for hundreds of miles back of 
the levees. As it is today, every county or parish has its 
own “drainage district,” issues its own bonds and acts alone, 
thus making the work more costly and burdensome and less 
successful than if worked out in one general arrangement. 

Yours very truly, 
PHIN KIMBALL. 


In a letter to Hon. Albert Estopinal, member of 
Congress from Louisiana, dated at Pittsburgh, Pa., 
December 6, 1913, George H. Maxwell, executive direc- 
tor of the National Reclamation Association, discusses 
at length the advantages of the plan proposed by the 
Newlands river regulation and flood control bill over 
that contained in the Ransdell-Humphreys bill, some 


extracts from which will be of interest as corrobora 
ting the views of Mr. Kimbali as expressed in his 
letter above. Mr. Maxwell says: 


It seems to me that the fundamental defect of the 
tandall-Humphreys bill is that, although it professes to be 
in aid of navigation, it provides for large expenditures for 
levees, which increase the rapidity and total volume of 
the caving of the banks into the river, and makes no ade- 
quate provision for the protection of the navigable channel 
from the enormous amount of material with which it is now 
annually obstructed by these caving banks. In a report of 
the chief of engineers to the secretary of war the following 
statement is made: “Until the caving of banks can be 
stopped in the Mississippi River below St. Louis, either en- 
tirely or to a large extent, it is practically hopeless to ex- 
pect any improvement of low water conditions in the lower 
river.’ It is estimated that there are 749 miles of caving 
banks on the lower Mississippi River from which about 9% 
acres in area by 66 feet deep for each mile of river between 
Cairo and Donaldsville is annually caved into the river—a 
total, roughly estimated, of 10,000 acres 66 feet deep. In 
fifty years this would amount to about 500,000 acres of land, 
in surface area, and 66 feet deep. Can you picture to yourself 
what the Mississippi River will be fifty years from now 
if this broadening and shoaling process continues at the 
present rate during that period? 


Revetment Work. 


The Ransdell-llumphreys bill contemplates a continuance 
of the present inadequate work for stopping caving banks, 
with a total appropriation available for that purpose of only 
$2,000,000 a year. If no more money is to be expended for 
revetments than $2,000,000 a year, seventy-five years will 
be required to complete the revetments of the caving banks. 
During this period the navigability of the Mississippi River 
will be utterly destroyed and the gradual shoaling and 
widening of the river will raise the bed of the stream to a 
point where protection of the adjoining country by levees 
will be as impossible in the Mississippi Valiey as it is today 
in the valley of the great Yellow River of China. The 
proposition of those who oppose the Ransdell-Humphreys 
bill absolutely obviates the evils it would accomplish and 
provides vastly better protection from floods for the people 
of the Mississippi Valley and at the same time will protect 
and improve the river as a great national waterway. 

The proponents of the Newlands River regulation bill urge 
that annual appropriations in the rivers and harbors bill in 
the lower Mississippi Valley should be increased to at least 
$12,000,000 a year, leaving that amount to be expended in 
such a way that the Mississippi River Commission may de- 
termine is most advantageous for the improvement of the 
river, these appropriations to be supplemented by appropria- 
tions in the Newlands river regulation bill for the lower Mis- 
sissippi River. This plan, being carried out, will give to the 
people of the United States within ten years a great trunk 
waterway from Cairo to the Gulf of Mexico, supplementing 
the Panama Canal and bringing the advantages of that 
great national improvement to every community within 
reach of the great system of inland waterways radiating 
from the Mississippi and aggregating 20,000 miles in extent 

Every individual and interest in the lower Mississippi 
Valley, all the way from St. Louis to the Gulf, should stand 
shoulder to shoulder with advocates of the Newlands bill 
in other sections of the country to secure its early enactment 
and thereby supplement an appropriation of $12,000,000 a 
year for ten years in the rivers and harbors bill by the 
$10,000,000 a year specifically appropriated for the lower 
Mississippi River by the Newlands river regulation bill and 
in that way provide for stopping the destruction of this 
great navigable river by caving banks and shoaling bed and 
at the same time protect the valley from inundation. The 
amount available from these combined appropriations would 
accomplish that result in ten years. 

The Ransdell-Humphreys bill seriously proposes a plan 
which will inevitably result in destroying the main Mississippi 
River as a navigable waterway from St. Louis almost to 
New Orleans and close it to commerce, to save the compara- 
tively small amount necessary to be expended to proceed 
with all practicable expedition to stop the caving, slumping, 
slipping banks and the inflow of the enormous volume of 
silt which now reaches the main river from the Missouri 
and the Ohio. It is estimated that all this aggregates 
1,250,000,000 cubie yards of earth per annum, which is five 
times as much as the total amount excavated to make the 

*anama Canal. 
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OUSTER WOULD WORK HARDSHIP TO STATE. 


Former Attorney-General Hadley, Later Governor, Who Started Suits, Says Ouster Against Lumber Companies 
Will Decrease Competition, Not Increase It. 


Developments in the Missouri yellow pine ouster case 
this week took the form of a number of conferences be- 
tween the several respondents and their attorneys, cul- 
minating in a decision to adhere to the plan of relief 
first suggested, which is to seek a rehearing of the case 
on its merits. 

The various law firms, representing individual respond- 
ents and groups of respondents, have filed or will im- 
mediately file with the Missouri supreme court motions 
for a rehearing, which will be reinforced by briefs and 
arguments sustaining the legal contentions for a retrial. 
All of these motions, briefs and arguments are substan- 
tially the same in character, with some slight changes 
here and there to fit the case of the individual respondent. 

In the main, the grounds upon which a rehearing is 
asked are these: 

1.—The manner in which this case has passed through 
this court is such as, of itself, to suggest the propriety 
of a rehearing. 

2.—There is nothing in the record to justify a finding 
that either of the respondents was a party to a con- 
spiracy within three years prior to July 30, 1908, ‘‘to 
limit the output of yellow pine lumber to be manufac- 
tured in Missouri.’’ 

3.—There is no evidence to support the finding that 
either of the above-named respondents was within three 
years prior to July 30, 1908, a party to a conspiracy to 
fix the price to be charged in Missouri for lumber manu- 
factured in Missouri. 

The respondents have until January 26 to file all briefs 
and arguments with the court, at which time the court 
will reopen the case for retrial or 
decree. 





sustain its original 


KANSAS City, Mo., Jan. 13.—And now even the man 
who started the suit that resulted in the fines and oust- 
ers for the big Missouri lumber companies that are 
members of the Yellow Pine Manufacturers’ Association 
says he believes the penalties inflicted are too severe. 
That man is Herbert 8. Hadley, attorney general of the 
State at the time the suit was started and later governor 
of Missouri. Mr. Hadley, in an interview today, ex- 
pressed the opinion that fines of from $500 to $1,000 
without any ouster would have been about commensurate 
with the guilt of the companies. Two of the companies 
were fined a total of $100,000 each, counting the penal- 
ties imposed upon their subsidiaries and in addition to 
the fines absolute decrees of ouster were entered. 


Mr. Hadley’s statement was made after the various 
business leaders of Kansas City had expressed their 
views of the case. Mr. Hadley, since retiring from the 


governorship, has been practicing law 
Which is his old home. 

age judgment of ouster often defeats its own pur- 
pose,’? Mr. Hadley said. ‘‘The object of antitrust 
action is to correct evils rather than revenge or punish- 
ment. I started both the lumber suit and the Standard 
Oil suit and I consider the Standard Oil’s offense out of 
all proportion to .the misdeeds of the lumbermen. I 
approved the suspension of the ouster in the Standard 
Oil cases, but I considered the penalty of $150,000 fine 
as too light. Judged from the criterion of the Stand- 
ard penalty the lumber companies should have got off 
with fines of not more than $500, or $1,000 each. Time 
has proved that my approval of the suspension of the 
Standard Oil ouster was right for since that time there 
has been a free and healthy competition in the oil busi- 
ness of Missouri, and the state has been the gainer by 
allowing that big interest to remain in and 
spend its money here. 

‘«Then, too, the character of the 
companies must be considered. Take, for instance, John 
B. White of the Missouri Lumber & Land Exchange 
Company and the Missouri Lumber & Mining Company, 
with whom I am personally well acquainted and for 
whom I have a high personal regard. He is not an in- 
tentional breaker of the law and besides he has been 
one of Missouri’s best citizens. He tried to find out 
whether or not his companies were operating within the 
letter and spirit of the law. He had the word of the 
United States Department of Justice and of high legal 
authorities that they were and yet his companies were 
heavily fined and ousted. 

‘*And the effect of the ouster in this case would be 
to eliminate business and certainly the elimination of 
business will serve rather to decrease competition than 
to increase it. I am firmly of the opinion that the 
ouster against the lumber companies would work a great 
hardship on the state as well as on the lumber com- 
panies. ’’ 

Mr. Hadley’s views are very similar to those expressed 
by all the big business men of Kansas City and the 
interest shown by outsiders in the case is most gratifying 
to the lumber interests. It cant that nonmem- 
bers of the Yellow Pine Manufacturers’ Association are 
as loud in their protest against the ouster as are the 
concerns directly concerned. 

Until the State supreme court has passed on the mo- 
tion for a rehearing and for a modification of the judg- 
ments there is little for the lumbermen to do except to 
wait. Meantime the commercial clubs of Kansas City 
and St. Louis are preparing their briefs setting forth 
the effect the ouster would have Kansas City and 
St. Louis and the State at large. The supreme court 
granted the clubs permission to file the briefs as friends 
of the court. 
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Views of several of the business leaders of Kansas 
City on the lumber ouster case in respect to what it 
would mean to the city to have the defendant companies 
forced to remove from the State were printed in the 
last of the AMERICAN LUMBERMAN. Additional 
interviews are as follows: 

W. T. KEMPER, 
President, Commerce Trust Company. 

‘*In my opinion to oust these lumber companies from 
the State would be the next thing to a calamity. There 
is no industry that has done more toward the upbuilding 
of not only Kansas City, but the West and Southwest 
and especially the Southland than has this industry. It 
has brought business and territory to Missouri and 
Kansas City that we would never have known anything 
about had it not been for the lumbermen. The cutting 
of timber far removed from Kansas City by concerns, 
finance and oflicers in Kansas City has done more to 
develop this city than any industry, I sincerely hope 
these companies will permitted to remain in the 
State.’’ 


issue 


be 


J. F. DOWNING. 

President, New England Trust Company. 

‘In my opinion the ouster of these companies is a 
crime. We have a large volume of lumber accounts at 
the bank here and these lumbermen tell me they have 
not violated the law. The courts, it seems to me, should 
look upon their cases differently, as the alleged violations 
took place several years ago. The lumber ouster case is 
much the same as the Standard Oil; Kansas City could 
not get along without the Standard Oil business. After 
the Standard Oil Company was ordered ousted from the 
State we had to beg the State to permit the company 
io come back. The lumber companies represent a large 
industry. We want them simply because the city in a 
way get along without them. If we are going 
to oust such business men as they, how can we hope to 
get in new industries to take their place? The Missouri 
antitrust law seems to be so complex that even lawyers 
can not agree as to its exact meaning. I feel the ousters 
in the lumber should be suspended and the fines 
reduced. The fines fixed by the court are exorbitant and 
unreasonable and of keeping with the violation 
charged. The business of these lumbermen represents a 
hig industry in Kansas City. The officers of the 
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SAFETY. 
Last night as I lay beneath the stars, 
My Mother, as you fear— 
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A hundred miles from trolley-cars, 
Where sleeps the pioneer. 
And yet perhaps, my Mother dear, 
The wanderer was safer here. 


I wonder if the mothers know 
The perils of the sons ?— 

How darkly there the waters flow, 
How swift the current runs. 
Ah, these, the city simpletons, 
Are rather the erdangered ones! 


Although I slept beneath the stars, 
My Mother, never fear; 
Afar from slums and slimy bars— 


So sleeps the pioneer. 
And well I know, my Mother dear, 
Your wayward son was safer here. 









































































































































panies are our best business men and are large employers 
ot labor and large tax payers. The volume of their trade 
is a big item in the city’s business. The sentiment of 
the people and the courts has changed in the last ten 
years, but it seems that there ought to be an analysis 
made for acts done seven or eight years ago and if 
these lumbermen are required to leave the State it will 
be a serious loss to the city. The men involved are our 
wealthiest citizens. All of them are high minded, influ- 
ential, publie spirited and have done their best to up- 
build the city and the State. If we force away their 
business the possibility is that they will go with it. 


If they are driven away it will be a serious blow to 
Kansas City and the State of Missouri. I can not see 


how we can afford to permit them to go.’’ 


JOHN H. WILES, 


Manufacturer, Formerly President of the Commercial 
Club. 

‘*We feel that it would be a calamity to the State if 
these men were ousted. ‘It not only means much directly 
to Kansas City, but their companies have sawmills and 
commissaries in the South for which supplies are bought 
in the markets of the State, Kansas City and St. Louis 
of course being the more important of these markets. 
We feel that the Jaw in force was not intended to be 
used in so severe a way and that the legislature of the 
State is being used to a great extent in impeding an 
honorable business. This is the greatest yellow pine 
lumber market in the world. Millions of capital are 
invested in the trade and thousands of men, women and 
children depend on it for their livelihood. No one can 
doubt that the owners and operators of the lumber com- 
panies are desirous of obeying the law. Nothing more 
can be gained by the rigid enforcement of the ouster 
decree. I doubt if the makers of the law realize the 
effect of its extremities. 

‘*T sincerely hope that the judges of the supreme 
court will see a way to follow the precedent in the 
Standard Oil suit and not require these lumber com- 
panies to abandon Kansas City and Missouri and go 
into another State. A modification of the decree would 
build instead of destroy a great industry. If these 
lumber companies are forced to leave Missouri the loss 
to Kansas City and the State would be great.’’ 


C. C. PETERS, 


Secretary of the Emery, Bird, Thayer Dry Goods 
Company. (Retail.) 

“It would idle declare that the lumber com- 
panies were seeking maliciously to evade or break the 
law. The owners and operators have millions of dollars 
invested in the industry and thousands of employees 
depend upon it and their collateral lines for their living. 
It is not logieal that they should seek to put all this in 
jeopardy by chancing a court decree that would destroy 
it all. The possibility of the strict enforcement of the 
court’s decree of ouster threatens a grave disaster for 
Kansas City and Missouri generally. It is not only 
the lumber trade that is in danger. Many other smaller 
lines are dependent on the life of this lumber market, 
the greatest for yellow pine in the world. I sincerely 
hope the supreme court judges will find a way to avert 
such a calamity.’’ 


he to 


H. A. FITCH, 
President, Kansas City Commercial Club. 

‘*Surely the supreme court judges will not enforce a 
strict compliance with this decree of ouster against 
the lumber companies. Its ill effects would spread in 
all directions. It would destroy the greatest yellow pine 
lumber market in the world. I have talked with a large 
number of members of the Commercial Club and they 
are of the one opinion that such a disaster should be 
avoided if possible. The lumber companies desire to 
obey the law, now that they know what it is. The law 
is extremely severe. It should be tempered, especially 
when its victims are innocent offenders in the eyes of the 
court. ’’ 





ITS ONLY OFFENSE. 

LItTLE Rock, ARK., Jan. 12.—Secretary C. C. Kirk- 
patrick, of the Little Rock Chamber of Commerce, has 
sent letters to a large number of big lumber concerns 
outside the State inviting them to come to Little Rock. 
Answers have been received from the Bradley Lumber 
Company, of St. Louis; the Chicago Coal & Lumber Com- 
pany, of Chicago; the Van Cleve Sawmill Company, of St. 
Louis; the Long-Bell Lumber Company, of Kansas City ; 
the Grayson-McLeod Lumber Company, of St. Louis; 
George W. Miles’ Timber & Lumber Company, of St. 
Louis, and the Arkansas Lumber Company, of Warren. 

President F. H. Fullerton, of the Bradley Lumber 
Company, writes: ‘‘I wish to thank you for your letter 
of December 29 inviting the Bradley Company to locate 
in Little Rock and become a citizen of the State of 
Arkansas, and I am happy to advise you that the Brad- 
ley Lumber Company has given up its charter in the 
State of Missouri and has incorporated under the laws 
of the State of Arkansas, so that we are now purely an 
Arkansas corporation, and my only regret is that we 
made the mistake of incorporating in the State of Mis- 
souri originally. For your information I will say that 
the Bradley Lumber Company never sold a ecarload of 
lumber or solicited an order for a carload of lumber in 
the State of Missouri, and its only offense was in taking 
out a Missouri charter.’’ 
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INDIVIDUALITY. 
No two communities are exactly alike, either in the classes of 
citizens that make up their population or in natural and other re- 
sources that may be developed through the activities of a commercial 


club. For some reason that is not easily explained, citizens as indi- 
viduals and communities as a whole often appear to see and long for 
advantages and facilities possessed by other communities and not 
by their own. 

Inasmuch as each community possesses qualities that are in a 
way unique, those are the qualities that should be emphasized by a 
community development club or any other organization that has for 
its object the building up of the community. 


Must Emphasize Unique Features. 


To illustrate: If a town is located in a section that is noted for 
its scenery, the development club may base its campaign largely on 
that fact. If, on the other hand, the community is purely agricul- 
tural, it may use that fact as a means of bringing its agricultural 
resources to the attention of its own citizens and to others who may 
be or should be interested. ; 

This does not mean necessarily that a community should depend 
for its prosperity and progress upon its scenery or its agricultural 
resources alone. It means rather that each of these, respectively, is 
to be used as a medium to carry other interesting facts regarding 
the community. 

Some of the most prosperous cities in the West and Northwest 
have followed the plan here suggested by restoring and perpetuating 
annual Indian customs or celebrations. While these celebrations are 
viven the same name as those formerly borne by the Indian celebra- 
tions, and though they do to some extent retain the Indian cere- 
monies, yet they serve as vehicles for advertising and exploiting the 
most substantial resources and advantages possessed by the com- 
munities. But few celebrations can be repeated from year to year 
purely as a matter of business unless sentiment in some form is 
mixed in the programs. 


DEVELOPMENT NOTES. 


pulling together to make the common home of all a_ place 


Many communities throughout the United States have for scores 
of years slept on their resources, scenic, agricultural, mineral and 
otherwise, only to be aroused to an appreciation of their value when 
outsiders have come in to exploit them for their own benefit. 
Celebrations of these various kinds should not be considered ex- 
clusively from a commercial viewpoint. Though they may be easily, 
perhaps, made self-supporting, that is, though they may bring in 
directly enough revenue to pay for their cost, their chief value always 
will lie in the fact that they stimulate interest as well as activity and 
enterprise in the citizens of the community. : 


Citizens Need to Be Informed. 


People leave one community and go to another because the com- 
munity that they leave offers, or appears to offer, fewer opportuni- 
ties than that to which they are going. In some cases, undoubtedly, 
the community that they leave is unable to provide the advantages 
offered by the one to which they migrate, but not infrequently emi- 
grants underestimate the advantages of their home community and 
overestimate those of the community to which they go. This should 
be a very unusual state of affairs in any community and will be so in 
a community that is so organized as to be able to keep its many 
advantages prominently before the eyes of its citizens. 

Certainly, every citizen of a community should know all of the 
attractions of his home town and the country round about. If the 
town has an excellent school, he should not be permitted to forget 
that fact for a minute. If its library contains numerous books that 
he ought to read, some means should be found to bring them fre- 
quently to his attention. If its merchants are thoroughly up to date, 
enterprising and progressive, and if the town has advantages over 
any of its rivals as a market center, these facts should be brought so 
forcibly to the attention of consumers by means of advertising as to 
obliterate from their minds all consideration of mail order buying. 

Just as each man should know the value of his own property, so 
he ought to know the advantages of his own community as a place 
to work, to educate his children and to participate in the various 
activities of life. 





NOTWITHSTANDING the fact that many of the larger 
ities have their own street cleaning departments, the 
work of cleaning the streets is often so inefficiently done 
that citizens must take a hand. Chicago is a case in 
point. It makes a heavy appropriation each year for 
the upkeep of streets and alleys, yet its citizens have 
found it necessary to organize a street cleaning bureau 
which is supported by voluntary contributions. Cer- 
iainly, if clean streets are to be secured by the cities 
at this double cost, the citizens of the smaller towns can 
well afford to do the work in their own towns if they 
lave no regularly organized street cleaning departments. 

* * * 

THE JANUARY bulletin of the Alpena (Mich.) Chamber 
of Commerce contains three slogans that should serve 
is an inspiration to the citizens of that community. 
They are: ‘‘Don’t croak—crow,’’ ‘‘ Alpena above all’’ 
and ‘fA better, before a bigger city.’’ This last slogan 
Ss especially significant, as altogether too many com- 
munities strive for quantity and overlook the importance 
of quality in gains of various kinds. 

* * * 

CURIOUSLY enough, communities have been extremely 
slow in making profitable use of their publie school 
luildings during the hours when school is not in session. 
"he use of the school buildings for social center work 
during these hours is one of the most hopeful movements 
of recent years. School buildings in the larger towns 
ind cities usually have assembly halls in which a large 
part of the population can gather for entertainment and 
diseussion if they choose. Teaching of folk songs and 
dances, and giving vocational training of various kinds 
are some of the phases of social center work that have 
been taken up. ‘Sometimes the school is made a civic 
center where new voters of both sexes are informed and 
instructed regarding their duties as electors. This phase 
of social center work, if properly developed, undoubtedly 
would create a keener civie conscience and add greatly 
to the efficiency of officials in public service. 

* * * 


IN A RECENT address before the University of Illinois, 
Dr. David Kinley, dean of the graduate school and 
director of business courses, voiced some pertinent truths 
regarding community development that should be 
brought home to good citizens everywhere. Dr. Kinley 
spoke in part as follows: 

It is not enough for the individual citizen of communi- 


ties like ours to pursue his own business and his own suc- 
cess without regard to community ideals and the need of 





in which every citizen will feel that he has an opportunity 
to get all the best that culture and civilization can bring. 

The business man of the community must reach out and 
determine what kind of a tone is to be given to the life of 
the community. He must take the lead in introducing not 
only efliciency but also ideals into t'e community life. 

Champaign should be a center of what I may call the 
agricultural industry. 3y this I mean industries based 
upon and having to do with agricultural products. Why is 
not this a good place to prepare what are called corn prod- 
ucts? 

I am aware that financial rather than geographical and 
other conditions have largely controlled the selection of 
points by manufacturers of this kind, but in the new dis- 
tribution of industries that is bound to follow the dissolu- 
tion of big business, we may hope again for a period of 
smaller industries. 


Another fact Dr. Kinley touched upon is that of city 
planning. He said on this subject: ‘‘We are hearing 
a great deal now about city planning. The phrase as 
used generally means simply the laying out of the 
physical aspects of the city. It must be made to mean 
more. We must plan our cities not only in the physical 
layout but also so as to give the best results in city busi- 
ness administration.’’ 





SCHOOLS AND PROSPERITY. 


An ignorant people not only is, but must be, 
a poor people. No richness of climate, no spon- 
taneous productiveness of soil, no facilities for 
commerce, no stores of gold or of diamonds 
garnered in the treasure chambers of the earth, 
can confer even worldly prosperity upon an un- 
educated nation. Such a nation can not create 
wealth of itself; and whatever riches may be 
showered upon it will run to waste. 

The ignorant pearl divers do not wear the 
pearls they win. The diamond hunters are not 
ornamented by the gems they find. The miners 
of silver and gold are not enriched by the pre- 
cious metals they dig. Those who toil on the 
most luxuriant of soils are not filled with the 
harvests they gather. 

All the choicest productions of the earth, 
whether mineral or vegetable, wherever found 
or wherever gathered, will, in a short time, as 
by some secret and resistless attraction, make 
their way into the hands of the more intelligent. 
Let whoever will sow the seed or gather the 
fruit, intelligence will consume the banquet.— 
Horace Mann. 











THE RURAL CHURCHES. 


Many of the rural churches in Kansas are in a state 
of decadence. In one community of 600 people there are 
five struggling churches. ‘The five pastors are paid a 
total of $3,600 a year.. The churches are in the small 
town near the center of the community, but the churches 
are fighting among themslevs. All of these‘ churches are 
‘losing ground. One central federated church could, at 
an expense of $2,400, do a great work there. One church 
with a seating capacity of 600 would be much better. 
The pastor could be paid $1,800 a year and a much better 
man employed. Of these 600 people, only 31 percent are 
interested in the church. The upkeep of the present 
churches is $1,200 a year and by having only one church 
could be easily cut in half. 

Other communities in the same condition have installed 
a federated church. A federated church is one in which 
all denominations can join and at the same time can send 
their contributions to their cwn denomination. A good, 
broad man needs to be at the head of such a church. A 
salary of $1,800 will get such a man, as it is a much bet- 
ter average salary than most of the preachers in the 
larger towns receive. 

Here is an opportunity for a centralized social center 
with a church becoming the big asset in the community. 
One big man could do wonders in this community in a 
short time. There are many other communities in the 
same condition in Kansas.—Kansas /ndustrialist. 





ADVICE FOR FARMERS OLD AND RICH. 


Professor P. G. Holden, the agricultural expert, who 
has been lecturing in the West on crop topics, particu- 
larly alfalfa, in addition to his lecture on alfalfa gives 
some good advice to his farmer hearers. Among other 
things he says: 


When you have grown old and rich on the farm, don't 
move to town. A retired farmer is a nuisance in town, when 
he moves there simply to die cheap. He is against all im- 
provements, because such things cost money ¢nd he wants 
to keep his taxes down. Stay on your farm. Don’t buy 
more land, but improve what you have. Put in a system 
of water works, so you can take a bath once in awhile. 
Put in a lighting plant, so you can read newspapers and 
books without straining your eyes, and keep well informed. 
Stay on yout farms, and when you finally pay the debt of 
nature your friends and neighbors will regret your death 
and there will be a procession half a mile long follow 
you to your grave. But if you move to town you won't have 
much of a procession and the neighbors will say that it is 
a good thing the close-fisted old codger is out of the way. 
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REALM OF THE RETAILER. 


The Borrowing Nuisance and a Cure 
Live Wire—Making 


IMPOSITIONS ON THE RETAILER. 

When a man remarks that his life goes by like a song 
we want to know whether the song is ‘‘ Bringing in the 
Sheaves,’’ or ‘‘ My Harem,’’ or the melody that T. Cat 
sings of a cloudy night from the gooseberry bushes in 
the back yard. When one tkinks of it, about anybody 
could say that his life resembles a song, because there 
are as many kinds of music as there are of lives and livers. 
I reckon we have as much of tunefulness and harmony 
in our line of endeavor as any of the boys have, but 
sometimes we have to stop, sound our A, and ask the 
orchestra to tune to it. One player who is generally 
off the key is the man who goes around to the yard 
and announces that the dealer is to have the privilege of 
loaning lumber for the purpose of making a Sunday 
School pienie or a picnic dance function smooth. There 
is no ‘‘ please may we have it’’ or any such little thing; 
it is a matter of course ard not to be worried about or 
speculated over any more than is the rising of the sun. 
For surely a public spirited man, one who hopes to sell 
the patrons of the entertainment much lumber, will 
be very glad to donate the use of the boards, haul them 
out and back and even look pleasant while being asked 
to give $10 in hard cash in addition to helping grease 
the hilarity chute. 

I thought that this practice had been generally dis- 
couraged, but a few inquiries showed me that practically 
every dealer has to do something about it, for as sure 
as he puts in a stock of forest products he is going to 
break his shins over just such a request sooner or later. 
Generally not so many of these brazen gouges are perpe- 
trated that he has to formulate a definite policy to pro- 
tect himself from He sends out the stuff and 
marks down the resulting loss in the proper column and 
hopes the organization will not repeat the event the 
following year. But it is a loss and a very annoying 
Furthermore there is small excuse for it. There 
is no special reason why the lumber artist should be 
asked to help paint a picture of a good time any more 
than should the grocer or dry goods man. That the lum- 
ber is damaged goes without saying. Any person who 
has lent lumber knows it, and any person who owns 
lumber either has lent it or been accused of having a 
mean disposition. The boards become dirty, draw mois- 
ture, collect nail holes, and generally look like the seamy 
side of a joy night. The men who come around and ask 
for it would not take the stuff afterward at full price. 
They would come in the next day after it has been 
put back in the bins and ask a discount before they 
would buy it. Strange how differently a thing looks if 
we are buying it. The lumber dealer has to be his own 
conscience in the matter. He can not rely on the public 
opinion that gets expressed to him, because that opinion 
is always an interested party to the transaction. He 
has to make up his mind as to what is fair and square 
to all parties concerned and then stick to that. That 
this is true I believe is what makes the lumber busi- 
ness especially a big man’s business. He has innumer- 
able chances to turn the trick in his own favor. He 
is responsible to himself, and if he wants to he can get 
by with ecrookedness for a little while without being 
found out. Everybody with any experience knows that 
such practices can not be kept up indefinitely with suc- 
cess, but it is easy to say we will turn just this one, 
and so on. But the lumber dealer makes up his mind 
to walk straight, both because he is naturally honest and 
because his good sense tells him that is the only way to 
stay in business. But this is essentially the mark of a 
big man, and the lumber trade has lots of them. 


losses. 


loss. 


Putting Borrowing on a Business Basis. 

But this is getting away from the problem of what 
to do with the borrowing nuisance, for pesky nuisance he 
is. He might be described by the lines of an old poem: 
‘*T was a reproach among mine enemies, but especially 
among my neighbors, and a fear to mine acquaintances; 
they that did see me without, fled from me.’’ Borrow- 
ing among friends is all right, a convenience usually, 
and not resented by the fellow who makes the loan. It 
is only when a deal that should be placed on a business 
basis is foisted off as a little personal matter that 
should pass unquestioned among friends that we get 
het up about it. The answer obviously is to put the 
thing on a business basis, Takes a little nerve some- 
times, but it is just and right and hence should be done. 
So at this point I want to introduce the method used 
by N. A. Huff, of Urbana, Ill., who was briefly men- 
tioned in these columns some time ago. 

‘““We used to be much bothered with this kind of re- 
quest,’’ Mr. Huff said, ‘‘but since we changed policy 
the thing has backed up a big bit. Now when we lend 
lumber we require that the borrowers pay the full 
price of the stuff they get. We haul it to the ground 
but require that they haul it back. The reason for 
that is this: after the event is over the stuff just lies 
there. It may be that we can’t get out after it right 
away, and lying out isn’t going to help boards at all. 
Some of it may be stolen, and in that case if we try 
to make the borrowers bear the loss they claim that 
it was all right when the picnic was over, and that it 
is our fault for not getting out after it. Now we 
settle on the basis of the boards that are brought 
back and placed in the yard. There such injuries as 
nail holes, mud stains and the like are estimated and 
the cost is added to the delivery charges. This sum 
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is deducted from the amount deposited and the balance 
is returned. This has solved the problem for us, keeps 
us from losing money on the deal, and discourages those 
people who never borrow lumber unless they can get it 
for nothing.’’ 

This little scheme is presented for two reasons. The 
first is that it seems to be a good solution to a nasty 
little irritation, and the second is that it may serve as a 
type of business policy. Every business has more or 
less of leaks and irritations, and it does not take such 


a great number of these to make a serious cut in the 
profits that the enterprise should yield. Then these 


little things that are out of tune serve to irritate a 
person much more than their size seems to warrant. 


When I used to make hay, about the most annoying 
thing that came my way was to get a thorn of a 
wild rose in my hand. It felt as though a whole green 
house had under my skin and was shoving the 
temperature to 700 degrees. It could not be dug out 
without much laceration of finger, and when it finally 
did yield to suasion it was always so small I could 
hardly see it. But the little dingus could make me 


got 


wholly miserable for a day. When a man is stung 
by little nasty annoyances he isn’t going to enjoy 


life or be a good executive in his business. 
to do is to determine what is a fair shake 
make the shake. 
IN A UNIVERSITY TOWN. 
Urbana, where Mr. Huff holds forth, is a very 
attractive town. The great Illinois State University is 
located there, and wherever a university is located is a 
good place for lumber. I think that is generally true, 
and tor good and suflicient reasons. This particular 
one is spending several millions of dollars annually in 
buildings; several hundred instructors are drawing sal- 
aries and spending them in the city, and 4,000 students 
will spend no small amount of cash in the course of a 
year. I would guess that such a number of students 
would leave $1,500,000 in the town every year. Not 
all of that goes to the local merchants, for some of. it 


The thing 
and then to 


is university fees. At any rate, that sum of money 
spent in one town is going to mean prosperity. Then 


Urbana—and this includes Champaign, which is prac- 
tically continuous with the first named place—is a great 
residence point. People like to live in the university 
atmosphere. There are cultivated men, great lecturers, 
the best of music and the drama, and all the other things 
that people ot refinement like. They come to the town 
to live while their children are being edueated, and 
then like it so well they stay on. These people do not 
always have large sums of money to spend in the 
place, but they must have houses and must expend a 
certain amount in living. Taking it all together, much 
money changes hands, and this is all that a business 
man can ask for. A newspaper paragrapher remarks 
that although there is more money per capita in cireula- 
tion at present than a year ago, it is circulating so 
much faster that the average man can’t tell the differ- 
ence. But the merchant can. Let her whiz! Trust 
him to grab his share as long as it moves at all. 

Mr. Huff is a young fellow. His training included a 
year at the university and a year on the western coast. 
It seems that of jate I have been meeting man after 
man in charge of important plants who are far from 
the stage of gray hair. I suppose these strenuous times 
require a mind that is essentially young and elastic, and 
such minds are found under gray thatches often. When 
we quit allowing our prejudices to harden we’ll all have 
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elastic 
young 


minds, and then this will no longer be called a 
man’s age. 
Trade with the Contractors. 

Mr. Huff told of an experience with a contractor that 
is different from the usual experience. This fellow 
managed to work himself into the debt of about all the 
material men around and then left without mentioning 
his departure to the reporters. The Huffs supposed they 
were stuck for the amount of his bill. But after several 
years they found the fellow had gone to another city, 
built up a good business, made a barrel of money, and 


established an A No, 1 eredit. The elder Mr. Huff 
got his address, wrote him and asked about payment. 


The fellow asked for notes covering the debt and paid it! 
Easily explained, of course. The man valued his credit 
at a greater sum than the amount of his debt. Perhaps 
also having made money he wanted to discharge his 
obligations. Certain gentlemen will grin at that last 
statement, but it is possibly true. 

This firm holds a good line of contractors by virtue 
of keeping the eagle eye on them. There have been 
a few that are especially bad but that were 
inevitable. Some people are so inexperienced at the 
financial game that if they were playing for apples they 
wouldn’t get the core. A man with some natural thrift 
will save up a few hundred dollars out of a $15 salary 
and decide that with so much capital as all that he will 
be justified in committing matrimony and building a 
house. The thing is done. Naturally there are more 
expenditures than they expect. Building a house is not 
such a simple matter as it seemed, and the first thing 
they know they lose all their savings and never get to 
move into their house. Such a thing is pitiable, but 
it comes as surely as sunrise to those people who do 
not know the value of money and who are wholly ignorant 
of the workings of the business world. 

Intellect in Command. 

W. W. Walls, of Champaign, Ill, leaves his) yard 
for the most part to the ministration of C. M. Walker, 
Mr. Walker is another of the young men IL mentioned 
above, and he is a graduate of the university, being 
a full-fledged mechanical engineer. 


losses 


‘Sometimes people ask me if I don’t feel that my 
education is wasted,’’? Mr. Walker remarked. ‘‘1 don’t 
think so. L’ve got something that can’t be stolen 


from me, and it’s going to be good any time I want 
to use it. An education helps a man to handle himself, 
and this part of its value can not be put down in exact 
ierms. My knowledge of engineering helps me much 
in estimating. I found that I liked the lumber business 


better than engineering, so I’ve stuck to it. We’ve 
had a good business this year, except that money 
tightened up in the fall and shut us off. <A lot of 


building and loan money is used here, so we felt the 
tightening more than other towns have.’’ 

Mr. Walls uses teams in making his deliveries, and 
there is one wrinkle in this proposition as he works 


it that would be hard to talk down. Mr. Walls is a 
regular hoss trader and buys young horses, fattens 
them up while working them, and sells them at a 


sufficient profit to pay the cost of his deliveries. 
Industry’s Dependability and an Exemplar. 

I once knew a busy executive who always said that 
when he wanted something done he asked a busy man 
to do it. There is considerable truth as well as poetry 
in this statement. The fellow who is working at high 
speed is almost always a careful organizer of his time, 
and a careful organizer can find time and interest for a 
world of things before which your lazy, slip-shod worker 
would stand aghast. I’ve noticed that in the adminis- 
tration of development enterprises—the things that if 
they are to work at all must he done by experienced 
men—the men who earry them through with a rush to 
success are the men who already have the responsibility 
of big businesses on their shoulders. They are the 
fellows with the faculty for doing enormous amounts of 
wolk themselves, and of organizing their work so that 
much of it may be done successfully by their employees. 
They are also the fellows with a keen sense of values, 
else the community development enterprises would not 


make an appeal to them. Just recall who is at the 
head of the commercial associations, the school and 
park boards, and the county fair associations. In a 


large number of cases they are men with tremendous 
private responsibilities and a_ sufficiency of work to 
turn the resolution of an army mule. 

I met just such a man in Urbana, he being Charles 
Rourke, of the Hunter, Rourke Company. Mr. Rourke 
used to be a lumber salesman. I like to mention this 
fact. I have taken no brief for the lumber salesmen, 
but the fact remains that some of the best lumber 
merchants had their preliminary training on the road. 
Selling lumber seems to furnish a colossal education 
in many things besides the knowledge of prices. Every 
job is different from every other job in the matter 
of detail. But human nature remains much the same 
whether it is behind the counter or in front. That 
fellow is getting the best business education who is 
learning how his fellow worms are going to squirm 
under any given condition. With this as a foundation 
he will be able to pick up the details of the business 
without great trouble. He may learn the routine of an 
office or of a business perfectly, but if with this he 
does not know the slants of human nature he is still 
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many thousands of yards from being a business man. 
Hugo Miinsterburg has been harnessing psychology to 
the plow and devising practical tests of efficiency and 
ways of training, but until he gets around to working 
on our job we have a pretty good substitute training 
school in applied salesmanship. When the salesman 
takes over his retail yard he will have many things 
still to learn. In fact, Mr. Rourke insisted that when 
he went into the yard which he now bosses he was 
as green as a gourd, But he has a thoroughly platted 
knowledge of how the human animal thinks, and this 
made a sound foundation for the details to rest upon. 

Another advantage of salesmanship as learned by 
the board peddler is to think big and to think small, 
each in the proper place. These two ways of thinking 
have a place in every business success, but they are 
not always equally well developed in every business man. 
A fellow has to have a thorough knowledge of his 
business in its large aspects. He has to be able to see 
ihe movement of the whole concern. But while doing 
this he does not dare to lose sight of the fact that 
little leaks will certainly cause large ships to founder. 
lle has to keep an eye on the small wastes and extrava- 
gances. Not long ago a successful business man said 
to me: ‘‘If you don’t keep watching for the oppor- 
tunities to make small savings and gains you are not 
likely to get a chance at making large ones. There 
are comparatively large numbers of small opportunities 
for making money, and very few large ones.’’ The 
board peddler sells in large quantities, but he also 
learns the value of an additional small margin. But 
this paragraph is merely thrown in extra. I don’t 
want to get away from the chief object of this spasm, 
this being Mr. Rourke and some of his methods. 


A Live Graduate from the Road. 


Mr. Rourke has held about all the offices around town 
that have no salary considerations attached to them. 
He is president of the board of commerce, and for a 
considerable time he had the offices of the board in his 
lumber office. Before he agreed to take this office 
Mr. Rourke told the board that he must have a paid 
assistant who would give all his time to the 
This was granted. The assistant worked right under 
the president’s eye and has rendered effective service. 
Several men in the town have acknowledged that the 
service has been of much more value to them than the 
amount of their dues even in the short time that the 
new scheme has been in operation, Naturally others 
hold an opposite view. But for that matter some people 
do not know how to use new equipment. <A darky 
traveled in a Pullman for the first time, and when 
he looked in the berth and saw the net hung across 
the windows he got excited and said to the porter, 
‘*Golly! Does you-all ’spect me to sleep in dat ham- 
mock??? 

Rourke believes in advertising. Among numerous 
schemes he has tried is one he forgot to mention but 
that I got from other sources. He built a doll’s house, 
a regular whale of a miniature residence that would 
ravish the heart of any little girl. He exhibited it 
in his shop and at the county fair and then gave it 
away as a prize in a contest. It was the most talked 
about thing of the season, and Rourke told some friends 
it was the best scheme he ever thought of. 


A Firm Stand with Debtors. 

Frequently of late opinions of dealers have been 
quoted in this department to the effect that the average 
dealer is unnecessarily afraid of his customers in 
the matter of collections. Rourke believes this, and 
he believes it so thoroughly that he acted on his con- 
viction in a most wholesale and thoroughgoing way. 
The company owns a yard in a neighboring town, and 
this yard had so much capital on its books that it 
looked like a charity association. Rourke went over. 
the accounts with the local manager and found account 
after account that shouid have been paid. Men with 
plenty of money were running bills and had been doing 
it for years, Asked why the accounts were allowed to 
run, the manager explained that the debtors were all 
good and might get sore if they were dunned. 

‘*We’ll send out some letters to these people,’’ said 
Rourke. ‘‘I’ll sign them, so you’ll not get the blame. 
If they quit buying here that’ll be all right, too; 
but you’ll find that they won’t quit.’’ Then he pro- 
ceeded to write some furious letters. They were prize 
pieces of caustic composition, and the local manager 
nearly died of heart-failure. ‘‘What kind of easy 
marks do you think we are?’’ ‘‘Do you consider us 
to be bankers who loan money without interest?’’ ‘‘If 
1 didn’t know you so well I’d think you were trying 
to jump an honest debt.’’ ‘‘This is not a threat, but 
if you do not pay by the 10th of next month you 
are likely to be sued.’’ ‘‘As nearly as I ean tell you 
are in a position to pay your debts and do pay what 
you owe other dealers. Suppose you pay what you owe 
us and be pretty quick about it. Do you get me?’’ 
These are a few of the characteristics of these letters. 

““What’re you trying to do?’’ the local man wanted 
to know. ‘‘If we send out those letters we’re going 
to start something we can’t finish. Those people will 
he erazy. They’re likely to tear this place down and 
throw it away.’’ 

‘*They won’t do anything like that,’’ said Rourke, 
*‘T think I know human nature pretty well. I’ll be 
the fellow they ’ll hate, not you. They’ll keep on buying 
here and, what’s more to the point, they’ll pay what 
they owe, too.’’ 

They did. Four brothers were among the delinquents, 
and these four came in together. They madé the air 
blue, so the manager said, swore they’d never buy 
another stick in the yard and just hungered for a 
personal interview with Rourke. He had left word 
for them to come over and see him if they wanted to. 
The significant thing is that they not only paid their 


work, 














One Woman Came in and Cried. 


bills, but one of them bought a bunch of stuff before 
he left the yard! One woman came in and cried and 
thanked Heaven that the local manager had not written 
the letters. She paid up, and presently was running 
another bill as merrily as ever. The total result is that 
the yard has cut its accounts down to a minimum and 
is still doing as great a volume of business as it did 
when everybody got all the credit he could carry away. 

Perhaps this may not be a universal solvent. The 
thing that made it work here seems to have been the 
fact that the local man with whom the people dealt was 
not directly responsible for the terrific drubbing the 
letters handed out. Something was needed that would 
get under the elephant hide that most debtors wear 
on that part of their frame where the statement bricks 
land. But such an arousing usually back-fires. In this 
ease the after effect was avoided by having one man 
do the rough stuff and another take the money. Most 
likely if the average dealer would make trial of just 
this same style of letters he would find himself unani- 
mously bunged up when the smoke rolled away. Being 
the boss bully takes no small amount of subtle planning 
and stage setting as well as nerve and bluster. 


Coal Trade Cash Trade. 


Mr. Rourke does a big coal business and he decided 
that this should also be placed on a cash basis. He 
thought it over carefully and then called his men in for 
«a conference. 

“‘T’m going to take the responsibility for this move,’’ 
he said, ‘‘and no matter what happens no man is going 
to lose his job it he follows orders. Every customer. is 
good for one ton of coal on credit, but not for two 
tons. *’ 

The company made its start into the realms of cash 
coal in this simple fashion. Three or four customers 
quit buying because of this change in policy. About 
everybody had told Rourke he was pointing his business 
head at a stone wall, but he didn’t think so. He asked 
me how much I would guess that this arrangement had 
increased the cash sales, and just to be sure of having 
it big enough I guessed 75 percent. 

‘*Tt increased our cash sales from 1,200 to 1,500 per- 
cent,’’ said Mr. Rourke. ‘‘That’s a fact. Our cash 
sales are twelve to fifteen times greater now than they 
used to be. This extra money makes it possible for 
the company to meet all its obligations as they come 
up. It used to be something of a problem to make 
our discounts when we were carrying thousands on the 
books, but that trouble is all fixed by this device. I 
didn’t expect it to work out so well myself. But 
it. did.’” 

Keeping Tab on the Planing Mill. 


This company has a planing mill that makes money, 
‘“We know it makes us money,’’ Mr. Rourke said. ‘‘ We 
keep exact accounts. The mill can’t get a board out 
of the yard without paying for it any more than you 
could.’’ I don’t remember any place where more exact 
accounts are kept. Every kind of expenditure goes 
down, even to the matches. But with all this detail 
the system does not seem to be very complicated. The 
system was designed by Mr. Rourke himself. A little 
record book for keeping account of cars might well be 
copied by other yards. This is a student’s loose-leaf 
notebook that cost about 35 cents. The page is ruled 
off into columns for recording the car number, initials, 
weight, date set, date released, amount of freight 
charges, to whom paid, date when payment was made, 
and perhaps other items that I have forgotten. Once 
this page is ruled off it takes only a few seconds to 
make the entries, and then there is an exact and com- 
plete record of the entire transaction. There is much 
tabulated information that. can be turned to in half a 
minute. I was shown another loose-leaf book with 
orderly information about such things as the number 
of shingles sold each year since Rourke has been in 
the company. Roofing and other items are summed 
up, prices recorded for part of the time, and so on. 





Rourke said that he had to gather such information 
as he went along because he knew little about the 
amounts a yard would use and the prices in other 
lines than the one he’d been selling. It is easy to 
see that he put in some pretty good licks gathering 
this information, and when he got it he was one of 
the best equipped lumber retailers in his section of 
the country. He took his job seriously and went after 
it in a scientific way. 


Comfort and Convenience at the Plant, 


There is an inner office to which not every person 
is admitted. It is well back, and many customers do 
not know it is there even after many years of trading 
in the place. ‘‘This is my ‘day home,’’’ Rourke 
remarked. ‘‘I like to have it pleasant and comfortable 
and I don’t want everybody lounging in at any time 
he takes a notion. You notice it is pretty well finished 
and furnished. I spend a large part of my time here, 
so why shouldn’t it be a decent place to live? The 
boys call this the ‘slaughter room,’ because they think 
some folks get theirs in the neck back here. I’ve got 
a number of different kinds of wood in the finish of 
the room. This is of course for the purpose of showing 
how they look on the wall.’’ 

Another feature of the place is a lounging room 
for the yard men. There are times when they are 
not busy and ordinarily they would have no place to 
go except into the ‘office. It happens that this office 
is pretty well crowded by office men, and the yard 
men would take up much room that is saved for the 
customers. So the idea of a place of their own was 
invented. 

The yard is located on leased ground, and this fact 
was one reason that led Mr. Rourke to buy a bit of 
ground right along the railroad just east of his planing 
mill. There were really two reasons for this, the second 
being the need for new coal sheds. The tracks are 
elevated sufficiently for the installation of a dumping 
system. Coal will be shipped in dump cars, unloaded 
by gravity, and again loaded on to delivery wagons 
by the same force. This should save no small amount 
of the overhead charges, time, and elbow grease. Then 
this bit of ground will serve as an insurance policy 
against the day when the present yard may no longer 
be leased or when all the lumber -yards are forced out 
of the fire limit. 


COMMENDABLE PROGRESSIVE FEATURE. 


The Alexander Lumber Company has one of its 
seventy yards in Champaign, Ill, operating under the 
chaperonage of the local and district manager, Mr. 
Bassett. However, Mr. Bassett was busy playing with 
his new planing mill, and the duty of showing off 
the plant fell to E. C. Sabin. The planing mill fever 
has reached this territory only in comparatively recent 
times. To try the idea out, though the company was 
pretty sure of the advisability of the project, Mr. Bassett 
bought up a refrigerating plant to house his machines 
in. Now refrigeration and board finishing are two 
distinct and separate pursuits, so much cutting and try- 
ing was necessary before the building would yield itself 
to its new purposes. The machines have been running 
for some time, and just when I was there the powers 
were getting ready to try the machinery before the 
bar of an invoice to see whether it could justify itself 
and show cause for further indulgence. 

This yard had one piece of equipment that is not 
so very common but that will doubtless become so 
in the course of time. At least it deserves publicity. 
A dry room is an adjunct that would improve the finish 
that goes out of any yard, but such a thing is not 
always easy to arrange in the orthodox manner with 
furnace heat. To make such heat available the room 
has to be in the office building or in or near the boiler 
that supplies power to the mill. Sometimes there isn’t 
any mill, and the office building does not always yield 
itself to such purposes. At least both these things 
were true in the Alexander plant. So a section of 
upper deck of one of the sheds was inclosed, lined 
with rubber roofing, and supplied with electric heaters. 
As soon as this was mentioned I thought of expense. 
Generally electric heating is a great convenience that 
costs like sin. But Mr. Sabin assured me that many 
months the cost for electricity does not exceed 50 cents, 
which is the minimum charge. There is a separate 
meter, so the cost of operation is not guess work. The 
juice was not on when we looked the thing over, but 
when Mr. Sabin threw the switch the heat began to 
boil up. The room can be warmed in a very short time 
and can be made pretty hot, sufficiently hot to assure 
that the finish will be in prime condition when it goes 
out. A temperature of 100 degrees will do the business 
in good shape. Then this room, being heat tight, is 
also dust proof, and hence makes an ideal place for 
the storage of mill work that is being held for delivery. 
Every dealer knows how easily such stuff gets dirty 
and damp or lost if it has no place it can call home. 
The dry room is large enough to accommodate all the 
finish it may at any time be desirable to get groomed 
into shape, with enough room to spare for this extra 
mill work. 

One reason that the new mill is being equipped at 
this point is that it is a convenient place to get stuff 
out for a number of surrounding yards. This assures 
a pretty steady inflow of work for the machines to do 
and so makes tolerably certain the success of the venture. 

One wrinkle that this department has always been 
strong for has been worked out in the Alexander yard. 
Data have been kept for a number of years on the 
kind of stuff that makes up the average load, and 
the piles have been arranged in the proper rotation. A 
blueprint in the office shows the location of every pile, 
and by consulting this print a person could go out 
to the yard in the dark and locate just the sized stick 
he wanted. 
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Lumber Transportation 


Railroad News of Special Interest to Lumbermen 








LUMBER DOCKET OF THE COMMISSION. 


JANUARY 19.—Chattanooga, 
aminer Disque: Fourth 
JANUARY 19.—San Francisco, 
aminer Thurtell: Fourth 
8835, 349 and 3 
JANUARY 20.—Chicago, Ill, before Special Examiner 
Mackley: I. & S. 302—Box board rates from Wilming- 
ton, lll., and other points to Chicago, Ill, Milwaukee, 

Wis., and other points. 

JANUARY 20.—Chattanooga, Tenn., before Special Ex- 
aminer Disque: Fourth Section Application Nos. 3965. 
1952 and 1065; Fourth Section Application Nos. 458 and 


Tenn., 
Section 


before Special Ex- 
Application No, 1952. 

Cal., before Special Ex- 
Section Application Nos. 


675. 





1952. 
JANUARY 21. 
aminer Thurtell: 
JANUARY 24.—El 
Thurtell Fourth 


San Francisco, Cal., before Special Ex- 
Fourth Section Application No. 1403. 
Centro, Cal, before Special Examiner 
Section Application No. 91. 
JANUARY 27.—Memphis, Tenn., before Special Examiner 
Disque Fourth Section Application No. 1952. 
JANUARY 28.—Memphis, Tenn., 


before Special Examiner 





Disque Fourth Section Application Nos, 2043 and 
2045. 
JANUARY 28.—Jackson. Miss., before Special Examiner 
J. E. Smith Fourth Section Application No. 461. 
JANUARY 29.—-New Orleans, La., before Special Exam- 
iner Thurtell Fourth Section Application Nos. 677 


and 1768. 

JANUARY 23.—Memphis. Tenn 
Disque Fourth Section 
$219. 

FEBRUARY 4.—Hearing and argument at 
D.C. I & S. 11—The tap line case 
FEBRUARY 12.—Argument at Washington, D. C.: 5889 
—Furniture Manufacturers’ Association of Grand Rap- 

ids vs. Ann Arbor Railroad Company et al. 


before Special Examiner 
Application Nos. 4218 and 


Washington, 





OBJECTIONS TO PROPOSED BILL OF LADING 
BILL. 
[By OpELI.. | 

Wasuincton, D. C., Jan, 13.—Objecting to the pro 
Visions contained in the proposed form of uniform 
bill of lading suggested to the Interstate Commerce 
Commission by the National Industrial Traftie League, 
several of the railroad companies have filed with the 
commission an argument setting forth the reasons 
why they believe the demands of the shippers should 
not be granted. This brief says: 

The fact that notwithstanding the wide publicity given 
by the commission to the object and scope of this inquiry 
only a very few out of the millicns of shippers have ap- 
peared to criticise the present form of bill of lading in any 
respect is persuasive evidence that the shippers generally 
are dispesed to stand by the agreement by which it was 


adopted and are satistied with its operation. Even the few 
shippers who have appeared have agreed almost without 
exception that the object most important to be accom- 
plished is the extension of a commen form of contract 
substsntially in accordance with the uniform bill of lading 
over the entire country. 

There has been an utter failure to show that the exist- 
ing terms are in any respect in violation of the law and 


that the situation is such that the commission would be 


justified cither in Jaw or in equity in seeking to require a 
change Neither the uniform bill of lading nor any rule 
or regulation of the carriers in connection therewith in 
such cases purports te exempt the initial carrier from any 


liability imposed by the Carmack amendment. 
The carriers have duly established classifications for the 





transportation of property at the common law liability 
which are noc charged to be unjust and unreasonable, and 
have also given the shippers the option of having the ship 
ments transported at a rate about 10 percent Jess that the 
lawful established rate for transportation under so-called 
common law liability, provided such reduced rate transpor- 
tation is performed under the terms and conditions of the 
uniform Lill of lading. 

Most of the terms and conditions contained in the uni- 
form Lill of Jading are in no respect limitations of lia- 
bility but are rules and regulations which have been held 
by the courts to — be reasonable and lawful and 
which have been and may be properly applied even to 


transportation under common iaw. 
to regulate the carriers, to assign in many cases a degree 
of liability which the iaw, even in the absence of a con- 
tract, does not impose on common carriers. 

It is respectfully sugsested that the commission has 
not the power to enter an order of this character. It is 
suggested that unless the terms and provisions of the bill 
of lading are shown to be in direct violation of some pro- 


The commission is asked 





visions of law the only power, if any, of the commission 
with respect to shipments made at the rates applicable to 
transportation covered by the uniform bill of lading would 


be to consider whether the rates applicable to such trans- 
portation are unreasonable. 





HARDWOOD RATES AND TRANSIT PRIVILEGES 
ASSAILED. 

WASHINGTON, D. C., Jan. 14.—Twenty-two lumber 
companies of Memphis, Tenn., have joined in a com- 
plaint against the St. Louis, Tron Mountain & South- 
ern Railway, the Texas & Pacific, the St. Louis & 
San Francisco and others, declaring that it is unjust 
to charge 26 cents per hundred pounds on hardwood 
lumber from Memphis to Galveston, as provided for 


in Leland’s tariff No. 957, in face of the fact that 
the rate from Chicago, Milwaukee, Peoria, Spring- 
fiell and other group points in Tllinois and Wiscon- 
sin taking the same rate to Galveston is 17 cents, 


and the rate from St. Louis, Cairo, Evansville, Louis- 
ville, Cincinnati, Indianapolis and other group points 
to Galveston is 15 cents. The Memphis dealers con 
tend that they are excluded from the use of Galveston 
in their export trade and ask the commission to es- 
tablish a rate of 12 cents from Memphis to Galveston. 

The Grand Rapids Lumbermen’s Association has 
filed complaint against the Grand Rapids & Indiana 
Railroad and others declaring that the rules apply- 
ing to transit privileges on lumber contained in Grand 
Rapids & Indiana tariff No. 1126 and Pere Mar- 
quette tariff 2608 are unreasonable and that their ap- 


plication to the transportation of lumber to and 
from Grand Rapids results in charges that are exces- 
sive and unreasonable, unduly provisional and un- 
justly discriminatory and are a violation of sections 
1, 2, and 3 of the act to regulate commerce. These 
rules are declared to be unreasonable and unjust for 
the following reasons: 

The definition of the transit privileges is not sufliciently 
comprehensive. 

The description of articles that may be forwarded from 

transit point as the product or equivalent of inbound ship- 
iment does not include all articles that in the ordinary 
course of business may properly claim such benefits. 
__ ne application of through rates with transit privileges 
is made conditional upon the existence of agreed percentages 
and divisions of such through rates as between the above 
named respondents and their coanecting lines. 

I'he transit charge of $38 is not specitied as 
to the inbound or the outbound shipment. 

Unnecessary and unreasonable restrictions are placed upon 
the forwarding from transit point in one car .of the prod 





applying 


uct or equivalent of two cars received at the transit point 
and the forwarding frof{ transit point in two cars of the 
product or equivalent of one car received at the transit 
point. 

The application of the transit privilege is made condi 


tional upon ownership of the property, and benetits of the 
transit arrangement are denied if the property changes own 
ership at the point of transit. 

Unnecessary, unreasonable and commercially unworkable 
restrictions are placed upon the mixing and substituting of 
different kinds of lumber 

That the transit privileges at Grand Rapids are entirely 
on the basis of ‘car for car” and the members of the asso 
ciation lose enormous transit credits by the cancellation 
of inbound billing without credit being allowed for unused 
portions thereof. 

It is also complained that the Pere Marquette on 
southern lumber demands 1 cent per hundred pounds 
in addition to the through rates and transit charge 
whenever the through rate from point of origin to 
final destination does not exceed the rate to Grand 
Rapids by 1 cent or more, and unduly restricts the 
points to which southern lumber may be reconsigned 
on transit rates on basis from Grand Rapids. The 
carriers have repeatedly promised, it is said, a revision 
of these transit rules and have invited suggestions 
from the members of the association during the last 
year, but up to the present time no has 
taken. 


action been 





MISCELLANEOUS INTERSTATE COMMERCE 
NEW 


WASHINGTON, D. C., Jan. 14.—Complaint has been filed 
by the Southern Hardwood Traftie Bureau for the benefit 
of R. J. Darnell (Inc.), of Batesville, Miss., against the 
Illinois Central, the Chieago & Eastern [linois and other 
roads. Batesville, it is declared, is located on the main 
line of the Illinois Central, 61 miles south of Memphis, 
and products of the complainant are marketed in Mis 
souri, lowa, Minnesota, Wisconsin, Miehigan, Ontario, 
IHlinois, Ohio, Pennsylvania, New Jersey, New York, and 
New England. The principal competitors of Darnell are 
located at Sardis, Miss., which is 9 miles south of Bates 
ville on the Hlinois Central. To Central Freight Asso- 
ciation territory Batesville takes a 3-cent differential over 
Memphis on cottonwood and gum and a differen 
tial over Memphis on other woods. The rates from Sardis 
are 5 cents higher than the Memphis rates on all woods, 
Which gives to the competitors of Darnell an advantage 
of 3 cents on oak, ash, and all other woods, except cotton- 
wood and gum. This, it is claimed, amounts to Approxi- 
mately $1.50 a thousand feet. It is declared to be unjust 
and unreasonable and complainant asks relief. 

The commission has entered an order suspending until 
July 28, 1914, the operation of certain schedules con- 
tained in Atchison, Topeka & Santa Fe supplement No. 1 
to tariff No. 6103, and supplements 15 and 16 to F. W. 
Gomph, agent, tariff No. 29. The schedules involved 
contain increased rates for the transportation of lumber 
and shingles in carloads from Pacifie coast points, in 
cluding San Francisco, to points in Texas and New 
Mexico, north of El] Paso, and their operation had pre 
viously been suspended from October 10 and September 
30 until January 28. 

The brief of the Metropolis (Ill.) Commercial Club, in 
its complaint against the Ilinois Central and others, al 
leges that in the matter of rates on lumber, lumber com 
modities and logs, the railroad companies discriminate 
in favor of Cairo and against Metropolis. On shipments 
from Kentucky, Tennessee, Mississippi, Alabama and 
Louisiana, it is declared that the rates are from 2 to 6 
cents higher to Metropolis on the same kinds of lumber 
from the same destinations and that the distance is 
practically the same. 

All this gives to Cairo undue privileges, it is claimed. 
These conditions have driven all the wholesale lumber re 
handlers from Metropolis and two of them have moved to 
Joppa, Ill., where the rate is only*1 cent above the Cairo 
rate, in order to meet the Cairo competition. The sole 
defense of the railroad companies, according to the de 
fendant’s brief, is that there is competition at Cairo 
with western side lines which does not exist at Metropolis. 


G-cent 





READJUSTMENT OF LUMBER RATES SOUGHT. 


MINNEAPOLIS, MINN., Jan. 13.—Readjustment of lum 
ber rates between Minnesota points and points in North 
and South Dakota near the State line is one of the 
things asked for in complaints which will be given 
a hearing by W. E. Settle, jr., special examiner for 
the Interstate Commerce Commission, beginning in 
Minneapolis January 21. There are 22 complaints 


brought for different parties by Stanley B. Houck, a 
Minneapolis attorney, asking refunds on freight paid 
on interstate tariffs. The freight is alleged to be 
excessive and discriminatory by comparison with the 
rates legal in Minnesota. 





NEW TURN TO ARKANSAS CASE. 

LirrLe Rock, ArK., Jan, 13.—Judge Jacob Trieber, in 
the United States court, has under consideration a new 
turn in the State rate litigation, which, if decided 
aceording to the contentions of John M. Moore, special 


attorney for the Iron Mountain and Cotton Belt. rail 
roads, will render valueless every refund claim filed 
against those railroads. 

It is the claim of the railroad attorney that the 
action of Judge 'Trieber, when he made permanent 
the injunction granted to the railroads against the 
State passenger and freight rates, in dismissing the 


bonds filed by the railroads, leaves the shippers without 
recourse in the recovery of overcharges. They contend 
that the railroads are not liable, and the bondsmen 
have passed out of the proceedings. 

Judge Joseph M. ITlill, representing the people of 
Arkansas, argued against this contention for several 
hours Monday afternoon, when Judge Moore had com 
pleted his argument, after which Judge Trieber took 
the matter under advisement. Judge Hill declared 
that the dismissal of the bonding companies was coupled 
with the order making the injunction permanent, and 
it was this order that the Supreme Court of the United 
States reversed. dle argued that the reversal of the 
injunction carried with it the effect of wiping out the 
court order regarding the bonding company, Judge Hill 


admitted that the railroad company could not be held 
responsible for damages, or for costs. 

The new phase in the case grew out of suits filed 
by a mereantile concern of Cotter, in the courts of 


saxter County, to force the Tron Mountain to refund 


overcharges on freights during the pendency of the 
State rate suit. The railroad company went into the 
federal court and Judge Trieber granted a temporary 


restraining order to prevent State courts taking action 
in matters supreme control of which he had placed in 
the hands of Special Master J. G. Wallace. 

This restraining order was on final hearing Monday, 
Allyn Smith, a Cotter attorney, resisting an order 
making it permanent. the importance of the 
case, the special counsel of State and railroads were 


Seeing 


present and with Morris M. Cohn took part in’ the 
arguments, 
Should this injunction become permanent the only 


recourse the shippers will have is through the federal 
court, and if the railroad bonds, amounting to $1,500,000, 
are not responsible for the claims of the shippers and 
they not being responsible the railroads eseape lability, 
the shipper appears to be in rather close quarters, 





TWO IMPORTANT TEXAS HEARINGS. 
BEAUMONT, TEX., Jan. 13.—Hearings on two cases 
of importance to the lumber interests of Texas are 
being given today at Austin by the Texas Railroad 


Commission. Arguments ino behalf of Beaumont will 
be presented by Traffic Manager H. S. LL? tommedieu, 
ot the Beaumont Chamber of Commerce; Mayor Emmett 
A. Fletcher, of Beaumont; A. Mileh, local 
and member of the traffic committee of the 
of Commerce; Manager J. WW. Maxey, of 
Handle Company, and Sam}. Smith, 
Box Manufacturing Company, 
for Austin. 
hearing is on application of the local trathie 
bureau for a reduction of rates on rough logs to Beau 
mont for manufacturing purposes and the 
the proposed abolishment of the milling in-transit: privi 
lege on rough logs, proposed by the the 
instance of several railroad companies. 

Arguments in opposition to the elimination of the 
milling-in-transit feature will be presented by Beaumont 
representatives on the ground that the same privilege 
is allowed in the rice, wheat and other industries and 
by taking the action contemplated the commission will 
be diseriminating against the lumber interests of Texas. 


exportel 
Chamber 
the Gates 
manager of the 
Beaumont They left at 
noon today 
One 


other on 


COMMISSION at 


RATES REDUCED—NEW WEIGHING REGULA- 
TIONS. 

OrTrawa, ON?T., Jan, 12.-—The railway commission has 
yiven judgment as regards the application of the Howell 
Company, of Toronto, in regard to the increase of 
freight rates on import wood pulp to various points on 
the Canadian Pacifie, Canadian Northern and Grand 
Trunk Railways. In 1912 the Canadian Pacifie and Can 
adian Northe rm had a rate of 6 cents per 100 pounds on 
this commodity from Montreal to Shawinigan Falls, 
while the Grand Trunk rate to Kingsey Station and 


Windsor Mills was 9 cents. Later the Grand Trunk rate 
was -reduced to 7 cents. These rates were afterward 
raised again, however, the rate to Shawinigan Falls 


being put at & cents per 109 pounds, and to Windsor 
Mills at 9 cents. Wence the complaint, discrimination 
between the two points being urged. The railway com 
mission, by its dee’sion, has reduced the Windsor Mills 
rate to 8S cents. 

Complaints have frequently heen made by Canadian 
lumbermen, and have been officially voiced at times by 
the Canadian Lumbermen’s Association, in regard to the 
weighing of lumber on railway track scales. Their ob- 
jections are in large part met by a clause in new regula 
tions governing weights and measures which have been 
formulated by the Government, which considerably re 
duces the margin of toleration of error in such seales. 
The new schedules for railway track scales are as fol 
lows: 

Seales of 3O tons capacity must have sensitiveness when 
fully loaded of 10 pounds, greatest error not to exceed 
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15 pounds fully loaded; 40 tons capacity, sensitiveness must 


be 12 pounds and greatest error 18 pounds; 50. tons 
capacity, sensitiveness, 14 pounds and greatest error, 22 
pounds; 75 tons capacity, sensitiveness, 17 pounds and 


greatest error, 80 pounds; 100 tons capacity, sensitiveness, 
20 pounds, greatest error, 40 pounds; 150 tons capacity, 
sensitiveness, 25 pounds, and greatest error, 50 pounds; 
“00 tons capacity, sensitiveness, SO pounds, and greatest 
error, 60 pounds. 





LONG AND SHORT HAUL. 


WASHINGTON, D. C., Jan. 12.—The commission has 
granted authority to all carriers participating in W. H. 
Hosmer (agent) tariff No. A-332, except the Louisville 
& Nashville, authority, without observing the long- and 
short-haul provision to establish a rate of 20 cents a 
100 pounds on lumber and articles taking the same 
rate, carload minimum 30,000 pounds, from Louisville 
ind Cineinnati, to shipside Gulf ports, for export to 
all countries except Europe, Asia, Africa, Australia, 
and New Zealand, including insular possessions of the 
United States and the Canal Zone at Panama, except 
the Philippine Islands and except on articles for Mexico 
(aking joint through rates via routes over which shipped. 
lan bark, fence posts, fence staves and lath, handle 
and chair timber, heading bolts, logs, all kinds, lumber, 
rough; mine props, paving blocks, chestnut poles, shin 
sles, shingle bolts, hoop poles, hub bolts, lath, spoke 
bolts, spokes, rived; stave bolts. 

An allowance of 500 pounds per car will be made 
to eover the weight of standards, strips and supports 
used in securing lumber on flat ears, gondola or coul 
cars, but in no ease shall the charges per car be less 
than for the minimum carload weight. No allowance 
will be made for forest products other than lumber 
when so loaded. 

A eomplaint has been filed by the Berthold Jennings 
Lumber Company, of St. Louis, against the Alabama, 
rennessee & Northern Railway and others demanding 


that the commission shall enter an order against south 
eastern carriers compelling them to use the weight 
seale of the Yellow Pine Manufacturers’ Association 


in estimating weight on vellow pine lumber, instead of 
the arbitrary weight of 5 pounds a foot. The carriers 
estimated weight of 5 pounds is said to be unreason 
ably high. 


—_—OoOoOoOoOECN 


‘“‘STUDY IN CYPRESS FREIGHT RATES.’’ 


NEW ORLEANS, LaA., Jan. 12.—-Following is chapter 3 
of the Southern Cypress Manufacturers’ Association's 
‘*Study in Cypress Freight Rates,’’? which appeared in 
the Cypress Bulletin of last Wednesday: 


In our preceding statements 
made a point of specitieally 
commodity transported compared with 
idea veing that value of commodity, 
rapidity of movement and salvage in 
Ul be considered in the making of a freight rate. In this 
present statement, however, we will compare rates alone 
and leave the other items to your imagination or knowledge, 
aus the case may be. 

The statement here given is a comparison o! 
on competitive building material. It 


on this 
mnentioning 


subject we have 
the value of the 
eypress lumber, our 
preferred equipment 
case of wreck should 


freight rates 


is impossible to give 
rates on movements in the same direction and the figures 
quoted are, therefore, from points of origin of the other 
vwiilding materials to New Orleans and the rates on cypress 


lumber back to these points, the figures being per hundred 


pounds. 

We tind that the rate on brick from St. Louis, Mo., to 
New Orleans is 15 cents and the rate on cypress lumber 
from New Orleans to St. Louis is TS cents 

The rate on building stone, whether in)’ blocks or slabs, 


trom Bedford, Ind., to New Orleans is 20 cents and the rat 





on cypress lumber from New Orleans to Bedford, Ind., is 
‘4 cents. On building stone from Amberst, Ohio, to New 
Orleans the rate is 26 cents and on eyvpress lumber back 
to Amberst from New Orleans is 20 cents 

The rate cn VPorthind cement from Sandusky, Ohio, to 
New Orleans, whether in barrels or sacks, is 20's cents and 
the rate on cypress lumber from New Orleans to Sandusky 
is 28 cents. Porthind cement from Gary. Ind., to New 
Orleans takes a rate of 1744 cents, whereas the cypress lum 
ber rate from New Orleans to Gary, Ind., is 24 cents. 

The rate on structural steel from Pittsburgh to New 
Orleans is 30 cents and the rate on cypress lumber New 
Orleans to Pittsburgh is 81) cents. 

The rate on roofing slate from Bangor, Pa., to New 
Orleans is 82 cents and the rate on cypress lumber (or 
shingles) from New Orleans to Bangor, Pa., is 35 cents. 

Again we merely quote the bare facts refrain from 
omment of our own. 





SURVEYED IN MINNEAPOLIS DISTRICT. 


MINNEAPOLIS, MINN., Jan. 14.—The report of C.K. 
Sinclair, surveyor general of logs and lumber for the 
Minneapolis district, has been sent to Governor Eberhart, 
ind shows a small decrease in lumber production for 
the district compared with 1912. 
the upper Mississippi Valley. Bemidji leads it for 
the first time in lumber production with a total of 
103,500,000 feet compared with 92,168,000 for Minne 
apolis, The main decrease is in Minneapolis, Akeley 
showing an increase. The amount sealed holds up well 
owing to the supply of logs scaled last summer at St. 
Paul, which had no sealing in 1912. The tabulated 
statement in Mr, Sinclair’s report is as follows: 


The district embraces 


—Scaled— Sawed 
Feet logs, 
71,919,240 





: Logs. Feet. " ber. 
Minneapolis ........ 1,070,760 71,919,240 92,168,000 
\bove Minneapolis 


190,596 14,380,530 











aes 164,464 5,081,720 35,000,000 
at ae 446 145,890 10,000 
Brainerd .......; 36,942 1,276,110 110 
Akeley EES TICS Pitaewe celtiawa ek 4,708,310 
ME a erry ci lrSin arts Sag ean Sel 11,453,000 
Bemidji ....... is IB7. B50 
COMMER ick <adoedt~ *hecdlows 000 
PE PR eae wx hae Seance 83,508, 260 
_ Grand Rapids..... 26,577 S77, 700 1,348,200 14,000,000 
Small lots not in 1,525,480 
above 


See 11,000,000 14,000,000 
1,493,885 
1,466,965 


Totals for 1918. 


: 93,681,280 
fotals for 1912. 


278,612,920 380,773,600 
93,980,900 


801,312,320 398,423,971 


Manufactured— 








Congress and Legislation 


News from Washington and Other Capitals 








FOREIGN AND DOMESTIC COMMERCE BRANCH 

OFFICES. 

[By Oven 
D; C.,- Fan... 14. or the purpose of 
making commercial information quickly and easily avail 
wble to business men in all sections of the country the 
Bureau of Foreign and Domestic Commerce is starting 
a chain of branch offices covering all important sections. 
Already branch offices have been opened in New York 
and New Orleans, and others will soon be opened in 
Chicago, San Boston and St. Louis. Those 
in the South and on the Pacific coast will be of especial 
interest to exporters who are looking to the west const 
of South America and to Japan, China, and Australia 
for increasing their trade. Albertus Hf. Baldwin, chief 
of the Bureau of Foreign and Domestic Commerce, 
declares that he is thoroughly convinced, from investiga 
tions made, that the opening of these branch oflices will 


WASHINGTON, 


Francisco, 


be appreciated by American manufacturers and ex 
porters, as they will render trade information immedi 
ately obtainable by them. Mr. Baldwin said: 


Instead of being obliged to write to Washington and aveait 


avo oreply the manufacturer or exporter can telephone our 
branch office and in a few minutes get the desired inferma 
tion, Suppose, for example, an exporter is puzzled about 
some question relating to foreign tariffs Ile goes to our 


branch office, where he finds copies of all our publications 
on such subjects and promptly obtains enlightenment. 


We are able to rely for our facts and figures primarily 
upon the consular service, through which we employ the 
greatest corps of reporters in existence i 


picked men who are 
any importance in the world. 
Whatever commercial news the Department of State receives 
is placed at our disposal. We read and digest official reports 
of foreign countries and the data relating to the exports and 
imports of the United States are furnished by the collectors 
of customs, 

To help collect information we have a dozen or more men 
traveling in foreign countries, studying market conditions, 
investigating methods of competitors and getting special 
information that is likely to aid American manufacturers and 
exporters. These agents are in effect trade scouts 
purpose to employ more of them. At = present 
being spent on the maintenance of this branch of 
and next year we shall ask Congress to 
for the purpose, and shall ask for 


stationed at every seaport of 


and we 
$60,000 is 
the service 
give us $100,000 
$100,000 more with which 








to make a special study of trade conditions and opportu 
nities in South America, because of the great interest that 
completion of the Panama Canal has newly aroused Ix 
porters and manufacturers interested in export trade are 


eager to find out all they can about South 
und look to us to get the information, 
One feature of our new plans is to send men to the prin 
cipal foreign countries in both the Old and the New World 
us attaches duly accredited to explore the missions Among 
other places, they will have headquarters at Tokio, Buenos 
Aires, Rio de Janeiro, Callao, Peru, and Melbourne, Australia 
There will be fourteen of them and the men appointed will 
be chosen solely for fitness. These commercial attaches 
must possess an adequate business training so that their re 
ports will be practical and useful. They must be able to 
speak the language of the country to which they are sent and 
of suitable address to represent our Government creditably 
They will be footloose to go anywhere they will and to make 
investigations anywhere they choose, devoting their entire 
time to the promotion of American commerce. 


American markets 


eee 


PROGRAM FOR A STRENUOUS SESSION. 


WASHINGTON, DD. CL, dan. t4.--Congress has settled 
down for the winter with an earnest endeavor to clean 
up oats calendar, during the next few months having a 
tremendous amount of work to do, but there is every 


indication that the members have made up their minds to 
pass the appropriation bills as’ speedily as possible, 
hurry through whatever trust legislation President Wilson 
demands, pass a rural credit bill and one or two other 
important pending measures and adjourn at the earliest 
possible moment, No will be 


one greatly surprised if 


Congress should conclude the present session by the 
middle of June. 


In the first place, there has been an almost continuous 
session for two and the members have had very 
little time to attend to private business affairs at home 
or look after their political fences. A 
election 


years 


congressional 


is coming next November and the Democrats 
will be anxious to get back home to defend the work 
of the Democratic administration. Then, too, there 


is a strong feeling among the leaders that it will be a 
good thing for the business interests to have Congress 
take a real vacation. The President and leaders in 
Congress believe that when the tariff law and the new 
banking and eurrency act get to working smoothly there 
will be a revival of business. The only thing that could 
delay the arrival, they claim, would be continued agita 
tion against the trusts and the passage of or the promise 
to pass drastie legislation aimed at the big corporations, 
No purpose to any such legislation is evident, 
but it is proposed to do everything possible to calm the 
business men and to invite them to go ahead with their 
enterprises. 


pass 





Appropriations and Pros- 
pective Legislation. 
As the early 
customs 


Carried 
Over. 

Feet logs. 

10,000,000 


Shingles. 
we 20,704,000 


returns of 
receipts f i 
70,000,000 , pt follow Ing 


eae sacs the passage of the tariff 
11,000,000 | 7,000,000 act show a falling off of 

500,000 es 7 & Ss 

500,000 revenues larger than was 


8,921,085 
5,064,000 
23,000,000 
8,186,000 


predicted by the Democrats 
When they passed the bill 
there is a growing anxiety 


2,000,000 


8,500,000 4,000,000 165,000 = among the House leaders 
4,000,000 6,000,000 ¥3 with respect to the appro 
7,500,000 87,875,085 89,230,000 priation bills. Nhe Demo- 
6,000,000 86,300,000 92,000,000 crats do not want to start 


their first vear with a deficit if -pessible to avoid it, hence 


the word has gone out from high quarters that the 
appropriation bills must be pared down to the very 
minimum sum, On account of the enormous natural 


growth of the country the Government’s expenses next 
year are bound to be larger than ever before. The 
treasury estimates alone call for $1,108,681,777, prac 
tically all of which must be appropriated. Democratic 
leaders do not expect that the ordinary revenues of the 
Government will fall shert of that amount, but it is 
other legislation not contemplated in the annual budget 
that they fear will pile up the expense. 

The antitrust program is now pretty well arranged 
Reading of the President’s special message on the trust 
question will be the signal for introduction of bills 
that have already been prepared by the majority members 
of the judicial committees along lines suggested by the 
President. These measures will have for their object 
the reduttion of the debatable area about the Sherman 
antitrust law without changing the Jaw itself in any 
particular. Three bills have been drawn up tentatively 
and submitted to the President for his consideration and 
he has been invited to suggest any changes that he deems 
desirable. ‘The main points covered include the inhibition 
of interlocking directorates, regulation of trade agree 
ments and prices, and granting permission to individuals 
as well as the Government to bring proceedings in 
with of the antitrust laws. It is 
not thought necessary to strengthen the ‘‘ personal guilt’? 
provision of the Sherman law at this time. 

Strong opposition is developing in the Touse to 
the La Follette Seamen's Bill, which has already passed 
the Senate and which calls for drastic restrictions with 
reference to the equipment of vessels for safeguarding 
life. Ship owners on the Great Lakes and owners of 
coasiwise vessels object strenuously to the provision of 
the bill requiring them to carry life boat equipment of 
sufficient capacity to for all the passengers and 
crew. Many vessel owners also object to the provision 
that requires each life boat to be manned by two able 
seamen, 

Another matter of importance is the Adamson _ bill, 
providing for a suspension of the free toll provision of 
the Panama Canal Aet which concerns only 


coast wise vessels, for a period of two years. 


connection violations 


eare 


American 





INCOME TAX ON TIMBERLANDS. 
WASHINGTON, D. C., Jan, 12 


In a ruling seeured by 
Secretary P. 8S. 


Ridsdale, of the American Forestry 
from the Treasury Department on the 
method by which the income tax on timberlands may be 
estimated, the department expresses the opinion that 
‘‘the gain from the cutting and disposal of stumpage 
is realized in the year during which the timber is cut 
and disposed of and that the amount received in excess 
of the cost of such timber is profit and should be 
accounted for as income for that year.’’ 

The Treasury Department had been asked for infor 
mation as to computing stumpage values of the yearly 


Association, 


SU 


vrowth of timber, whether cut or not, and whether, 
based on the value of the timberland, an income tax 
Wwouldeor would not be assessed. It is understood from 


the ruling made that) no timberland will be subject. to 
the tax until the timber is cut and marketed, 
and that then only the profit, after deducting the cost, 
including protection of the growing timber, 
subject to an income tax assessment. 


invome 


will be 


—o 


FORESTRY AT THE WEST COAST FAIR. 

WASHINGTON, D, C., Jan. 14.—One day of the Panama- 
Pacifie International Exposition in 1915 is to be given 
over to a program to be conducted by the American 
lorestry Association. That day is to be known as 
American Forestry Day and the plans for it are being 
completed by Percival 8. Ridsdale, secretary of the 
association, These plans were submitted to the business 
meeting of the American Forestry Association held here 





this week and were approved. It is announced that 
foresters from all parts of the world will be guests 
of the association at the exposition on that day. Many 


will make addresses on 
American 


of them that occasion. 

The l’orestry Association has members in 
every State in the Union, in every province in Canada, 
and in every civilized and semiciviltzed country in the 
world. : 





LUMBER NEEDS OF THE NAVY. 

The Burean of Supplies and Accounts of the Navy 
Department will receive bids on January 20 at Wash 
ington, D. C., for the following requisitions of lumber: 
Delivery 





ARTICLI Quantity. at nary yard, Neh, 
Vine, North Carolina..10,500 feet Washington, D. C.. 6258 
Pine, white, moulding .40,000 feet Brooklyn, N. Y.... 6243 
Pine, yellow, decking... 10,200 feet Key West, Mla..... 6248 
Pine, yellow, lumber, 136,000 feet Brooklyn, N.Y 6245 

BABA 
THE MANUFACTURE of the wire-bound wooden box is 


rapidly increasing, the wire reinforced greatly strength 
ening the box and enabling the use of a much smaller 
amount of wood in it. These boxes are reproduced on 
patent machinery which produces the sides, top and 
bottom of the box in a continuous piece, which is after 
wards bent and fastened around the cleated 


ends to 
make the finished box. 
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RETAIL METHODS CONTEST. 


On account of the many lumber association conven- 
tions that are occurring during the present season a 
decision has been reached to discontinue the Retail 
Methods Contest for the remaining part of January, 
and the early part of February. The contest as a fea- 
ture of the AMERICAN LUMBERMAN will be resumed in 
the issue of February 21. The reason for the lapsing 
period in the contest is that at this time of year the 
minds of retailers are generally taken up with their asso- 
ciation work. The contributions that have appeared 
so far in January and those to appear during the latter 
part of February will form a January-February Contest 
and the judges to act for January will vote upon the 
contributions so presented. 


The Prize Winners, 


The judges passing upon the December contribu- 
tions voted that the article of J. A. Shaeffer, of 
Hurley, 8. D., on ‘‘A Number of Suggestions’? was 
the winner of the first prize of $20. Mr. Shaeffer’s 
contribution appeared in the December 20 issue. 

The second prize of $10 was voted to F. E. Kuhn, 
of the Leidigh & Havens Lumber Company, Lin- 
ecoln, Kan. His contribution was on the subject of 
‘Meeting Your Competitor,’’ which appeared in the 
December 13 

The third prize of $5 is awarded by the judges 
to D. A. Bostick, of the Potlatch Lumber Com- 
pany, Valleyford, Wash., whose contribution on 
‘*Educate Your Trade’’ appeared in the issue of 
December 6. 


>ssue. 


The six special prizes of $2.50 each were awarded to 
the following contestants: 


J. J. Chishart, Rudd Lumber Company, Royalton, 
Minn., whose article on ‘‘Piling Green Lumber in 
Shed,’’ appeared December 27. 

Myrtle Emerson, of the Motz Lumber Company, 


Monessen, Pa., who described ‘‘A Cape to Protect 
Workmen,’’ in the issue of December 13. She is the 
first woman to enter the contest and it is hoped that 
others will follow her example. 


G. C. Dana, with C. Funnell & Co., Wamego, 





PAUSE IN RETAIL METHODS 
CONTEST. 


Because many of the lumber association con- 
ventions are being held at this season of the 
year there will be a temporary cessation of the 
Retail Methods Contest until after the middle 
of February. The contributions appearing in 
the January 3 and 10 issues of the AMERICAN 
LUMBERMAN and those to appear in the issues 
of February 21 and 28 will constitute the en- 
trants in the January-February contest and the 
contributions upon which the judges will give 
their next decisions. 











Kan., whose contribution on ‘‘Leaks 
Costly,’’ was published December 13. 
EK. 8. Houghton, Salt Lake City, 
ticle in the issue of December 13 
‘*Band Saw and Handy Man.’’ 

C. E. Mansfield, of the C. E. Mansfield Lumber Com- 
pany, Ravenna, Mich., who discussed ‘‘Customers and 
Credit,’’ his contribution appearing December 13, 

Paul P. Doddridge, Vincennes, Ind., whose article 
‘* Regarding Collections’ in the issue of December 6, 
attracted favorable attention, 


The Judges. 


The retail lumber dealers who served as judges in 
the December contest and awarded the prizes as noted, 
were: 


That Are 


Utah, whose ar- 
dealt with the 


John Kendall, Potlatch Lumber Company, Palouse, 
Wash. 

C. EF. Mohr, president Mohr-Stotzer Lumber Com- 
pany, a, Wis. 

C. A Pollock, $ Pollock & Son, Coldwater, Mich. 

Homer . Hayward, vice president and secretary 
Frank Graves Sash, Door & Mill Company, Los An- 
geles, Cal. 

Irving A. Collins, John 8S. Collins & Son, Moores- 


town, N. J. 

H, C. Miller, Kalispell, Mont. 

The Retail Methods Contest has proved one of the 
most valuable ever conducted by the AMERICAN LUMBER- 
MAN and on its resumption, the latter part of February, 
will be a feature for several months. 
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January 20, 21—Tight Barrel Stave Manufacturers’ Asso- 
ciation, New Chista Hotel, Memphis, Tenn. Annual meeting. 

January 20, 21—Retail Lumber Dealers’ Association of In- 
diana, Hotel Severin, Indianapolis, Ind. Annual meeting. 

January 20-22—Colorado & Wyoming Lumber Dealers’ As- 


sociation, Brown Palace Hotel, Denver, Colo. Annual meeting. 

January 20-22—Northwestern Lumbermen’s Association, 
Minneapolis, Minn, Annual meeting. 

January 20-22—American Wood Preservers’ Association, 
New Orleans, La. Annual meeting. 

January 21—Denver Knot Hole Club, Denver, Colo. An- 
nual entertainment. 

January 21—Michigan Hardwood Manufacturers’ Associa- 


tion, Pontchartrain Hotel, Detroit, Mic Midwinter meeting. 

January 21-22—Hardwood Manufacturers’ Association of 
the United States, Gayoso Hotel, Memphis, Tenn. Annual 
meeting. 

January 21-23—National Building Trades and Employers’ 
Association, Seelbach Hotel, Louisville, Ky. Annual meeting. 

January 22—New York State Forestry Association, State 
Education Building, Albany, N. Y. Annual meeting. 

January 22—North Carolina Pine Association (Inc.), Nor- 
folk, Va. Monthly meeting. 

January 22, 23—National 
Hotel Sherman, Chicago, Ill. 

January 26—Southwestern Associated Lumber Salesmen, 
Kansas City, Mo. Annual meeting. 

January 27—Northern Pine Manufacturers’ Association, 
Radison Hotel, Minneapolis, Minn. Annual meeting. 

January 27—Northern Hemlock & Hardwood Manufacturers’ 
Association, Hotel Pfister, Milwaukee, Wis. Annual meeting. 

January 27, 28—Northwestern Cedarmen’s Association, Es- 
canaba, Mich. Annual meeting. 


Lumber Exporters’ 
Annual meeting. 


Association, 








January 28, 29—Pennsylvania Lumbermen’s Association 
(Inc.), Philadelphia, Pa. Annual meeting. 
January 28-30—Southwestern Lumbermen’s Association, 


Kansas City, Mo. Annual meeting. 

January 30—Sawdust Club, Union League Club, Philadel- 
phia, Pa. Annual meeting. 

January 30, 31—Retail Lumber Dealers’ Association of the 
State of New York, Ten Eyck Hotel, Albany, N. Annual 
meeting. 

February — —Lumber Dealers’ Association of Connecticut, 
Hotel Elton, Waterbury, Conn. Annual meeting. 

February 3—Southeastern Iowa Retail Lumbermen’s Asso- 
ciation, Keokuk, Iowa. Annual meeting. 


February 3—Canadian Lumbermen’s Association, Ottawa, 
Ont. Annual meeting. 
February 3, 4—Michigan Retail Lumber Dealers’ Associa- 


tion, Elks’ Temple and Post Tavern, Battle Creek, Mich. An- 
nual meeting. 

February 3, 4—Michigan Association of the Traveling Lum- 
ber & Sash & Door Salesmen, Post Tavern, Battle Creek, 
Mich. Annual meeting. 

February 3-5—Naticnal Association of Box Manufacturers, 
French Lick Springs, Ind. Annual meeting. 

February 3-5—Ohio Association of Retail Lumber Dealers, 


Cincinnati, Ohio. Annual meeting. 

February 8-5—Union Association of Lumber & Sash and 
Door Salesmen, Gibson Hotel, Cincinnati, Ohio. Annual 
meeting. 

February 10-12—Yellow Pine Manufacturers’ Association, 


Grunewald Hotel, New Orleans, La. Annual meeting. 

February 10-12—Illinois Lumber & Builders’ Supply Deal- 
ers’ Association, Hotel LaSalle, Chicago. Annual meeting. 

February 11—Central Association Lumber, Sash and Door 
Salesmen, Hotel LaSalle, Chicago, Ill. Annual meeting. 

February 11, 12—Retail Lumber Dealers’ Association of 
Pennsylvania, Monongahela House, Pittsburgh, Pa. Annual 
meeting. 

February 11-18—Chamber of Commerce of the United States 
of America, New Willard Hotel, Washington, D. Annual 
meeting. 

February 12-14—Western Retail Lumbermen’s Association, 
Salt Lake City, Utah. Annual meeting. 

February 17-19—Wisconsin Retail Lumber Dealers’ Associa- 
tion, Hotel Wisconsin, Milwaukee, Wis. Annual meeting. 

February 17-20—Western Retail Lumbermen’s Association, 
Winnipeg, Man. Annual meeting. 

February 18, 19—Kentucky Retail Lumber Dealers’ Associa- 
tion, Lexington, Ky. Annual meeting. 

February 24—Central Iowa Retail Lumbermen’s Association, 
Des Moines, Iowa. Annual meeting. 

February 26—Northern Indiana & Southern Michigan Retail 
Lumber Dealers’ Association, Hotel Oliver, South Bend, Ind. 
Annua! meeting. 

March—National 
Annual meeting. 


Coopers’ Association, St. Louis, Mo, 


March 4, 5—National Wholesale Lumber Dealers’ 
tion, Buffalo, N. Y. Annual meeting. 


April 7-9—Lumbermen’s Association of Texas, San Antonio, 
Tex Annual meeting. 


April 30-May 9—Forest Products Exposition, Coliseum 
cago, Ill 

May 21-30—Forest Products Exposition, Grand Central Pal- 
ace, New York City. 

June 15-17—American Supply & Machinery Manufacturers’ 


Association, Greenbrier Hotel, White Sulphur Springs, W. Va. 
Annual meeting. 


AN EXCELLENT CONVENTION PROGRAM. 


The form in which the Southern Illinois Retail Lumber 
Dealers’ Association got out its program for its annual 
convention at Centralia this week should appeal to every 
association on account of its handy fashion. The pro- 
gram was printed in hand-book form so small that it 
could be slipped into a vest pocket. .It contains a list 
of officers, declaration, purpose of the association, pro- 
gram in full, a list of active members, and several pages 
for memorandum. The booklet, being so different from 
the programs gotten out by many associations, which 
are often too cumbersome to carry about conveniently, 
should appeal to every association as being a handy 
style for presentment of the annual program of con- 
ventions. 


Associa- 


, Chi- 








PENNSYLVANIA RETAILERS’ 

PITTSBURGH, PA.. Jan. 12.—The seventh 
vention of the Retail Lumber Dealers’ Association of 
Pennsylvania, which is to be held Wednesday and Thurs- 
day, February 11 and 12, at the Monongahela House, 
Pittsburgh, promises to be one of the most interesting 
and largely attended annual gatherings of the association 
ever held. Officers and directors of the association are: 

President—Frank E. Lillo, Oakdale. 

First vice president—J. E. Holbein, Evans City. 

Second vice president—C. P. Mayer, Bridgeville. 

Secretary—H. V. S. Lord, Pittsburgh. 

Treasurer—A. J. Stewart, Washington. 


ANNUAL. 


annual con- 


Directors—G. P. Textor. Wilkinsburg; George N. Glass, 
Pittsburgh ; Edwin M. Hill, Pittsburgh; C. C. Yohe, Mononga- 


hela; P. A. McCracken, Leechburg. 

An announcement recently sent out to the members 
contains a photograph of the directors in session in the 
reception and directors’ room of the association head- 





quarters, arranging for this convention. The program, 
which has not yet been completed, will contain many 
topics of the utmost importance to the dealers, all of 
whom are being urged to attend. 

NORTHERN PINE MANUFACTURERS’ ANNUAL. 
President T. L. Shevlin and Secretary H. 8S. Childs, 
the Northern Pine Manufacturers’ Assoc iation, acl 
date of January 12 have issued a call for the ninth 


annual meeting of that organization. 
the text of the call: 
Pursuant to Article 


The following is 


VIII of our constitution, notice is 
hereby given that the ninth annual meeting of the Northern 
Pine Manufacturers’ Association will be held at 2 o’clock on 
the afternoon of Tuesday, January 27, at the Radisson Hotel, 
Minneapolis, Minn. 

Reports of the treasurer, auditor and secretary will be 
read and officers for the ensuing year elected, and such busi- 
ness transacted as may come ‘before the meeting. 

Owing to recent changes in our constitution, dividing our 
territory into four districts instead of six districts as for- 
merly, that territory on the Mississippi River south of Min- 
neapolis formerly known as the “River District’ does not 
now contain a member of the Northern Pine Manufacturers’ 
Association and is no longer a part of association territory. 

That territory including eastern Wisconsin and northern 
Michigan and the Wisconsin Valley formerly known as the 
“Wisconsin Valley District’ has been consolidated with the 
district in western Wisconsin west of the territory known as 


“board of 


the “Wisconsin Valley” and formerly known as the ‘West 
Wisconsin District,” and the territory constituting such con- 
solidated districts is now known as the “Wisconsin District” 
and includes all of Wisconsin and that part of Michigan 
north of Wisconsin, Lake Michigan and Lake Huron. 

There now being but four districts in Northern Pine Manu- 
facturers’ Association territory, the representations on the 
directors, the bureau of grades and the railroad 
committee will be only four each instead of six, as was the 
case when there were six districts. 

A general attendance of all the members of the 


association 
at this meeting is greatly desired. 





HEMLOCK AND HARDWOOD MANUFACTURERS’ 


ANNUAL. 
WAUSAU, WIs., Jan. 13.—Final notices to the mem- 
bers are being sent out by Secretary R. 8. Kellogg 


urging their attendance upon the fifth annual meeting 
ot the Northern Hemlock & Hardwood Manufacturers’ 
Association, to be held in Milwaukee on Tuesday, Jan 
uary 27, beginning at 10 a, m., in the ‘‘ordinary’’ on 
the seventh floor of the Hotel Pfister. The program 
as outlined will be of more than ordinary interest and 
importance and includes the following subjects: 

Stock on hand January 1, 1914. 

Cut and shipments, 1913 

Market conditions. 

The inspection department. 

Traffic matters. 

Advertising lumber 

The Forest Products Exposition. 

Welfare work in logging camps. 

Standardization of logging accounts. 

Eleetion of officers for 1914 

The earnest desire of the officials is that every firm 
holding membership in the association be represented 
at this meeting and an effort is being made to secure 
a large attendance. 

A luncheon will be 
Hotel Pfister at 1 p. m. 


served in the Red Room of the 





NORTHWESTERN LUMBERMEN’S TENTATIVE 
PROGRAM. 

MINNEAPOLIS, MINN., Jan. 13.—A tentative program 
for the annual meeting of the Northwestern Lumber- 
men’s Association in this city, January 20 to 22, has 
been prepared by Secretary W. G. Hollis. The sessions 
will be held in the assembly hall of the courthouse, 


beginning Tuesday, January 20, at 3 p.m. The prin- 


cipal address at the first session will be given by 
Thomas Cooper, of Fargo, N. D., head of the Better 
Farming Association of North Dakota. He will talk 


on ‘*The Lumbermen’s Interest in Better Farming.’’ 
Addresses of the president and secretary will fill up 
the time of this session. Two sessions will be held on 
Weduesday, with several addresses being arranged for, 
three of them by lumbermen on topics of interest to 
the trade. One of the attorneys for the association will 
speak on the lien laws, and George M. Gillette, of the 
Minneapolis Steel & Machinery Company, will talk on 
the workmen’s compensation act of Minnesota. L. C. 
Boyle, of Kansas City, attorney in the antitrust cases, 
is expected to speak on Wednesday also. 

The business session will be held Thursday morning, 
and will be followed by the brief business meeting of the 
Retail Lumbermen’s Insurance Association. 

The annual banquet of the lumber salesmen, under 
the auspices of the Mississippi Valley Lumber & Sash 
& Door Salesmen’s Association, will be held Monday, 
January 19, at 6:30 p. m., at the West Hotel, in this 
city. Arrangements for the dinner are being made by 
a committee of which Roy Thompson is chairman, and 
an attendance of about 200 is expected. 
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PREPARING FOR THE MICHIGAN MEETINGS. 

BATTLE CREEK, MICH., Jan. 12.—For the convenience 
of the lumbermen who will attend the annual conven- 
tion of the Mienigan Retail Lumber Dealers’ Associa- 
tion, Tuesday and Wednesday, February 3 and 4, the 
fourth floor of the annex of the Post Tavern has been 
reserved. Four hundred visitors are expected to be in 
Battle Creek for this convention and the Chamber of 
Commerce is actively engaged in giving Statewide pub- 
licity to the coming convention in order that the attend- 
aunece may be as large as possible. More than 500 letters 
jave been sent out to members of the association bear- 
ing the slogan, ‘‘ ‘B’ in Busy Battle Creek the Beauti- 
ful Burg that put the ‘B’ in Building, on February 3 
ind 4.’? The Elks Temple will be headquarters for the 
issociation and the meetings will be held there. 

Among the prominent men who will appear on the 
rogram are: W, H. Miller, Seattle, Wash.; J. R. Moore- 
ead, Lexington, Mo.; Edward C. Nettles, traffic man- 
ger the Postum Cereal Company; EK. C. Hole, AMERI- 
\N LUMBERMAN, Chicago; Joseph Hooper, attorney, 
suttle Creek. Other speakers will deliver addresses, 
hose names have not yet been given out. 

The Postum Cereal Company will entertain the visit- 
rs on one day, the entertainment to include a trip 
irough the big plant and through the Battle Creek 
Sanitarium, followed by a complimentary vegetarian 
anquet. On Tuesday evening, after a moving picture 
exhibition in the sanitarium gymnasium, the visiting 
imbermen will be entertained at a smoker at the Elks 
emple. 

On Monday night, February 2, the Michigan sash and 
oor salesmen will banquet at the Post Tavern, an atten- 
iance of 100 being expected. 





MOUNTAIN LUMBER MANUFACTURERS MEET. 


NELSON, B, C., Jan. 12.—The annual meeting of the 
\lountain Lumber Manufacturers’ Association was held 
iere today and a great deal of business was transacted, 
‘hile a number of matters of more than ordinary impor- 
iunce were deliberated upon. 

The annual address of President W. A. Anstie, and 
that of Acting Secretary A. E. Frank both covered ex- 
jaustive reviews of the lumber industry for the last year 
and were heard with unusual interest. President Anstie, 
is chairman of the committee to confer with the prov- 
incial government on the subject of royalties, reported 
satisfactory progress. 

The election of officers for the ensuing year resulted 
as follows: 

President—C. O. Rodgers, Creston, B. C. 

Vice president—A. K. Leitch, Jaffray, B. C. 

Executive Committee—-W. M. Decew, Grand Forks, B. C.; 
Ww. F. Lammers, Chase, B. C.; C. D. MeNib, Waldo, B. C.; 
W. A. Anstie, Revelstoke, B. C. 

At the afternoon session W. E. Hedges, a chartered 
ccountant of Vancouver, who is representing the lum- 
hermen in the investigation being made by the govern- 
ment as to the cost of manufacturing at mills in the 
mountain district, made a preliminary report, which 
brought out a long and interesting discussion. 

The association decided to form an_ information 
bureau, whose duty it will be to report on sales, and 
also decided to employ an inspector, who will be charged 
with the duty of unifying grades at the various mills 
represented in the organization. 

After some discussion, the association voted to move 
the offices of the organization back to Nelson from 
Calgary just as soon as matters can be arranged for 
making the move. 

At a meeting of the executive committee, Acting Secre 
tary A. E, Frank was elected secretary and treasurer of 
the association, 





GETTING READY FOR THE WESTERN 
RETAILERS. 

SaLr LAKE City, UTAH, Jan. 12.—At the semimonthly 
luncheon of the Salt Lake Lumbermen’s Club, held 
Wednesday last in the gold room of the Commercial 
Club, the forthcoming conference of the Western Retail 
lLumbermen’s Association, to be hled in this city Febru- 
ary 12, 13 and 14 next, was discussed, and all com- 
inittees reported preparations for the gatherings as 
complete. An especially interesting program of ad 
iresses has been arranged for the sessions of the con- 
ference, to be given by men of national reputation in 
the lines of endeavor represented by them. Three ad- 
‘iresses—one each day—will be delivered by Dr. Stanley 
l.. Krebs, a business expert and Chautauqua lecturer 
of wide renown. Dr. Krebs was for years business 
organizer for John Wanamaker of Philadelphia and 
New York. He will speak on the following topics: 
‘Two Snakes in the Business Brain;’’ ‘‘ Suggestions 
1 Advertising, Salesmanship and Business Building,’’ 
ind ‘* His Honor, the Other Fellow.’’ James R. Moore- 
ead, seeretary of the National Federation of Retail 
\lerchants, will deliver a lecture on ‘‘The Future of 
‘he Little Business Man.’’ Gen. L. C. Boyle, of Kansas 
City, Kan., a brilliant lawyer and retail lumber dealer, 
vill deliver an address, taking as his subject the title 
‘Ab-so-lute-ly.’? W. H. Miller, known as ‘‘ William 
he Fourth of the Inland Empire,’’ will talk on ‘‘Lum- 
ermen [ Have Met.’’ 

The entertainment committee reported everything in 
readiness for the entertainment and proper care of the 
lelegates during the three days of the conference. Some 
f the features prepared by this committee include an 
rgan recital on the great Tabernacle organ, a theater 
party for the ladies in attendance, a Hoo-Hoo concatena- 
‘ion, and a grand banquet and ball at the Hotel Utah. 

The financial committee reported sufficient funds on 
hand to earry the convention through to a successful 
onelusion, The magnificent hostelry, the Hotel Utah, 
vill be headquarters for the lumbermen. All meetings 
ind the banquet and ball will be held there. 


The committees in charge of the 
the conference are as follows: 
W. WW. Esworthy, general chairman. 
Organ recital and theater purty—F. S. 
man; W. J. Burten, C. S. Robinson. 
Concatenation—J. G. Cook, Vicegerent Snark; EK. V. 
Smith, Tl. C. Stayner, T. H. Hudson. 
: age A. McFarland, chairman; S. W. Morrison, 


N. 


arrangements for 


Murphy, chair- 


° ci ° 
sall—J. R. Hufbauer, chairman; W. G. Burton, D. L 
Smith. 


GROWING INTEREST IN SOUTHWESTERN 
ANNUAL. 

KANSAS City, Mo., Jan. 13.—Salesmen report that 
country dealers are showing greater interest than ever 
in the coming convention of the Southwestern Lumber- 
men’s Association, to be held here January 28 to 30. 
Every indication is for a larger attendance than ever. 
It also is attracting wide attention outside of lumber 
circles because of the good program of speakers sched- 
uled and also because the building products exhibition 
given in connection with it has come to be known 
throughout this territory as an exhibition well worth 
a visit by anyone interested in affairs generally. Here 
is the program as officially announced by Secretary 
Gorsuch: 





There will be “three business session 
ings only of January 28, 29 and 30. 
gin promptly at 9:30 a, 
be present when the sessions open. 

Among the principal speakers will be the Hon. George 
H. Hodges, governor of Kansas: Prof. Graham Taylor, of 
Chicago, and S. M. Jordan, of Sedalia, Mo. Governor 
Hodges needs no introduction to our members, as he is a 
lumberman himself. Professor Taylor is identified with the 
Chicago Theological Seminary and with the University of 
Chicago. His address on “Community Development” will 
be well worth hearing. Mr. S. M. Jordan, of Sedalia, Mo., 
is connected with the United States Department of Agricul- 
ture, and is one of the greatest experts in his line in the 
country. His address will be on the subject of ‘Silos and 
Silage,” and will be unusually instructive. Other speak- 
ers will also address you on timely subjects. 

One of the prominent features of this convention will 
be “Junior Day,’ and the program on this day will be espe- 
cially arranged to interest the sons of our members who 
expect to follow the footsteps of their fathers in the lum- 
ber business. 

All sessions will be open. 

There will be a meeting of the board of directors on Janu- 
ary 27 at the secretary's office. 

There will be entertainment for the delegates and their 
ladies each night of the convention. This entertainment 
will include two theater parties and a reception in Conven- 
tion Hall. 


s during the morn- 
Each session will be- 


Next week the implement dealers will hold their 
southwestern convention here and many of the men who 
attend that will remain over for the lumber meeting 
as many firms handle both lumber and implements in 
the smaller towns. 


WILL ATTEND SOUTHWESTERN ANNUAL. 

The accompanying illustration was made from a photo- 
graph of Philip and Cooper, the two sons of Weldon 
Cotton, Shelbina, Mo., proprietor of the Cotton Lumber 
Company. Philip is 12 and Cooper 10 years old. Both 





W. PHILIP, W. COOPER, 
Sons of Weldon Cotton, Shelbina, Mo.; Proprietor Cotton 
Lumber Company. 


boys are greatly interested in the business of their father 
and he in turn has been watching the Fathers and Sons’ 
movement with the keenest interest. 

The Cotton Lumber Company operates six retail yards 
in Mississippi and is of course a member of the South- 
western Lumbermen’s Association. During a_ recent 
visit at the office of the AMERICAN LUMBERMAN Mr. Cot- 
ton announced his intention of taking one or both of his 
boys to the annual convention at Kansas City, January 
28, 29 and 30. 


PENNSYLVANIANS’ PROGRAM. 

PHILADELPHIA, Pa., Jan. 12.—The committee in 
charge has completed arrangements for the twenty- 
second annual meeting of the Pennsylvania Lumberman’s 
Association, and some novel features will be introduced 
this year. The usual routine of directors and committee 
meetings on the morning of the first day will be carried 
out, and after that all the meetings will be open. The 
meeting will be held on January 28 and 29, which fall 
on Wednesday and Thursday, at the Hotel Walton, Phil- 
adelphia. Wednesday afternoon, beginning at 2 0’clock, 
the general session will begin, and the following sub- 
jects will be opened for discussion by the principal 
speakers: ‘‘The Light Delivery End of the Business,” 
by J. Watson Craft, of Ambler; ‘‘The Average Demurr- 
age Agreement,’’ by Henry Palmer, of Langhorne; 
‘‘Our National Forests,’’ by Hon. Jeremiah S. Hess, 
of Hellertown, and ‘‘Loeal Associations,’? by T. J. 
Snowdon, of Seranton. 

Thursday morning, at 9:15, the delegates will meet at 
the office of The Curtis Publishing Company, to accept 





m., and all members are expected to~ 


an invitation from that publishing house to inspect its 
wonderful plant. At 10:30 business will be resumed at 
the Walton, and J. H. Weeks, president of the Delaware 
County Automobile Association, will talk on ‘‘ Modern 
Road Building.’’ Then will come the balance of the 
routine, reports, elections, ete., and these will be fol- 
lowed by a moving-picture show entitled ‘‘From the 
Stump to the Car,’’ by courtesy of the Long-Bell Lum- 
ber Co., showing the manufacture of long leaf yellow 
pine. The dinner will take place at 1 o’clock Thursday, 
and the following gentlemen will speak: Hon. Charles 
R. Miller, Governor of Delaware, Hon. Gifford Pinchot 
and Hon. M. Clyde Kelley, Congressman from Pittsburgh. 
A meeting of the new board of directors will terminate 
the convention. 





NEW YORK STATE FORESTRY ASSOCIATION. 

What will probably be the most important meeting 
of the year in New York for the discussion of conserva- 
tion problems will be the annual convention of the New 
York State Forestry Association, which will be held in 
the State educational building in Albany Thursday, 
January 22. At this meeting many of the vital problems 
connected with the forests of the State and the cut-over 
lands as well will be considered. 

On the program will be papers by forest experts repre- 
senting the State conservation commission, the State 
college of forestry at Syracuse, the State college of 
agriculture, and special organizations such as the Camp 
Fire Club, the Association for the Protection of the 
Adirondacks, and the Fish, Game and Forest League, 
discussions of which papers promise to be of great value 
in the development of forestry in New York. Other 
live topics that will be discussed at some length are a 
State-wide forest law, continuation of the State’s policy 
of purchasing land for forest preserves, opening up the 
State forest preserves to proper use, State-wide publicity 
along forestry lines, and the work of interesting the 
school children of New York in trees and forests. 

The New York State Forestry Association was organ- 
ized at a meeting held in Syracuse in January, 1913, 
and its first year of activity has demonstrated that the 
association can and will be of great benefit in developing 
and conserving the forest resources of the State. 





HARDWOOD MANUFACTURERS’ PROGRAM. 


CINCINNATI, OHIO, Jan. 14.—The official program for 
the twelfth annual convention of the Hardwood Manu- 
facturers’ Association of the United States, to be held 
in Memphis, Tenn., Wednesday and Thursday, January 
21 and 22, has been made public by Secretary Weller, 
and indicates that the meeting is to be devoted more 
largely to general discussions among the delegates than 
to long oratorical efforis and set speeches. The subjects 
to be discussed are those that are vital to the lumbermen 
and are calculated to make this the most instructive and 
interesting convention the association has ever had. The 
program, as announced, is as follows: 

WEDNESDAY, JANUARY 21, 11 A. M. 
Convention called to order by President DeLaney. 
Welcome, for.city of Memphis—C. M. Bryan. 

Weleome. for Memphis Business Men’s Club John M. 
Tuther. 

Welcome for Memphis Lumbermen’s Club—J. D. Allen, jr. 

Response on behalf of the association—Mr. Hutchinson. 

Annual address of the president—W. E. DeLaney, Cincin- 
nati, Ohio. 

Report of treasurer—C. M. Crawford, Coal Grove, Ohio. 

Report of s@cretary—-W. H. Weller, Cincinnati, Ohio. 

Appointment- of committee op officers’ reports. 

Recess for luncheon. 

WEDNESDAY, AFTERNOON SESSION. 
Address on “Logging’—James Boyd, New Orleans, La: 
}biscussion by members. 
WEDNESDAY EVENING. 

Smoker and vaudeville. 

THURSDAY, JANUARY 22, 11 A. M. 

Report of committee on officers’ reports. 

Address. “National Issues Affecting Lumbermen’—J. E. 
Riodes. secretary National Lumber Manufacturers’ Associa- 
tion, Chicago. 

tepurts of committees, 1913 : ? ? 

Address, “Scientific Seasoning of Lumber’’—A. Kraetzer, 
Chicago. ' 

General discussion on business conditions. 

Report of nomination committee. 

Election of officers and directors. 

Adjournment. 

Railroad men who have been canvassing for passenger 
business in connection with the convention report that 
there will be a large attendance, including many lumber- 
men who have not attended the annual meeting for 
years. Special excursion rates have been granted by the 
railroads represented in the Seutheastern Passenger 
Association, which comprises everything south of the 
Ohio River and east of the Mississippi, the rates being 
approximately on the basis of 2 cents a mile. 

The convention has been liberally advertised by the 
association and thousands of letters have been written 
to lumbermen inviting them to attend this annual meet- 
ing, as a result of which an unusually large attendance 
is practically assured. 

Getting Ready to Entertain. 

MEMPHIS, TENN., Jan. 13.—Active preparations are 
being made for the entertainment of the delegates to 
the annual of the Hardwood Manufacturers’ Association, 
to convene here January 21-22. M. B. Cooper, of the 
Three States Lumber Company, and Ralph May, of 
May Bros., are in charge of arrangements, ‘assisted by 
a committee of the Lumbermen’s Club of Memphis con- 
sisting of S. C. Major, F. E. Gary and F. E. Stone- 
braker. The association has announced that it prefers, 
as a matter of convenience and policy, to arrange for 
its own smoker and Dutch luncheon, but the tepresenta- 
tives of the club have been asked to do everything in 
their power to make the meeting a success. : 

All the railroads entering Memphis have given a rate 
for the delegates to this convention of 2 cents a mile. 
The lower rates apply on tickets purchased January 
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19 and 20 and are good until January 27. An extra 
effort is beirmg made to bring together as many buyers 


and consumers as possible and Mr. Cooper believes 
that a large number will be present. He also says 
that there will be a full attendance of manufacturers 


most of whom are connected with the association. 

J. D. Allien, jr., president of the Lumbermen’s Club 
of Memphis, will extend the address of welcome on 
behalf of the lumber interests of Memphis. C. M. Bryan, 
city attorney, will take the place of Mayor Crum in 
turning over to the delegates the keys of the city. 


The Business Men’s Club, too, will take a hand in 
the welcomes extended, being represented either by 
President Scholder or some member of the advisory 


board. 

All members of the Lumbermen’s Club of Memphis 
have been invited to attend the smoker to be given on 
the evening of January 21. 





ENTERTAINMENT FEATURES ARE MANY 


DENVER, CoLo., Jan, 12.—Secretary Mundell, of the 
Colorado & Wyoming Lumber Dealers’ Association, 


and President Elder of the Denver Knot Hole Club, 
are busy putting the finishing touches to the elabor- 
ate plans for the entertainment of visiting lumber 
dealers and their friends who will attend the conven- 
tion at the Brown Palace Hotel next week, Tuesday, 
Wednesday and Thursday. The only thing lacking now 
to complete the details is the return of David H. Cale, 
chairman of the entertainment committee, who has 
wired that he will arrive in Denver Saturday of this 
week. 

In addition to an exhibition of moving picture films 
provided by the Pacifie Coast Shippers’ Association, as 
already announced, it is probable that another set of 
pictures furnished by the Long-Bell Lumber Company, of. 
Kansas City, will also be thrown upon the screen after 
the first-named set is shown. 

Another pleasing feature just announced is the cordial 
invitation extended to all visiting ladies attending the 
convention, to be the guests of the Noll-Welty Lumber 
Company on Tuesday afternoon, January 20, at a matinee 
party at the Orpheum Theater and also on the following 
evening at a theater party at the New Denham Theater. 
The guests will meet in the ladies’ lounging room at the 
Brown Palace Hotel, Tuesday afternoon at 1:30, and 
Wednesday evening at 7:30, where a committee of ladies 
will meet and escort them to and from the theaters. Those 
wishing to avail themselves of this courtesy must secure 
tickets and badges from James G. Noll at the association 
office in the Brown Palace Hotel. 





NATIONAL ASSOCIATION OF BOX 
MANUFACTURERS, 
The membership committee of the National Asso- 
ciation of Box Manufacturers, following an aggres- 
sive campaign to secure a large membership, is ex- 


tending an urgent invitation to every wooden box 
manufacturer in the United States to attend the 
annual meeting of the association at French Lick, 


Ind., on Tuesday, Wednesday and Thursday, Febru- 
ary 3, 4 and 5. The committee has arranged for a 
special card to be issued to visitors giving them the 
privilege of attending the executive meetings, that 
they may learn of the broadgaged ideas of the mem- 
bership in attempting to better the general business 
of the box industry. 

The program will include interesting talks by big 
consumers, who desire to cooperate with the organ- 
ization in unifying the package so their needs will be 
perfectly supplied and the manufacturer may more 
economically turn out his product. Other subjects 
to be discussed are: 

“The Necessity for a Uniform and 
Export pments’—Hnugh Kahler, of 
Association, New York City. 
“Possibilities of the Organization” 
“Saws in the Box Factory’ M. J 
Codperation of the Lumberman with 

. E. Rhodes, secretary National 
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t ilas Been 
Action in 


for 


Package for 
Manufactur- 


setter 
National 





ers 
B. F. Masters. 
Gladding. Indianapolis. 
the Box Manufac- 
Lumber Manufac- 








tirer” 
turer 
oy 








and 
Lumber 


Accomplished 


What_ Is Proposed 
the Box and i a. ia. 


for Future Trade’— 
woodwillie 
susiness 
Freizht 
Insurance 


outlook 1914. 
claims. 
talk by Ed. K. Orr. 
There will be other interesting features, including 
an address by George C. Longman. 
The committee on Forest Products 
as follows: Frederick Klapproth, chairman; 
Goodwillie, C. A. Stafford. 
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MAKES ARRANGEMENTS FOR ANNUAL. 

New York, Jan. 13.—E. F. Perry, secretary of the 
National Wholesale Lumber Dealers’ Association, re- 
turned yesterday from the annual meeting of the Phila 
delphia Wholesale Lumber Dealers’ Association, Phila- 
delphia, and also from a trip to Buffalo, N. Y., where 
he went for the purpose of making further arrangements 
for the coming annual meeting of the National Whole- 
sale Lumber Dealers’ Association to be held there March 
tf and 5. While at Buffalo Mr. Perry met M. M. Wall 
and M. E. Preisch, trustees of the National Wholesale 
Lumber Dealers’ Association, and also conferred with a 
number of other wholesalers at the Buffalo Lumber Ex 
change. As a result the Troquois Hotel has been de- 
cided upon as the headquarters of the association for 
the meeting. The hotel is well equipped for handling 
this meeting and banquet, which promises to be very 
largely attended. The trade in Buffalo and vicinity is 
very enthusiastic and quite likely a number of unusual 
features will be planned. It is expected to get several 
prominent speakers at the banquet and within a couple 
of weeks more definite announcements ayill be made, 


GOOD YEAR IS 


IN STORE FOR 


Furniture Factories and Planing Mills Expect Good Season 


INDIANAPOLIS, IND., Jan. 15.—Yesterday was home- 
eoming day for Indiana hardwood men. They came 
from all points of the compass, some of them having 
traveled a thousand miles. While it is generally con- 
ceeded that the Indiana Hardwood Lumbermen’s Asso- 
ciation does not lay particular stress on the serious 
side of association work, but rather devotes the day 
in renewing old acquaintances and swearing closer 
allegiance for another twelve months, the business side 
is not entirely forgotten, and this year was no excep- 
tion. A splendid talk was made by one of Indian- 
apolis’ prominent lawyers on the federal income tax; 
and W. W. Knight’s report, as chairman of the trade 
conditions committee, was a concise and conservative 
exposition of current trade conditions. The business 
session was called to order by President Van B. Per 
rine, who addressed the convention as follows: 


In passing along to my successor, the president of this 
association, I not only hope but know he will feel and ap- 
preciate all the honor you confer when you elect him to 
represent us for the ensuing year. No man can be the 
standard bearer of a more loyal representative lot of any 
line of business men than is here found in the Indiana 
Hardwood Lumbermen’s Association—all members being 
at one where the interests of this old, old association is 
concerned; and while all of us are members of either or 
both the Hardwood Manufacturers’ Association of the 
United States and the National Hardwood Lumber Asso- 
ciation and do real business through and with them, we, 
as an association, always get from them full recognition 
and, I might say, more than recognition. One of these big 
associations honored us by electing one of our members 
and ex-president its president, and I can say right here 
without a dissenting voice they never had a better presi- 
dent than the one loaned them by the Indiana Hardwood 
Lumbermen’s Association. While all of the lumber brain 
is not in the Indiana association, you do not have to look 
around here much to find the makings of a mighty good 
president for most anything representing hardwood lumber 
anywhere. Personally, the spirit of 1913 was the same as 
that of 1912 along these lines—we as an association should 





not take up business seriously, but rather confine our 
efforts to good fellowship, homecoming and love for our 
feHow lumbermen. Again, I am going to pass over the 


subjects on which we have papers ably written and by 
who Know what they are talking about and will 
\ I am not going to attempt to give my views on 
the tariff and banking questions—you all have your own 
-and each one of you will admit, whatever they may be, 
that when you make money they are right, when you lose 
money they are wrong. Do not forget that in Indiana 
timber is getting scarce, and, right or wrong. soon we 
will all of us be coming back here from somewhere else 
if we are still in the lumber business or sawmilling: 
back in old Indiana, friends, and the old home of hard- 
woods. 


Secretary’s Report. 


Secretary C. H. Kramer then read his report, as 
follows: 
’ 
We have gathered here today in our fifteenth annual 
session. Our worthy president in his address one year 
ago stated to you that this association was allowing the 


other larger associations do the work; that we now are 
ana ciation of good fellowship rather than a business 
organization, which is quite true in the main—as no very 
important work has been brought out the last year; 
that we are not a statistical association. 

You will remember trade reports earlv in the vear 1913 
to the effect that stocks were short all over the entire 
field and that production had heen greatly diminished 
and everything in the hardwood line was salable at very 
satisfactory prices. The conditions then seemed wholly 
natural; demand appeared to be based on no unusual 
circumstances; this, however, did not seem to hold very 
long. The first few months brought in good results, but 
activities began declining and from no apparent causes 
the short stocks, at the mills and in the hands of the 
consumers, did not create any flurry. The consumer 
seemed to be somewhat at sea as to future conditions: 
his feelings were all but being at ease as to placing his 
orders for any considerable quantity of lumber for future 
requirements. 

This conservative feeling carried 
remainder of the year, with, however, 
sized order placed. Most of our members have fared well 
for the year as a whole; the first half they did exceeding- 
ly well; the latter half. considerably less. From indica- 
tions, as 








through almost the 
an occasional good- 


the new year progresses, the feeling seems 
strong that business of most kinds will materially in- 
erease. At present a fairly good demand is on for most 





all hardwoods. Just the last few weeks activity was evi- 
denced in placing orders; in most cases single carload 
orders are for quick shipment. Recently one of our 
wholesale customers in an inquiry for about twenty-five 
carloads of lumber, stated, “Can only buy for prompt 
shipment, so quote with this in view, as we are having 
orders canceled with great regularity if shipments are 
delayed;’’ which shows conclusively that not only the 
dealers are/’short in their supply, but the consumers are 
as well, and are buying only for immediate requirements. 





Substitute Competition. 


Much been said to discredit the use of lumber in 
many ways; many thousands of dollars are being spent 
annually by manufacturers of substitutes, and it will re- 
quire many thousands to set our wares aright and 
against some of the substitutes; but with all the sub- 
stitutes, which may and are brought about. there seems 
to be still a good demand for all kinds of lumber. This 
should bring the manufacturer, however, to a most care- 
ful study as to obtaining at all times the most valuable 
product from his raw material and to study carefully 
channels wherein he can place the entire output to the 
very best advantage possible. Conservation to a degree 
can be practiced through the uses of lumber; when and 
where not to use it. consulting with your customer as to 
the most suitable material for his lines of work. 

Another step that will greatly add to conservation and 
the life of our forests is the discovery of a paint claimed 
to be fireproof. 

As far as I have learned no serious losses of any nature 
have been sustained by members of our association dur- 
ing the last year other than through an act of Provi- 
dence—the flood of last spring. Many of you sustained 
losses by having your lumber, logs, etc.. drifted away. 
some never to be found or returned. and by the heavy 
earth deposit left on your lumber still on stick, *making 
it undesirable and less valuable. Many sustained losses 
directly, but at an extended period, by having shipments 
en route to customers, unable to get deliveries to points 
in flood district and by having good accounts with cus- 
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was no recourse. All of 
willingly and gladly. 

I believe every manufacturer, every dealer, every con- 
sumer of lumber is having less claims every year along 
the line of grades, as the rules are more stable. No 
radical changes have been made, and when we reach the 


you, I dare say, have taken it 


age in association work when uniform inspection rules 
are adopted and manufacturers, dealers and consumer: 
become familiar with the grading, we will thereby 


eliminate claims to the minimum. 

Most claims result from misunderstanding and errors 
but show me a man that never makes an error and I wil 
show you a man that never does anything and one unfit 


for your neighbor. Most of us profit by errors occa 
sionally made. 

Since the formation of our lumber associations great 
good has been accomplished. ‘The short practices ear 


ried on by the unscrupulous and get-rich-quick element 
whether manufacturer, dealer or consumer, have prac 
tically been eliminated. Thus, we may add that by th 
formation of these associations the value individually o) 
collectively is unquestionable. Through organization 
coéperation and federation of associations and club 
sreat things may be and are being accomplished. 


Membership. 
Your board and membership committee have already 
considered for membership to this association the fol 


lowing: Mass-Neimeyer 


Lumber Company, Indianapolis 
Bacon Lumber Company, 


Indianapolis; Goodwin Lumbe 
Company, Pleasant Lake; Schleyer Company, Cincinnati 
Ohio; W. Tv. Thompson Veneer Company, Edinburg; R 
W. Monger Company, Elkhart; Central Lumber Company 











Akron, . E. Hubbell & Son, Patricksburg; Rohm Bros 
& Co., Rockville; William Paulin, jr., West Middleton 
Ohio; E. E, louden, Salem; E. E. Mitchell, Indianapolis 


James D. Cummings, Zelma; 
fordsville. 

Along the membership line we have, I dare say, hur 
dreds in our fair State who ought to identify themselves 
with this association. Many would join us if a personal 
friend should approach them, when a stranger would sim 
ply be cast aside. I should like to more personal 
solicitation, 

Much has been said as to the advisability pro and con 
of the contemplated raising of freight rates by the rail 
road companies to an amount, as they stafe, of 5 percent 
I do not believe there is a man in our gathering her 
today but desires that the common carriers ought and 
should have just and fair compensation for their capital 


Hammon & Scholler, Craw 


see 


investment, but IT believe most of you. if not all 
feel that lumber rates are too high, and higher in pro 
portion than for hundreds of other commodities. It 
would seem that lumber is discriminated against. An in- 


crease of 5 percent means to you ona 


_0 e 50-cent rate 
loss of from $5 to $10 a 


car of lumber, owing to size of 





ears loaded. 

Recently on a local shipment of 1,800 feet of 4/4-inch 
dry cottonwood box boards from Helena, Ark., to Louis- 
ville, Ky., freight was paid to the amount of $28.50, a 
o-cent rate. Investigation found this to be the pub- 


lished rate, which is fourth class. 
lumber at mill point was $59.40. On this basis you will 
note it takes almost 1,009 feet of lumber to pay. freight 
charges on 2,000 feet, or half the lumber to pay its own 
freight. No doubt many instances of this sort have been 
brought to your attention. not only of vour own direct 
shipments but those as made by fellow lumbermen. 

As opportunity affords, I believe. our association should 
give its moral support toward defense inst any rais 
ing of rates of lumber. We should also assist financially, 
if ned be, but to do so we would have to levy an assess 
ment or get voluntary subscriptions. 


Value of this lot of 





Income Tax. 


The regular routine business was broken into to 
allow Henry H. Hornbrook, who had another engage 
ment, to address the convention on the ineome tax. 


Mr. Hornbrook was introduced by W. W. Knight, and 
his paper was given the closest of attention. Follow 
ing the address an extended discussion ensued, ques 


tions being shot at Mr. Hornbrook from many who 
wanted further enlightenment. He was extended a 


vote of thanks for his paper. Mr. Hornbrook stated 
that the average busy man is in the kindergarten class 
when it comes to understanding the workings of the 
income tax schedule; that the law in itself is rather 
intricate and the regulations issued by the Treasury 
Department have not vet cleared up all the difficulties. 
Continuing, he said: 

Almost all the regulations that have been issued and 
the discussion that has toliowed in the press have related 
to one general phase of the law-——-the matter ot withhold 
ing at the source. This was natural tor tne reason that 
the duty of withholding the tax at the source became 
an active duty November 1, 1913, and some questions had 
to be settled at once; whereas the first schedules do not 
have to be filled until March 1, 1914, so that the matte! 
of making up these scheaules by the individual or com 
pany to be taxed was postponed tor later consideration. 
ihe time is at hand when schedules are being mailed out 
to the individuals who are supposed to be liable to the 
tax—and to all corporations—so that it is a matter re- 
quiring almost immediate attention on the part of the 
average business man. 

Now, of course, what you men here are 
primarily is the new law as it applies to you. Recently | 
gave a talk on the income tax law to a group of real 
estate rental agents and I discussed matters which would 
be wholly outside the matters in which you are inte! 
ested. So I will confine myself to phases of the law thal 
concern the average man in this audience, 

The men in this audience are doing business in one ol 
three capacities—as individuals, as members of a partner 
ship, or in the form of a corporation—and the law as il 
applies to such of these should be considered. 

Kirst, as to the partnership: The law contemplates no 
income tax upon a partnership and they will be required 
to make no return. But every member of a partnershi) 
having a total net income of $3,000 or more must make a 
return and that return will include his share of the earn- 
ings of the partnership tor the preceding year. It is 
especially provided that such share of the earnings does 
not mean the share that may be divided, but a share ot 
what is earned by the firm. Further than this I do not 


interested in 


believe anything more need be said on the law as it 
affects partnerships. 
Second, as to corporations: Since 1909 there has been 


in force a Federal law imposing a tax of 1 percent upo! 
the net earnings of corporations for the privilege of doing 
business as a corporation. From the total net income a 
deduction of $5,000 was allowed. Under the income tas 
law the tax of 1 percent is imposed upon the entire net 
income, without the $5.0)0 deduction. With this excep- 
tion, the law is very similar to the corporation tax law 


and the schedules are similar to those that were used 
under that law. ‘The experience you have had in the 
preparation of your schedules under the old law will 
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robably be sufficient to enable you to make the new 
eturns. ‘lwo or three things, however, should be pointed 
ut, aside from the fact that no deduction of $5,000 is 
‘lowed as under the old law. The first is the difference 

the matter of allowance for interest paid. Under the 
oid law a deduction from gross income was allowed on 

‘terest paid on an amount of indebtedness equal to the 
ipital stock of the company. If a company was capi- 
ilized at $25,000, and carried an indebtedness of $50,000 
n Which it was paying interest, it was only permitted 
hat the interest paid on $25,000 be deducted, and thus 
the extent of the interest paid on the remaining $25,000 

had an income for tax purposes it did not have in fact. 

Under the new law the deduction to be made for in- 
rest is thus defined: “Total amount of interest accrued 

d paid within the year on an amount of bonded or 
ther indebtedness not exceeding half of the sum of 

interest bearing indebtedness and its paid-up capital 

ock outstanding at the close of the year.’’ Applied to a 
se similar to the above would mean this: The sum of 

» paid-up capital and the interest bearing indebtedness 

$75,000, One-half of this is S$57.500, and the interest 

his latter sum would be allowed as a deduction. 
tinder the old law IL believe it was necessary to make 
» return in every case for the calendar year. This was 
vhly inconvenient for companies whose fiscal yeur was 
ot coincident with the calendar year. Under the new 

w provision is made for a corporation making its re- 

rn for its fiscal year, but in order to take advantage 

this provision proper application must be made to the 
rnal revenue collector and formal notice of the fiscal 
ear filed. 

Some confusion exists in the minds of many people as 

the duty of a corporation with reference to the divi- 
dends it pays. Inasmuch as an individual is not required 
o pay the normal tax of 1 percent on dividends received 
om corporations, many have asked the question as to 

iether the corporation shall withhold from the divi- 
ends paid the income tax of 1 percent on behalf of the 
ockholders. Such is not the theory of the law, and the 
mpany will pay the full amount of the dividend with- 

t withholding anything therefrom. 

One other thing may be of interest. The definition of 
ross income of a mercantile corporation from which the 
ductions allowable are to be made is as follows: From 
the sum of the gross sales during the year plus the sum 

the inventory at the end of the year, deduct the sum 

the inventory at the beginning of the year plus the 
ist of goods and materials purchased during the year; 
o this difference add the income received from any other 
suuree (such as rentals, interest etc.) and the result will 
onstitute the gross income for the year. 

third, as to individuals: Who is to make a return 
nder the law? Every citizen of the United States, 
whether residing at home or abroad, and every person 
esiding in the United States though not a citizen thereof, 
iving a net income of $3,000 or over for the taxable 
ear. This settles two very important matters. 

First. If one’s gross income is over $3,000 but the 
eductions allowed by law bring the net to less than 
$3.000 no return is necessary. 

Second. If one’s net income is over $3,000, though less 

in $4,000, a return must be made even though the party 

e a married man residing with his family and thus en- 
titled to a $4,000 exemption. 

Please bear in mind, however, that the return made 

this year is for, the ten months of 1913, beginning 
March 1, and the general provisos of the law are changed 
orrespondingly, i. e., the exemption allowed is only five- 
sixths of that allowed for a full year. The duty of mak- 
ng a return applies to all having a net income of $2,500 
for those ten months. 

What constitutes net income within the meaning of the 


iW 















(a) In figuring gross income there should be excluded 
terest received from the bonds of the United States or 
iny State or any political subdivision thereof. Such in- 
ome is absolutely excluded and need not be referred to 
any way in your return. You do not set it down and 
educt it from your gross income. It has no place what- 
er in your return. However, this is not true in the 
case of a corporation. It must pay the 1 percent tax 
on its entire net income no matter from what source 


derived. 

(b) In figuring gross income there will be included: 

1. All salaries, wages or compensation of any kind re- 
eived 


Total amount derived from business, trade, com- 
erce, sales or dealings in property. 
»; Amount derived from rents and interest. 
1. Amount derived from any partnership to which 
ou belong whether distributed or not. 

Any other income, gains or profits not included in 


1 
ese 


§. In a separate item you will be required to set out 
ill dividends received. 
_ Ve? Ra determining the net income there will be de- 
Ineted: 
1. The expense actually paid in doing business but not 
cluding personal, living or family expenses. 
’, All interest paid within the yvear on personal in- 
debtedness. 

All taxes paid within the vear. 

Losses actually sustained during the vear in trade 
or arising through fire ete., not compensated by insur- 
Rad debts actually ascertained to he worthless 
Reasonable depreciation. 


Net Income. 


\fter making these deductions vou will have a tenta- 
e net income. But there yet remains other deductions 
tor which appropriate columns are provided on the blanks 
which you will set down your income on which the 
x has been withheld at the source and your income de- 
ed from dividends. These items are all to be de- 
ducted for the purpose of determining your net income 
f the purpose of the payment of the normal tax of 1 
hercent which is imposed on incomes of $20,000 or under. 
This net income having thus been determined, you will 
ke your exemption of $3,0%0 if you are an unmarried 
an and $4,000 if married, living with your wife. On 
the balance the tax of 1 percent will be computed. 
! am not going to take the time now to discuss the 
er tax which is imposed on incomes above $20,000. If 
vy of you are unfortunate enough to belong to that 
iss then you can hire a lawyer to help you out. 
All returns must be filed with the internal revenue 
fice for the district in which vou have your principal 
ace of business on or before March 1. On or before 
ne 1 you will receive notice from the Government of 
e amount of your tax and this must be paid not later 
an July 1. Seven penalties are provided for the failure 
‘make returns. or for making false returns etc., and we 
| Know that Uncle Sam means business. so we will 
not to give him the opnortunity to enforce any of 
ese penalties. A few special points may be of interest 
affecting the ordinary business man: 
(1) The tax is computed on all gains, profits or in- 
ine. This, however, does not include anvthing vou re- 
ive by way of gift. or any insurance money collected. 
does include any gain in values if the same is actually 
‘lized by sale or is taken up on your books as an in- 


t 





crease of assets. It would not include an estimated ad- 
vance in value of real estate not taken up on the books. 

The reverse of the same rule would apply to losses and 
depreciations—actual or estimated: 

(2) When husband and wife live together they will be 
allowed jointly a total exemption of $4,000 on their aggre- 
gate income. They may make a joint return, both sub- 
scriving thereto, or if they have separate incomes they 
may make separate returns; but in no case can they 
jointly claim more than $4,000 exemption on their ag- 
sregate income, 

(3) When an individual by reason of minority, sick- 
ness or other disability or absence from the United States 
is unable to make his return it may be made for him by 
his duly authorized representative. 

On proper excuse shown, such as absence or sickness 
the collector, on application and cause shown, may grant 
an extension of 30 days. 

(4) While the gross income for the various classes 
or groups referred to must be set out, the particular 
items going to make up that group need not be set out. 
For instance. if any one draws two or more salaries in 
different capacities he must set out the total salaries re- 
ceived. without enumerating. Likewise as to dividends 
received, interest received and profits on business made. 
The law does not contemplate that a man shall set out 
the particular details as to his income except by groups. 

The report of Treasurer James Buckley showed 
balance of $424.38, 

FS. Underhill, of Philadelphia, who was a delegate 
for the National Conservation Congress, made his 
report and stated that so far as the lumbermen were 
concerned it was the most interesting convention ever 
held by this body. He paid tribute to R. S. Kellogg, 
of Wausau, Wis., for his able paper on ‘‘ Forest Utiliza- 
tion, * 


The chair appointed a nominating committee consist 
ing of J. V. Stimson, Ed Richardson and C. H. Barnaby. 

W. A. Guthrie, chairman of the railways and forest 
committees, made his report, saying there was noth 
ing much of interest to come before the committee on 
railways, and he thanked the association for recom- 
mending him as a member of the Indiana State 
Board of Forestry, and that the board had _ fur- 
ther honored the Indiana Hardwood Lumbermen’s 
Association by making him chairman. Mr. Guth- 
rie went into the history of the board, stating that 
it was created in 1901 for the purpose of educat- 
ing the people in timber culture and in the man- 
agement of wood lots. He said that 2,000 acres were 
bought near Henryville, on which to demonstrate 
timber culture; that much had been done in changing 
public sentiment from a destructive to a constructive 
management of forests. He said there was great inter- 
est in the State and lots of enthusiasm, but little real 
knowledge of how to go to work. He said he thought 
that the association should help to educate the people 
along these lines. 


Report of Trades Conditions Committee. 


W. W. Knight, chairman of the trade conditions com- 
inittee, then read his report as follows: 


The committee on trade conditions has had no meeting 
during the last year, and the chairman begs to submit the 
following with due apologies to the other members of the 
committee : 

A number of things have happened during the last year 
which have affected business conditions the world over and 
most of which are now matters of history. 

The chief things that we have been talking about during 
the last year, and more particularly during the last several 
months, have been the tariff and currency bills, and their 
supposed or possible effects on the business of the coun- 
try, and their more direct effect on your and my business. 
The probabilities are that the tariff bill will not fulfill 
many of the promises of its sponsor, and possibly the same 
is true of the currency bill. 

Our political friends tell us that legislation is a panacea 
for all the ills that business and the human frame are 
heir to. Economic conditions, however, seem to prove the 
contrary, and in the writer's humble opinion the benefits 
promised us as individuals will not materialize. The 
great benefit that the business world can count on, how- 
ever, from the passage of this legislation is the very im- 
portant fact that we now know, or think we know, exactly 
where we stand, and even if it is only a thought it is one 
of relief from the uncertainty which pervaded the minds 
of a large number of thinking men during the last six 
months. 

Some people claim, and apparently with knowledge, that 
the let-up in business is caused by worldwide conditions 
and lack of capital, not currency, which can only come from 
the savings of the people. 

As a people, we Americans are probably the most ex- 
travagant of any people on earth, and, to all intents and 
purposes, the rank and file of our people know nothing 
of the economics practiced with good effect in some of the 
countries in Europe, and when we burn up our money, as 
many Americans do, from this or that or the other ex- 
travagance, we must expect that times of slack business or 
even hard times will overtake us once in a while. 

Reports from various sources published in the papers 
from time to time during the last two or three weeks, and 
more particularly during the last ten days. indicate that 
there 1s a very much better feeling in the business world. 
Even our financial institutions apparently are feeling the 
warm breath of recurring prosperity, and certainly that 
ftecling is abroad in the business world. 

The reports from New York indicate this feeling in the 
financial world as a starter; in the great stock exchange: 
the result of the recent automobile show; and both the 
Philadelphia and Chicago automobile shows promise to be 
equally as good. 

I am reliably informed that the buyers at both the 
Chicago and Grand Rapids furniture snows have placed 
many orders, and that at least a portion of the exhibitors 
are well satisfied with the results so far. These great 
furniture markets are the meeting places for buyers and 
sellers from practically all over the country and certain 
parts of Canada, and when the furniture buyers place a 
fair number of orders in January the factories have reason- 
able promises of good business for the next four to six 
months. 

Prosperity in the furniture factories and planing mills 
spells prosperity for the lumberman, and that is what we 
are looking for, and we look for a rexsonable amount of 
business during the coming year without any of the evil 
effects from anything approaching a boom. 

This is an inealeulably rich country, and its ultimate 
restoration to the fullness of prosperity is a certainty. 















Common sense, good temper, patience and human co 

operation are the winning elements, a commanding force 

within control of the right man. 
Forest Products Exposition. 

George 8. Wood, manager of the Forest Products 
Exposition, outlined the objects of the exposition and 
stated that people seemed to have only a hazy idea 
of what this exposition meant to the wood industries 
of the country. He said it was the idea of the people 
back of the exposition to demonstrate the possibilities 
and utilities of wood by giving the public a practical 
visual demonstration. He asked the support of the 
organization. 

The following resolution was offered by J. V, 
son and adopted: , 


Wuereas, There will be held in the Coliseum of Chichgo. 
Ill., from April 30 to May 9, and in the Grand Central 
Paiace of New York, from May 21 to 30 inclusive, the 
Forest Products Exposition, which is being promoted by co 
operative ¢fforts for the exhibition of forest products of all 
kinds; and 

Wuereas, The Forest Products Exposition will be held 
for the purpose of showing the public the magnitude, im 
portance and influence .of the lumber industry in all of its 
branches, as well as for the purpose of advertising thx 
merits of wood as a building material and all other pur 
poses for which it is suitable; and 

WHEREAS, The Forest Products Exposition will have a 
gsreat popular educational value that will be directly bene 
ficial to the manufacturers and producers of forest prod 
ucts of all kinds; therefore be it ‘ 

Resolved, That this association in annual meeting assem 
bled heartily approves of the objects of the Forest Products 
:xposition and that we urge our members and all others 
interested in the welfare of the lumber and allied indus- 
tries to support the exposition by active participation there 
in and by attending the same personally and urging their 
associates to do so. 


Stim- 








Nominations. 


The nominating committee made its report as fol- 
lows: 


President—C. H. Kramer, Richmond. 
First vice president—Bedna Young, Evansville. 
Second vice president—Walter. Crim, Salem. 
Secretary—-Ed Richardson, Indianapolis. 
Treasurer—James Buckley, Brookville. 
Directors—C. H. Barnaby. Greencastle; George Palmer, 
Sheridan: W. <A. Guthrie, Indianapolis: J. V. Stimson, 
Huntiigburg: Samuel Burkholder, Crawfordsville; Claude 
Maley, Evansville; ‘rank Galbraith, Sunman; tlaynes 
. Goshen; W. W. Knight. Indianapolis; E. A. Swain, 
Shelbyville; George Waters, New Palestine: A. E. Jacoby, 
Hamilton; Van B. Perrine, Fort Wayne; Frank Reynolds, 
Rushville, and Frank Sheppard, Indianapolis. 








The applications for new membership referred to in 

the secretary ’s report were all passed on favorably. 
The Bauquet. 

At 7:10 o’clock about 200 Indiana hardwood lum- 
bermen and their friends sat down to a sumptuous 
banquet prepared by ‘‘Mine Host’’ Holt, of the new 
Denison Hotel. The dining-room was tastily decorated 
and instead of long tables on three sides of the hall, 
as arranged last year and the year before, the crowd 
was broken into groups of four and five. This enabled 
the cabaret singers to move in and out and play no 
favorites. 

The entertainment features were many and varied: 
A quartet, several soloists and a young man and woman 
who tripped the light fantastic toe for the delectation 
of those present. Those entertained showed their ap- 
preciation of the tango and hesitation waltz by request- 
ing encores. 

Following the banquet C. H. Barnaby stated that 
President Kramer was altogether too modest and that 
he was therefore constrained to act as toastmaster. 
He read regrets from Samuel Burkholder and John M. 
Pritchard, and then called the following speakers to 
give the best that was in them: John M. Woods, of 
Boston; James Baird, of Nashville; F. 8S, Underhill, 
of Philadelphia; William J. Hetherington, of Toronto, 
Ont.; Harry Atkins, of Indianapolis; George S. Wood, 
of Chicago, and Horace Reeves, of Philadelphia. These 
spellbinders held the crowd together until 11:30, when 
the fifteenth annual round-up adjourned for one year. 





WESTERN RED CEDAR ASSOCIATION. 
[Special telegram to AMERICAN LUMBERMAN.] 
SPOKANE, WASH., Jan. 14.—The annual meeting of 
the Western Red Cedar Association, held here Monday, 
January 12, was attended by representatives from évery 

conce:n holding membership, with one exception. 

In his annual address President H. C. Culver reviewed 
the business of the year, the first half of which he de- 
clared had been good. The latter half, on the whole, 
had been unsatisfactory. Owing to a lack of snow he 
predicted that the input of cedar this winter would be 
unusually light. Also he referred to the fact that lum- 
her concerns that: put in some cedar are restricting oper- 
ation, 

With E. A. Lindsley, of Spokane, as chairman, a com- 
mittee of three members was appointed to arrange for 
an exhibit at the Forest Products Exposition, space for 
which has been arranged. 

Election of officers for the ensuing year resulted as 
follows: 

President—M. P. Flannery, Spokane. 

Vice president—W. M. Leavitt, Spokane. 

Secretary-treasurer—R. L. Bayne, Spokane. 

Directors—R. G. Jones, Iowa, Wash.; H. C. Culver, Sand- 
point, Idaho; E. T. Chapin, Boville, Idaho. 

At noon an informal dinner at Davenport’s was en- 
joyed by the attendants at the convention. 

After adjournment the piling committee met and 
prepared new piling specifications, which are now in 
effect. 





BUFFALO LUMBERMEN IN CONFERENCE. 


BurraLo, N. Y., Jan. 14.—The Buffalo Lumber Ex- 
change held a meeting last Saturday and adopted reso 
lutions pledging the support of the lumbermen to the 
following three candidates for director of the Chamber 
of Commerce in the election to be held this week: A. 
Conger Goodyear, G. H. H, Hills and M. E. Preisch, 








46 : 





AMERICAN LUMBERMAN 


JANUARY 17, 1914. 



































UOUDUUUDOTOTDUSUUU 001.01 00 000000 
PAEPCKE LEICHT 


LUMBER COMPANY 
CHICAGO 


QOUJQOUNUOUNUULUUUULLA0U200 0A QUC00 CUT 


| 


ED GUM is one of our specialties; | 


we have it in large quantities. 


Fis: care is taken at our various 


mills to produce stock of high quality. 
RYING properly is very essential — 
we pile our product accordingly. 


REAT care is exercised in sawing, 
edging, trimming and piling. 


a an grading by efficient inspec- 





tion force, applied to all shipments. 
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264 Page Book On 
Silos and Silage 


1913 copyrighted edition now ready. 

















ALABAMA. 


Most complete work on 
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NEBRASKA LUMBER DEALERS 


Comprehensive Addresses Review Year’s Work and Forecast 


LINCOLN, NeEs., Jan. 14.—The twenty-fourth 
convention of the Nebraska Lumber Dealers’ Associa- 
tion, held in this city, was called to order today at 
the Lincoln Hotel at 2 p. m. by President F. A. Good, 
of Cowles. 

The first number on the program was an address of 
welcome by Mayor F. C. Zehrung, of Lincoln. C. C. 
Quiggle, president of the Lincoln Commercial Club, 
welcomed the convention on behalf of that organiza- 
tion. In his address Mr. Quiggle urged lumbermen to 
take more active part in civie and political affairs, 
sending good men to the legislature. At the latest 
session of the legislature, he said, 1,300 bills were 
introduced, whereas not more than 200 should have 
been presented. The constant prayer of the citizen, 
he said, should be, ‘‘Preserve us from fools, crooks 
and demagogues.’ 

President Good, 


annual 


in a brief response to the welcome 
addresses, referred to the many advantages possessed 
by Lincoln, especially of an educational and inspira- 
tional character. 

President’s Address. 

President Good, as a preliminary to his regular 
address, urged members of the association to get 
acquainted, suggesting that each introduce himself to 
his neighbor, if not alre ady acquainted with him. 

Continuing, President Good spoke as follows: 


The year just past has been without events of great 
moment to the dealers in lumber and members of this as- 
sociation in the State of Nebraska. 

Nebraska being the only State in the Union without 
mining interests, is a purely agricultural State, thus in- 
terlacing very closely all activities with the main business 
of tilling the soil and conserving its products. 

The drouth that became general throughout a great 
part of agricultural America during the last year caused 
no greater discomforts here than elsewhere and retrench- 
ment of building operations on this account has not been 
seriously noticed. 

Land values have been maintained, and the list of the 
a is small as compared with the country at 
arge. 

Through adversities often come most valuable teachings, 
and perhaps to us this year more than any which has 
passed into history, the great lesson of conservation has 
come to be understood. 

The command to ‘‘make the best possible use of what 
we have” has taught the farmer that he must not let 
waste the product of the soil that is in his keeping, and 
in the following years his better care, given to save all 
the good feed that his land produces and an understand- 
ing of that really great principle that ‘‘the time to 
economize is when we have something to economize with” 
will, we feel, contribute much toward making a short crop 
lesson worth the while. 

An old Mosaic law was that no piece of land be farmed 
seven years without it be given a rest. Just when this 
law went into discard we know not, sure it is that we 
do not voluntarily practice it in Nebraska; but nature 
seems to take drastic measures at times in seeing to it 
that the soil rests. 

Much of our land during the last season has been sum- 
mer fallowed in an ideal manner. The season permitted 
unlimited cultivation, exposing the soil to the action of 
the elements. Weeds were easily subdued and the strain 
on the land through a crop effort could not be classed as 
other than light exercise, and just prior to the holidays 
come inches and inches of gentle rainfall; Jack Frost then 
seals the moisture in the soil with his padlock of ice and 
covers it over with.a blanket of snow. There’s a reason 
for all this. The law of compensation says we must pay 
our debts and so must Dame Nature. Nebraska is going to 
be kind to everybody this vear and the sound of the ham- 
mer (blessed music) will be heard throughout the land. 

* ” x 


The Tariff and Lumber. 


The taking of the tariff from lumber while probably 
unsettling values at points near the international line on 
the north, can have small influence on the prices in the 
middle West. 

However, the products of the forests from both the 
West and the South are now sold at such low prices we 
feel warranted in the assertion that no other great staple 
commodity has shown so small an advance in price as 
lumber throughout a series of years, and we can say with- 
out fear of contradiction that almost all the elements of 
materials and labor that enter into a structure will show 
a greater increase of cost than does the lumber used in 
the building. * * * 


Getting Down to Our Own Business. 


3elieving that we should all take a pride in our business 
for the reason that we must “‘get our happiness out of our 
work or we will never know what true happiness is.”’ I 
eall to your attention the possibilities of making ours a 
Main Street business house, and I note with satisfaction 
that gradual betterment of the yards and buildings that 
contain the lumberman’s stock in trade, and the systematic 
arrangement of the same—dilapidated, swaybacked, 
leaky-roofed, unpainted sheds cov ering building materials 
scrambled together on foundations out of alignment, and 
whose driveways are deep with dust or mud, are not signs 
that the owner or manager is a community booster; 
neither do they indicate that he is in love with his work, 
but rather that he is exploiting the community for what 
he can get out of it, and the motto ‘‘all work is joy when 
done with a glad heart’’ is not apt to be found sticking 
around such a place. 

Trade Journals. 

We recognize in the trade journal devoted to the lum- 
ber interests a great aid to the dealer who takes a real 
pride in his business. 

Coming at frequent intervals, chockfull of the things 
that he should know pertaining to his vocation, it may 
act as a revival meeting that should keep up our en- 
thusiasm in our business throughout the entire year. 

We believe that the spirit of altruism prevails in lum- 
ber journals to a greater extent than in trade publica- 
tions of any other line. and the free exchange of tried and 
proved features of office and yard management of equip- 
ment has been of great assistance to the lumber fra- 
ternity at large. 

We deplore the disposition of some line-yard managers, 
outside of Nebraska of course, to discourage the reading 
by their local managers of these ay pom and trust 
that such a condition will never obtain here 


Junior Day. 

The introduction of a Junior Day as a feature of this 
annual convention initiates a new era in trade assemblies 
and the gathering together of the sons and other young 
men recommended by the lumber dealer from his home 


town into this city that they may have a broader view of 
the dignity of ‘“‘dad’s business’ and the character and 
intelligence of the men conducting the retail, wholesale 
and manufacturing ends of the great lumber industry 
merit recognition from the public in that there is nothing 
about our business that we are ashamed to teach to our 
sons, 
Community Development. 


More than any ether tradesman does the dealer in lum- 
ber stand for better development in his community; and 
he more frequently than any other will be found to be the 
most aggressive booster for his home town of any resi- 
dent therein. In this he is ably assisted by the great 
lumber trade journals, some of which have a Community 
Development department, and we believe that in the 
smaller towns a better _ of codperation exists than 
heretofore, a feeling that each should be for all and all 
for each and that more respect for the Golden Rule of 

“Do unto others as you would be done by” now exists 
than ever before in business activities. 


Lumbermen’s Insurance. 

The measure of success in our association insurance 
department is pleasing, our losses being so small that we 
feel that a lumber yard is a more desirable risk than 
an absolutely fireproof building. 

Measures looking toward the writing of larger policies, 
reducing the rates and the enlargement of the business of 
our company will be submitted to the members at its an- 
nuai meeting which will be held January 16 in this hall. 


Membership. 

The association membership during the last year has 
varied little from the preceding one; a few changes in 
eelhaes, or by death, have occurred and these have 
resulted in a slight readjustment of our list. 

No legal complications threaten the association and 
we are free from ties to any organizations that might 
lead to entanglement at law. 


Our Late President, 


Through the death of our association president we are 
brought once more to heed the uncertainty of our tenure 
here; his was an apparently vigorous body; a strong 
voice that carried conviction; an alert mind that weighed 
and settled matters quickly, and a big heart that drew 
to him a host of friends—these are but a few of the tokens 
by which we remember our late comrade and president 
and in his loss the entire association is grieved. 

Representing the association at Mr. Harrison’s funeral 
was Mr. E. E. Hall, our secretary; flowers as a token of 
our regard were sent and doubtless suitable resolutions 
will be passed by this convention and spread upon the 
records of this association. 

The speaker, endeavoring to get into the tracks made 
by Mr. Harrison, realizes that his is truly a man’s-sized 
job, and asks your indulgence in those matters wherein 
he fails to do as well as did his illustrious predecessor. 


Finally. 


And now, brethren, trusting that Nature in her most 
generous mood will smile kindly on each of you wherever 
such smiling will do the most good and that the affairs 
of your community, State and Nation shall be wisely ad- 

vanced and regulated and that peace, long life and hap- 
piness will come to, and abide with each of you, I hereby 
pause, hesitate, desist, quit, stop and close these remarks. 


Following the president’s address, C. H. Kitredge 
suggested that in honor of tae memories of the late 
President Harrison and of the late Met L. Saley, of 
the AMERICAN LUMBERMAN, all present rise a moment 
and bow their heads in silent veneration. Mr. Kit- 
redge’s suggestion was acted upon, all present showing 
in this way the respect and regard in which they held 
the deceased. 

Secretary’s Report. 


At this stage of the proceedings, 
Hall, of Lincoln, read his annual report, 
follows: 


In welcoming you to this the twenty- fourth annual meet 
ing of the Nebraska Lumber Dealers’ Association officers 
and directors feel they have provided for your attention a 
novel and interesting entertainment. Novel because it con 
tains many new features not heretofore included in our 
annual program, and interesting because of the personal 
element entering into it. When the AMERICAN LUMBERMAN, 
through its able publisher, who, we are proud to say, is 
a Nebraska boy, first suggested a Junior Day at the annual 
conventions this winter, the idea found instant response 
and cordial approval from Nebraska lumbermen, and the 
program committee immediately took into consideration th« 
matter of arranging a program for one day that would 
have an interest, not only for the boys and young men 
whom we were to ask to become our guests, but also to 
the older men already familiar with the minute details 
of the business. We were successful beyond our hopes in 
securing a number of excellent films of the lumber industry. 
which will be thrown upon the screen tomorrow for your 
edification and instruction. We also secured an excellent 
film covering the cement industry. We have obtained speak 
ers of ability to address the younger men along the lines 
of the relationship that should exist between father and 
son, and we hope to send each young man here home with 
a new respect for his father’s ¢alling, and a wider knowl 
edge of the greatest and best business in this country today 

the lumber industry. And as he looks around upon his 
father’s business associates he will more fully realize the 
clean-cut and honorable character of these men and go 
home with a filial pride in the “old man’ that possibly 
he never had before. 

When it was decided to have a Junior Day it was up to 
the committee to get the boys interested, and a letter was 
sent to several hundred dealers in the State asking them 
to give us the name of some boy whom they would be glad 
to see in attendance at this part of the convention session. 
The response was most liberal, and we sent out a. personal 
invitation to each one of those whose names have been sug- 


Secretary E. E. 
in part as 


gested. I trust that all who have received this invitation 
will be present tomorrow, for IT can assure them a day 


of interest and entertainment, and if they should by chance 
absorb any information in the process there will be no extra 
charge, 


as business conditions, have 
although several important 


Association matters, as well 
been quiet throughout the year, 
events have occurred. The criminal case instituted about 
two years and a half ago was finally dismissed, the gov 
ernment concentrating all its forces in the prosecution of 
the civil suits against the Eastern States association, which 
case is now before the Supreme Court of the United States. 
and the Northwestern case on which a decision has not yet 
been reached in the lower courts. 

A recent decision of the Missouri supreme court in the 
ouster suit brought against twenty-nine lumber manufac- 
turers and wholesale dealers of that State is of interest. 
as showing the radical stand taken by that State in dealing 
with its large corporations. It literally drove out all the 
old-line insurance companies during the summer by drastic 
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IN TWENTY-FOURTH ANNUAL. 


Optimistically a New Business 


laws uncompromisingly enforced, and it would not be sur. 
prising if it lost a large part of its largest business con- 
cerns by the same tactics. 

We do not condone the sins of those who knowingly vio- 
late the law, however unjust it may appear to them to be, 
but we do believe that a system of intelligent supervision 
and examination such as the government employs in the 
national bank system would prevent the violation of the 
law, which is much better for all concerned than to mete 
out punishment for a crime after it is committed. The 
vastness of the business ve Pe, yee of the country make these 
large aggregations of capital under one head an absolute 
necessity, and instead of hampering them by unusually 
harsh persecutions it would seem the better way to foster 
them under some system that would prevent their doing 
iny injustice to the public, which in the end is you and 1. 

Within the confines of our own State trade conditions 
have not been good the last season, und the volume of 
pusiness has been much below the average. Perhaps the 
most of us have been unable to show any profit for the 
year, and this is to be regretted, but the bitter must be 
mixed with the sweet to make the average, and the average 
is what we are interested in. Our business can not always 
show an increase, it must have reverses occasionally, and 
the man who gets the most out of life is the one who is 
broad enough to bring all these things within the range 
of his vision, and is thus enabled to get the true prospec- 
tive, and give to each touch of light and shade its due 
proportion. 

The hand of death has been laid durmg the last year 
with unusual severity not only upon this association but 
upon the lumber fraternity at large. There were three or 
four whose death came as a distinct loss to those assemblea 
here today. 

First in the importance and effect upon us was the death 
of our honored president, W. H. Harrison. President Har- 
rison was a man of wide acquaintance; he was energetic, 
forceful, of great originality, and an adept at organization, 
a leader of men in whatever avenue of endeavor he chose 
to interest himself, and one who endeared himself to his 
friends by his unswerving loyalty. Known to every lum- 
herman of Nebraska, his untimely death will be mournea 
by each as a personal loss, and his memory will be cher- 
ished as long as this association shall endure. 

The association also suffered a serious loss in the death 
of John C, McDermott, of Tecumseh, whose death came 


Era — Possibilities of the Silo. 


silos, but the past now tells us that the number will at 
least equal one to each farm and this is not a far-fetched 
conclusion by any means. I will not take up your time to 
talk about the first silos or silage itself, but you will ask, 
If silos sire such a wonderful thing, why were not more 
used earlier?’ The answer is very simple: “In the first 
place the business was not a commercial art until the last 
few years, and secondly, it is not marketuble and conse- 
quently not quoted on the board of trade.” 
History Sives Dr. Miles credit for introducing s‘!os into 
Michigan in 1875, and one year later F, Morris is said to 
have introduced them into Maryland. We are indebted to 
Professors McBryde and King of Wisconsin for getting 
them started there about twenty years ago, but it is only 
within the last five or six years that manufacturers made 
a real effort to sell silos by putting salesmen on the road. 
_ Just consider these figures a moment and think how this 
infant industry has grown. In 1882 there was known to 
be only ninety-two silos in the whole United States, while 
today it is considered a low estimate to place the total 
number at from 50,000 to 60,000. 
_ ‘Twelve years ago, we are told, there were forty-two silos 
in Iowa, The last reliable figures we got placed the num- 
ber at 7,000. In our own State of Nebraska, in 1909, we 
had forty silos; one year later, in 1910, the statistics gave 
us 350, while for the last year it is conservatively estimated 
that there were over 3,000. : 
Now, what does the future hold forth? We can only be 
guided by past experience, and I want to say to you, gen- 
tlemen, that it is just as fair and reasonable for us to be 
governed by our past experience as it is for the insurance 
companies to base the selling price of their policies on 
their past experience or any large mercantile house to base 
its estimate of purchases on its past sales. The fact is that 
hardly a silo firm in the country has been able to esti- 
mate high enough for the last three years. 
However, here is food for not only thought but action. 
In Nebraska the sale of silos has increased nearly eight 
times each year over the year past, while there is hardly a 
concern in the business but has sold at least three times as 
many each year over the last year. Now suppose the sale 
only doubles for each year for the next five years. There 
is estimated to be 116,000 farms in this State and that 
percent of increase will give us the enormous total of 
96,000 silos sold. Now, just stop and think what this means 
in lumber. An average silo requires about 3,000 feet of 
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Junior Day was a great suc- 
cess. Two hundred ladies and 
juniors, mostly juniors, sat at 
table at the Commercial Club 
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suddenly, and after a very short illmess. ‘Mac,’ as he 
was familiarly known, was of a cheerful, optimistic tem- 
perament, which endeared him to a host of friends, which 
included all those who came in contact with his magnetic 
personality. 

Walter Echart, the genial knight of the grip, whose years 
upon the road had brought him into touch with most of 
the lumbermen of the State, is also numbered among those 
for whom we are called to mourn today, and last but not 
least that best known, and perhaps best loved of all lumber 
journalists, Met L. Saley. His was a familiar figure at the 
annual conventions, and no lumberman ever clasped the 
hand of Met Saley without realizing that he had extended 
by one the circle of his personal friends. 

And as we today lay our garland of friendship upon the 
bier of these our departed ones, may we do so with a new 
realization of the value of human friendships. May their 
lives be a perpetual inspiration, and their death a hallowed 
memory. 

“Friend of the kindly speeches, friend of the clasping hand, 

Whether in starlit spaces far, or near in an unseen land, 
All I would say to you today, I know that you under- 

stand.” 
Financial Statement. 
ne is a financial statement for the year just 
closed: 
Received from all sources, $2,621. 
Paid to treasurer February 24, 1913............. $ 225.00 
Paid to treasurer September 5, é 
Paid to treasurer October ble 
Paid to treasurer January 13, 





$2,621.00 

This leaves a balance in the hands of the treasurer of 
$615.37, which is a larger balance than we have shown for 
several years. 

This condition is very comforting to your board of di- 
rectors, as it has taken some close figuring to make ends 
meet occasionally in past years, and it is an incentive for 
every loyal member to resolve that the coming year shall 
not mar this record. 


Silo Salesmanship. 


The next speaker was G. E. Townsend, of Omaha, 
who talked on ‘‘Silo Salesmanship,’’ in part as fol- 
lows: 


Very few people realize the possibilities in the silo busi- 
ness. The subject has been hashed and rehashed until it 
would seem that it was about worn out, but the fact is 
that we are even now in our infancy and the few figures 
and statistics that I will give you will only partly tell the 
great opportunity the future holds forth for you that will 
grasp it. 

We thought we were extravagant in our expectation when 
we at first estimated that half of the farmers would erect 


Secretary. 


lumber. This means a grand total of 288,000,000 feet, 
and if we load 25,000 feet on a car it will require 288 
trains of forty cars each to deliver it. 

Now let us take another look at this little business that 
many of you gentlemen are overlooking. In dollars and 
cents an average fir silo will sell for $800 and that means 
that the total of this business will reach the tidy little 
sum of $28,800,000. The statistics show that a little over 
70 percent of all the silos ereeted in the country are made 
of wood, and if we only succeed in holding our own we 
will get $19,200,000 to divide among the hustlers, and I 
do not mind telling you in strict confidence that’s about 
$2,000,000 more than I am worth. 

Additional Business. 

The next question is, How much of this good money are 
you each going after? I understand that there are about 
600 lumber dealers in this State, members of this ocia- 
tion. An equal division would give each one of you $32,000 
of business, and do not think the good things stop there. 
Every silo erected should have a roof, chute and foundation, 
besides the various other sheds, barns, feed bunks and 
other buildings that are built to make the work more con- 
venient. This additional business that a silo brings very 
often exceeds the cost of the silo and—mark this, gentlemen 
—it is usually bought of the firm that sells the silo. 

I want to impress this thought on your mind: “The man 
who deserves success and goes after it usually gets it.” 

This brings me to perhaps what may be the most im- 
portant part of the subject to many of the dealers that I 
see here today, and that is the selling end of it. One of 
the easiest things in the world, if you only know how— 
and do not think for a moment that that statement is 
imagination on my part—there is no greater truth than this 
statement: “Anything that can be learned can be taught.” 

Some of the most abject failures have made a grand suc- 
cess after a few days’ coaching. It is simply a question 
of whether you will or not. If you think you can sit in 
your office and sell silos you may as well never start, as it 
is a rare exception where any dealer has made a success in 
that way. ‘Any business that is worth anything is surely 
worth going after.” 

There is no reason whatever why any lumber dealer 
should not get the lion’s share from the outsider. In the 
first place, if his reputation is all right he has the confi- 
dence of the farmers, and it being lumber, he understands 
the business and his judgment is relied upon; he should 
earry silos in stock and make it convenicnt for the farmer 
to get one when he may want it. Furthermore, Mr. Farmer 
knows he will get just what he orders and that the dealer 
has no object to try to force any particular kind of wood 
upon him as is the case every season with many silo com- 
panies that run out of one kind and must use every known 
subterfuge to sell the only thing they have on hand. 

The lumberman is one of the most responsible men in the 
community. His interests and the farmer’s are mutual; 
they must work together for the general upbuilding of 
their town and county and many wise farmers are fast 

















Applied 
Knowledge. 


Application of 
knowledge, as opposed 
to its mere acquisition, 
is what counts in the 
world of practical af- 
fairs. 


Our knowledge of 
timber is practical; it 
has been applied; it is 
being applied steadily; 
it 1s 

Available for Your 
Use. 


Bear that fact in 
mind whether you de- 
sire to buy or to sell 
timber lands. 


All the information ga- 
thered by a far reaching, 
ambitious organization, all 
the knowledge the fruit of 
long experience, and all facil- 
ities we have created are at 
the service of our clients. 


We serve you, not at a 
cost, but to your profit. 


James D. Lacey & Co. 


TIMBER LAND FACTORS 


Chicago, Ill., 1750 McCormick Building 
Portland, Ore., 1107 Spalding Building 
Seattle, Wash., 1009 White Building . 
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FINANCIAL 
TIMBER LOANS 


Here is a business- 
record of significance 


For the past ten years this organization has devoted its entire time and 
attention to the making of loans on timber lands, being the originators and 
acknowledged authorities in this highly specialized field of finance. Follow- 
ing is a brief record covering these ten years: 





Number of loans made - - - - - - = - - 6 
Number of issues matured and paid or called 

in prior to maturity ata premium - - - - - 13 
Capital and surplus of companies bonded - $180,738,495.36 
Total amount of bonds issued - - - - 76,930,500.00 
Amounts of bonds retired - - - - - 21.062.500.00 
Acreage of timber lands bonded - - - - 4,629,758.26 acres 
Totaltimber security - - - - - - 67,457,924,523 feet 


There kas not occurred a single instance of loss or default in the payment 
of principal or interest on any of these bonds—an evidence of our thorough 
understanding of this highly specialized field of finance. 

We should be glad to advise with you if you are considering the matter of 
bonding your timber or if you are desirous of informing yourself regarding the 
opportunities for safe investment in this field of steadily increasing security. 


Cuark L. Poore & Co. 


Bank Floor, Westminster Bldg., 755-756 Mills Building, 
CHICAGO, ILLINOIS SAN FRANCISCO, CAL. 
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This House Engages Exclusively in 


FINANCING LUMBERMEN 


Our booklet, ‘‘The F. A. 
Brewer & Company Plan 
of Financing Lumber and 
Timber Companies’’, will 
be furnished upon request. 


F. A. BREWER & CO. 
TIMBER LAND BONDS 


Commercial Nat’l Bank Bldg. 
CHICAGO 


PORTLAND OFFICE, I! 
405 Concord Bldg. 


WELLS GILBERT, Representative. 


Oregon and California. i] 


SEATTLE OFFICE, 
1107 American Bank Bldg. 


E. T. CLARK, Representative, 
Washington and British Columbiz. 


























oans on limber 


Weare in a position to make loans 
of $200,000 or over secured by first 
mortgages on high grade standing 
timber of accessibility and owned 
by lumber companies that are well 
established. We would be glad to 
get into touch with your needs. 


W.G. Souders & Co. 


BANKERS 
809-812 Westminster Building, 
CHICAGO 
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Audits 


Investigations 
Systems 


By a corps of experienced 
lumber accountants. Ac- 
curate, intelligent work at 
reasonable cost. For par- 
ticulars address, 
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| Monroe and Dearborn Sts., 














The Michigan Trust Company 
Public Accounting Department 
GRAND RAPIDS, MICHIGAN. 
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opening their eyes to that fact. 


ieir e@} On the other hand, none 
or us are infallible ; 


we are all liable to make mistakes, and 
when the local dealer makes one the farmer knows right 
where to find him. He may not always act as though he 
appreciates that fact but right down in his heart he knows 
it just the same and you can rest assured that it carries 
influence. 

Selling is specialty work. There are a few strong 
points known to silo salesmen that when properly used close 
the sales. L say properly used because having knowledge 
without knowing how to apply it is just as bad as being 
without knowledge. You can get these points free; you can 
have an example and see how these points are applied by 
an expert; you can get in touch with a large manufacturer 
that will give you all this knowledge free, that will fur- 
nish you tree advertising, that will coéperate with you in 
every good business way and help you to make a success 
and get and keep at home what rightfully belongs to you 
in the way of business, but do not expect all this for noth- 
ing; do not expect any bread to come back unless you are 
willing to scatter a few crumbs on the water. You must 
expect to assume ai little responsibility. These manufac- 
turers have invested hundreds of thousands of dollars two 
and three years ahead to get the silo business started: they 
have scoured the country trom end to end to get the cream 
of the silo experts, and they have spent thousands of dollars 


silos 


educating and perfecting them in accordance with their 
ways of running business betore they asked you to invest 
a dollar, and now if you want the very best they have 


to giv: you in the way of help you must expect to assume 
some of the burden. 


The Silo to Sell. 


We now come to what should be the most important part 
of this subject. What kind of a silo to sell? I am not 
here to advertise any make of silo, but I will say to you, 
get the best one you can-—get one that the manufacturers 
will back up—if they will not do it in black and white then 
you can not afford to do so alone and it would be a risky 
thing to fool with, but whatever you do, do not make the 
mistake of many other lumbermen and try to sell some 
thing cheap. No man ever built up a good reputation on 
cheap goods. Stick for quality first, last and all the time. 
Sell a man a poor, cheap structure and for years afterward 
he will point to it and tell everybody how you stuck him. 
He forgets it was cheap in the tirst place. But sell him 
a first-class structure, one that you can put your absolute 
guaranty behind, and charge him a fair, living profit—-it 
does not make any difference how many cheap ones he 
could buy—and he will always point to the one you sold 
him, with pride. and say: “She cost a lot of money but she is 
a dandy, and everything you get from that lumber tirm is 
first-ciass and when I put up anoiher it will be the same 
<a. <= = i® 

Get in touch with the right people; get a_ first-class 
agency, one that has been proved out and with a firm that 
has demonstrated that it knows how to sell them and is 
tirst-class.as to responsibilitv. Also be sure that it is not 
selling direct to the consumer in your section or anywhere 

Get a silo that will be a credit to you, that you can 
bank on and that your customer will find standing up where 
it wae erected. © * * 





else. 


General Discussion. 

In closing his address, Mr. Townsend offered to 
answer any questions that members chose to ask. On 
being asked about the employing of specialists to 
sell silos, he said he advised lineyard coneerns to do 
so. Some such concerns are already employing spe- 


cial silo salesmen. Some silo companies also are fur- 
nishing such specialists to aid retailers in selling 
silos. Mr. Townsend himself has been giving lectures 


to linevard managers. It was suggested also that the 
retailers of a single town coéperate in hiring an expert 
to talk silos to the farmers of the community. 

In reply to a question regarding the durability of 
wood silos, Mr. Townsend read an affidavit of a stock 
man to the effect that two wood built in 1886 
have been in constant use ever since and are still 
in perfect condition. Mr. Townsend himself said that 
wood is absolutely the only substance known to silo 
construction that is positively beneficial to the silage. 
The silo, he said, is practically a ‘‘vinegar barrel.’’ 
Silage will keep indefinitely, and as a consequence in 
some sections stock men are building many _ silos 
which they fill to carry them over short crop years. 
S. W. Lightner, of St. Edward, asked if it would 
be more profitable for the retailer to build the silos 
complete for the farmer. Personally, he was of the 
opinion that it would. He also emphasized the impor- 
tance of getting a written order from the farmer. 

Mr. Townsend replied that he always recommended 
that the retailer sell the silo erected and painted, 
ready to fill. Almost every farmer will allow the 
retailer to put his name on the silo if he will paint 
it. He told of one case where he helped a retailer 
sell four silos, charging $100 each for erecting. In 
time, of course, some carpenter or contractor in 
each community will become expert in silo erection 
and the retailer will be relieved of all difficulty on 
that 

George Baldwin, of Crete, asked whether full length 
or mixed lengths staves should be sold. 

Mr. Townsend said mixed lengths should be sold as 
a matter of economy. Years ago all silos were made 
of two-piece staves and, the speaker said, some of 
the best experiences were with those silos. Some now 
are made of alternate two-piece and one-piece staves. 
Joints are made six feet apart and leaded, so that the 
two-piece silo is just as good as the one-piece. 

F. C. Krotter, of Palisade, asked how often it is 
necessary to tighten hoops. 

That depends, Mr. Townsend said, on the kind of 
wood and the method of construction. They should 
be tightened before filling the second time. If the 
lumber is well seasoned, the silo will require little 
attention after the third year. The size of the silo 
has no bearing on the question. 

Every silo, Mr. Townsend said, should have a roof, 
and there are many reasons for having it. Some of 
them are: silage dries constantly and must be fed 
off as rapidly as it dries or it will spoil. The more 
air that gets to the silage, the faster it dries. Freez- 
ing also injures the silage. Snow falling on the silage 
makes a lot of extra work if the silo is not roofed. 
Rain also injures the silage, and as the silo is not 
painted inside, the exposure to the weather injures the 
silo itself. 

Mr. Cravens, of Exeter, asked about refilling a partly 
empty silo. Mr. Townsend said that if the silage 
was being used right along it is all right to put the 
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score. 


new silage on top. A little water should, however, be 
poured into the blower while refilling. 

Mr. Critchfield, of Lincoln, asked about saving the 
seepage from a silo. Mr. Townsend said he knew of 
no way of saving it. 

Mr. Baldwin, of Crete, said he understood Mr. Towns 
end to say that an earth floor is to be preferred. Mr. 
Townsend replied that he recommended the earth 
floor as an economy only; if a cement floor is used, it 
should have a drain, 

Mr. Scott, of Stromsburg, asked about the use of 
prepared roofing as silo lining. Mr. Townsend replied 
that in many cases the roofing is rubbed off by the 
silage and by workmen’s pitchforks, 

Mr. Peterson asked what argument could be used 
against the pit silo. Mr. Townsend said it is obsolete. 
Water veins, cave-ins and the actual cost of excavation 
make the cost of the pit silo close to the cost of a 
stave silo. The labor of lifting the silage out of the 
pit silo is more than double that required to handle 
the silage from the stave silo. Also there is said to 
be danger of heavy carbonic dioxide gas forming in 
pits of all kinds, and possible asphyxiation, 
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Committees Appointed. 


As the general discussion had been concluded, Presi- 
dent Good announced the appointment of the following 
committees: 

Auditing-—-R. L. Avery, Riverton; J. H. 
J. KE. Cooley, Belgrade. 

Resolutions—S. D. 


Melville, Sterling ; 


Ayres, Central City; A. Barnett, Me 


Cook; Lars Larson, St. Paul. 

Membership—O, ©. Snyder, O'Neill; Alex. Scott, Strom- 
berg; O. Swanson, Oakland. 

Nomination—-S. ’. Lightner, St. Edward; G. S. Ward. 


Clay Center; Ralph Philpot, Ilumboldt. 


After the announcement of the committees, A. I. 
Porter, of Spokane, Wash., secretary of the Western 
Retail Lumbermen’s Association, was given an oppor 
tunity to explain his ‘‘Plan Book Scheme.’ Owing 
to the lateness of the hour, Mr. Porter made his talk 
very brief, showing that the retailers are furnished 
with a plan book to hand to customers, together with 
a material list and working plans for the use of the 
lumbermen and the carpenters, respectively. 

When Mr. Porter had coneluded, President Good 
directed the attention of those present to the enlarged 
panoramic and detailed photographs of the yard of 
J. J. Melick & Sons, Neligh, Neb., made by the 
AMERICAN LUMBERMAN, These photographs, which were 
suspended on the walls of the convention hall, excited 
a great deal of interest and were the center of admir 
ing groups of retailers during the periods when the 
convention was not in session, 


THURSDAY MORNING SESSION. 
{Special telegram to 
LINCOLN, NEB., Jan. 15. 
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LUMBERMAN, } 
Thursday morning’s session 
of the Nebraska Lumbermen’s Association, with a 
large attendance, opened with one reel of moving 
pictures of woods operations, presented by the Pacific 
Coast Shippers’ Association. As the pictures were 
thrown on the screen they were explained in detail 
by E. H. Shafer, of the Oregon & Washington Lumber 
& Manufacturing Company. This feature proved to 
he one of the most entertaining events of a thoroughly 
interesting program. 

Following the moving pictures, an excellent reading 
was given by Mrs. Don Critehfield, of Lineoln, wife 
of the general manager of the Home Lumber Company. 

A splendid talk on the ‘‘ Junior Idea’’ was made by 


L, Clark Oberlies, of Lineoln, who was formerly 
engaged in the lumber business. Mr. Oberlies said 


that a mother and daughter walking arm in arm is a 
fine sight, but father and son walking thus is a still 
finer sight. ‘‘Fathers must make comrades of their 
sons and sons must love and confide in their fathers,’’ 
he said, and stated that he believed strongly in sons 
succeeding to the business of their fathers, thus per- 
petuating the family name and preserving the family 
reputation. The lumber business, he declared, is a 
worthy one, second in importance only to that of 
banking, 

The morning session was closed with a second reel 


of moving pictures, showing lumber in the process 
of manufacture and a ‘vessel being loaded with 


lumber. 

A luncheon was served at the Commercial Club for 
the fathers and mothers, sons and daughters, and 
was made the occasion for many felicitations upon the 
growth of the Junior Idea among the lumbermen. 


THURSDAY AFTERNOON SESSION. 


[Special telegram to AMERICAN LUMBERMAN. ] 
LINCOLN, NeEB., Jan. 15.—The Thursday afternoon 
session of the Nebraska Lumbermen’s Association 


opened with moving pictures of the Lehigh Portland 
Cement Company’s plant, showing the method of manu- 
facturing cement. 

Miss Georgia Good, daughter of President F. A. 
Good, rendered in a most entertaining way a reading 
that was thoroughly enjoyed and heartily applauded. 
A talk on ‘Mail Order Competition’? was made by 
Platt Walker, of Minneapolis, Minn., dealing with a 
subject of more than ordinary interest to the retail 
lumberman. F 

A resolution was then introduced and enthusiastically 
adopted that the annual meeting in 1915 be made a 
record breaker, celebrating the silver anniversary of 
the association. 

Sidney Clemons, of the AMERICAN LUMBERMAN, Chi- 
eago, delivered an address on the ‘‘ Junior Day Idea,’ 
in which he emphasized the importance of fathers 
influencing and giving direction to the ideals of the 
sons during the period when they are most susceptible. 

A theater party was tendered the visitors tonight. 
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~ PHILADELPHIA LUMBERMEN IN NOTABLE MEETING. 





Wholesale Lumber Dealers’ Association Celebrates Its Twentieth Anniversary with 
Reminiscences, Election and Panama Canal Predictions. 





PHILADELPHIA, PA., Jan, 9.—The Philadelphia Whole- 
sule Lumber Dealers’ Association held its twentieth 
annual meeting last night at the Union League. The 
proceedings were of such interest that nearly five hours 
passed before the participants in the dinner separated. 
President Owen M. Bruner wanted Robert C. Lippin- 
cott to take charge for the evening, he being the oldest 
living ex-president, and the affair marking the end of 
iwo decades of successful existence, but Mr. Lippincott 
declined the honor, 

He made an address, however, speaking of his ad- 
ininistration as second president of the organization, 
and showing its usefulness then and now. He urged 
the greatest care in the admission of new members, and 
stated that its greatest strength can be attained by 
keeping the membership, individually and collectively, 
up to the highest standard, and having it composed of 


men who will measure up to or above the excellent 
reputation that has been claimed for them. Though 





RALPH SOUDER, PRESIDENT, 


Philadelphia Wholesale Lumber Dealers’ Association. 
the difference in doing business in the earlier days and 
now is great, reputation and moral standing are today 
aus great an asset as ever. He claimed that such a 
standing, right prices, right service and right stocks 
are the very best kind of an advertising campaign the 
organization could conduct. 

idwin H. Coane, who succeeded Mr. Lippincott, being 
the third president, also made a short, but very genial 
and witty address, and, at the insistent demand of 
many, sang ‘‘Jersey Sam,’’ which he has rendered 
at almost every annual meeting since the start, each 
vear introducing new verses, and bringing the theme 
up to date. 

Kh. I. Perry, secretary of the National Wholesale 
Lumber Dealers’ Association, spoke very highly of the 
organization, stating that he had traveled all over the 
country, and been in touch with practically all of the 


wholesale associations, and nowhere did he find a 
stronger or more important one than this. New York 


had tried many times to effect such an organization, 
hut up to the present it had always fallen short of 
success. The success of the Philadelphia organization 
lad inspired another effort, however, which they hoped 
would do better. He complimented them on the excel- 
lent showing they were making, and reminded them 
that they were being watched and talked about with 
interest throughout the entire trade of the country, 
especially in the larger cities, where similar associations 
might be beneficial. 

John W. Long, of New York, spoke complimentarily 
of the organization, stating that in his opinion, it was 
the best of its kind in the country. 


The President Speaks. 


In his speech at the opening of the business session, 
President Bruner made a general recapitulation of the 
activities of the year, which he said had been ‘‘happy, 
harmonious and strenuous.’’?’ He gave great credit to 
all the committees and the other officers and directors, 
and one man, who had been very busy and active on 
several committees, was heard to remark that ‘‘ perhaps 
he would now have time to attend a little to the lumber 
business.’’ Speaking for the organization, Mr. Bruner 
thanked the AMERICAN LUMBERMAN and other trade 
papers for reporting the organization’s meetings and 
doings, giving them, he felt, more than local recognition. 
He stated that several steps had been taken in a general 
course of publicity and progress mapped out by Mr. 
Casson, and that he thought they had been good. The 
dinner to the salesmen, and the one to the retailers 
being worthy of doing over. He urged the best work 
of all against the unfair encroachment of substitutes, 
and Urged the amalgamation of all branches of the 
trade to help bring this about. 

The reports of all the committees, both regular and 
Special, showed that great interest had been taken, and 
very active work done. The dinner to the salesmen 


was heartily approved, and its repetition advocated. 
When J. Randall Williams, jr., was presenting the report 
of one of his committees he was subjected to a lot of 
spontaneous congratulation by someone announcing that 
he had become a papa that day. It appears that Mary 
Elizabeth Matthews Williams had arrived that morning, 
and that all was well, and the father very proud. 


Canal Committee’s Report. 


The report of the Panama Canal Committee, by 
Thomas B. Hammer, its chairman, was considered espe- 
cially important. It said, in part: 


There are some very important questions that time only 
will solve, First, will western fir timbers be as acceptable 
to eastern customers as longleaf yellow pine? If they are, 
you may look for very low prices on longleaf yellow pine 
dimension and consequent financial distress upon some 
large corperations. Second, will western fir boards be used 
by eastern box makers for surfacing and resawing? Even if 
so, Our observation shows that present prices for shortleaf 
pine can withstand this competition. Third, will west coast 
cedar shingles meet the present uses of cypress shingles? 
A careful comparison of present freights by all rail and 
future probable steamer freights from the west compels us 
to believe that cypress shingles may almost be crowded out 
of this market. We must not forget that these western 
coast shippers will not only be able to ship to the eastern 
coast of the United States, but will have added to their 
present markets of China and Japan, and their home re- 
quirements, the great markets of France, Germany, the Brit- 
ish Isles, the African states and the South American At- 
lantic states. Under such conditions, with such a great 
increase in demand from countries to which they have never 
shipped before, it is only fair to suppose that their prices 
will be firm, if not considerably advanced. A careful sum- 
mary of this whole situation confirms our opinion that there 
will be no sudden demoralizing influence on the eastern mar- 
kets, that our customers here will have to be educated to 
the use of the western products, that eastern conservatism 
must be taken into account, and that we will all have time 
to accommodate ourselves to the new order of things. 


The 


election of officers resulted in the election of 
J. Elmer Troth, William T. Betts and Augustus J. 


Cadwallader as directors. On nomination of Horace A. 
Reeves, jr., Ralph Souder was unanimously elected presi- 
dent, and, on nomination of Robert G. Kay, William T. 
Betts was unanimously elected vice president. A meeting 
of the directors was held immediately after the other 
meeting, at which J. Randall Williams, jr., was elected 
secretary and treasurer. 

The memberships present, and those who represented 
them, were as follows: 

Charles Atherton & Co., by Charles 
Bond Lumber Co., by Joseph P. Comeg 
& Co., by William T. 
Sowers Co., by S. P. 
ates: OG. M. 
Whelpton ; 


Atherton; Barker- 
ys; Charles M. Betts 
setts and Charles L. Betts; S. P. 
. sowers; Brown-Bates Co., by H. E. 
Bruner Co., by Owen M. Bruner and Henry 
John W. Coles; Coulbourn Bros., by John I. 
Coulbourn: George Craig & Sons, by A. J. Cadwallader and 
John A. Calhoun; Currie & Campbell, by Ben. C. Currie; 
William if. Fritz & Co., by William H. Fritz; Forest Lum- 
ber Co., Ly F. X. Diebold; Hallowell & Souder, by Eli B. 
Hallowell and Ralph Souder; Hammer Lumber Co., by 








rhomas 3. Hammer: Jackson-Wyatt Lumber Co., by William 
Kay Lumber Co., by Robert G. Kay and W. D. D. 
Elmer Troth; Kreamer & Co., 
Robert C. Lippincott; Clement E. Lloyd, 
Rutter, jr.; 


H. Wyatt ; 
Smith: J. S. Kent Co., by J. 
by C. F. Kreamer ; 
jr.; Mingus & 





Rutter, by Thomas B. Munger 





WILLIAM T. BETTS, VICE PRESIDENT, 
Philadelphia Wholesale Lumber Dealers’ Association. 


& Bennett (Inc.), by Killam E. Bennett; Edmund Pennell; 
Rayner & Parker, by Robert B. Rayner; Horace A. Reeves, 
ir.; Charles S. Riley & Co., by John T. Riley; Schofield 
Bros., by Frank E. Schofield; Samuel H. Shearer & Son, by 
Samuel H. Shearer; Edmund A. Souder & Co., by S. Ashton 
Souder; J. W. Turnbull Lumber Co., by J. W. Turnbull; 
J. Randall Williams & Co., by J. Randall Williams, jr.: 
Wistar, Underhill & Nixon, by R. Wyatt Wistar and Fred- 
erick S. Underhill, and Wood & Skilton, by A. C. Wood and 
E. A. Skilton. 





APPL LIF FOIN™ 


A RECENT article in the Scientific American describes 
a German sawdust briquetting machine which is stated 
to cost about $25 and which produces about 24 bri- 
quettes a minute, weighing between one-half and three- 
fourths pound each. The sawdust is first dried and then 
passed through a furnace for heating which is connected 
to the press. The last heating operation melts the rosin 
in the dust, which forms the binder for the operation. 
As yet the manufacture of sawdust briquettes has not 
proved commercially profitable in the United States. 


FINANCIAL | 
TIMBER LOANS 


ON 





High grade accessible stand- 
ing timber owned by estab- 
lished, going lumber com- 
panies in any amount from 


$200,000 up. 


Correspondence and Personal 
Interviews Invited. 


Devitt, Tremble & Co. 


INVESTMENT BONDS 








First National Bank Blidg., CHICAGO 











George H. Burr & Co. 
-—— Bankers <——~ 
Bonds 


Commercial Paper 


We finance lumber companies by the 
outright purchase of timber bond ts- 
sues and of straight six months notes. 


We are always glad to advise with 
you as to the _ best 
method of borrowing. 


and cheapest 


The Rookery, Chicago. 
14 Wall St., New York. 
Third Nat. Bank Bidg., St. Louis. 
Kohl Bldg., San Francisco. 
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Buy Trees and Get Rich 


5 | ba 
W. I. EWART 


TIMBER LAND 
INVESTMENT BROKER 


L Henry Building, 


British Cilnahie Timber hase 


Exclusively 


SEATTLE, WASH. 











, 











All properties offered have first been examined 
by my own men. Will act as agent for purchasers. 
Correspondence solicited from bonafide investors only. 


W. L. KEATE 
Crowe and Wilson Bldg. , 441 Seymour St., VANCOUVER, B.C. 

















Southern Timberlands 


Exceptional investments can be made by the 
lumberman who desires to cut at once. If you are 
in the market for a tract, write me for descriptions. 


WILLIAM H. ARMSTRONG 


2137 American Street, PHILADELPHIA, PA. 
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Loans on 


Timber Lands 














For Long Periods of Time in 
Amounts from $100,000 up. 


We have been in the lumber business for 
over thirty years. 

We now control and operateanumberof mills. 
We have been loaning money to lumbermen 
for many years. 

These facts make us especially fitted to know 
the wants of lumbermen, and to meet them. 


140 South Dearborn Street 
CHICAGO 





LYON, GARY & CO. 


TURERRRUSEREYERERERERUEEREREUERERESUCORE 
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TIMBER ESTIMATORS 























Accuracy in 
timber estimates 


is as important to seller as to buyer. 


Our estimates, because of their thor- 
oughness, establish new values and 
furnish reliable data 
on which to base 
timber deals and 
operations. 


We invite corres- 
pondence. 


MUNSON.WHITAKER Co. 


«CONSULTING FOREST ENGINEERS 


CHICAGO, 512 Commercial Bank Bldg. NEW YORK, 470 Fourth Ave. 
BOSTON, 622 Tremont Bldg. | PITTSBURGH, 900 Arrott Bldg. 












































JASPER LEMIEUX FREDERICK LEMIEUX F. H. DAY 


Lemieux Brothers & Co. 
TIMBER ESTIMATORS 


1319-20 Whitney Bank Bids. NEW ORLEANS 


Phone Main 2479 
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JAMES W. SEWALL 


For eleven years my business has been growing. Since 19101 have 
made detailed timber estimates and maps of over 700,000 acres of 
land. In 1913 on one contract alone ! planted 200,000 trees. Exper- 
ience and system aid correctness and efficiency. Let meserve you. 


Timber Estimates Boundary Surveys 





Topographical Maps Planting 
22 Centre St., OLD TOWN, MAINE 
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Southern Timber Estimates 
D. E. LAUDERBURN 


56 Worth Street, New York, N. Y. 





Timber Estimates 


Reports include topographi- 
cal map, detailed estimates 
and written report. 










GARDNER & HOWE 


Engineers 


Clarence W. Griffith, Dept. Mgr. 


Porter Bldg., MEMPHIS,-TENN. 





CONFIDENCE AND GOOD CHEER 


President of the Southern 


CENTRALIA, ILL, Jan. 14.—Delightful weather and 
enthusiasm as radiant as the rays of Old Sol marked 
the opening session of the seventeenth annual convention 
of the Southern Illinois Retail Lumber Dealers’ Asso- 
ciation, held this afternoon at the Knights of Pythias 
Hall, opposite the Hotel Pittenger, the official “head. 
quarters of the association. From the time that Mayor 
Frederick Pullen in his welcoming address turned over 
to the lumbermen the ‘‘keys of the city’’ with the excep- 
tion of those of the city jail—which he declared had been 
closed and hoped the lumbermen while in the city would 
not necessitate its reopening—until the close late in the 
afternoon the opening session progressed in an enthusi- 
astie and valuable manner. 

The distinct feature of the afternoon was the ‘‘ Junior 


Day’’ discussion, a convention program innovation of 
the AMERICAN LUMBERMAN, which threw more spirit 
into the proceedings than often is seen at any retail 


lumber dealers’ meeting. There was no controversy of 
thought, the consensus being that the ‘‘boy problem’’ 
as the theme evolved during the discussion was of prime 
importance to every lumberman. The spirit of the dis- 
cussion consisted of each speaker trying to outdo the 
others in praise for the ‘‘Junior Day’’ idea and what 
it meant to the sons of lumbermen and to their fathers 
as well. The discussion was opened by D. C. Jones, of 
West Frankfort, vice president of the association, and 
several enthusiastic talks on the subject were made be- 
fore adjournment. The question for the convention to 
decide was whether a day would be set aside at the next 
annual convention as ‘‘Junior Day’’ and a committee 
was appointed of which H. L. Johnson, of Carmi, is 
chairman, to make a report at one of the sessions tomor- 
row. One of the speakers, D. B. Wright, of Chicago, 
became so eloquent in his remarks on the ‘‘ boy problem’? 
and what it meant to lumbermen to bring their sons to 
association meetings and teach them in this way about 
the business of their fathers that President C. E. David- 


son, of Greenville, remarked: 
We would like to hear from another Roman. It looks as 
if we had the Senate here. 
Mayor Welcomes Members. 
Mayor Pullen in his welcoming remarks declared that 
the prosperity and betterment of a community are 


always first displayed in the improvement of the com- 
forts of lite offered by the builders and material men, 
and that lumbermen were always of first consideration in 
the betterment of surroundings of any community. He 
said the law recognized the superiority of the calling 
of the lumber dealer in many ways, and he cited the 
working of lien laws in many States as examples. Mem- 
bers of the association, he said, had been chief factors 
in the great commercial and civie development of south- 
ern Illinois. 

In speaking of Centralia he termed it not one of those 
cities having a perpetual grouch but one always looking 
toward development and progress, and nothing pleased 
the business men of the city more than being able to 
entertain such a prosperous class of dealers as members 
of the association. 

The President’s Address. 

After replying in a happy and facetious vein to the 
welcoming remarks of the city’s chief executive, Presi- 
dent Davidson made his annual talk, which was not 
lengthy but was full of the spirit of confidence and good 
cheer for the members. He reviewed the last year as 
not the worst nor the best that the members had ever 
enjoyed, and predicted that the volume of 1914 trade 
would be such that every member of the association 
would be satisfied and happy. 

‘*Some of us have not had as much business in 1913 
as we would have liked or could have taken care of,’’ said 
President Davidson, ‘‘But the year had much good 
in it, and the recession gave us a chance for much sober 
thought, and taught us perhaps better than before the 
lessons of better buying, closer scrutiny of credits and 
various other methods by which we could practice econ- 
omy and promote efficiency.’ 

President Davidson said that the lumber dealer fre- 
quently had more imaginary than real woes, but he felt 
that members of the association would forget much of 
their troubles and confidently expect the business of the 
new year to be of a satisfactory nature. He de- 
clared that retail lumber dealers of southern Illinois, 
more then elsewhere of which he had any knowledge, 
were afflicted with the habit of selling lumber at too 
close a margin or below cost—a habit that is unneces- 
sary if the dealer can get the true vision that he is 
entitled to—a profit that is fair for the business in 
which he is engaged. He gave a review of efforts of his 
own and other officials of the association in behalf of a 
better lien law in Illinois, and said that as much success 
was achieved in this matter as could be expected under 
the circumstances. 


Association Shows Growth. 


At the close of the remarks of President Davidson 
Robert H. White, of Marissa, secretary-treasurer of the 
association, made his annual report in which he showed 
that the organization had a slight growth in membership, 
there being a net gain of several over last year, and 
the finances were in a healthy shape. 

‘*At this time of the year it is profitable to take a 
little glance ‘before and aft’,’’ said Secretary White. 
‘(In retrospect it appears that the year recently 
closed was a trifle lean as a whole, but prospects for 
the coming year are better and we should let our mem- 
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ory of adverse circumstances be lightened by the hopes 
of the coming season, and by firm determination not only 
to make our business more profitable this year but to 
fill it full of a sense of some good done and some real 
service rendered to our fellowmen.’’ 

Secretary White told the members that it was essen 
tial that they get better acquainted with their com 
petitors, and that if they did they would find that com- 
petitors were human and just as willing to be square 
all the times as themselves. 

Committee Appointments. 

At the close of the report of Secretary White, Presi 

dent Davidson announced the following committees: 


Constitution—J. W. Hanie, Sesser; T. FE. Irvin, Patoka: 
C, A. Porter, Salem. 

Resolutions—-W. A. Karr, Flora; P. 'T. Langan, Cairo: 
C. T. Wade, Farina. . 

Nominations—C. A. Glore, Centralia; W. C. Ewing, East 
St. Louis; C. EK. Sloan, Odin. 

Auditing—-W. H. Baldwin, Mulberry Grove; W. H. Becke 
meyer, Beckemeyer; W. A. Snyder, Christopher. 


Service of Associations, 

George Wilson Jones, Chicago, secretary of the IIli- 
nois Lumber & Builders’ Supply Dealers’ Association, 
gave a strong and valuable talk on ‘‘The Association— 
A Public Service Institution,’’ in which he declared that 
instead of association work becoming less effective and 
less necessary on account of governmental attacks during 
the last couple of years the associations were growing 
more influential and doing more real good for members 
than ever before. 

Mr, Jones began his remarks by saying that the idea 
of lumbermen participating in association work is an old 
one, but the idea of the association itself being a public 
service institution was comparatively new. He cited, for 
example, that some of the things that the associations 
were doing before the Government started its investi- 
gations were really of no great value to the members, 
but were assumed to be important because of an air of 
mystery that had been thrown about some of that work. 
He declared that the attack of the Department of Jus- 
tice on several of the associations, which is generally be- 
lieved in lumber circles to have been prompted by mail 
order house influences, had in reality been the best thing 
that could have happened to lumber dealers, so far as 
their association Work is concerned. He described some 
of the tactics previously. practiced in association work 
as being of the ‘‘hit or miss’’ variety, while now all 
association work has been placed on a different basis— 
a real servi is—and said that a wonderful improve- 
ment for good had come about, even if it had been forced 
by Federal investigations or attack. 





‘*The governmental investigations in reality have 
proved a Godsend to retail lumber associations,’’ said 


Secretary Jones, ‘‘Before these attacks some of our 
methods were vague and valueless—a condition that 
might not have been admitted at the time but is seen 
in that light now—while today we are doing our work 
along lines of real progress and real service.’’ 

The speaker went into detail concerning different 
phases of the work of the Illinois Lumber & Builders’ 
Supply Dealers’ Association, speaking at length upon 
the service features of its collection, legal, and traffic 
departments. He declared that ‘‘any fool can go out 
and collect a bill and lose a customer, but what we are 
doing for our members is aiding them in collecting their 
bills and at the same time making the person forced 
to make the payment feel happy about it.’’ He termed 
the advice that a member could obtain free from the 
legal department alone worth association dues, while the 
traffic department was achieving remarkable results in 
checking over freight bills of members and obtaining 
refunds from the carriers, which is in reality a work 
that the individual dealer would not attempt or think of 
doing, on account of the time and efforts required. By 
doing this traffic work in a collective way the member 
is given a great service, and it costs him nothing in 
excess of association dues, he said. Mr. Jones closed 
by explaining a plan book proposition that the associa- 
tion now has under consideration. 

Dealer-Salesman Relationship. 


The next speaker was H. A. Hoover, of Ashley, who 
spoke dn the subject, ‘‘The Relation of the Salesman to 
the Retail Lumber Dealer,’’ tracing in a historical way 
the relation that has existed between the buyer and the 
seller. 

‘¢The retail merchant is a factor that has always had 
and always will have a large part in shaping the cul- 
ture, refinement and advancement of the world’s civili- 
zation,’’ said the speaker. ‘‘ Without the salesman the 
retailer can not well do his part in the building up of 
the business of the world. There must be that friendly 
feeling and sympathetic feeling between the two.’’ 


Junior Day Again. 


F. Cook, of St. Louis, spoke predicting better things 
and better times for the lumber dealer, despite the de- 
pressed conditions of the later months of 1913. During 
the discussion of the ‘‘ Junior Day’’ idea Mr. Cook was 
one of its staunchest supporters, citing the case of his 
own son and the part that attendance at association 
meetings had played in his son choosing a business. He 
declared that when the boy left school, several years ago, 
he did not know what line of activity to take up, but 
in visiting with him the different lumber association con- 
ventions the son became imbued with the idea of be- 
coming a lumber dealer, and after working in a yard 
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PREVALENT AMONG RETAILERS 


Points Out Lessons—Junior Day Idea Warmly Commended. 


for a time and later at mill points he started in the 
retail business for himself, which later developed into 
a wholesale lumber business. 

George Wilson Jones contributed some valuable 
thoughts to the ‘‘boy problem,’’ as he termed the 
‘* Junior Day’’ idea, saying that no lumber dealer who 
kept a yard that resembled a junk shop more than it 
lid a retail lumber establishment could expect to have 
his son entertain the belief that the lumber business 
vould be a good business to engage in, 

On the other hand, he said, the progressive lumber 
lealer who kept a yard that always looked ‘‘spick and 
span’? was creating an influence that could not help 
hut have a far reaching effect on impressing a boy that 
his father’s business was just as profitable and honor- 
ible as any. <A boy that accompanies his father to a 
umber dealer convention can not help but be afforded 

profound impression of the business his father is 
engaged in, said Mr, Jones. 

‘*A boy so treated by his father and given an oppor- 
unity to get his first glimpse of things away from home 
will always be proud of his dad’s business and most 
ikely to follow in his footsteps,’’ declared the speaker. 

Phat a vital mistake is made with a boy when young 
by instilling in his mind that some day he might be 
President of the United States was the thought of E. M. 
Stotlar, of Marion, offered during the ‘‘ Junior Day’’ 
discussion. Mr, Stotlar said: 

This so-called higher idea that your boy some time 
night be president is all wrong. ‘Teach him about the 
practical problems of life and what conditions that he will 
vw forced to meet with determination and grit, instead of 
iolding up to him the fanciful idea that some day he may 
w president of our country. There is also too much stress 
placed on the idea that when a boy grows up he ought to 
be a doctor, a lawyer, a college professor, or something of 
that sort Instead he should be taught to believe that the 
umber business is just as honorable, on just as high plane, 





Cc. E. DAVIDSON, GREENVILLE, ILL; 
Retiring President. 


and could mean as much to him when he became a man as 
these others, whose chief requisite is the wearing of nice 
clothes. You can not hold up any higher ideal to any boy 
than to teach him that his greatest aim in life should be a 
worthy citizen in some good community. 

At this point of the discussion some one asked how 
inany lumber dealers present were sons of lumbermen 
and it developed that there were seven. Then the ques- 
tion of how many dealers present had sons of their own 
resulted in approximately thirty acknowledgments. 
Speaking on the subject D. B. Wright, of Chicago, said 
n part: 

If your son sees that you are getting something out of 
the lumber business, then your boy will have some interest 
in your vocation. If any business man wants his son to 
remain upright he must live that way himself, conduct his 
own business in that manner, and see that his own home 
life represents the highest type of home ideals. But if you 
ire a lumber dealer who is letting everything about your 
yard look as if it is going to rack and ruin don’t expect your 
son to want to follow in your business footsteps. He will 
be showing greater interest in some other line of trade. 

Among the others who spoke on the ‘‘ Junior Day’’ 
idea were L. KE. Billington, of Jeffersonville, and Samuel 
Wright, of Champaign. The consensus as shown in the 
discussion was that lumber dealers in taking their boys 
to association conventions were not only affording them 
a treat but the best possible object lesson as to how 
honorable a line of trade the lumber business really is. 


HOO-HOO CONCATENATION., 


There will be morning and afternoon sessions tomor- 
row aside from an inspection of the shops of the Illinois 
Central Railroad here, which are among the most exten- 
sive in the West, and a visit to an envelope factory, a 
leading local industry. The official headquarters are at 
the Pittenger and the local reception committee, con- 
sisting of Charles A. Glore, Charles Hall, R. E. Tate, 
John Allen, Ray Irvine, R. Jonas, Charles Carouthers, 
R. E. Lent, and W. C. Shoop, were kept busy meeting 
trains and escorting visiting lumber dealers to the hotel 


headquarters, where the first requirement was registra- 
tion, 


D.C. JONES, W. FRANKFORT, ILL. * 
Newly-Elected President. 


Tonight there was a Hoo-Hoo concatenation at the 
Knights of Pythias hall where the convention sessions 
are being held. C. F. Condit was Vicegerent and 
four kittens were initiated. Following the concatena- 
tion was a banquet at the Pittenger, featured by caba- 
ret program. It is the consensus of attending members 
that the convention this year is proving as spirited and 
profitable in discussion and addresses as any previous 
season. 


THURSDAY MORNING SESSION. 
[Special telegram to AMERICAN LUMBERMAN. ] 
CENTRALIA, [LL., Jan. 15—A world of information 
foreign to the lumber business was afforded the mem- 
bers of the Southern Illinois Retail Lumber Dealers’ 
Association this morning when an excursion was made 
through the Illinois Central Railroad yards and shops 
Which, during the construction period extending over 


the last two years, represent an expenditure of $2,000,000, 


and afford employment to 2,000 men. The railroad 
yards extend from the southern limits of Centralia 
5 miles to Irvington. There are now more than 80 miles 
of yard tracks and the railroad company plans to 
extend this to 120 miles. ‘Local officers of the railroad 
company piloted the lumbermen on a special train and 
every point of railway interest was visited from the 
car repair shops to the round house. A fire drill was 
given to show the fire fighting efficiency of the com- 
pany’s employees. On the return trip a stop was made 
at the plant of the Centralia Envelope Company, the 
largest of its kind in the west. 

On the return to hotel headquarters, the lumber 
dealers posed for an association photograph. 

No morning session of the convention was held as 
the excursion trip consumed the entire forenoon. 


ROBERT H. WHITE, MARISSA, ILL., 
Secretary. 


THURSDAY AFTERNOON SESSION. 


At the afternoon session the chief address was made 
by Prof. John E, Whitechurch, of the University of 
Illinois, whose subject was ‘‘Soil Conservation.’’ His 
talk provoked much discussion, which ended with a 
decision by the association to have prepared in 
pamphlet form soil conservation facts, to be distrib- 
uted by members to their farmer trade. ‘‘The farmer 
is the man behind your business,’’ said Charles A. 
Glore, of Centralia, in making a motion providing for 
the publication of the booklet, ‘‘and we should do 
everything we can to aid him in preventing soil rob- 
bery and making his soil continue to produce remuner- 
ative crops.’’ 

The ‘‘Question Box’’ feature, conducted by C. T. 
Wade, of Farina, brought out further valuable dis- 
cussions on such subjects as Lien Law, Fair Profit and 
Mail Order Competition. 

The election of officers for the ensuing year resulted 
as follows: 

President—D. C. Jones, of West Frankfort. 

Vice president—T. E. Benton, of Johnson City. 

Directors—lor three years, August Borcheld, of St. 
Peter's, and 'T. E. Irvin, of Patoka. 

The proposal for the adoption of ‘‘ Junior Day’’ was 
left to the discretion of the program committee for 
next year’s annual convention. 

Memorial resolutions on the death of two members 
that occurred during the year, W. G. Cochran, of 
Marion, and Edward Kelly, of Cairo, were adopted. 

Resolutions were adopted thanking Centralia, its 
officers and local lumbermen for the hospitality ex- 
tended to the convention. ; 

Having selected East. St. Louis as the place for 
holding the annual convention in 1915 the associa- 
tion adjourned. 

Most of the members and visitors remained in Cen- 
tralia this evening to attend, as guests of the local 
lumbermen, the play ‘‘Baby Mine’’ at the Pittinger 
opera house. 
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Forest Products 


Here is a nice car for yard stock 

at a bargain price, all White Pine: — 
1500 ft. 4°” No. 2 Com. White Pine 
1500 66 5”" se ‘6 ‘6 ‘6 
.4500 ‘6 6” ‘6 se ‘6 ‘ 
5500 ‘6 8”’ ‘e sé 66 ‘6 
2000 sé 10”’ oe se sé «é 
1500 sé 1 gee se es 66 sé 
5000 ‘* 4’ & Wdr No. 3 Com. “ 


A Complete Assortment of 1 and 2’’ Hemlock, 


No trouble to answer inquiries. 


A. C. WILCOX 


Wilner Bldg., GREEN BAY, wey 
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So-. Dover Idaho 
a. a White Pine 


Send us your inquiries for 


White and Western Pine, Larch and Cedar Lumber 
sme ae fy gg DOVER LUMBER CO., Pexser 
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For Factory Lumber 
7 PINE AND FIR 


LYSTUL - STUVLAND LBR. CO., Glendale, Ore. 














MIXED RED CEDAR SIDING and SHINGLES 
FIR LUMBER 


Eastern { G. A. Jones, Lumber Exchange Bldg., Minneapotis, Minn. 
Representatives ' Gronen & Cowan, Waterloo, lowa. 


Good Grades and Prompt Shipments. Three Lakes, Wash. 


Just Like Having 
Money Handed You 


There are doubtlessa number of well-to-do 
farmers in your community who could use a 








When they get that hunch, somebody is going to sell 
them a machine like this and you might as well be 
that somebody. One of these mills in your yard to 
turn little favors for your customers who have small 
jags of corn, oats, rye and buckwheat to grind, will 
pay for itself in no time; and a small sign in your 
office stating you’re agent for them will doubtless 
bring you customers from the fellows who need one 
eftener. Let us tell you how to do it. 


| SPROUT, WALDRON & CO. "i" Maney, Pa. | 











Ws. W. THOMPSON & Co. 
Oertified Public Accountants 
Suite 929-931 Chicago Stock Exchange Bldg. 
Established 1894 CHICAGO Phone Franklin 1013 
PERIODICAL AUDITS A SPECIALTY 
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HARDWOODS 








~ 
We Offer for Shipment during 


The Next 6 Months 


at the rate of a car or two per week, 


25 to 50 cars 
=< Common Gum =: 


No. 2 Thick 





We are also in position to furnish for prompt ship- 
ment Ist and 2d and No. 1 


Common Red Gum 4-4 to 8-4. 


Your Inquiries Solitited. 


Miller LumberCompany 
Hardwood Lumber and Box Shooks 
a MARIANNA, ARK. 
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AMERICAN FORESTRY ASSOCIATION ELECTS OFFICERS. 





G U IMI SPECIALS IS 


HIMMELBERGER - HARRISON 
LUMBER COMPANY 


MILLS AT 
MOREHOUSE, MO. 











SALES OFFICE 
CAPE GIRARDEAU, MO. 








For Quick Shipment :— 


2 cars 8-4 1s and 2s Poplar. 

2 cars 8-4 Select Poplar. 

3 cars 4-4 No. 1 Common Poplar. 

5 cars 4-4 No. 2 Common Poplar. 

3 cars 4-4 lsand 2s Chestnut. 

2 cars 4-4 lsand 2s Red Gum. 

3 cars 4-4 No. 1 Common Red Cum. 


Also nice stock Soft, Plain White Oak— 
Poplar and Southern Hardwoods. 


Kentucky Lumber Company 
CINCINNATI, OHIO. 








Our stock of Gum in shipping 


Red 


Gum 
Southern Hardwoods of all kinds 


Tell us your needs — Prices by return mail. 


condition insures the quick 
filling of all orders with quale 
ity uniform and bang up. 


The Lansing Co., Parkin, Ark. 








Attend the Convention 


] and insure your- 
self all the com- 
forts of home by 
stopping at the 


- Radisson 


Hotel 


MINNEAPOLIS 


3 Beautiful Cafes 












| Room Rates: 


$1.50 to $2.00 


With Bath 
and Toilet, 


{ 
3 | $2.50 to $4.00 








[Special telegram to AMERICAN LUMBERMAN, } 

WASHINGTON, D, C., Jan, 14.—The annual meeting of 
the American Forestry Association was held here today, 
Dr. Henry S. Drinker, president of the Lehigh Univer- 
sity, being reélected as president of the association. The 
vice presidents for the coming year follow: 

Thomas Nelson Page, Washington, D. C.; 
Lane, Secretary of the Interior; David 
of Agriculture; George K. Vanderbilt, 
Joshua L. Baily, Pennsylvania merchant; 
Clancy, New York; Frederick A. Delano, Illinois, president 
Monon Railroad Company; Dr. Charles W. Eliot, Massa- 
chusetts, president emeritus Harvard University; Dr. B. E. 
Kernow, Canada, Dean of Forestry, University of Toronto, 
Hon. Walter L. Fisher, Chicago, Ill, ex-Secretary of the 
Interior; Henry S. Graves, District of Columbia, Chief of 
the Forest Service; Hon. Curtis S. Guild, Massachusetts, 
ex-Ambdassador to Russia; Everett G. Griggs, Seattle, Wash. ; 
Hon. Hiram Johnson, Governor of California; Hon. Asbury 
“, Lever, South Carolina, United States Representative ; 
Gifford Pinchot, Washington, D. C.: Filibert Roth, Michigan, 
Dean of Forestry, University of Michigan; Dr. J. T. Roth- 
rock, Pennsylvania, secretary Pennsylvania State Forest 
Reservation Commission; Joseph N. Teal, Oregon, chairman 


Franklin Kk. 
Houston, Secretary 

siltmore, N. C.; 
Hfon. John R. 


Gregon Couservation Commission; Hon. Oscar W. Under- 
wood, Alabama, United States Representative; Dr. Robert 
S. Woodward, Washington, D. C., president Carnegie Insti 


tution. 





DR. HENRY S. DRINKER, SOUTH BETHLEHEM, VPA 


President American Forestry Association. 


The directors for the coming year follow: 

Otto Luebkert, Washington, D. C., American Audit Com 
pany; Chester W. Lyman, New York, International Pape: 
Company ; Charles Lathrop Pack, Lakewood, N. J., president 
Kifth National Conservation Congress; John L. Weaver, 
Washington, D. €., real estate broker; Alfred Gaskill, 01 
New Jersey; KE. IT. Allen, Oregon, forester Western Forestry 
& Conservation Association; Hon. Robert P. Bass, New 
Hampshire, ex-Governor of New Hampshire; W. R. Brown 








New Hampshire, president New Hampshire Timberland 
Owners’ Association; Herman Hl. Chapman, Connecticut, 
professor of Forestry, Yale Forest School; Dr. Henry §S 


Drinker, Pennsylvania, president Lehigh University: John 
Kk. Jenks, District of Columbia, editor Army and Navy Regis 
ter; Phomas Nelson Page, Ambassador to Italy; Charles I° 
Quiney, New York; J. E. Rhodes, Illinois secretary Nationa! 
Lumber Manufacturers’ Association; Ernest A. Sterling, 
Pennsylvania, forest and timber engineer; J. B. White, Mis 
souri, ex-president National Conservation Congress. 

With the exception of Alfred Gaskill in the foregoing 
list, the personnel of the board of directors remains the 
same as last year, the first four of the list being re 
elected at this session. Otto Luebkert, of Washington, 
D. C., is treasurer; P. S. Ridsdale, of Washington, D. C. 
executive secretary, and J. A. P. Farnham, of Washing 
ton, D. C., assistant secretary. 

Dr. Drinker presided at the meetings of the associa 
tion, which were devoted to the transaction of routine 
business and the adoption of the declaration of princi 
ples and policies for which the association stands, It 
was decided that the directors shall meet at Cornell Uni 
versity, Muay 15, for the usual spring meeting, with the 
special prrpose of dedicating the new Forestry Building 
at Cornell. 

It is planned to hold a big educational gathering at 
Chautauqua, N. Y., July 9 and 10, and it is expected 
there will be an attendance of 5,000 at this meeting. 
There will be eight addresses by the leading experts on 
forestry in the United States. The directors also ap 
proved the plan to have a special American Forestry 
day at the Panama-Pacifie International Exposition in 
San Francisco in 1915 and the National Conservation 
Congress will be asked to participate in the program. 

Among other things contained in the declaration of 
principles are the following: 

That forestry means the propogation and care of th 
forests for the production of timber as a crop, protection 
of watersheds, utilization of nonagricultural land and use 
of forests for public recreation. That forestry is an in 
dustry limited by economic conditions: that private owners 
should be aided and encouraged by investigations, demon 
strations and educational work, since they can not be ex 
pected to practice forestry at a_ financial That the 
Federal and State Governments should undertake scientific 
forestry upon national and State forest reserves. 


loss. 


The association pledges itself to support the Federal 
and State Governments in the seientific administration 
ot the forests. 





‘INFORMATION ON SAWING 


Wausau, Wis., Jan. 10.—The fifth of the district 
meetings of the yard foremen and graders of the mem- 
bers of the Northern Hemlock & Hardwood Manufac- 
turers’ Association was held here today, with an at- 
tendance of about thirty-five. The other meetings were 
held at Green Bay, lron Mountain, Ashland and Eau 
Claire, and all were conducted by the bureau of grades 
of the association. They were given up entirely to 
discussions of methods of sawing, piling and handling 
stock so as to get the largest proportion of the «best 
grades, and also to questions of interpretation of the 
grading rules so as to bring about a greater uniformity 
of practice. 

Chief Inspector 


MeDonald opened the discussion by 
showing a 


diagram of the end of a birch log—the 
purpose of which was to show the correct way of sawing 
hardwood logs so as to get the best grade, as well 
as the most lumber. He suggested that hardwood logs 
be cut from each side until a 614-inch cant is reached, 
and the cant can then be cut by the gang saw to inch 
boards of this width. This can not be done with all 
hardwood logs, but ordinarily this policy works best. 
The sawyer has to use his best judgment in every case. 
Much discussion took place on this subject by the 
different foremen and graders and most of them favored 
this way of cutting logs. 

A sawyer in order to know how to get the best results 
from a log must know something of the grading of 
lumber. Mr. McDonald stated that the big trouble 
with the sawyers at the different mills is that they 
are more after quantity than quality, and that they 
do not pay enough attention to getting the best grades 
from the log. The same is true with the edger man 
and trimmer man. 

One of the members suggested that it would be a 
good thing for the manufacturers to insist that their 
sawyers, edger men and trimmer men work in the yard 
when the mill is not running and learn to grade lumber. 
One yard foreman remarked that he had worked for a 
manufacturer that followed this policy and that it had 
worked well. He said that if the men did not want 
to go in the yard the manufacturer refused to let them 
work in the mill. At this, one of the manufacturers 
remarked that he could not afford to pay these men 
the same wages in the yard as they were getting in 
the mill, and after some discussion it was decided that 
the manufacturer would be ahead of the game by paying 
them exactly the same wages for the two kinds of 
work, as it would only be a short time that they would 
have to work in the yard, and the extra expense would 
easily be repaid when the men get back in the mill, 
for they could then realize the value of lumber, and 
be more capable of doing the work. 

A poor sawyer is the same as a man who is sent 
out to collect money, and who does not know the value 
of it. The first question the manufacturer usually asks 
his sawyer is, ‘‘ How much lumber did you saw today?’’ 


AND PILING EXCHANGED. 


and, ‘‘Why didn’t you saw as much today as yester 
day?’’ Some people have the idea that the best sawyer 
is the one who saws the most lumber. This is far from 
being true, for the man who gets the best grades and 
the most lumber from the logs is the one who is making 
money for his employer. 


The Most Valuable Mill Employee. 


The sawyer is the most valuable man in the sawmill, 
and the lumber inspector the most valuable man in 
the yard. They may be both good men, and still turn 
out poor work due to the lack of coéperation. If co 
dperation does not exist between “the two departments, 
it is absolutely impossible to get the best results. The 
discussions showed that the concerns that had the best 
operating organizations are the ones that have brought 
the men up to the jobs they now hold, and not the 
concerns who are continuously changing men, The idea 
is to get good men in the first place and teach them 
the business right, and in this way the manufacturer 
can rely on the work being done right. 

The exact question brought before the meeting was 
the piling of lumber so as to protect the stock and 
increase its value. Very little discussion was given to 
hemlock piling, as usually hemlock does not stay in the 
pile long enough to rot. However, hardwoods are more 
important, as sometimes the piles are not taken down 
for several years, and great care must he exercised 
in order to keep the lumber from warping, staining and 
rotting. Beginning with the foundations Mr. MeDonald 
urged everyone present to start them on high, solid 
ground, and to have plenty of circulation underneath. 
He also said that the pitch should be put in the founda- 
tion, and not in the piles. The chimneys should be wider 
on the bottom of the pile than at the top, for the more 
circulation you have in the bottom of the pile, the less 
apt your lumber is to stain. A manufacturer stated 
that he had sawed quite a little rock elm, 2 and 214 
inches thick, and had stacked it up ‘in the yard to be 
shipped in the early spring. He said the lumber was 
in good condition when shipped, but wanted to know 
if it would check if he had let the stack stay in the 
yard during the summer. It was decided that the 
lumber would be apt to check when warm weather came. 
A yard foreman who handles much hardwood was ealled 
upon to give his experience in the piling of rock elm, 
as this is the most difficult wood the northern manu- 
facturers have to keep from staining. He stated that 
rock elm should be piled as tight as possible in square 
piles. The cross-pieces should be the same_ thickness 
as the stock being piled—the stock should be inside 
the crossings, and piled in separate lengths. The cross 
pieces should be from 4 to 6 inches wide. 

A number of pictures of lumber piles were produced, 
which showed the proper and improper way of piling 
hardwoods, and proved to be very interesting, 

The afternoon session was taken up entirely with 
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discussions on the most important changes in the new 
National Hardwood Lumber Association grading rules. 
Many technical points were threshed out, and a lively 
session was held in this respect. “ 

The yard foremen and graders showed much interest 
in the meeting, and obtained much valuable information 
as to questions which they were in doubt. After the 
meeting adjourned, they all left for their respective 
homes feeling that a good day’s work had been 


ac- 
omplished. 


The following lumber -concerns in Wisconsin were 
represented at W ausau by an average of two delegates: 


sarker & Stewart Lumber Co., Wausau; Brooks & Ross 
Lumber Co., Schofield; Buswell Lumber & Manufacturing 
Co., Wausan; Ellingson Lumber Co.,-Hawkins; E. W. Ellis 
Lumber Co., Grand Rapids; Charles W. Fish Lumber Co.. 
Elelio; C. A. Goodyear Lumber Co., Tomah: Heineman 
Lumber Co., Merrill; Keith & Hiles Lumber Co., Crandon: 
Moore & Galloway Lumber Co., Fond du Lac: Jacob Afor- 
son Lumber Co., Wausau; Rib Lake Lumber Co., Rib 
Lake: Stolle Lumber Co., Tripoli; Wausau Lumber Co., 
Riv ialls; Mobr Lumber Co., ‘wausau. 
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ST. LOUISANS OUTLINE YEAR’S WORK. 


sv. Louts, Mo., Jan. 14.—In his inaugural ad lress, at 
January meeting of the Lumbermen’s Club last eve- 
ng, John A. Reheis, the newly-elected president, out- 
ned his hopes and aspirations for the club during the 
-oming year. Above all, le desires to see all of the lum- 
er interests of St. Louis cemented in a common cause, 
»matter with what branch of the industry they may be 
mnected. He wants to see the Lumbermen’s Club a 
trong, representative body, ready at all times to take 
if its coat and fight for the least of its members. Mr. 
‘cheis gave some logical views upon the elimination of 
e substitute evil, placing a fair share of the blame for 
hstitutions upon the lumbermen themselves. He 
trongly advocated the general and widespread exploita- 
tion Of lumber. Mr. Reheis advocated an advance in 
iilroad rates on the theory that the advance is just and 
hat it will tend to restore business confidence, Mr. 
Reheis said, in part: 
the Lumbermen’s Clab was organized to clevate the busi 
ss in which we are engaged and there should be a closer 
lationship between the manufacturer, wholesaler and the 
istributer of lumber, whether it be hardwood or pine. Our 
iterests may not be identical, but indirectly we are in- 
ested in all matters pertaining to our business, and such 
itters we want to bandle through this club. The manu 
ceturer may say Lam not interested in a certain ordinance 
fecting the retailer, cr some ordinance affecting the use 
f lumber in buildings, or may not be interested in certain 
switching rates with which the retailer may be burdened. 
Gu the other hand, the retailer may say the tap-line ques- 
tion is a matter for the manufacturer, or some other hard 
hip with which the manufacturer or wholesaler has to cor 
tend I elaim, indirectly, we are all interested in matters 
this kind and such can be handled only through an 
reanization like the clab. 
\t our last meeting, a question arose which I think is 
great importance, and should not be overlooked by any 
fo us who are cngaged in the manufacture and selling of 
unber. ‘That is the question of substitution of grades. A 
rtain prominent civil engineer some years ago was in the 
habit of specifying certain grades of lumber and invariably 
sot something different than he stipulated. He concluded 
ie could not secure the kind of lumber suitable for his pur 
pose and undertock to coustruct his buildings of concrete 
ind steel Sinee that time he put up a number of large 
uuildings in which’ lumber was almost entirely eliminated. 
| feel satistied that the manufacturer and the retailer, espe- 
ially the retailer, has been partly responsible for the sub- 
stitution of conerete, steel, metal and other material in 
lace of lumber, because at times he is too eager for busi 
ness and in order to undersell his competitor, or possibly 
vy this method increase his profits, he substitutes a lower 
srade than that which the architect or the builder specifies 
ind for which he is perfectly willing to pay. This practice 
has harmed the sale of lumber and been the principal cause 
for other building materials being specified for construction 
work than that of the commodity we handle, and unless we 
hange our tactics we will find a continuous decrease in the 
ise of lumber. 





Price on Low Grades of Lumber. 


Another matter we are interested in as lumbermen, espe 
cially the manufacturer of yellow pine, is the question of 
price on low grades of lumber. In other words, we should 

aware of the fact that consumers and users of lumber 
ire always willing to pay a fair price for the high grades, 
uit are continually finding fault with the price of common 

mber, especially when the market is firm. I do not mean 
to say that this is the case at present, but when prices are 
normal it should be our policy to elevate the price of the 
zher grades and hold down the price on the common grades 
much as possible. In this manner we could still main- 
tuin a fair average price for the manufacturer. 

When the market in our territory is firm there are no 
other woods to take the place of yellow pine upper grades 
except at a considerably higher cost than that of yellow 
pine. Besides, if we can keep down the price on the lower 
srades we will prevent the other building substitutes from 
setting any further foothold. 

lhe time is coming, in my opinion, when we as lumber- 
tien should begin to educate the user of lumber, the archi- 
tect, contractor, home builder and the farmer by advertis- 
ing through various mediums to convince the consumer of 
lumber that it is still plentiful and as reasonable, if not 
lower, in price than substitutes. A campaign of this kind 
could) possibly be accomplished best through the manufac- 
turers’ and retailers’ associations, and a great deal of pub- 
licity and effective work can be done among the architects, 

ivil engineers and other bodies by the different lumber- 
en's: clubs, 

At our last meeting a recommendation was made by our 
former traflic committee advocating a 5 percent increase in 

‘ilroad rates on all commodities. When we consider some 

the recent exposures we may feel that the railroads are 
not entitled to this advance. The solution of the whole 
problem troubling railroad managers and public men lies in 
the regulation of railroad finances. The question of railroad 
rites which is pressing for settlement will be solved by Fed- 
eral reguiation. The great obstacle to raising railroad rates 
is lack of confidence in railroad financial management. 
While some of the railroads might have been accused of 
these shortcomings, I feel that business interests in general 
hould be in favor of the inerease demanded by the rail- 

nds. I feel if this increase is allowed the railroads it 
ould benefit business conditions promptly throughout the 
ntire country, and I hope the club will go on record as 
cing in favor of this increase. 

It was found that some of our members and friends were 
ecently fined by the supreme court of the State for some 
‘ade rules and regulations that are practiced by almost 
ny other line of industry, and we hope that the court, 
fter due consideration, will reduce these fines to a minimum 
nd have all other charges withdrawn. 

Last evening’s meeting was a purely business function, 
ith a plain, substantial dinner and without the frills 
iat usually characterize these functions. This, it was 
inouneed, will be the rule during the coming year, ex- 
pt in eases where the club entertains the ladies or other 
ests. Owing to the recent success of the club when it 
‘itertained the architects, Robert Fine, chairman of the 


entertainment committee, announced that the club this 
year will entertain several large, important bodies, such 
as architects, the press club, contractors, ete. Also there 
Will be special ladies’ nights. 

Frank Riefling, chairman of the membership commit- 
tee, announced — new members—O. H. Hospice, E. J. 
MeMahon and R. C, Bridges. The subject of member- 
ship elicited a tia ral discussion later in the evening 
when a resolution was introduced to lower the bars and 
admit to membership certain people not at present eligi- 


ble to membership. A resolution greatly modifying the © 


original was passed, which will place the matter largely 
in the hands of the executive committee. 

Statistician Biederman announced that he was sending 
out a form request to all members of the lumber trade 
in St. Louis asking for confidential information regard- 
ing the number of cars received, shipped ete., these to be 
compiled in totals in a booklet which the club purposes to 
issue, setting forth the importance of St. Louis as a 
lumber market. 

Thomas C. Whitmarsh, chairman of the traffie com- 
mittee, told the members to bring their traffic troubles 
unreservedly to him, promising that they would be 
straightened out to the best of the committee’s ability. 

A resolution was passed, at the request of the Busi- 
ness Men’s League, asking that one of the Government’s 
reserve banks be established in St. Louis. 

There was another lively discussion on the proposed 
© percent freight rate advance matter. The members 
were largely in favor of such an increase, under certain 
restrictions. This was indorsed by J. W. Thompson, of 
Memphis, who was a visitor at the meeting. The club 
by vote indorsed the proposed freight advance in a reso 
lution substantially as follows: 

Ad percent advance by a general readjustment of freight, 
With reference to the elements of cost in handling the dif 
ferent kinds of freight and with regard to the extent to 
which rate advances have taken place in the last few years 
on the various commodities, notably lumber, is desirable. 

The proposed increase, however, should not be made until 
new legislation, now pending in Congress, shall clothe the 
Interstate Commerce Commission with authority to super- 
vise and regulate the issuance of new railroad securities, 
and shall give it greater or less directive power as to the 
expenditure of the resulting increased revenues. 





MEMPHIS CLUB ELECTS. 

MEMPHIS, TENN., Jan. 12—The regular meeting of 
the Lumbermen’s Club of Memphis, held at the Hotel 
Gayoso Saturday, January 10, witnessed the retirement 
of the old officers and directors, headed by John M. 
Pritchard, the newly-elected secretary of the Gum Lum- 
ber Manufacturers’ Association, and the installation of 
the new administration of which J. D. Allen is the 
leader. Seventy members and visitors were present. 
The usual luncheon was served and the occasion proved 
a thoroughly enjoyable one. 

On turning over the chair to the new president Mr. 
Pritchard delivered his annual report, which reviewed the 
chief accomplishments of his administration. He was 
profuse in thanks to the secretary, C. G. Kadel, for the 
excellent work done by the latter and he likewise re- 
viewed the activities of the various standing committees, 
all of which he thanked for the splendid manner in 
which they had performed the duties entrusted to them. 
Reports showed that twenty new active members were 
received and that seven new associate members were 
admitted. He referred to the affiliation agreement with 
the Business Men’s Club, which he thought an excellent 
movement, and he likewise expressed the view that the 
agitation on behalf of the Lumbermen’s Club of Mem- 
phis was responsible for the formation of the Southern 
Hardwood Traftie Bureau, which has recently held its 
first annual meeting and which has accomplished untold 
good for the entire southern hardwood industry. 

On taking the chair, J. D. Allen, the new president, 
thanked the members for the high honor they had 
conferred on him and announced that it would be the 
aim of himself and associates to continue the era of 
progress which has marked the history of the club 
for a number of years. He said there would be no 
change in policy and that there was only one point 
on which he wished to speak with emphasis, namely, the 
guarding of the funds of the organization so that it 
would not be necessary to make assessments on the 
members for the purpose of making up deficits. 

The secretary-treasurer, C. G. Kadel, who was re- 
elected, submitted his report, showing more than $800 
in the treasury as against only $10.51 a year ago. 
This announcement brought forth prolonged applause. 

While the minutes of the last regular meeting were 
omitted, those of .a special meeting of the board of 
directors were read because they contained the follow- 
ing resolution regarding the tortheoming annual of 
the Hardwood Manufacturers’ Association of the United 
States: 

That the Lumbermen’s Club of Memphis welcomes the 
Hardwood Manufacturers’ Association of the United States 
during its convention January 21-22 and that the club as- 
sist in every way in making its meeting a success. 

These minutes also recorded the fact that the club 
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had appointed a special committee, consisting of S. C, 
Major, F. E. Stonebraker and F. E. Gary, to codperate 
with the local committee of the Hardwood Manufae- 
turers’ association, M. B. Cooper and Ralph May, in 
making the necessaxsy arrangements for the entertain- 
ment of the delegates that attend the forthcoming con- 
vention. Mr, Cooper explained that the association pre- 
ferred to arrange its own smoker and Dutch luncheon, 
as a matter of convenience and of policy, but said 
that he and Mr. May would count upon the active 
cooperation of the elub in doing all that was possible 
to make the convention a memorable one. He stated 
that indications pointed to a large number of buyers 
and consumers attending and he expressed the belief 
that the meeting would be a ‘‘boost’’ for Memphis. 
J. D. Allen, president of the club, will deliver one of 
the addresses of welcome, especially that tendered on 
behalf of the lumbermen. All members of the club have 
been invited to attend the dinner the evening of Jan- 
uary 21. 

The secretary was instructed to thank the Indiana 
Hardwood Lumbermen’s Association for the invitation 
to attend the annual of that body January 14. 

EK, A. Lang, of the Paepeke-Leicht Lumber Company, 
with offices in Chicago, was elected an associate member. 

Resolutions expressing the deep regret of the club 
members over the recent death of J. R. Whiteside, a 
prominent traveling lumber salesman, and John Dwyer, 
traffic manager of the Lamb-Fish Lumber Company, 
were adopted and copies were ordered spread upon the 
minutes as well as sent to the families of the deceased. 

John M. Woods, of Boston, and J. W. Darling, of 
Cincinnati, responded .brieily to calls from the president. 
Mr. Woods was quite emphatic in his declaration that 
the time had come for the Government to take its 
hands off the business of the country and to stop 
imposing insuperable handicaps. He strongly advocated 
the theory that there are entirely too many laws being 
passed by the Federal Congress and by the State Legis- 
latures and said that he was in favor of ‘‘ passing 
the appropriation bills and adjourning.’’ He thought 
that business men had possibly not kept in as close 
touch as they should with their representatives in Con- 
gress and in the State legislatures and urged that they 
be more careful in this regard in future as a means 
of protection to themselves and the interests they 
represent. 

Mr. Darling noted the spread of a more optimistic 
spirit in practically all lines, declaring that the pendulum 
had already begun to swing ‘‘in the other direction’’ 
and predicted greater prosperity during 1914 than has 
been witnessed for some time in the lumber industry. 

President Allen announced the following standing 
committees for the year. 





OPEN HOUSE AT HOUSTON. 

Houston, TEx., Jan. 10.—Pursuing the recently 
adopted plan of having a ladies’ night once a month, 
the Lumbermen’s Club of Houston held open house 
Wednesday night, January 7, the handsome clubrooms 
and the ballroom of the Bender Hotel adjoining being 
thrown open for the evening. A large number of ladies 
were present, numerous card and supper parties were 
formed, while the ball room was thronged with dancers 
throughout the evening. Music was furnished by the 
club, and a delightful evening was spent. The success 
of this first ladies’ night in the Lumbermen’s clubrooms 
assures a large attendance at all of these affairs in 
future. 





ST. LOUIS EXCHANGE NOTES. 

Sr. Louis, Mo., Jan. 13.—At the final meeting of the 
old board of directors of the Lumbermen’s Exchange 
of St. Louis, held last Friday afternoon, at which 
President F. H. Smith presided, the resignation of 
George McBlair, the secretary for the last three years, 
was received and accepted. 

Following the meeting of the old board, the board of 
directors elected at the annual election held January 2 
met and elected Walter D. Dodd secretary and reélected 
W. W. Milne treasurer for the year. Mr. Dodd has been 
connected off and on with the Yellow Pine Manufac- 
turers’ Association for several years. For a while he 
was in charge of the Kansas City office of the associa- 
tion. During 1907-1909 he was assistant secretary under 
George Watson of the Southern Cypress Manufacturers’ 
Association, in New Orleans. More, recently he has 





WALTER D. DODD, ST. LOUIS, MO.; 
New Secretary Lumbermen’s Exchange. 


















































been connected with the National Lumber Manufac 
turers’ Credit Corporation as_ statistician. 





CALIFORNIA CLUB’S ANNUAL POSTPONED. 
[Special telegram to AMERICAN LUMBERMAN.] 
FRESNO, CAL., Jan. 13.—The annual meeting of the 
San Joaquin Valley Lumbermen’s Club has been post 
poned until January 24, according to advices from 
President J. G. Martin. The club will make plans to 
attend the convention in February, at Salt Lake City, 
Utah, of the Western Retail Lumbermen’s Association 
and will there elect officers and receive officers’ reports. 





1913 A GOOD YEAR. 

LOUISVILLE, Ky., Jan. 14.—Louisville is anxious to 
have a regional reserve bank located here, and as this is 
one of the most central points in the country for serving 
the South and the middle West the chances of this cit) 
are regarded as good. The lumber interests are ag 
gressively working for the establishment of a regiona! 
bank here, and the Louisville Hardwood Club at its 
meeting last night adopted a resolution favorable to the 
location of the bank. 

The Hardwood Club gave over its last week’s meet 
ing to a review and forecast. It developed that 1913, 
in spite of the last half of the year not being as good 
as the first half, was a much better trade period than 
1912, and general satisfaction with results was indicated. 
This year looks good, according to the consensus of 
opinion, president Stuart R. Cecil reading a compilation 
made up by a local bank, based on reports from 167 
local manufacturers and jobbers, in which good _ busi- 
ness -in 1913 and excellent prospects for 1914 were in- 
dicated. 





SAN FRANCISCO WHOLESALE LUMBERMEN’S 
CLUB. 

San Francisco, Cau., Jan. 10.—The Wholesale Lum 
bermen’s Club of San Francisco met for the first time 
on January 6 in its new assembly room at 727 Santa 
Marina Building, where Rodney Kendrick, the secretary 
of the organization, now has his headquarters. Twenty 
out of the twenty-five members were present representing 
nearly forty of the sawmill companies of the Pacific 
coast. 





MADE-IN-CHATTANOOGA. 


Goods Made in “Shadow of Old Lookout’”’ Displayed— 
Plan Is Permanent. 


CHATTANOOGA, TENN., Jan. 12.—Thousands of people 
took advantage of the special opportunity afforded 
the public January 1 to view the permanent exhibit 
ot Chattanooga-made goods at the Chattanooga Man 
ufacturers’ Association, that institution observing, 
for the second time, annual open house New Year’s 
day. Extra facilities were provided for showing peo 
ple about, and many manufacturers had special meth 
ods and help to explain and demonstrate their prod 
ucts. 

Several features noted were comparatively unknown 
and elicited much admiration. Notable among these 
might be mentioned, for their unusual character, a 
large panoramic view of the city and environs, being 
a model of the impressive Chattanooga valley as seen 
from the crest of historic Missionary Ridge, the 
ridge itself and some of its monuments being repro- 
duced in miniature in the immediate foreground. The 
city, with its skyscrapers and other buildings, Look- 
out Mountain, Tennessee River etc., are cleverly mod- 
eled and placed in their proper positions. Another 
model shows in minute detail the railroad from Chat- 
tanooga to Cincinnati, with every station along the 
way and terminal facilities at the cities named. 

In a general way Chattanooga is famous all over 
the country for its diversified industries, but even 
Chattanooga people have a narrow conception of 
this condition without visiting the manufacturers’ 
exhibit, which is the spectacular feature of an or- 
ganization representing about 130 firms that lead 
among the 286 manufactories of the city. Invested 
capital in manufacturing to the sum of about $35,- 


000,000 is represented by the membership in the 
association. It is one of the first institutions of its 
kind put on a satisfactory working basis in the 


United States, and, so far as anyone here is able to 
discover, the first to establish a permanent exhibit 
of wares made by members. 

The exhibit occupies all of the association building, 
which is owned by the organization, and is 50 feet 
wide, 110 feet deep, four stories high, except a small 
office for the traffic bureau and attractive rooms for 
reception and meeting purposes.. Floor space occu- 
pied by the exhibits alone totals over 12,500 square 
feet, the space being rented to exhibitors at a price 
based on front feet. It is the mecca yearly of thou- 
sands of tourists, the big register showing names of 
persons from all parts of the world who are attracted 
to the place where the manufacturing interests of 
the South’s industrial center are focussed. 


An Attractive Feature of the Exhibit. 


Considering them collectively, while not actually 
grouped, the exhibits of furniture makers, other wood- 
workers, planing mills, and lines allied in furnishing 
articles for the household, make up one of the most 
interesting and instructive features of the building. 
The planing mills—at least those that do a strict 
cutting and planing business—of course have less op- 
portunity for elaboration and showiness in their ex- 
hibits than the furniture and other manufacturers 
which turn out a finished product ready for the home. 
But considering just the lumber exhibits that con- 
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sist simply of boards, they are exceedingly instruc- 
tive and interesting in thet they tell something of 
not only what Chattanooga mills do, but give an in- 
sight into the variety of timber found in Tennessee 
and other portions of the South. 

The McLean Lumber Company shows samples, in 
board form, of Ténessee quartered white oak, Ala- 
bama quartered white oak, Georgia quartered white 
oak, and Tennessee poplar. The J. M. Card Lumber 
Company shows several boards, of white oak and 
poplar, one of poplar being unusually wide and very 
heavy. Incidental to their exhibit is an interesting 
piece of wood which reflects the historic interest at- 
taching to this section. It is a small piece contain- 
ing several bullets, fired into the tree daring the 
Civil War. The wood found its way to the mill be- 
ause several years ago, Chickamauga battlefield ex- 
perienced something of a storm which blew down a 
number of the older trees. The William & Voris 
j.umber Company shows quartered oak. The F. W. 
Blair Lumber Company has several fine wide boards 
of oak and poplar. No less than eight varieties are 
shown by the G. H. Evans Lumber Company—six of 
them being Tennessee timber, as follows: plain white 
oaksap poplar, ash, quartered white oak, plain red 
sak, yellow poplar, and Mississippi red gum and sap 
poplar. 

The Chattanooga Sash & Door Company shows pine 
ind Georgia white oak doors of various design, man- 
tels, newel posts ete. 


One of the most elaborate and complete exhibits 
is that of the Lookout Planing Mills, typifying in- 
terior finish of a building, with colonnades, panel 
work, beam ceiling etc. Several varieties of wood 
are shown—pine, curly and plain birch, quartered and 
plain oak, mahogany and walnut. On one section of 
the wainscot panel a plate rail is introduced. A beau- 
tiful hardwood floor is installed, being of quartered 
oak and birch, with the full firm name, ‘‘ Lookout 
Planing Mills,’’ inset with walnut letters. Incidental 
to the exhibit are several large fine cedar chests, a 
sort of side line of the big mill which is very pop- 
ular and often made up by special order. 

The A. G. Stivers Lumber Company shows several 
pieces of house fittings, finished with the exception 
of stain and varnish, namely, a mantel, solid wood 
door, door with glass panel, and newell post. The 
Willingham Lumber Company, to display its kind of 
work and products, has installed «a handsome colonial 
entrance suitable for residences of the better class. 
The large panel all-oak door is surmounted by a half 
ellipse transom effect, set with glass, the whole be- 
ing carried by four columns. The entrance is above 
floor level, the space being overcome by a small plat- 
form and step. 

The Chattanooga Lumber Company also shows some 
of its products as set in position, two types of doors 
being hung in an attractive frame and within the 
enclosure is a mantel. Sides of the miniature room 
are made up of wainscoting designs. 
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AMERICAN LUMBERMAN BUILDING PLANS. 





Six-Room Cottage With Three Bed-Rooms—Sleeping Porch—Roomy Closets 


— Built-in Features — Good Basement. 





The plans this week are of a story and a half cottage 
to cost approximately $2,800. There are two bedrooms, 
bath and four closets in the second story with storeroom 
space under the sloping roof. The plans also provide 
one bedroom, on the first floor and also a bath, some- 
thing unusual in a house of this size. There is also a 
first floor sleeping porch on the back of the house. The 
kitchen instead of a pantry, is provided with ample cup- 
hoard space close to the sink. This is convenient in 
most respects but does not appear to provide a suitable 
space for the refrigerator unless a suitable built-in com- 
partment can be constructed in the corner of the kitchen 
porch, perhaps recessed from the interior so as to be 
accessible from the inside in which situation it could 
be arranged for loading with ice from the outside. 

The living room and small reception hall occupy the 
front portion of the first floor and a brick fireplace is 
provided with built-in bookcases on each side. The 
dining room has a buffet set through into the kitchen 
instead of projecting into the dining room space. 
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FIRST FLOOR PLAN. 


The exterior appearance of the house is well indicated 
by the perspective view shown. It is simple but tasty. 
The arrangement and treatment of the windows are 
especially ornamental, The plans provide for a good 
sized basement with ample space for furnace and coal 


storage. A room convenient to the stairs is provided 
with two laundry trays. These plans are in five sheets, 
including three floor plans, four elevations ete. The 


built-in features are especially well designed and will 


be found a great convenience. Blueprints of this house , 


plan will be provided for $2, including also standard 
specification blank, bill of materials and architects’ sug- 
gestions as to structural details. Electrotypes of the 
cuts here shown will be furnished for $2 to those lumber- 
men who are using these house plans in local advertising, 
and suggestive copy for the advertisement will also be 
supplied if requested. 
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"Die Best for "i 


Your Customer 


Don’t you think, Mr.Wholesaler, 
that your customer is valuable to 
your business? You can keep him 
satisfied if you give him good 
lumber. 

Just try one car of our 98" Poplar. 


It means orders for you when 
that customer is in the market. 


Let’s get together, and please 
those customers for 98" Poplar. 


Case-Fowler Lumber Co. 
MACON, GA. 


ApPryo'v x 








S J 
‘We Have Thick Poplar, 


You can always get from us a choice supply of 


THICK YELLOW POPLAR (All Grades) 


We make this our specialty and carry a large stock of 


22"and 3" POPLAR 


We also have on hand a good supply of Red and 
White Quartered Oak. Write us for quotations. 


Faust Bros. Lumber Company, 
PADUCAH, KENTUCKY 








=<—We Run Our Own eects 


Poplar, Quartered White Oak 
Plain Oak, Walnut, Etc. 


WRITE US BEFORE BUYING 


Vestal Lumber & Mfg. Co., ivxesszz” 


























Ole 


THIN POPLAR 
98", 14", 58", 34", Z" 
Double Dressed. 


Write for Prices. 





G. H. Evans Lumber Co., Chattanooga, Tenn. 





Buy ers of White and Red Oak logs 








AMERICAN LUMBERMAN HOU®RE PLAN NO. 33, DESIGNED BY THE BALLARD PLANNERY COMPANY. 
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and Hickory logs for ] 


Pump Stock; White and Red Oak 
Cross Ties, Switch Ties and Piling 


will profit by sending your inquiries to 


L. A.GOODRICH, Cash, Ark. 


Full Stock Always on Hand. 








A. G. Meiklejohn L. A. Meiklejohn 


MEIKLEJOHN LUMBER CO., Cheraw, S.C. 
Manufacturers of and Dealers in 
N. C. PINE, RED GUM, CYPRESS, 
POPLAR, OAK, 














CHARLES HOLYOKE 


Wholesale and Commission 


Hardwood Lumber 








325 Medford St., Charlestown Dist., BOSTON, MASS. 
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For Prompt Shipment— 


Sash, Doors, 
Blinds, Mouldings, 


Columns, Etc., 
In same car with— 


Cypress Lumber, 
Lath, Shingles, 
Pickets. 

Yellow Pine, Spruce, 
Oak, Poplar, Birch, 
Red Cedar, Gum, 
Calif. White Pine. 


Weare offering some very special prices. 
It will pay you well to defer placing your 
orders until you receive our quotation. 


Huttig Sash & Door Co. 


ST. LOUIS, MO. 








Quality Service 























Consolidated Mills Co. 


ST. LOUIS, MO. 


Long and Shortleaf 


Yellow Pine 


OAK FLOORING 





MILLS LOCATED AT 
Little Rock, Ark. Short Leaf, Ala. Fort Towson, Okla. 
Glenmora, La. Bryceland, La. 
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HENDERSON LUMBER CO. 
Yellow Pine Lumber 


CAR SILLS and BaIDGE TIMBERS a Specialty. 


4"" FLOORING. 
6" 8" 10" SHIPLAP. 





SANFORD, ALA. 


TA 


Manufactrrers of 


YELLOW PINE 


Long Leaf Timbers and Rift Flooring 





MIXED CARS~—Yard and Shed Stock—Short Leaf 
Finish, Mouldings, Casing, Base—Lath. 


BROOKHAVEN, MISSISSIPPI 




















Open for Experiences, 
Ideas, Questions 
and Opinions 





QUERY AND COMMENT 


What Would You Know? 
What Do You Know? 
Write Us About It. 








Publicity of Actual Market Prices. 

In your issue of December 20, page 42, you published a 
report of a meeting of yellow pine manufacturers in refer- 
ence to making public the actual selling prices with the 
idea in view to establish more uniform selling prices. 
Anything that will do this would no doubt be accepted with 
great delight by the good and reliable business men all over 
the country ; some of the scheming or cut-throat kind may 
not welcome it, as that would destroy their system. 

We do not handle yellow pine; our business is confined 
exclusively to Pacitic coast lumber, but if the yellow pine 
manufacturers can establish anything like uniform prices 
it will not be long until others will do the same thing. 

We are a little afraid the system proposed would not 
accomplish the desired result, unless each mill can tell the 
actual cost of each separate item produced. 

We do not mean the average price of all stock manufac- 
tured, as that would not help to establish a uniform price 
on each separate item. 

If the mills would figure out the actual amount of each 
grade and kind of stock produced from the average log, so 
they would know just what each separate item cost them, 
it would not be long before the selling prices would be 
mighty close together, as no good business man will con- 
tinue selling at a loss very long. 

Now some one will say that would not do any good as 
some mills have cheaper timber than others and some mills 
ean operate at less cost, but these differences would be so 
very small on any one item that the difference in actual 
cost would not be enough to take notice of. 

Almost every mill in the country can tell you what its 
average cost per thousand feet is, but how many of them 
can tell you what the actual cost is of any one particular 
item? There are so many mills operating in the country in 
a small way that are not in a position to go to the expense 
of finding this out. 

_ Why not have the different associations take this up and 
find these things out, and give the information to all manu- 
facturers ? 

The people in the lumber business will not sell lumber 
at less than cost, when they find out what the cost is. 

Another thing that would help: do not allow a car of 
lumber to be put in transit unsold. Also shut off the send- 
ing broadcast of circular letters offering this or that at re 
duced prices. 

Find out, first, who wants the stock and then sell it to 
that person; do not advertise the cheap price to many thou 
sands that would not buy the stock at any price; it simply 
demoralizes the market on all other items. 

We hope the day is not far distant when one can make a 
quotation that will be somewhat closer to all the rest. 
W McKee LUMBER CoMPANY, Quincy, Il. 

[The letter quoted discusses three separate subjects, 
each of which is interesting. Our correspondent pro 
poses as to lumber what is already accomplished in 
grain—the publicity of the prices at which the actual 
transactions are negotiated. In grain this is, however, 
accomplished automatically by the method of the sale 
upon the grain exchanges. Lumber will probably con 
tinue to be sold as now, by private sale, and to establish 
a method of collecting and publishing accurate reports 
of transactions would require patient and persistent co 
operation. It would necessitate the establishment of a 
market reporting bureau with facilities for collecting 
from a sufficient number of prominent manufacturers 
and wholesalers to establish a fair average from the actual 
information regarding all their sales, and the proper facili 
ties for verification. The information would be confi 
dentially collected and only the compiled average of 
prices and range of prices from high to low upon each 
individual item of the list would be given out. In order 
to have its proper effect such information must be given 
to everyone and not merely restricted to those who con 
tribute the information. What incentive, therefore, can 
be offered to them to participate? 

Such an enterprise could probably be established on 
a commercial basis resembling present credit report 
bureaus, making a sufficient charge for the market re 
ports to cover the cost of operation, this bureau making 
suitable contracts with the lumber merchants from whom 
the information was to be collected and compiled. 

As our correspondent indicates, such market informa 
tion would be most valuable if it included all the ordi 
nary items; but if accurate market prices were given 
on certain basing items it would probably give a fair 
key to the rest. 

Regarding the determination of cost of production es 
to the various grades and values of material in the log, 
this unfortunately can not be determined by any princi- 
ples. of cost accounting yet developed. It costs a given 
total sum to saw a given log into lumber and from it 
one gets a given amount of product with varying propor 
tions of the different grades. What proportion, however, 
of this cost is to be assessed per thousand against each 
grade? This distribution is purely arbitrary, and com 
parable results as to different manufacturers could be 
secured only by establishing an arbitrary standard of 
cost apportionment among the different grades, This 
apportionment should, of course, approximate the ratio 
of prices that can actually be obtained for the different 
items in the market. 

It would be very desirable for the various lumber man- 
ufacturing associations to take up the question of stand 
ardized cost methods among manufacturers in much fhe 
same way that the Interstate Commerce Commission has 
standardized the accounting of railroads. As to one 
association this proposition has been suggested at vari 
ous annual meetings but has never been put into actual 
practice.—EDITOR. | 





Annual Turn-over Now and Ten Years Ago. 


This is inventory time with most of the retail yards 
and the time of year when the average retail lumberman is 
in a reminiscent mood. 

The subject uppermost in the retail lumber dealer’s mind 
is: How much more stock, in cash and in feet, are we 
compelled to carry now. than ten years ago in order to 
secure the same percent of trade? Also what percent. of 
our annual sales do we carry on our hooks on an average, 
figuring this by taking the outstanding the first of each 
month throughout the year and striking a general average? 

It seems to us that this would be a splendid subject for 
you to take up for general discussion. You will find many 
vards that ten years ago carried one stock of dimension 
that now carry a complete stock in different woods. The 


same applies to finish and many other items carried 1}, 
the retail lumber dealers. I believe you will also find th: 
average outstanding compared with sales greater now tha: 
ten yeurs ago. 

lv this strikes vou as being a live subject, would } 
pleased to have you obtain some data on it. 

{The above letter comes from a Montana retailer. A 
discussion of this subject would undoubtedly be interest 
ing and the AMERICAN LUMBERMAN suggests that thi 
inquirer contribute his own experience, if it runs bac! 
for ten years, as presumably it does. If a number o 
readers would contribute their exact figures upon thi 
subject the AMERICAN LUMBERMAN, without publishing 
any individual figures in detail if this is not desired 
would be pleased to compile an average of all the 1 
ports submitted, showing the proportion of stock t 
annual sales now as compared with ten years ago; als: 
the proportion of outstanding accounts at the close ot 
the year as compared with the annual volume of busines: 
done. It would be desirable, however, to show these re 
sults not merely for two years, a decade apart, but fo 
all of the years of the intervening period, inasmuch as 
such conditions vary greatly from year to year, depend 
ing upon transient conditions.—Ep1ror. } 


~ 
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The Manufacture of Broom Handles. 

We would thank you to inform us something regarding 
the manutacture of brocm handles. Would like to know 
the necessary machinery required to install a small plant 
the kind of wood the handles are made of, and, if there i; 
a ready market for this product, where we could likely 
market them? We have been thinking of late of installing 
a small plant provided it does not take a large outlay ot 
capital, and also if we could dispose of them as fast as 
we make them, and in order to first complete our plans 
we would first like to have this information from you 


| Broom handles are made of both hard- and softwoods 


of many different grades. A boyhood recollection of a 
factory in Wisconsin manufacturing both broom handles 
and clothes-pins is still vivid. Squares of proper size and 
lengths were first sawn and then chucked between centeis 
upon a sliding frame which put in motion carried the 
broom handle blank into the center of a revolving chuck 
with knives that operated like those of a dowel machine, 
turning off the surplus material. As the operation pro 
ceeded the movement of the sliding frame operated to 
separate the knives in the chuck, thus producing a regu 
lar taper in the handle. Each broom handle was then 
fed by a boy against a revolving chuck which rounded 
off the end of the handle. 

Hardwood handles usually do not have a regular taper 
like that described but have a contour like that of an 
ordinary tool handle greatly extended or drawn out, 
tapering slightly from the broom, then increasing slightly 
in diameter for a distance. Such handles are also usually 
varnished and sometimes striped as a part of the manu 
facturing operations. Hardwood handles nowadays are 
usually manufactured in an automatic turning leaf sim- 
ilar to that used for spindles, a descending diagonal 
knife at the back completing the cut in a single stroke. 
If striping is applied it is of course done while the 
handle is revolving. 

The inquirer has been furnished with the names of 
manufacturers of such machinery whose catalogs will 
give all necessary information.—EDbITor. | 





Sources of Supply of Persimmon and Holly. 

At various times we have seen inquiries in the various lum 
ber trade journals as to the sources of supply of persimmon 
and holly. It is our understanding that the supply of these 
woods is limited, and since we find that we are running across 
an occasional tree, we are interested in getting in touch with 
those who have made such inquiries.—-Inquiry No. 17. 

{Persimmon is in very active demand for various pur 
poses, but more particularly for shuttles and bobbins 
used in weaving; also for golf club heads, tool handles 
and plane stocks (beech, however, being more widely 
used for the latter purpose). Holly is a wood in secant 
supply and of somewhat limited use. There is some 
demand, however, for it in the fine cabinet work, in 
laid work, for tool handles and to some extent for wood 
work of various mathematical instruments. It is also 
used for mallet heads. 

The black heart of persimmon often masquerades as 
ebony and for this purpose is largely used in the form 
of veneer.—EDITOR. | 


An Improved Timeroll Form. 

If you have monthly time books to offer, please send us 
sample sheets of the different kinds you carry in stock. Mr 
Yothers tells the writer about seeing one having an extra 
column after each day’s time space which can be used for 
charges each day. 

[The above inquiry obviously refers to the ‘* Way 
Payroll’? form which the AMERICAN LUMBERMAN added 
to its list of publications some months ago. his is a 
loose sheet form carried in both monthly and semi 
monthly arrangement and having extra daily blank 
spaces whereby in addition to the time record there may 
be recorded the amount of money advanced to employee 
or amount of credit extended in trade at the commissary 
store. This direct relationship between the timeroll and 
the debit accounts effectually prevents unintention?l 
over-drafts beyond the amount of wages due. The in 
quirer has been supplied with sample sheets and descrip 
tive literature.—Eprvor. | 

AR nn 

Owing to increase in business expansion of its office 
space has been found necessary by the National Steel 
Rail Company, of St. Louis, Mo. It has taken “the 
offices recently occupied by the Modern Miller in .the 
Pierce building at St. Louis and oecupies rooms 1030, 
1031 and 1052. 
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THE COAL TRADE 





The first genuinely cold weather of the season swept 
over the West early this week and gave the retail 
coal dealers their first experience of bustling activity 
at sheds, The buying was of fair volume, as it al- 
ways is when the thermometer takes a spectacular 
dip, for not only is the household consumption of 
fuel doubled on oceasions of this kind, but the house- 
holder gives serious thought to his future needs. 

The smokeless coals of West Virginia developed 
noticeable strength, not so much on account of the 
cold weather as because of scarcity. Lump and egg, 
particularly in flat cars, almost soared in their ten 
lencies and sales at $2.25, mines, were common; that 
is, of the standard grades. Of most other kinds of 
bituminous coals there were enough cars in sight or 
n transit to take care of the somewhat increased de- 
mand. This increased demand did not take on large 
proportions, for the sheds of the retail merchants 
were usually well stocked at the beginning of the 
week, These stocks would have disappeared in the 
‘reat majority of instances after a week’s continuous 
old weather, but the dealers anticipated the usual 
return of mildness after two or three days and did 
not rush many orders in to shippers. Besides the 
old weather was not as a rule accompanied by snows 
to render transportation more diflicult. It was on the 
whole a visitation of cold in buyers’ favor. 

Stocks in retail distributers’ hands, however, have 
heen reduced and the statistical position of the trade 
s therefore to that extent strengthened. The next 
play in the commercial game seems to be up to the 
shippers. The tone of the market in the immediate 
future will depend upon the zeal which they put into 
their various sales departments. It is to be noted, 
however, that the attitude of the shippers has taken 
on a somewhat conservative hue. They are not so 
hopeful that the weather man is on their side as 
they were a month ago. In fact they are a shade 
discouraged and are not known to be rushing ton- 
nage out toward the buyer the way they do when 
they see a good buying wave in the near future. The 
unresponsiveness of the dealer to the solicitations of 
the salesmen recently has in fact induced a few 





shippers to restrict the activities of their men on 
the road. The peak of the winter is almost in sight, 
after which the dealer ordinarily limits his purchases 
most carefully, and there is now in active operation 
that same withholding of orders, unless the price named 
is especially advantageous. Offerings of low-priced 
coal are not so common as they were a month ago 
and hence the market drags, with a 
of energy shown on either side. 

There is still a slow marking down of. circular 
prices among western coals. For the best domestic 
preparations $1.75 mines is now quite generally the 
top; for central Illinois, $1.50; while the shippers 
who are not topnotchers are still lower in the value 
scale, although no lower than they have been for the 
last five or six weeks. There is not quite the same 
wide range of quotations, the later 
nearer the center of the previous range. 

With dealers super-cautious and with shippers the 
more disposed to limit production and offerings to 
actual requirements, the market thus subsides to 
pretty much a weather proposition. It will rise and- 
fall, grow active or dull, to a sensitive degree, ac 
cording as the thermometer varies in its readings. 
Western screenings ar2 easier this week, possibly 
because the production may be slightly increased, but 
perhaps more on account of the watchfulness of im- 
portant consuming interests, which secure a good 
working surplus and then, when the market gives 
evidence of kiting, withdraw from the market and 
use the reserves until the supply on track begins to 
accumulate again. 

Anthracite coal is passing through a period of 
rather unusual dullness for mid-winter. Ordinarily 
in January the demand is sufficient to keep the mines 
running at full capacity, but some of them are now 
idle. The policy of the large shippers is to keep the 
output down to actual requirements: Shipments to the 
west are light and the tonnage arriving is not heavy 
enough to worry the holders. Some shippers are tak- 
ing advantage of the present lull to load cargoes at 
Buffalo and other ports for spring sailing. Last year 
vessel loading did not: begin until much later. 


lesser amount 


prices being 





SASH, DOORS AND MILLWORK 








The sash and door manufacturers seem to be in a 
Waiting attitude. Demand is light for all classes of 
millwork. The uncertainty of the financial situation 
is being reflected in this business, causing buyers to 
hesitate about placing orders. Relatively demand in 
the cities is better than in the country, although the 
tight money market of last year is still influencing 
the larger centers to a great extent, especially in the 
Kast. In the middle West, however, and North, the 
winter has been so mild that construction work has 
continued active. In these centers trade has been 
steady. The mixed car business has been better than 
straight carload lots. The last feature will become 
more of a dominating factor in the business of the 
ountry a little later. Chicago prices are advantageous 
to buyers, which should stimulate this branch of the 
industry. Stock goods are moving in moderate quanti- 
dies, but will be more active in the spring, after the 
retail dealers’ conventions to be held this month and 
next in different parts of the country. Prices are fairly 
steady. 

There are no notable features to the trade in Chi 
cago. Jobbers and millwork men are fairly busy and 
have no particular complaint to make in regard to 
their prospects for future business. Mail inquiries 
are getting heavier steadily; however, demand for 
stock goods and odd work is slower than it was a 
month or so ago. Trade has not recovered from the 
holiday dullness, but some figuring is being done and 
from reports stocks are light in retailers’ hands, 
therefore the outlook for business later on is good. 
Prices are considered low but steady. 

The trade in the upper Mississippi Valley is waiting 
for something to start. Retail yards are not buying 
vet and the city trade is about wound up. Special 
work in the cities has been a feature far later than 
usual and there is still some work in this line to keep 
the plants going, but for the most part they are free 
to accumulate stock sizes for the spring trade. Min- 
neapolis and St. Paul factories are in operation. 

Little is doing at the door mills in Buffalo, N. Y., 
cold weather having put a stop to building operations 
venerally, Most of the demand is for storm doors and 
sash, but a large part of this work was turned out 
earlier in the winter. About a normal amount of 
business will be done this month, but improvement 
within a short time is looked for, with active business 
in spring. 

The year has begun fairly well for the sash, door 
and blind factories of Baltimore, Md., partly because 
of mild weather, which enabled contractors to keep 
on with construction work. With the weather aspect 
changed, however, there is a likelihood of the wants 
of the builders being deferred, so factories would 
not be urged to make delivery without loss of time. 
The range of prices is not high, because work runs 
slack and competition among the manufacturers is 
intensified, orders being taken at times on slender 
margins, largely that factories may be kept running. 


The outlook for the more remote future, however, is 
promising. 

Outside of keeping fairly busy on special millwork 
and getting out finish for many buildings under cover 
millwork dealers of Cincinnati are not doing much. 
Prospects are fair for good early spring business, but 
in spite of the low prices, especially in yellow pine, 
planing millmen are asking stiff but not unreasonable 
prices for future deliveries. Real estate dealers re- 
port active buying. 

Sash and door manufacturers of Evansville, Ind., 
report that while trade since the beginning of the 
year has come slowly it is increasing gradually. They 
look for a good volume of business during the next 
twelve months. The fact that Evansville is expect- 
ing a record building boom this year will help out the 
sash and door men and planing mill owners of that see- 
tion considerably. 

The St. Louis sash and door situation looks bright 
for the immediate future, owing to the facts that 
buying during the last few months in the old year 
was from hand-to-mouth, although steady, and stocks 
in retail yards are light. They must be replenished and 
this should bring about heavy buying before long. 
At least this is the belief of the larger sash and door 
factories and they are preparing to take care of the 
orders when they come in. 

There is some buying of sash and doors for future 
delivery on the Kansas City market, but little is do- 
ing in the way of orders for immediate requirements. 
Prices are low and manufacturers are not pleased 
with the situation. This season of the vear, however, 
is naturally a dull one in the sash and door trade in 
this territory and there is every prospect of better 
conditions to come as soon as the spring trade opens. 
The reports from all directions are to the effect that 
there will be a good volume of building in this terri- 
tory this spring and summer as architects all are busy 
and much figuring is being done. 

Sash and door manufacturers of the Tacoma ( Wash.) 
district look for the market to pick up a little as 
lumber improves and rather expect a fairly brisk busi- 
ness after early February. The door market has long 
been off color and the door men are not much inclined 
even yet to make predictions. 

Sash and mill work plants in San Francisco are not 
doing much, with the exception of a few manufacturers 
who have large contracts for exposition buildings and 
other large structures. Door manufacturing in this terri- 
tory is also rather quiet. Normal conditions prevail at 
the large white pine door factories in the mountains of 
California. Stocks are ample for eastern shipments. 

Demand for window glass was steady last week, with 
strong indications that higher prices may rule in the 
near future. Manufacturers are united in the effort 
to secure a figure for their product that will cover 
the cost of production and allow them a fair margin 
of profit. Jobbers’ stocks have seldom been lower at 
this time of year. 
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50,000,000 Feet 
Thoroughly Air Dried 
Louisiana Cypress 


constantly on hand for im- 
mediate shipment from our 


fe} yard at St. Louis. 0 

























omething New 





Our New Catalogue gives 
the NET PRICE F.O.B. 
St. Louis, on all mill work 
items. 


A Gigantic Saver of TIME, 
LABOR and MONEY for 


mill work buyers. 


Hafner Mfg. Co. 


ST. LOUIS, MO. 
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Hummelsheim Lumber Co. 
ST. LOUIS, MO. 


Lumber, Lath, Shingles 


We carry a large and well assorted stock of every- 
thing used in the Retail Yard and can ship straight 
or mixed cars the day order is received. 





Send us your inquiries. 








W. T. FERGUSON 


LUMBER COMPANY 
ST. LOUIS 
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Have a reputation for dependability, 
superiority and uniformity among 
those dealers who have handled them 
for years. 

The same unassailable methods 
that have characterized Roper trans- 
actions in the past are in vogue 
today and satisfaction is guaranteed. 

We make a specialty of 


North Carolina Pine 


Dressed and Rough Cedar Shingles, 
Boat Boards, Tank Plank, Pattern 
Lumber, and Cross Arms for 
Telegraph and Telephone Poles 








and constantly carry a large stock on 
hand. Our daily output is 500,000 feet 
and we ship by either rail or water. 


John L. Roper Lumber Co. 


C. 1. MILLARD, President. 
NORFOLK, VA. 
BRANCH OFFICES: 

Franklin Bank Bldg., - PHILADELPHIA, PA. 

18 Broadway. - . - - NEW YORK. 

Prudential Building, - - BUFFALO, N.Y. 

170 Summer Street, - . BOSTON, MASS. 


1865 1913 




















Cable Address “ROLUMCO” NORFOLK. 




















_A. B. C. Code and 
American Lumberman Telecode. 
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North Carolina Pine 


LONG LEAF YELLOW 
PINE AND CYPRESS 
General Sales Offices : 


200 FIFTH AVENUE, 
NEW YORK. 





Mills : 
SUFFOLK, VA. 
SPRING HOPE, N.C. 
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N.C. Pine 


In Car or Cargo Shipments. 


Our equipment enables us 
to carry a good stock of 
kiln dried, rough and dressed 
lumber, and we have ship: 
ping facilities that guarantee 
prompt service. 


FOSBURGH LUMBER Co. 


MANUFACTURERS 
NORFOLK, VIRGINIA. 
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In the December 13 issue of the AMERICAN LUMBER- 
MAN, on page 34, appeared a haulage query that was 
submitted by an enterprising young lumberman of a 
middle western town. Eager to progress, he did not 
know whether or not it would be better for him to do 
away with horse hauling and adopt motor trucks. He 
asked the AMERICAN LUMBERMAN for its opinion, citing 
conditions as they existed with him at the time. The 
conditions as they exist with this young lumberman 
were detailed in the AMERICAN LUMBERMAN and opinions 
were asked of other dealers as to what would be the 
sensible thing for him to do. Several replies were re- 
ceived and the consensus of these, even from motor truck 
manufacturers, is that the young dealer should cling 
to horsepower and reject the idea of buying motor truck 
equipment. The motor truck manufacturers who made 
replies take the honorable position that harm is done the 
truck industry by selling trucks where they are required 
to work under unfavorable conditions or where they are 
not adaptable, and in this instance refuse to sanction a 
sale. 

One of the lengthy discussions of the young middle 
western dealer’s problems came from a lumber dealer in 
New England who, to quote part of his letter, wrote as 
follows: 


Suppose his sales amount to $60,000 a vear and the aver- 
age price of his lumber is $30 a thousand. This means he 
is teaming 2,000,000 feet. As this amount has to be teamed 
in from the railroad, it really means hauling 4,000,000 feet 
with two teams, to say nothing about the other hauling. I 
am not acquainted with weather conditions in the middle 
West, but would suppose that business during the winter 
months would be dull and that at least seven-cighths of 
this lumber would be hauled in eight months or say 200 
days, which means that his two teams must haul 17,500 
feet of lumber each day, to say nothing of the other hauling 
he mentions. If this dealer has a line of trade that now 
carts its own lumber, and if he has thought of buying a 
motor truck to make free deliveries to this class of cus- 
tomers, then, I believe, he is making a big mistake, for it 
means cutting his price just that much. The advantage I 
ean see in power trucks for the lumber business is in the 
saving over horse trucks and to make this saving a power 
truck must do the work of four two-horse teams and as this 
young man is working only two teams you had better ad- 
vise him to stick to his horses. 


The eastern dealer who makes this reply is one who 
uses motor trucks to do his own hauling and finds the 
trucks satisfactory but conditions with him are favorable 
to truck hauling, while he considers the conditions of the 
young middle western lumberman not favorable. 

A prominent lumberman of Kansas City, Mo., in dis 
cussing the same problem, wrote as follows: 


I have read his letter and am frank to say that I would 
not advise him to buy a truck. I believe a truck in the 
city is a necessity, but until I have had further experience 
would not say it is an absolute economy. We have many hauls 
of from 10 to 15 miles with paved streets all the way and 
new conditions spring up all the time. Our volume of busi- 
ness is twice as large as that of the yard in question and 
therefore we believe we are justified in buying a_ truck. 
even though it is no cheaper than teams. The young dealer 
ean run his two teams or his one team as he does most 
of the time and a truck is practically useless—at least we 
have found it so. When we put on heavy chains to get out 
of the mud we find it cuts and damages the tires more or 
less and if we do not put on chains the wheels spin around 
in the mud. For this reason we try as far as possible to 
have the teams on muddy roads or sometimes bad places 
where we have to go in, but considering the class of roads 
the young dealer in question has to contend with and the 
volume of business he does I certainly would not advise him 
to buy a truck. There is no question, however, that a 
truck will do the work of three or four teams on long hauls 
and also haul considerable more lumber each load, but when 
roads are bad and muddy they are practically useless. 





A letter from one of the leading truck manufacturing 
companies says that it is evident from the young dealer’s 
statements that in order to handle his business properly 
he must maintain either a single horse or double team 
wagon, for a considerable part of his business for years 
to come will be on dirt roads. There are times of the 
year when it is not practicable to work those roads with 
a motor truck and if it were it would not be practicable 
for him to have but one implement with which to make 
deliveries, for as sure as he sent the truck in the country 
there would be some business in town that would need 
attention while the truck was absent. The truck manu- 
facturer advises that the young dealer purchase a 2-ton 
four-wheel drive truck, which would be capable of taking 
eare of his country work nine months out of twelve and 
which would do the most of his city work, advising that 
the dealer reduce his horse equipment to one medium 
horse and wagon. Strangely enough, this truck concern 
advised that the dealer buy a truck made by either of 
two other concerns mentioned in its letter and did not 
advise buying its own, believing the other more suited to 
his requirements. The position taken by this truck 
manufacturer shows the high-minded part played by 
some truck makers, in stating their own eandid opinion 
that some truck is better under some haulage conditions 
than their own make. 

Another prominent western lumberman, in discussing 
this young dealer’s haulage problem, writes as follows: 


We are in favor of motor truck delivery. having used 
trucks in cur business since July, 1910. We believe we 
could not profitably get along with one truck. We are 


certain, however. that if this dealer, who is using two teams. 
supplants them by a motor truck he will greatly regret his 
investment and find that he can not do all of his hauling 
with his truck. In other words, he will still bave to use 
one team in connection with his truck. He will find that 
during a large part of the year bis truck can not pull 
through unpaved roads and some of the places he has to 
reach can not be reached with a truck. 


Still another truck manufacturer writes that in his 


opinion, judging from the young man’s description of 
his field of activity, he would advise him not to think 


of a motor truck at this time, saying that in the firs 
place he can not operate them successfully over mudd: 
roads and the greatest distance he would have to hau 
anything being 8 to 10 miles, and with an occasion: 
load he would only have work enough to keep one tean 
busy. This truck maker is one of the concerns that bi 
lieves that no good is being done to the truck industi 
by sales to lumbermen or other dealers who have 1 
real need for trucks. 

The replies that have been received were forwarded { 
the young. dealer and in return he has replied to th 
AMERICAN LUMBERMAN that he is very grateful for th 
advice and believes that the information he has gaine 
in this manner has clearly shown him that it would bh. 
best for him to cling to horses and give up the idea o 
buying a motor truck. 

His situation is simply one of those where it woul: 
be a mistake to depart from the old way of hauling an 
the experiences of others bear out this opinion. Moto 
truck manufacturers are as frank to admit of such 
situation as are those who are users of trucks. 

Lumber dealers who have haulage problems or are co: 
templating changing over from horse hanlage to moto: 
trucks should communicate with the Motor Truck D. 
partment of the AMERICAN LUMBERMAN before makin; 
a final decision. Advice gained in this way may preve1 
a costly mistake in the selection of some make of moto: 
truck that is not adaptable to lumber hauling. 


The Western Pacific Lumber Company, of Olympi: 
Wash., has purchased a three and one-half ton true! 
which will be used in hauling logs from the camp to th: 
mill. The use of the motor truck in this capacity is 
growing as the efficiency of the truck is being clear] 
shown in many instances. , 


| TROUBLE AND LITIGATION 


Bank and Lumber Receiverships in Florida, 


PENSACOLA, FLA., Jan. 13.—¥ollowing the failure a month 
ago of the Pensacola State Bank the First National Ban} 
this week was compelled to close its doors, although in 
fine financial condition with one exception—a draft of th: 
Keyser-Muldon Company, the largest lumber exporter on 
the Gulf coast, for $500,000 was drawn on Crow, Rudolph 
& Co. of Liverpool and indorsed by the bank and realized 
upon in New York City. The draft was not protected and 
the cables anncunced the failure cf the Liverpool cencern 
William H. Knowles, directing head of the bank, left for 
New York to attempt to adjust the matter but the directors 
in the meantime met and closed the bank. Its gross assets 
were scheduled at $2,000,000 and it had deposits of $1, 
656,000, W. K. Hyer, jr.. of the Florida & Alabama Land 
Company, was president of the bank for a short time two 











years ago but was deposed by a national bank examiner 
With the exception of this period F. C. Brent has been 
president for more than 20 years, but on account of ill 
health has not recently taken an active interest in its 


management. William S. Keyser. of the Keyser-Muldon Com 
pany, was the largest individual stockholder and he and iu 
lawyer, W. A. Blount, held a majority of the stock. 
PENSACOLA, FLA., Jan. 14.—-The Keyser-Muldon Company 
went jnto voluntary bankruptcy today with liabilities of 
over $2,500,000 and with assets of over $1,500,000 accord 
ing to a rough estimate. With the petition for this re 
ceivership were presented creditors’ petitions asking that 
the Southport Lumber Company, the Florida & Alabama 
Land Company, and the Southern Hardwood Manufacturinz 
Company be declared involuntary bankrupts and_ receivers 
named. ‘These companies owe the Keyser-Muldon Com 
pany 2bout $1,500,000, and additional assets of that con 
cern include $300,000 worth of stock in the Urban Land 
Company and over $100,000 in the Graves Lumber Com 
pany. The WKeyser-Muldon Company is shown to owe Crowe, 
Rudolph & Co., of Liverpool, over $2,250,000, exclusive of 





the draft for $500,000 which was not honored and which 
caused the failure of the First National Bank, as above 
noted. 


Judze W. B. Sheppard of the Federal Court appointed the 
following receivers for these various companies: R. M 
Carey and Gus Ejitzen for the Keyser-Muldon Company, H. 
I). De Silva for the Florida & Alabama Land Company, and 
C. W. Oliver for the Southern Hardwood Manufacturing 
Company. 

In the ease of the First National Bank the bank examiner 
hopes to have one of the other national banks of Pensacoli 
take over the business, which would at once release the dé 
posits. The bank of Falco, Ala., which recently suspended. 
has resumed business, J. H. Givens, a lumberman and_ the 
head of the institution, having secured funds with which 
to meet all demands of depositors following a run on thi 
bank which necessitated its-temporary closing. 

ATLANTA, GA., Jan. 14.—-The decision of Judge A. H. 
MacDonnell, referee in bankruptcy, in granting the inter 
vention of H. W. Perkins in the matter of the Perkins Lum 
ber Company, bankrupt, has been affirmed by United States 
Judge Sheppard. In this case H. W. Perkins intervened for 
the recovery of certain lands claimed by the trustees as 
assets. 





New OrLEANS, LA., Jan. 14.—An order entered during De 
cember by Judge Foster of the United States District Court 
in the case of the Union Trust Company vs. the Bayou 
Sara Lumber Company, provides for the sale of the defend 
ant’s property after due notice. The sale will be held at St. 
Francisville, La., and W. Morgan Gurley, who has served as 
special master in the case, is named special commissioner 
to dispose of the property. 


TacoMA, WASH., Jan. 15.—Federal Judge FE. E, Cushman 
has dismissed bankruptcy proceedings brought by certain 
creditors against the Somerville Bros. Company, of Napavine. 

The Aamax Cabinet Company, of Chicago, has filed an in 
voluntary petition in bankruptcy. 
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MAKERS oF phonographs are aiming to use wood 
instead of metal in all parts of the instrument where 
this is possible, in order to increase the mellowness 
of the tone. 
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HORIZONTAL RESAWS OF MERIT. 

The accompanying illustration shows a heavy, hori- 
zontal resaw especially designed for sawmill use by 
the Giddings & Lewis Manufacturing Company, of 
Mond du Lac, Wis. This machine will successfully 


SOUTH AFRICA INTERESTED IN SILOS. 
Interest in improved methods of agriculture is not 
by any means confined to the United States. Inquiries 
coming from all sections and countries indicate an 


N. C. 
Pine 


can be had in any 
quantity and at any 
time by addressing 


awakening to the importance of increasing the out- 
put of the soil as well as effecting economies in its 





handle slabs or lumber and both at one time, as the 


entire width of the endless bed can be filled with utilization. 
stock. One of the main features of this machine is 
the steam set works that raise and lower the saw 


An example in point is an inquiry from London, 
England, received by the Crown Lumber & Silo Com- 
pany, of Omaha, Neb., as follows: 





We notice your advertisement in 
the AMERICAN LUMBERMAN, and as 
our South African friends are inter- 
ested in silos we should be giad if you 
would send us three copies of your 
illustrated catalog, giving prices, 
weights and measurements f. 0. b. 
New York, in triplicate. 

Incidentally, of course, this in 
quiry shows how carefully the ad 
veltising pages of the AMERICAN 
LUMBERMAN ate scrutinized for 
information regarding the mate 
rials, machinery and methods em 
ployed by the lumber industry. 








CAMP 


MANUFACTURING CO. 


FRANKLIN, - - VIRGINIA. 


A COMPLETE MINIATURE 
SAWMILL. 


The small semiautomatic sawmill 
shown’ herewith is one recently 
built by William B. Mershon & 
Co., manufacturers of band saw 
machinery, Saginaw, Mich., at the 
direction of the Victor Talking 
Machine Company, of Camden, N. 
‘<= elle eel: __| J., forthe resawing of blocks glued 
up to various dimensions and rang- 
ing, for example, from 20 inches to 
4 feet long and up to 16 by 20 inches 
square. Much of this material is what the Victor 
company terms its horn stock, which is sawn on a 
horizontal resaw manufactured by this company. This bevel so as to make the stock consist of several pieces 
enables the millman permanently to install the rolls glued together similar to the sounding board of 
n the front and rear of the machine and makes the — piano, 
operation of changing for various thicknesses much The machine, as will be noted, forms a complete 
easier for the operator. miniature sawmill with carriage, offset ete., all em- 

This machine is equipped with a traveling bed, lodied in ene single self-contained machine. It has 
quick opening guides to allow the sawdust and 46-inch wheels, carries saws 4%4 inches wide and about 
; stringy bark to pass through without heating the 19-gauge thick. Thus it will be seen that the same 








GIDDINGS & LEWIS’ HORIZONTAL RESAW 


for cutting various thicknesses, in place of raising 
and lowering the table as in the former style of 


oat na rE oer Pie --\ y 


Pee 









































| saw and a split, sectional-driven press roll which work is possible with this mill as with a large saw- 
makes it possible for the roll to conform to the mill, only at a slower rate. The sawkerf measures 
, periphery of the slab and in case of any knots or ', inch, 
S projections on the slabs allows them to pass through The machine is provided with two rates of feed, 
s without being caught in the machine or damaging but while this is a fact the rate of the reverse is 
4 the saws. The four main bearings are readily ac constant. For example, the countershaft may be run 
0 cessible and universally adjustable. [Advertisement.| to give rates of speed 25 to 50 feet, respectively, and 
r the reverse at 100 feet, or 20, 40 and 80 feet, respect- 
T ONE-PIECE WOOD STAVE SILOS. ively. The power-dogging device, actuated by com- 
bss Wes Milaieal ae!’ Rice ie a pressed air preferably, but possible by steam, is ¢om- 
n ie Vernier Manutacturing Vompany, Lecar hapids, paratively novel, although the manufacturer has em- 
‘al lowa, make a specialty of wood silos and tanks. Its ployed it on other larger mills with very successful 
silos are of the one-piece stave variety with door: frames results ; : 
1 held firmly in place by cypress cross pieces and lieavy pani ; 
4 steel bands securely bolted to the ¢Toss pieces or door Definite details will be supplied to those interested 
“© sills and to the two staves that form the door frames, UPOm request to William B. Merabon & Co., Saginaw, 
at The edges of the door openings are steel lined to pro Mich. [ Advertisement. ]} ‘ 
“e tect them from damage while ensilage is being thrown 
Ts out, thus adding durability to the silo. The doors in 
m the Vernier silos are made in two sections, joined to 
nd gether with heavy strapped hinges securely bolted to 
m sections, making a collapsible door which is easily re 
ve. moved from the opening without damage to the door or : 
= frame. Compare our timber and 
vi The doors are made of eyvpress and are beveled on all eye. 
i sides to conform with the bevel in the door opening. our facilities and then 
M Thus it will be seen that when the door is put in place 
s. ne tight, it wellges iinelt against the gaskets, put us to the test, 
ae making an air-tight, collapsible door. This is one of 
the features of the Vernier silo. 
ner The locking device is simple in construction and 
jes elfective in use. It is made of %& ur 
a inch round steel and when drawn DAILY CAPACIT\ 
the tightly holds door fi v in place H 
= a a vg de = Saw Mills ° z 600,001) feet 
s iiternate step with the hoops bring Planing Mills - 400,000) feet 
ing the steps fifteen inches apart and 
oa making an excellent ladder for going 
m » and down the silo. 
tes While the company manufactures MILLS: 
po both steel and wood silo roofs, it Franklin, Va. Arringdalo, Va. 
‘commends the use of tongued and aac 
rooved eypress as being the better Butterworth, Va. Wilmington, N. C. 
oa vt the two. It points out that the 
a ‘umes rising from ensilage contain 
nd vid and soon eat through the steel. ; : 
= ‘he acid has a preservative effect Selling also the output of the Marion Cownty Lumber 
Be pon the cypress and therefore the Company, Marion, S. C. 
itter gives better service than steel. 
_ ‘hese roofs are shipped knocked down 
in ind erated in bundles. They are 
e. o fitted as to be easily put on Eastern Sales Offices: . 
a vithout the aid of a carpenter and NEW YORK: 1 Madison Avenue, 
ire also constructed in such a way GEO. W. JONES, Mgr., Telephone 982 Gramercy. 
hat when the sides of the silo are i 
ightened the roof is also tightened. , . PHILADELPHIA : Real Estate Trust Bidg,, “ 
d Descriptive matter containing: perti- e A E. D. WOOD, Manager. 
Oe Keds the Vernier silos OO ee PITTSBURGH: Oliver Bldg., GEORGE L. CAMP, Manager 
‘ pon request to those 


nterested, [ Advertisement. ] Ni). 358 MERSHON SEML-AUTOMATIC SAWMILL. 
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Alabama-Florida Lumber Co. 


INTERIOR AND EXPORT LUMBER 
SPECIALIZING IN 


Dimension, Car Material 
Ceiling, Flooring 


NOMA - - FLORIDA 











Red Cypress 


SHIPMENTS BY RAIL OR WATER. 
ORDERS FILLED ON SHORT NOTICE, 


Cummer Lumber Company, 
JACKSONVILLE, FLA. 


Northern Sales Office:—1 Madison Ave., New York City, 
and 1402 North American Bldg., Philadelphia. 












Cypress Lum LumBen, —-—9 ano LATH. 


PALATKA, Fia.; 





East Coast Lumber Co. 


ROUGH AND DRESSED 


CYPRESS 


Mills and Office: 


~WATERTOWN, - - = FLORIDA. 








Union Cypress Company 


MANUFACTURERS ' OF 


RED CYPRESS 


Lumber, Lath, Shingles, Railroad Timber, Piling and Ties. 
MELBOURNE, FLORIDA. 








EXPORT AND FOREIGN 
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SHIPPERS AGENTS FOR THE SALE OF 
ALL KINDS OF 


American Lumber 
57 Basinghall Street LONDON 


Established in London for over a quarter of a century. 















, BRYCE, WHITE & Co. 















eeeess 


Edward Pistners & Co. 
WOOD BROKERS 


And Agents for the sale of American 
Hardwood, Etc.,in Logs and Lumber 
96 Derby Rd. Sandhills, LIVERPOOL. 


Cable Address, *"CHATONER.” Codes used, ABC, 
Al. Liebers’, Western Union and Lumberman’sTelecode. 

























WASHINGTON EXPORT FIGURES FOR 
DECEMBER, 1913. 

December, 1913, exports of lumber and lumber prod 
ucts from the State of Washington, with the volume and 
value of each, are shown in the accompanying tables, 
also ihe ports from which shipments were made and the 
value of exports from those cities: 





DECEMBER, 19138, EXPORTS OF LUMBER FROM WASH- 
INGTON. 
RouGH LUMBER. DrESSED LUMBER. 
Board Board 

To— feet. Value. feet. Value. 
PC) ees ATOES OOO SIGE SOL ones sewiene 
TS, ee ee 1,243,000 CE aceon isu see 

SR ck be eA sce 2,940,000 ey ee 
colle See ear 30,000 See  GSawewn | ome 
British Columbia.... 1,698,000 24,690 25,000 $ S50 
SURED singiao5k 5s ke SELLER R EE: . suis erers 6,000 277 
Fee 1, 932,000 Seek facken 8 Sw ees 
Sa 56, 000 CS eae 
a *— ror 2,337,000 23,240 222,000 3,682 
MIR Goi os: ve! See kos i ~463°000 7,539 47,000 984 
ID. Sioteto is % wee ee 902,000 ee suawes. “eet 
SAE er 622,000 Pn . achues ~ panes 
Philippine Islands 1,512,000 15,122 63,000 1,008 
LS See 159,000 2,013 96,000 2,328 
a — ee 1,727,000 23,518 186,000 4,463 
HERIORY. Gwss > <o0e us 30,000 490 7,000 165 

SHINGLES. 

To— Number pieces. Value 
SUMNNNEE uso o 55-4 a'S'6 oe oo eR OS RMS ewe 933,000 $2,078 
ER. 6 cing hk el bea Soe aie ares 5,000 15 

LATH 

a N ee? mee es. Value. 
REE oe Aka shisha can psoas ans $ 10 
SEE nai re haeenay sno bee coe e 127) "000 528 

MISCELLANEOUS. 
PICKETS. RAILROAD TIES. MINING PROPS. 

To— No. Value No. Value. No. Value. 
Australia ...... 15,000 $300 ..... oe ae rN 
END s'ine 6:5 So Seas! eee 19,000 $8,080 
OS er sane eine Ser pe 
British Columbia -- 40,371 $12,468 
Singapore ...... ‘ eae peed 
SEN, tse née me 17,000 5,294 
Philippine Islands 2,000 1,700 
ORIGINATING POINTS AND VALUE OF DECEMBER, 

1913, EXPORTS. 

FRoM— Value. FroM— 
eS ees $13,131 Port Blakeley..... 
ee 3,586 i ee 
Dorthport ......+s 117 Aberdeen ...... 

Laurier .......... 193 res 

a ae ere 200 DMMCOTOOS «nce cccs 

oO rr 1,239 BeuiMenaAM ....... 
Cl Sa 38 0 = SS ee 
Ol ee a BASSO “DPACOMIR «ww. ieee 
eer eres 3,150 SS rae 
Knappton cache ae 12,000 

SPO UEIID: o0cecees 8,448 
Port Gamble....... 22,825 


Coastwise shipments from the State of Washington 
for December, 1913, their character and the port from 
which they originated follow: 


ROUGH LUMBER. DRESSED LU MBER. 


_ FrRoM— Board feet. Value. Board feet. Value. 

Seattle 188,000 $4,156 202,000 $5,041 
SHINGLES. BOX SHOOKS. 

From— Number. Vv alue. Number. Value. 

os Cee 7,575,000 $18,7 111,000 $11,438 

a, ee 1,622,000 Ree, | Kast  swawauin 








OCEAN FREIGHT RATES. 

Freight business continues dull, but steamship lines 
are of the opinion that rates are likely to show more 
firmness shortly, as reported by Alfred H. Clement & 
Co., freight brokers and forwarding agents of New 
Orleans. Shippers attribute the present sluggishness 
to the fact that many freight contracts are still in 
operation at a basis considerably above the prevailing 
prices of charters. They state they are unable to 
transact business on the basis of these old freight con- 
tracts, in fate of the fact that those who do not hold 
these old freight contracts are, in many instances, able 
to undersell them. However, export business has declined 
steadily for some time and it appears a temporary con- 
dition of depression will prevail. 

Rates for prompt shipment from New Orleans are 
quoted as follows: 





eee. Softwood. Pine. 
SUOEIODN: icles» ok ess ew ce iee’s 33¢ 80, 
SEMMEMESEE. 50-3: S'eis's @ bres eee 306 33c 80/- 
BE Geese ee ar ews ib 35¢ 85s 
a See rer 33/35c¢ $12.00 
SEC cA won we son'd ess 39/41¢ 12.50 
5s bs au eae ae Se 33/35¢ 12.00 
er ee 35¢ 11.50 
Bordeaux 45c¢ 105s 
ON Ee ee ete 33¢c 75s 
Bremen ..... 31c 80s 
Rotterdam 31e 65/— 
Hamburg 35¢ $10.00 
Pesan o visos Goancun cows @ 41c 115s 
SEED one 6-0:4.00-652 005 40c 45c $13.00 
BN ucts cde aces saan S 33¢ 36/38c 85s 
IIT 5.5. 0.x 6:0 w'n'e's 'o2 oin te 40c 45c $13.00 
eS rT rte 40c 45c 13.00 
SAR ers 35¢ 38e¢ 16.00 
DIO 6s 5 wo cesuigens sem 38c 41c 15.50 
RAR Ts 6 52 w ciovats aieie te cee 36c 39c 90s 
a ere 39c 42c $15.00 
DIOR: ciuss/snnave>e ances 42c 45c 16.50 
BEND 6 on sare se se babe eee 40c 43¢c 16.00 
I vo wkcks wows ssh eee ee 42¢ 45c¢ 16.50 
MME, oc cas essakeSase eee 50c ae res ea 
BEPDON AMES 6.2.0 occce esse $16.00 $16.00 16.00 





EXPORTS FROM ST. JOHN. 
Sr. Joun, N. B., Jan. 12.—Exports of lumber from St. 
John to the United States in 1913 were valued at $1,- 
526,759.69. Shipments by quarters were as follows: 
First quarter, $297,539.34; second quarter, $453,432.61; 
third quarter, $405,647.40; last quarter, $370,140.34; 
total, $1,526,759.69. 
Of course the greatest amount was in long lumber, 


over $800,000. Next in value was wood pulp, nearly 
$330,000, followed by lath, nearly $300,000. The next 
item was pulpwood, over $80,000. The other items were 
shingles, pine boards, ships’ knees, box and barrel 
shooks, telegraph poles and a few staves and ties. The 
total export was much less than in a year of normal 
business. 

Export of lumber from St. John to transatlantic ports 
during 1913 amounted to 86,538,622 superficial feet. 
This is an increase of about 4,500,000 feet over the figures 
for 1912, but in both these years the quantity sent for- 
ward was considerably smaller than in former years. 

The shippers and quantities for the year were as follows: 








Hardwood, Spruce, T imber, 

SHIPPERS. "eet. Feet. Tons 
W. Malcolm MacKay....... 1,582,480 32,668,873 554 
J. E. Moore & Co. (Ltd.)... 415,403 22,868,067 18 
George McKean ........... 2,367,609 17,943,693 1,711 
OtREr AIMIDDOTE «ink oN os cess 1,458,269 7 "234/298 2: 
oS es, eee SOP Ee 5,823,761 80,714,861 2,307 


Shipments from other ports in the province for 1913 are 
shown in the following table, with a statement also of the 
shipments from the same ports in 1912: 





1918. 1912. 
Bo a a re aA la 54,351,943 35,152,226 
SORIMNENEE Ciesla es4s bs cacivasea my cies 16,000,000 15 3 909, 67 2 
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ED: <3 é-9'a 64.50 5.46 50d eee Ge bee 8,527,876 
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not a single cargo went forward 
from Bathurst last year, and 


that while there was a large 


It will be noted that 












& snpeoall BOX SHOOKS. increase in the shipments from 
No. Value. No. Value. Campbellton, Chatham and Al 
ae ee at een? bert there was a falling off in 
436 $ 795 ae Fae the other places. A statement 
700 3,511 49,000 $ 5,132 of the exports from New 
see vee 80,000 8,133 Brunswick to transatlantic 
136,000 13,855 ports for the last four years 
0,000 526 is as follows and shows a con 
ip. a eee Lhe siderable decline: 
Year Sup. Feet. 
CL ree Pad Pe eee $27,519,421 
BEE Ses oe Seas Sie ae Oe E 2 1,579 
RIRMEE Yleow Brera ale eis ae urwie 5 Sees 2 806,682 
SPS ree err ee eee 270,963,621 
The quantity of lumber held over from last year is small, 
and the cut this winter will probably not be any larger than 
that of last winter. 





LUMBER AND LOG EXPORTS FROM BALTIMORE. 

BALTIMORE, Mb., Jan. 12.—The compilation of the 
figures on exports of lumber and logs from this port 
for 1913 has been completed at the customhouse, and 
the showing made is more favorable for last year than 
had been supposed because of the previous decline in 
the forwardings of various items on the list as com- 
pared with 1912. 

The chief decline was in oak, the exports of which 
wood dropped from 30,244,000 feet in 1912 to 23,888,000 
feet in 1913. There was also a reduction by about 
one-third in the shipments of oak logs. Exports of 
hickory logs dropped from 1,564,000 feet in 1912 to 
1,185,000 feet in 1913, while walnut increased in the 
same time from 1,854,000 feet to 1,959,000 feet. The 
shipments of spruce fell off, but those of yellow pine 
and ‘‘all other lumber’’ gained, so that the deficiency 
in some items was made up in part by an excess in 
others. In the main, however, the year was not one 
for the exporters to grow enthusiastic over, prices having 
been low relatively, the rise in the freight rates eating 
up any advances in the quotations conceded by the for- 
eign buyers. The statement of exports, the years 1912 
and 1915 being shown in comparison, is as follows: 





* -19138— a 1912 ‘ 
“Quantity. Value. Quantity. Value. 
Logs— 
Hickory . 1,185,000 ft. $ 1,564,000 ft. $ 33,666 
aS 208,000 ft. 306,000 ft. 0,164 
Wainut ...«<« 1,959,000 ft. 1,854,000 ft. 129,305 
All others... 478,000 ft. 628,000 ft. 22,070 
Lumber 
Cypress ..... 13,000 ft 27,000 ft. 1,406 
SE a eh S-<sis 5 13,000 ft. 71,000 ft. 1,796 
IONE ea dak oatee 23,888,000 ft. , 244,000 ft. 
WV DING... aise ss ar 29,000 ft. 
Pitch pine... 16,000 ft. 98,000 ft. 


Yellow pine.. 3,120,000 ft. 2 877,000 ft. 





Poplar 2,741,000 ft. 2,524,000 ft. 

BOFURE 64.225 3,588,000 ft. 4,839,000 ft. 

All other lbr. 4,753,000 ft. 2,989,000 ft. 
Shooks-— 

Te hen nse 524 389 14,209 

All others.... 34,255 42,852 44,697 
Shingles ....<. 33,000 250 75,000 
Co eae 1,232,402 68,070 927,875 


Headings 
All other I’'mber .. 
Doors ie 
Furniture 
Trimmings 
All other manu- 
fact. of Ibr. 





408,673 


$2,246,916 


355,41) 1 





TORRE x csc a $2,358, 214 





TACOMA’S 1913 FOREIGN SHIPMENTS. 


TacoMA, WASH., Jan. 10.—The Tacoma harbormaster 
has completed his records on foreign lumber shipments 
from this port in 1913 but not on the coastwise as yet. 
The foreign shipments totaled 62,704,329 feet as against 
66,063,448 in 1912. The total "for December was 3,- 
726, 762 feet, about 1,000,000 feet less than in November. 
June and August were the two big foreign months, 
June with 11,673,412 feet and August with 10,100,966. 
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In SWITZERLAND, 1,679,000 acres out of the total of 
2,258,000 acres of forest (covering about one-fourth of 
the entire area of the country) are under Government 
control and protection. 
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CRESCENT CITY NEWS. 


Inquiries Increase and Optimists Look for Generous 
Spring Buying—Prices Firmly Held—European Sit- 
uation Fairly Active. 

New ORLEANS, La., Jan. 12.—Some increase in call is 
noted, but not enough to justify the claims of a genuine, 
‘¢old-time revival.’’? Inquiries are numerous and the 
local optimists are unshaken in their belief that the 
spring buying will be upon a generous scale. 

Cypress bookings seem to be registering a slight gain 
over last week, some rather good-sized orders having 
been placed. Mixed car business continues to lead. 
some railway takings of trunking, capping and cross- 
ties are noted. Cypress shingles and lath remain in good 

equest and an advance of 10 cents is noted on lath. Prices 
ill around are reported firmly held. Car supply is easy, and 
shipments usually prompt. On the yellow pine sidé there 
is some conflict of opinion regarding current call and prices, 
though nearly everyone is agreed that both will improve 
when the spring business gets into its stride. It is known 
iat the carriers are increasing their takings, and there 
scems to be slightly better call from the retail yards. Re- 
carding prices there is some disagreement. One gathers that 
yjuotations on the whole have not strengthened materially, 
hought sales of certain items at slight advances are re- 
vorted. On the export side inquiries are brisk and better 
jemand for timbers is reported though the market still lacks 
nap and vim. Hardwoods are plodding along about as they 
were, prices being reasonably well held. There is some 
verseas movement, but European buyers are inclined to fuss 
bout the price and are a little charry of the ocean rate 
situation, feeling that rates will go lower. This may post- 
one the active revival of European call until February or 
he first part of March. 

John H. Kirby, the widely known Texas lumberman, 
stopped over in New Orleans last week en route to his home 
n Houston from New York, where he has been attending 
to business matters. Mr. Kirby, who has been urged by his 
riends to announce his candidacy for governor of Texas, 
stated that he had definitely determined not to enter the 
race, feeling that he could better serve Texas and his friends 
iby remaining a private citizen. Speaking of the business 
outlook, he stated that he had found conditions in New 
York rather better than he had expected. Also he had a 
<ood word to say for B. F. Yoakum of the Frisco system, 
who has, Mr. Kirby believes, rendered inestimable service 
to the Southwest by the development of his railway ex- 
pansion projects. “People like myself, in the lumber busi- 
ness,” he added, “who must look to new country and to new 
fields to sell our product; the merchants, manufacturers and 
farmers are all alike interested in having such men to build 
railroads and open new country. Railrouds are built for the 
public use and will continue to serve the public convenience, 
as well as give employment to labor for all time to come. 
Once built, they are never discontinued, and the man who 
iuilds a mile of road creates something that gives employ- 
ment to an average of six people forever. 

“He likewise adds $25,000 or more to the nation’s per- 
manent wealth for each miles of road built. What we want 
is more such men as Mr. Yoakum. No dozen men during the 
history of the Southwest have done as much for the upbuild- 
ing of this country as has this one man, and his life is 
just in the height of its usefulness. Let us encourage the 
luilder.” 

In response to the dock board’s request for suggestions 
regarding the improvement of the local wharf and port sys- 
tiem, the Lumbermen’s Association of New Orleans, through 
Secretary L. Palmer, has written President Guerard, of the 
hoard, a letter suggesting that one or two wharves be fitted 
with tracks along the water’s edge, so that tonnage may be 
loaded and unloaded direct from car to vessed and vice versa. 
It is suggested that the Valence Street wharf in particular 
© thus equipped, and that its present track along the dock 
x sunk flush with the flooring and retained for switching 
purposes. The urgent.need of a timber boom is also pointed 
ou 


Under the leadership of Frank N. Snell, of the Louisiana 
Red Cypress Company, local lumbermen are preparing to en- 
tertain the Indiana Retail Lumbermen’s Association, which 
is coming to Louisiana by special train week after next. 
(heir itinerary includes trips to Bogalusa, Morgan City, Pat- 
terson, Garden City, and an outing on Bayou Teche. A 
part of the visitors will sail from New Orleans for Panama 
and the others plan to visit Houston, Tex., before returning 
home. 

R. H. Downman, one of Louisiana’s lumber leaders and 
president of the National association, is taking an active part 
in the local fight to secure one-cent letter postage, and is 
urging his business acquaintances not only to support the 
ovement, but to join the National One Cent Letter Postage 
\ssociation. ‘Careful calculations made by postal officials 
at Washington,” said Mr. Downman recently, “indicate that 
me cent letter postage will pay. With everything in our 
avor, there is no reason why we should not persuade Con- 
sress to give us the one-cent letter rate at this session.” 

At its meeting last week the Rapides Parish police jury 
voted to change its method of assessing timberlands, by pro- 
viding, in case of disagreement, for the employer of a timber 
cruiser to go over the tract. Owners are notified also to 
nake their assessment returns this year by forties, with the 
tumpage estimate of each and without regard to the orig- 
nal purchase price of their holdings. 





SOUTHWESTERN LOUISIANA LUMBER NEWS, 


LAKE CHARLES, LaA., Jan. 12.—‘‘Some better, but still 

far from what we would like to see it,’’ is the expression 
heard almost universally among sales agents of the 
arious big yellow pine companies operating in this 
ity and hereabout. As was forecasted, however, a 
better tone exists at present and it is the belief of 
iperators that from this period on improvement will 
1@ noticeable each week, until the market reaches the 
point it registered two years ago. Almost all the 
nills in southwestern Louisiana are running, but most 
£ them are complaining at the slow movement. 

Car shortage is not doing any great amount _of 
damage, owing to the fact that the orders are coming 
in so spasmodically that usually all the cars necessary are 
to be had in the yards of the various mills to handle 
whatever shipments are necessary to fill orders promptly. 

Heavy timbers and boards have been the principal prod- 
uct called for during the last two weeks, although several 
of the mills have booked substantial orders for interior 
material. Mixed ‘cars are being shipped by many of the 
smaller mills. Oklahoma and northern Texas have been 
taking stuff while yards in Kansas have been calling for 
local mills to help replenish the stocks of the retail trade. 

The export business has been decidedly disappointing—at 
least so far as the Lake Charles mills are concerned 
During November and December this business was fair, and 
it was thought that the new year would bring with it 
even increased business from that quarter. 

Cypress men are seizing this opportunity to get out 


logs. Much of the cypress being cut in southern Louisi- 
ana is being shipped to New York, Philadelphia and Boston. 
_ W. G. Strange, of the W. G. Strange Lumber Company. 
is the president of the Strange Oil Company, organized 
this week with a capital stock of $25,000 to operate in 
the now famous Edgerly oil field near this city. 





IN NORTHWESTERN LOUISIANA. 


Buying Takes a Spurt Though Permanent Improve- 
ment Is Not Expected Until Later—Considerable 
Building Activity. 

SHREVEPORT, La., Jan. 12.—Buying shows no material 
change since the holidays, but the New Year has un- 
doubtedly developed active inquiry, and many yellow 
pine operators are sanguine of a turn for the better 
before many more weeks. The beginning of a favorable 
period seems to have arrived. One or two mills are 
reported to have received a spurt in orders lately, having 
taken on all the stuff they could handle within thirty 
days. The price, however, remained unchanged. But 
this situation, activity in the buying, is the exception. 
As a general thing, it has not improved. The increase 
in inquiries, however, indicates that the consumers are 
getting ready to make purchases. The inquiry has 
reached a large volume during the last few days that 
requests for prices on 1,000,000 feet a day are not 
considered extraordinary. Some mills could not handle 
25 percent of the amount of stuff on which they have 
received inquiries. With the inquiry there appears to be 
a slight stiffening of prices, and after the demand picks 
up a few weeks hence there may be some improvement 
in the price, though, as a general thing, no big increase 
is expected for some weeks. 

Yellow pine manufacturers here are disappointed to 
hear from St. Louis that the Yellow Pine Publicity 
Society has been discontinued, for the present at any rate. 
This society was formed just a few weeks ago at a meeting 
in St. Louis, which was attended by several Shreveport 
lumbermen, who returned with encouraging reports. 

That the 1914 building record is going to be very large, 
keeping up the city’s reputation for the last several years, 
was indicated a few days ago at the annual meeting of the 
Shreveport Real Estate Exchange, when reports were sub- 
mitted to the effect that there were not enough houses 
for rent in the city to satisfy the constantly growing demand. 
After a discussion of the situation a motion was offered and 
adopted, authorizing the association, or exchange, to appeal 
to property owners to build more houses of this class. 
Last year the building record represented a total of 
$1,252,590, but this year that sum is expected to be sur- 
passed. 

Negotiations are under way at Jonesville, La., for the 
establishment of an immense woodworking plant. for the 
manufacture of automobile bodies, buggies and similar prod- 
ucts. J. C. Doyle and H. M. Wheeler, capitalists of Ten- 
nessee, were recently at Jonesville to close a deal for a large 
acreage of land upon which to locate the plant. About 500 
are expected to be employed in the proposed plant. 

Throughout the valley of the Sabine River there is a feel- 
ing of gratitude, resultant from a recent decision of the 
United States Board of Engineers at Washington approving 
the project of improving and making navigable the Sabine 
River, between Logansport, La., and Orange, Texas, where 
connection will be made with the intercoastal canal from 
New Orleans to Brownsville, and other deep water connec- 
tion will be made. When the improvement is made points 
along the Sabine will have connection with steamboat lines 
to all parts of the world, through the Gulf, and great bene- 
fits will result, including lower freight rates and industrial 
developments. The project will be one of the most important 
to lumber interests that this territory has ever known. 

Since his arrival a few days ago W. A. Anderson, who 
has purchased controlling interest in the Shreveport Lum- 
ber Company, has been enjoying a welcome from Shreveport 
citizens. who are delighted with the announcement that he 
will make this his permanent home. G. C. Mills, who was 
secretary five years to former president George B. Morrison, 
whose interests were recently disposed of so he. could move 
to the West, remains with the company, having a financial 
interest with Mr. Anderson. The lumber fraternity has 
been strengthened by the addition of Mr. Anderson, who for 
several years was secretary and sales manager for the W. E. 
Thomas Lumber Company in Kansas City, and who is recog- 
nized as one of the most experienced men in the lumber line. 





SOUTHEASTERN MISSISSIPPI NEWS. 

HATTIESBURG, MIss., Jan. 12.—Most sawmill operators 
in this district are optimistic over the outlook for better 
prices, as orders have been coming in freely since 
January 1, though most of them have been for yard 
and shed stocks, which were already badly broken at 
the beginning of the year. There is no demand for sawn 
timber and not enough for interior timbers at the present 
time to cause the operators to look for an increase in prices 
on fresh cutting within the next thirty days. Due to the 
scarcity of yard and shed stocks and the increased demand. 
however, prices on that class of material are expected to 
stiffen by February 1. Railroads and car material companies 
are buying little with the exception of decking which is in 
good demand. Prime, deals and strips for the export market 
are selling well and at a good price. 

Practically every mill that closed down during the holi- 
days for repairs has resumed operation with the exception 
of a few that were closed down indefinitely. The small mills 
that have been down since last fall are preparing to start 
up, and most of them will be in operation again by Feb- 
ruary 1. 

TL. O’Donnell, manager of the Ship Island Lumber Com- 
pany, of Sanford, in discussing farm conditions in this sec- 
tion expresses the belief that if land owners, who have so 
much at stake. would give closer attention to the agricultural 
possibilities of this section in a very short time would be 
developed conditions that would serve to silence those who 
persistently decry the possibilities of the agricultural lands 
of south Mississippi. Mr. O’Donnell stated that for years 
the lumber company with which he is connected had bought 
not less than a carload of corn a week until the crop of 
last season began to mature. In view of the fact that the 
farmers around Sanford had made good crops on their largely 
increased acreage in corn, his company equipped itself with a 
Marsailles corn husker and sheller and attached thereto a 
gasoline engine, which furnishes power enough to husk and 
shell 200 bushels of corn an hour. This equipment has 
enabled the farmers of Sanford to put their corn into mer- 
eantile shape and thereby supply the demand which has 
been heretofore supplied from the West. 

Among the changes in various corporations throughout this 
section is that of the Enochs Lumber Company at Jackson. 
The new company will be known as Enochs & Flowers. Mr. 
Flowers, the new member of the firm, is the son-in-law of 
I. C. Enochs, sr., and formerly lived in Vicksburg, but has 
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removed to Jackson. I. C. Enochs, jr., has been admitted 
as a member. The new company is one of the largest lumber 
companies in the South. 

T. S. Jackson, president of the Hattiesburg Wood Reduc- 
tion Company, states that the machinery has already been 
ordered for the plant, which is to be reconstructed on the 
site of the plant burned last October. 





MATTERS AT MOBILE. 


MosiLe, Awua., Jan. 12.—Market conditions have 
changed none during the last week, so very little trading 
has been going on, either in the interior or export trade. 
The latter, however, seems to be a little more active 
in the schooner trade between Mobile and ports of Cuba 
and other islands to the south. A number of schooners 
and other sailing vessels are in port loading with lumber 
cargoes for Havana and Porto Rico. A considerable 
fleet of vessels is due to arrive here this week, most of 
them with cargoes, and after discharging they will load 
lumber and timber. 

The Swedish steamer Urna arrived here late Saturday 
afternoon from Wilmington, N. C., and is loading a full 
cargo of staves for European ports. The British steamer 
Harmonic was docked this morning to begin loading 
lumber and timber for the River Plate. 

The statistics issued by the collector of customs for 
December show that Mobile is not backward in the 
matter of imports and exports, even though the lumber trade 
is not so active and good as those engaged therein could 
wish. The exports for last month reached a valuation of 
$6,778,950, against $5,577,097 for November and $4,045,907 
for the same month in 1912, or a_ gain of 20 percent over 
December of 1912. Imports for December were $803,192, 
against $451,236 for the previous month and $232,499 over 
December, 1912—a gain of 200 percent over December, 1912. 

_Deputy Collector Callahan, who has just returned from a 
visit of inspection to Pascagoula, Biloxi and Gulfport, Miss., 
which are now a part of the Mobile district, says that busi- 
ness through those ports has increased wonderfully since his 
last examination. He attributes this to the imports of 
asphalt at Gulfport, and the increased exports of yellow pine 
at Pascagoula and Biloxi. 

The Louisville & Nashville Railroad has notified R. G. 
Cobb, traffic manager of the chamber of commerce here, that. 
effective January 6, 1914, it has reduced the rate of freight 
on cigar box lumber from Mobile to intermediate eastern 
points. Heretofore there have been various rates on this 
lumber: 44 cents from Mobile to Newark, N. J., and 34 cents 
from Mobile to New York. The discrepancy has been equal- 
ized by the new tariff, and the rate will be the same to 
Newark as to New York. Mr. Cobb says that the new rates 
apply to hundreds of points in the East, and that thereafter 
eigar box Jumber will be carried on fast freight trains. 

The first big cargo of the present week was taken out by 
the British steamer Strathtay at noon yesterday for Liverpool. 
In addition to its cotton cargo of 6.685 bales it carried 
9,187 staves, 136,584 feet of pine lumber, 18,075 feet of 
magnolia lumber, 304,613 feet of hickory logs, 33,364 feet of 
ash logs, and 300 barrels of rosin. 

The Brookhaven Lumber Company has announced its in- 
tention to build at Hattiesburg a mill to cut the timber from 








8,000 acres of land which the company owns in the lower 
part of that county. 

The contract for the rebuilding of the sawmill at Kitna, 
Miss., has been let to the Filer & Stowell Company, of Mil- 
waukee. The mill will have a capacity of 250,000 feet 
daily. 





WESTERN FLORIDA TRADE. 

PENSACOLA, FLA., Jan. 13.—General conditions in this 
part of the country show no improvement and manu- 
facturers and exporters are still waiting for a change for 
the better. This was promised with the openmg of the 
new year, but so far no change for the hetter has been 
noted. Some of the exporters are shipping steamer 
cargoes contracted for two and three months ago. Ocean 
tonnage continues unsettled, which is one of the attrib- 
utable reasons for the continued dullness. Apathy pre- 
vails in both foreign and domestic business, but the 
latter is expected to show signs of reviving sooner than 
the foreign business. 

The plant near Pensacola of the Alabama & Florida 
Land Company closed last week, due to a shortage of 
orders and the low prices of Jumber. The large Falco 
mill of the same company is still operating and the 
owners say they have sufficient business to keep cutting 
for several weeks yet. The projected railroad of this 
company is also to be continued. 

The market for naval stores, possibly a larger industry 
than lumber in western Florida, shows signs of reviving. 
Turpentine has advanced from 42 to 4514 cents a gallon, with 
the market on low grades of rosin showing a corresponding 
increase. Production has been greatly curtailed by operators. 
following a year during which prices obtained hardly paid 
the cost of production, and if a short crop will bring higher 
prices the latter should appear as soon as the old crop is 
consumed. It is feared the continued prosecution of officials 
of the American Naval Stores Company will have sone effect 
in retarding the upward trend of the market. 





A MISSISSIPPI LUMBER CENTER. 

MERIDIAN, Miss., Jan. 13.—Business has undergone 
no material change, although offers indicate that busi- 
ness generally will increase soon. Prices are steady and 
practically unchanged. Shingles are off 50 cents and 
two items of common have declined 50 cents. 

An encouraging feature during the week was the ad 
vancing of prices on pole stocks by a St. Louis house, 
which shows that this stock is either hard to get or has an 
increasing demand. Hardwood continues firm with a fair 
demand for all grades with good prices offering. 


An engineering corps left here Monday morning for 
Union, Miss., to make a preliminary survey for the exten- 
sion of the Meridian & Memphis to Carthage in Leake 
County. ‘The territory through which the proposed exten- 
sion will pass is covered with vast tracts of virgin timber. 





THE homestead law is almost absolutely inapplicable 
to conditions in the timbered regions of the Pacific 
Coast States. Much of the land is worth nothing for 
agricultural purposes but is extremely valuable for the 
timber on it, yet there is no means under the law for 
getting this timber under a proper title into the hands 
of lumbermen, who are the only ones who can use it. 
Secretary Lane in his annual report recognizes this fact 
and says that the remedy for this condition lies in the 
selling of the land and the timber separately. It is 
to be hoped that the Government will effectively recog- 
nize the needs of the western country. 








IN THE ST. LOUIS FIELD | 





IN THE MIDDLE MISSISSIPPI VALLEY. 
St. Louis, Mo., Jan. 13.—Yellow pine is getting a 
little more active but not enough to attract much atten- 


tion. Trade is just beginning to get over its holiday 
quietness. Business, meanwhile, is seasonable. The out- 


look is encouraging. Inquiries are becoming more numer- 
ous and a fair number of orders is coming in right along 
but not in as good a volume as was looked for. The 
buying is expected to open up soon and it is the general 
belief that the line yards, factories, railroads and ear 
shops will do some heavy buying before many days roll 
by. 

Frank J. Riefling, of the George W. Miles Timber & 
Lumber Company, says a gradual improvement has been 


noted in the demand for yellow pine since January 1. 
The number of inquiries is also increasing. He believes 
there will be a gradual betterment in the lumber business 
from réw on. 


J. A. Meyer, sales manager of the Consolidated Saw Mills 
Company, reports the yellow pine situation is much better 
than it was, in volume of business and number of inquiries. 
Ife looks for a nice trade before many weeks. 

George VP. Shehan, sales manager of the Berthold-Jen- 
nings |umber Company, sees a slight improvement in busi- 
ness. The number and volume of orders are increasing daily 
and more inquiries are coming in than there were a short 
time ago. Shipments are a little slow in going out but noth 
ing to worry about. Prices are stronger. 

M. (. Bay, of the Bay Bros. Lumber Company, and the 
St. Louis representative of the Sumter Lumber Company, of 
Electric Mills, Miss., got back from a short selling trip to 
Pittsburgh last Sunday. He says business is a little slow 
in that city. 

The sawmill of the Tali Timbps }yreger, Company, at 
Good Vine, La., one of the latest mf 18 ef: the Buchanan- 
Ferguson interests, began cutting on the first of the year. 
The mill has a capacity of 200,000 feet daily. It is a mod- 
ern mill, with two band saws and a resaw, and there is 
enough timber in sight to give the plant a life of twenty 
years. 

A. G. Mucke, sales manager of the Grayson-McLeod Lum 
ber Company, is well satistied with the volume of business 
coming in. The number of orders received during the last 
few days indicate that business 


has become more active. 
No doubt but it will keep up. Mr. Mucke will leave Tues- 
day night for Lincoln, Neb., to attend the annual conven 


tion January 
ciation. 

E. E. Eversul, traffic manager of the W. T. Ferguson 
Lumber Company, returned Tuesday from Little Rock, where 
he went to attend a hearing before Examiner Settle on 
rates on lumber from points in Arkansas and other States 
to points in Iowa, Minnesota and other States. 

S. W. Morton, of the S. W. Morton Lumber Company, 
reports a nice little business, much better than he expected 
for a concern that only started in the first of the year. 


14-16 of the Nebraska Lumber Dealers’ Asso 





Brown & Kennedy are having a satisfactory trade con 
sidering: the existing conditions. The concern has several 
good connections and is able to take care of business in 


good shape. - 

W. L. Behan, of the Hill-Behan Lumber Company, is well 
pleased with its volume of business. It is getting in a 
satisfactory number of orders and is having no trouble in 
taking care of them, owing to high-class mill connections. 





VALLEY METROPOLIS HARDWOOD NOTES. 


Sr. Louis, Mo., Jan. 13.—The hardwood trade, while 
showing some improvement, is still more quiet than local 
distributers like to see it. A seasonable volume of busi- 
ness is done and most of the local distributers expect 
an active demand for nearly every item on the list soon. 
Demand for oak, especially white plain sawed, is fairly 
good right now and so is the call for ash, poplar, cypress 
and red gum. All these woods are being ordered in a 
moderate way. Local stocks are in good shape for busi- 
ness, when it comes in, as the distributers expected a 
good demand soon after the first of the méW year and 
prepared themselves accordingly. 

W. W. Dings, of the Garetson-Greason Lumber Com 
pany, says that concern is starting up all right and the 
situation looks good to him. Everybody he has talked busi- 
ness with is much encouraged over the outlook and expects 
a big year. While in Chicago last week, Mr. Dings had a 
talk with a number of retailers. As it has good stocks on 
hand, it holds off buying until the railroads and furniture 
people come into the market. . As soon as they do buying 
will start. Mr. Dings intends going to Texas the latter 
part of the week on a selling trip. The mills of the Garet- 
son-Greason Lumber Company are doing well. but recent wet 
weather has handicapped them somewhat. He is optimistic. 

F. H. Smith, of the Smith-Sueme Lumber Company, reports 
only a fair business. Trade is making a slow recovery. He 
believes that as soon as the currency bill gets well into opera 
tion, in April or May, conditions will become lively. 

Joseph Hafner, of the Hafner Manufacturing Company. 
reports that conditions are fairly satisfactory, A number of 
mixed orders for immediate needs are coming in, and he looks 
for gradual improvement, but does not expect a heavy trade 
for some time. i ‘ 

The C. F. Liebke Hardwood Mill & Lumber Company, says 
Joseph Liebke, started its mills the first of the year and is 
working full time getting out back orders. These orders 
will take some time to fill as many of them are very big 
ones, cs 

E. H. Luehrmann, of the C. F. Luehrmann Hardwood 
Lumber Company, reports a good business since the first of 
the year. Conditions are satisfactory and it feels quite good 
over the situation. Orders are scattered and are for quick 
shipment, in order to replace depleted stocks. Mr. Luehr- 
mann does not look for an active trade for a while but he 
believes when it does come it will be very active. 

C. P. Jennings, manager of the hardwood department of 
the Berthold-Jennings Lumber Company, has returned from 
a business trip to southwestern Missouri. While he does 
not say much about business conditions they were evidently 
satisfactory to him for he came back with some orders. 





WILSON WILL FILED. 

Sr. Lours, Mo., Jan. 13.—The will of Peter E. Wilson, 
former president of the Wilson-Reheis-Rolfes Lumber 
Company, and of the St. Louis Lumber Company, who 
died December 29, was filed in St. Louis last week. He 
left $1 to each of his two children and the remainder 
to his wife, who is appointed executrix. For the last 
four years Mrs. Wilson had been her husband’s guardian. 
In this capacity she was elected vice president of the 
Mound City Lumber Company, in which her husband was 
largely interested. Mr. Wilson spent several years in a 
sanitarium at Oconomowoc, Wis., but several months ago 
left there and went to Menomonie, Wis., where he died. 
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IN AN EAST TEXAS LUMBER CENTER. 





General Conditions Denote Improvement—High Water 
Still Hampers Logging—Good Prospects for Build- 
ing—Wood Block Paving in High Favor. 

Houston, TEx., Jan. 12.—The feeling of optimism 
manifest ever since the holidays continues and while no 
change has occurred in market conditions lumbermen 
generally are very hopeful for the immediate future. 
There is still a good demand from the Mississippi Valley 
and the middle West for both yard stock and timbers 
and this is expected to increase before spring.” Texas 
lumbermen are gratified over the substitution in many 
northern yards of yellow pine in preference to other 
woods. Letters are coming in every day showing that 
gradually the yards are appreciating the value of Texas 
yellow pine. Indications are of large orders from the 
middle West as well as from some eastern States. The 
weather is clear and beautiful and considering the excess 
of rain in the last two months dry weather is considered 
as surely due. 


Mexican Trade and Logging Conditions. 

The Mexican situation continues to be of aunovance 
ind loss to local lumber dealers. Many orders are on 
file in various offices from different sections in Mexico the 
sreater part of which can not be filled on account of unsct- 
tled conditions in the republic. With the beginning of a 
clearing of the situation there will be a heavy demand for 
urge timbers and yard stock. Especially is this true of the 
il districts, where activities will take on a much brighter 
aspect as soon as war conditions make this possible. 





Logging conditions in cast Texas had improved mate 
rially up to a few days ago, when heavy rains again in- 
terfered with the loggers’ work. ‘The Trinity River flood 
continues unabated, but very little damage has been done 


to the lumber interests; in fact, the floods have in cases 
facilitated the movement of logs from points far up the 
river. The Trinity is nearly eight miles wide in 
and has interfered seriously with railroad traffic on 
parts of its course. 
Building Outlook Bright. 
Statistics just issued by local authorities show that Hous 
ton is doing more contract work than any other city of its 
size in the United States. Permanent street improvements 
alone will cost the city during the period between March 1 
of last- year and January 1 of this year $310,390.93. Avail- 


places 
some 


able for permanent strect improvements on January 1, 
1914, was $757,685.69, making the total amount 


expended 
in 1918 and available for this year $1,068,076.62. Mayor 
Campbell has recommended future work in the third ward 
ilone totalling more than sixty blocks of pavement. Other 
work now under construction will total sixty-eight blocks. 
while drainage has been perfected on fifty-two more blocks 


that are ready for paving and on which contractors have 
been notified to begin. Much of this is 60- and ‘0-day 


work. Some repair work is inciuded in the appropriations. 
The Stride in Wood Block Paving. 

The efficacy of creosoted wood blocks is becoming 
and more apparent as the work of paving in Houston 
eresses. The satisfaction given by the wood block 
laid in Houston and environs in the last few years has 
ven an effective means of stimulating the wood block 
trade, with the result that the city is now using the mate- 
rial not only in many parts of the residence section but 
on some of the principal business streets as well. Already 
seven blocks of wood paving have been contracted fdr, and 
mut of about sixty blocks on which the style of faving 
las not as yet been designated good authority reports that 
fully two-thirds will be paved with creosoted wood blocks. 

A project on foot is to pave the Main Street road to the 
Fort Bend County line, and there is considerable agitation 
ver the style of material to be used, with wood blocks 
standing an excellent chance of winning out in the end. 
One of the greatest assets Houston has is the magnificent 
new Rice Institute, and the Main Street road is the only 
means by which the institute can be reached. When com- 
pleted the road will be narrowed to a width of 120 feet, 
thus making one of the most beautiful streets in Texas. <A 
thoroughfare of this character paved with creosoted wood 
blocks, which have proved such a joy to automobilists in 
many sections of the city, would not only stimulate that 
industry but give easy access to a rich section of country 
that lies just outside the city limits. 

Personal Mention. 

Harry J. Barnett, of the Barnett) Lumber Company, 
Frankton, Ind., was in Houston several days last week on 
pleasure and business, After a jaunt through the mill 
listricts of east Texas Mr. Barnett announced that he 
would probably place orders for a considerable amount of 
stock for spring delivery before leaving for his home. He 


more 
pro- 
paving 


is enjoying the Gulf breezes at Galveston. ‘ 
Max D. Almond, general sales agent of the Alex Gilmer 
Lumber Company, Remlig, spent several days in Houston 
recently. ; 
B. F. Bonner, vice president and general manager of the 


Kirby Lumber Company, is still in southwestern Texas with 


Governor Colquitt, of whose personal staff he is a mem- 
er. John HH. Kirby returned this morning from New 
York, 





A BIG EAST TEXAS MILL POINT. 

BEAUMONT, TEX., Jan. 12.—The lumber market in 
this section showed considerable improvement last week 
and buying in some lines was brisk, notably in building 
material. A gradual improvement from now on is 
expected and during the next thirty days it is expected 
that Texas business will be very good. As a whole, the 
market for the first half of January has been about on 
a par with that of the same period last vear, but reports 
from all Texas points indicate that heavy spring buying 
will begin by February 1. 

Local yards are fairly well stocked and the bulk of 
the business looked for will come from north and central 
Texas. Exporters report a little activity last week, sev- 
eral million feet of timber having been soldat slightly 
improved prices. Railroad business is still dull but a few 
inquiries were received within the last few days. | 

With the exception of the Alexander Gilmer mill at 
Remlig, which has been closed for a general overhauling 
and will not reopen until February 1, and with probably a 
few other exceptions, all tne mills in this section have 
again started up and are running full time. : 

Cornell, 6 miles east of Beaumont in Orange County, 
is the newest town in Beaumont’s trade. territory, having 
sprung up within the last few weeks. The village is the 
domicile of the sawmill and commissary of the Reese-Cor- 
riher Lumber Company, which opened on January 1. The 
Mant is employing 120 men and is cutting from 45,000 to 


50,000 feet of lumber a day. <A post office has been 
established. 


IN THE MISSOURI-KANSAS DISTRICT. 





Holiday Lull Passes—Trade in Southern Pine Takes On 
New Impetus—Prices Stiffen and Inquiries and 
Orders Plentiful. 


KANSAS City, Mo., Jan. 13.—A recovery from the 
? b d 

holiday lull is plainly noticeable in the lumber trade 
generally and in southern pine especially. Both orders 
and inquiries are much more plentiful and there are 
many reports of stiffening of prices although there 
can not be said to have been any general advances unless 
it be in west coast lumber, especially red cedar shingles 
and siding, both of which show more strength. There 
is everywhere a better feeling and salesmen find retailers 
ready to talk business now that inventory-taking and the 
holidays are over. There is. however, no rush of business 
and manufacturers look for a steady increase in orders. 

It may seem a bit paradoxical, but the fact is that 
the Jumbermen right now are hoping the railroads 
will be allowed to make the advance in freight rates for 
which they have asked the Interstate Commerce Commission. 
The last year or so has undoubtedly been a hard one on the 
roads and they have curtailed their expenses in every way, 
especially in matter of equipment and repairs. That has 
hit the timber and car material manufacturers a hard blow 
and meantime the railroads have let their equipment get into 
a bad state. The granting of the increase in rates will mean 
a big railway demand for it will be followed undoubtedly 
by a general expansion by the roads. The railway trade is 
just what the lumber industry needs right now to put it 
back into good condition. There is a good prospect for yard 
demand ; in fact, there is a fair yolume of yard buying today, 
but that does not take care of the timbers and the timber 
mills have been forced into the yard stock trade to the de- 
triment of the market generally. 

ID. E. Chapin, known to the lumbermen of the Southwest 
as “Chape,” has succeeded W. A. Anderson, who recently left 
Kansas City to enter the wholesale trade in Shreveport, as 
secretary of the joint board of the Christian Churches of 
Greater Kansas City. The board represents twenty-two 
Christian churches in the two Kansas Citys and is an im- 


portant organization in church circles. 
The Kirby Lumber Company announces the engagement 
of R. P. DuPage, formerly a salesman for the Creason- 


Gyayson Lumber Company, as its travelling representative in 
Iowa with headquarters at Des Moines. 

I). ID. Waldeck, manager of the T. W. Ballew Lumber 
Company, has returned from a 30-day invoicing trip to the 
Ballew line yards. He reports stocks as uniformly low. 

Walter G. Boney has sold his yard at Cairo, Mo., to the 
Cairo Lumber Company. Mr. Boney will make his home at 
San Diego, Cal. . 

The Gillam-Smith Lumber Company has sold its yard at 
Cehter, Mo., to the Robey-Robinson Lumber Company of 
Monroe City, Mo. 

W. H. Gerhart, of the W. H. Company, located 
at Alexandria, La., since July 1, conducting a wholesale and 
commission lumber business, has accepted the agency for the 
Milwaukee Lumber Company, of St. Maries, Ida., with head- 
quarters at Kansas City. While the company has arranged to 
represent the Milwaukee Lumber Company and handle Idaho 
white pine, it will continue handling yellow pine, as well as 
Pacific coast product and red cedar shingles. 


Gerhart 





MAHOGANY FROM THE PHILIPPINES. 

KANSAS City, Mo., Jan. 13.—Mahogany from the 
Philippine Islands is one of the lumber innovations of 
the season for Kansas City. The first car of this 
beautiful wood is on its way here from Los Angeles and 
will arrive within the next week or so. It is being 
shipped to Frank Paxton, a dealer in hardwoods, who 
will introduce it to the trade here. Mr. Paxton says 
he will be able to sell the Philippine mahogany cheaper 
than the African and Mexican mahogany, now on the 
market here, is being offered. That is made possible 
because the wood is shipped direct to Los Angeles, he 
says, while the African wood is shipped first to Liver- 
pool and then to this country. The Mexican output is 
being greatly interfered with by the revolution. 

The Philippine mahogany has a fine ribbon figure 
very much like that of the African lumber, and Mr. 
-axton believes it will prove as popular as the wood 
from Africa. It is being largely used on the Pacific 
coast now. The use of mahogany for interior finish 
is inereasing yearly in Kansas City and it is by no 
means uncommon in the fine residences now. 





FROM THE SABINE RIVER MILLS. 

ORANGE, TEX., Jan. 12.—There is a continued lull in 
the lumber market as effecting the various sawmills 
of this section, although practically all the mills are 
running steadily and are holding down stocks on their 
yards remarkably well. The export trade that has 
favored Orange owing to its location on a navigable 
stream has kept down stocks and kept up a lively 
interest in the business. 

Sabine river is at a high stage for the third time 
this winter and has spread over much of the logging 
territories aleng the stream and will doubtless mean a 
considerable curtailment in the operation of sawmills. 

The Government dredges have the work of cutting out 
the turning basin in Sabine River here well under way. 


rere 


THE USE of sawdust to mix with concrete for a floor ce- 
ment has already been referred to in the AMERICAN LuM- 
BERMAN. The customary proportions for this purpose were 
one part cement, two of sand and two and one-half of 
sawdust. In the new public library building in Spring- 
field, Mass., a similar mixture was employed as a paste 
over which the cork carpet often used in public libraries 
was placed. The thickness of the layer was one inch 
and its purpose was to receive the nails with which the 
eork carpet was fastened down. It was laid several 
months ago and is said to have been completely suc- 
cessful. 
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Surry Lumber Co. 


Baltimore, Md. 


Manufacturers of 


North Carolina 
Pine 
LUMBER and BOX SHOOKS 


MILLS AT 
Norfolk and Dendron, Va., and Wallace, N.C. 
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as we would like the first order. 


STONE & HERSHEY 


1221-1222 Essex Bidg., 


Spruce—N. C. Pine—White Pine 


Cypress H 
NEW YORK OFFICE:— 18 Broadway. 


We charge only what is necessary 
LEWIS DILL & CO., Baltimore, Md. 


to bring the best to you at a proper 
— WHOLESALE 


business profit—no more. Wewant 
your future business just as much 
KILN DRIED NORTH 
“2 " YELLOW PINE 
LONG LEAF 
HOUSTON, TEXAS 




















South Texas Lumber Company 


Union Lumber Company 


West Lumber Company 


Manufacturers of 


Yellow Pine 


Lumber, Timber and Lath 





Annual Production, 150,000,000 Feet 





Carter Bldg.. HOUSTON, TEX. 











We Ship from a large and 


Quickl well assorted stock 


all items for Yard Trade 


LONG AND SHORTLEAF YELLOW PINE 


Tell Us Your Needs. 








J. S. & W.M. Rice Lumber Co. 


Manufacturers, 


HOUSTON, TEXAS. 











64 


- 


AMERICAN LUMBERMAN 





JaNuaRY 17, 1914, 








Horton Corwin, Jr., Pres. and Treas. W. D. Pruden, Sec’y. 


The Branning Manufacturing Co. 
N. ¢. PINE LUMBER 


Bed Slats and Plastering Lath 


Wellington & Powellsville R. R. Co., Windsor, N. C. Edenton Planing 
Mills, Capacity, 100,000 per day. Saw Mills:—Edenton, N.C., Columbia, 
N.C., Ahoski, N. C., Capacity, 140,000 per day. 


General Office, EDENTON, N. C. 


Let Us Help You 


to keep your stock up to the 
Standard you demand in 


N. C. PINE 


Flooring, Ceiling and Roofers. 
Long AND. YELLOW PINE 


SHORTLEAF 
Car and Cargo Shipments. 


ELLINGTON & GUY, Inc., Times Dispatch Bldg., 


RICHMOND, VA. 
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DRESSED. 








Caldwell 
Hydraulic 
Wheel 


Press 
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Much less expensive than you think. Write for catalogue. 
E. R.CALDWELL &CO., Bradford, Pa. 
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Roofers Wanted 


We want good mill connections and want 
to hear from the man who wants 
good selling connections. 


No.1, No.2, No.3 and No.4 
Flooring and Edge Wanted 

















The A. Sherman Lumber 
Company 


POTSDAM, N. Y. 


1 Madison Ave., 
NEW YORK CITY. 





















White Pine 


Graves, Manbert, 
George & Company 


BUFFALO NEW YORK 
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White Pine 


Bevel Siding 
Shingles and Pickets 


Mixed Cars a Specialty. 
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Capacity 60,000,000 Feet Yearly. 
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The Transfer Lumber & Shingle Co. 
NORTH TONAWANDA, N, Y. [eee 
RED CEDAR SHINGLES AND BEVEL SIDING 


TRANSFER BRAND Extra Clears 
100% clear,90% vertical grain plump 5 to 2"(10" bunches)No Sap, parallel edges 





“TRANSFER BRAKp, 


16 #9 cttan 








EASTERN LUMBER CO., Tonawanda, N.Y. 


















NEWS FROM THE HARDWOOD FIELD 








WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Jan. 13.—Owing to the fact that 
some owners of hardwood manufacturing plants in 
eastern Arkansas have suffered rather heavy losses 
during the last two years owing to the floods in the 
Mississippi, they have decided to close down until their 
stocks are substantially reduced. This is true of George 
C. Brown & Co., Proctor, Ark., the Mark H. Brown 
Lumber Company, Mounds, Ark., and J. H. Bonner & 
Son, Heth, Ark. The heaviest losses experienced were 
the result of the large stocks of lumber on hand sub- 
jected to damage from overflow. The owners of these 
enterprises do not expect to carry such heavy holdings 
until after the time for the floods has passed. Steps 
are being taken to strengthen and standardize the levees 
in the jurisdiction of the St. Francis Levee Board but 
the hardwood people want to see this work further 
advanced before they again run the risk of carrying 
large stocks through another flood in the Mississippi. 
The Mark H. Brown Lumber Company will resume 
operation January 19. George C. Brown & Co. say they 
have not decided upon a date for resumption. They 
are making extensive repairs and will later install a 
resaw. 

One of the most delightful social functions here in 
some time was the entertainment at Rolandseck, the 
handsome home of R. J. Darnell, of R. J. Darnell (Inc.), a 
few evenings ago at which he introduced his young debutante 
daughter, Miss Pauline, to about 400 of his friends. The 
house was beautifully and elaborately decorated for the occa- 
sion and aside from the delightful refreshments served the 
guests enjoyed themselves in dancing and other amusements, 

S. B. Anderson, president of the Anderson-Tully Com- 
pany has been named one of three commissioners to look 
after the work of building levees for the protection of North 


ae ol against everflow and from flood damage. L. M. 
®tratton and Judge A. C. Floyd are the other two. There 


is a bond issue of $500,000, the proceeds of which will be 
expended under the direction of these gentlemen. Lumber 
interests in North Memphis have suffered much loss and 
no little inconvenience as a result of the oft-recurring floods 
and are much pleased over the prospect for the prevention 
of future trouble along this line. 

Building since the first of the year in Memphis has been 
active. Several important buildings have been launched 
and the number of permits has been large, to say nothing 
of the amount of money involved. The increase in duilding 
activity is reflected in a better demand for ceiling, siding, 
framing, interior finish and practically all other kinds of 
material. 

President C. H. Markham and other high officials of the 
Illinois Central system have just completed a tour of inspec- 
tion here and announced that, as soon as the increased yard- 
ing facilities had been completed, work would begin on the 
new round house and machine shops at Nonconnah, just 
south of the city. The work being done by the Illinois Cen- 
tral system now and that to be undertaken in the immediate 
future will involve an outlay of between $2,000,000 and 
$3,000,000. 

It is currently reported that the St. Louis, Iron Mountain 
& Southern has secured controlling interest in the Jonesboro, 
Lake City & Eastern, running from Jonesbero to Barfield, on 
the Mississippi and tapping a section rich in timber as well 
as other resources. The road was built about fifteen years 


ago. Several years since it passed into the hands of R. E. 
Lee Wilson, head of Lee Wilson & Co., manufacturers of 


lumber and extensive holders of timber lands, and associates, 
and has since been operated by them. No definite confirma- 
tion of the reported transfer of the property has been obtain- 
able here. It is said that the new order contemplates exten- 
sive improvements in the roadbed and decided additions to 
the rolling stock and other equipment. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan. 15.—General conditions are 
quiet in the lumber market. Manufacturers are eager 
to see heavy rains that will swell the Cumberland River 
and tributaries in order that large supplies of logs 
gotten out during the summer may be marketed. A 
member of one firm said that from 10,000,000 to 
15,000,000 feet of timber is awaiting a tide that will 
float the logs to market. The high tide has been 
later coming this season than has ever before been 
known to the oldest dealers. The logs begin moving 
ordinarily about December 1. The upper Cumberland 
is an important source of supply for this market. 

The election of L. B. Pennock, head of the Rock 
City Spoke Company of Nashville, as president of the 
Association of Spoke Manufacturers of the United States, 
at the meeting at Memphis, was gratifying to local lumber 
and other manufacturing interests. Mr. Pennock is one of 
the oldest spoke men in the United States, having started 
in Wisconsin more than thirty years ago. He came to 
Nashville in 1901. He is active in local banks and other 


institutions. 
The Nashville Lumbermen’s Club has received a cordial 
invitation to attend the annual convention of the Hard- 


wood Manufacturers’ Association of the United States 
Memphis January 21 and 22 
to Memphis. 

The Nashville Hardwood Flooring 
to install four new boilers of 15C@ horsepower each, and 
will resume February 1. The company contemplates in- 
stalling new machinery in the plant at an early date. As 
usual at this season flooring trade is quiet. An export 
shipment of one car was made to Glasgow, Scotland, this 
week. 


at 
A large delegation will go 


Company has closed 





FROM THE BUCKEYE STATE CAPITAL. 


CoLuMBUS, OHIO, Jan. 12.—The lumber trade in Co- 
lumbus and central Ohio is becoming more active as the 
new year advances. Inventories of yardmen and fac- 
tories have been completed with the net result that 
stocks are extremely low in every place and this means 
more active buying of hardwoods, yellow pine and other 
woods. The tone of the market is good and the pros- 
pects for the future are improving. 

Hardwoods are probably the most active, as factories 
are now in the market. Furniture concerns are not buy- 


ing, as the semi-annual shows are on. Mill stocks are light 
and the same is true of retailers’ stocks. Hardwood prices 


are generally well maintained, although there is some cut- 
ting in places. 

In yellow pine the volume of business is increasing and 
Prices are still low 


more steadiness characterizes prices. 





and there is no great tendency to advance. 
generally plentiful. 
true of dimension. 

Millwork is quiet in this section. There are good pros- 
nects for building the coming season and this is expected 
to help the situation. 

R. W. Horton, of the W. M. Ritter Lumber Company, 
says trade in hardwoods is increasing in activity. Fac- 
tories are buying better and yardmen are also in the mar- 
ket. Dry stocks are not very large. Yard stocks are light 
as shown by inventories. Prices rule rather firm at the 
levels which have prevailed for some time. 

Fred Bower, who had been in the sawmill business in 
Risingsun for the last forty-three years, closed his business 
recently because of old age, he being over 80 years of age. 
When he started in the business the mill was located on the 
Whitman property and in 1883 it was rebuilt on the present 
site. Since then the mill has been enlarged several times. 


Dry stocks are 
Car stocks are quiet and the same is 





QUEEN CITY TRADE NOTES. 


CINCINNATI, OHIO, Jan. 13.—There is a strong ten- 
dency toward optimism among lumbermen, many of 
whom have received the figures covering last year’s 
operations and find them not so bad after all. Had 
it not been for the slackness the last couple of months 
of the year the results would have been considerably 
better. This statement is the general opinion among 
dealers and while it is entirely too early to try to 
forecast business possibilities those who are close students 
of conditions are well satisfied with the prospects. Many 
of the factories are running only on short time as yet 
and this may continue for a short while. It is known 
that the policy of buying only for actual requirements 
was so thoroughly indulged in that practically all wood 
consuming factories have very little stock on hand, con- 
sequently with anything like a starting up they are 
bound to buy lumber. 

It is not expected that there will be a strong demand 
from any particular quarter soon but on the other hand 
it is fully expected that the demand will be as conservative 
as that which marked the last six months of last year and 
there is no doubt of that kind of buying continuing for a 
few months. It is expected, however, that there will be 
more of it in the aggregate, making a larger total of con- 
sumption and gradually growing stronger as the season ad- 
vances. Hardwood dealers expect to have to carry the stocks 
for some time and are pare to do so and will be satis- 
fied with a fair run of business until adjustments to the 
changes in the business world incidental to the policies of 
the new administration have been fully established and un- 
derstood, when at least a normal demand, with normal 
prices, is expected. 

Wholesale yellow pine trade has been held up so long 
by the retailers that wholesalers are hopefully awaiting the 
expected buying period bound to come soon. Prices are firm 
at recent quotations, with retailers making many inquiries 
as to how well they can cover for early spring requirements. 


—_—~ 


AT THE HOOSIER METROPOLIS. 

INDIANAPOLIS, IND., Jan. 12.—There is every indica- 
tion that this city will have an excellent building season. 
Many building projects were necessarily postponed last 
year because of the financial situation, but with the money 
market becoming easier these projects are being revived. 
Lumbermen vg A are having considerable estimating to 
do. Apparently there is to be a vast amount of frame 
dwelling construction as soon as the weather permits. 
lumber market at present is slow although 
to be holding their own. 

Frank M. Smith, for sixteen years chief collector of 
the Indianapolis revenue district, has been elected secre- 
tary of the ‘Indiana Association of Manufacturers & Com- 
merce and will open permanent offices in this city. Mr. 
Smith was elected at a meeting of the executive commit- 
tee here last Thursday. The Indiana Association of Manu- 
facturers & Commerce is a consolidation of the Indiana 
Manufacturers & Shippers’ Association and the Indiana 
Manufacturers’ Bureau. 

Ferdinand Winter has plans for a nine story apartment 
house which will be erected in North Meridian Street at 
a cost of $400,000. This will be the most elaborate apart- 
—- house in the city and will contain thirty-six apart- 
ments. 

Mr. and Mrs. W. E. Van Talge, 1335 North Lasalle 
Street, are receiving congratulations over the arrival of a 
daughter at their home, January 





The 
prices seem 





IN SOUTHWESTERN INDIANA. 


EVANSVILLE, IND., Jan. 12.—Hardwood manufacturers 
of this section report that business last week showed 
signs of improvement yet it is not brisk and manufac- 
turers are united in the opinion that trade will show 
signs of improvement, yet it is not brisk and manufac- 
winter conventions. Practically all the hardwood mills here 
are being operated on steady time but both orders and in- 
quiries are coming in slowly. Collections remain slow and it 
is not expected they will pick up to any great extent until 
March 1. Manufacturers, however, are not inclined to be 
discouraged by the outlook and say they believe this will 
be as good if not a better year than 1913. 

Ideal winter weather has prevailed for building in this 
section and architects and contractors say they have con- 
siderable work to do. Building permits thus far this year 
are larger than for the same period in January of last year. 

State Senator William B. Carleton, of this city, well known 
trade journalist, has announced that he will be a candidate 
for renomination on the Democratic ticket and it is not 
believed he will have any opposition. Senator Carleton, 
who is a member of the Evansville Lumbermen’s Club and a 
Hoo-Hoo, represents the counties of Vanderburg, Warrick 
and Spencer, having first been elected in 1910. 

Carriage manufacturers in Evansville and vicinity, who 
enjoyed the greatest trade in 1913 in their history, are of 
the opinion that 1914 will be a still better year. The 
factories here are being operated on full time. 

Veneer factories in Evansville are being operated on full 
time and George O. Worland, office manager of the Evans- 
ville Veneer Works and secretary and treasurer of the Evans- 
ville Lumbermen’s Club, is of the opinion that 1914 has a 
great many good things in store for the veneer manufac- 
turers of southern Indiana. 





WORKMEN’S COMPENSATION. 


LovuIsvILLE, Ky., Jan. 14.—Lumbermen and other em- 
ployers of labor are watching with keen interest the 
struggle that has begun in the State Legislature to get 
through a workmen’s compensation law that will be 
reasonably drawn and properly administered. The State 
federation of labor has drafted a bill that is rather extreme, 
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providing for a State insurance fund, making acceptance 
of the act compulsory, making the indemnity for death from 
injury payable in a lump sum, $3,700, and weekly indemnity 
during disability of two-thirds of the average wage, instead 
of one-half, the amount provided in most statutes. 

The Kentucky Manufacturers’ & Shippers’ Association, in 
which the lumbermen are largely represented, has a bill 
which makes acceptance of the law optional, this being pro- 
vided so as not to conflict with the State constitution, which 
prohibts limiting the amount recoverable for injuries. The 
jumbermen are keenly interested in the subject, as every man 
with a sawmill, planing-mill and lumber yard is directly 
affected, and will take part in shaping the legislation by 
making their views known to their representatives and 
senators. 





KENTUCKY HARDWOOD NOTES. 


LOUISVILLE, Ky., Jan. 14.—State Forester J. E. Barton 
has reported on the damage done by forest fires in 1913. 
He says that thirty-six fires burned over a total area 
of 13,485 acres and destroyed 350,000 board feet of 
timber, besides a reproduction area of 6,700 acres. All 
of them were fought and put out by the State fire 
wardens. Hunters started ten of the fires, railroads 
twelve, three were incendiary and nine were of unknown 
origin. The railroads have agreed to adopt precautions 
in order to prevent fires hereafter. 

The Tug River & Kentucky Railroad Company has 
filed articles of incorporation with $50,000 capital stock, 
Ashland being the home office. The road will be built from 
Ashland into eastern Kentucky timber and coal lands. 

The Kentucky Singletree Company has set up a mill in 
Adair County, and is buying hickory, oak, beech, ash, maple 
and sugartree for its operations. 

The National Building Trades & Fmployers’ Association 
will have its annual convention here next week, Tuesday, 
Wednesday and Thursday being given over to the meeting, 
with Monday reserved for the secretaries’ association, which 
is affiliated with the national body. 





FROM EASTERN WEST VIRGINIA. 

ELKIns, W. Va., Jan. 12.—Sufficient orders are on 
hand and in sight to keep the mills going. With a fair 
demand for lumber, all the mills are employing a full 
force. The car supply is much improved and no difficulty 
is experienced in securing an adequate supply. Railroads 
are hauling a great deal of lumber and coal and most 
of the roads are utilizing all their motive power in an 
effort to move the freight given them. 

A large warehouse will be built by the Elkins Pail & 
Lumber Company, for storage purposes, as soon as the 
weather permits. While plans for this warehouse have not 
been completed it will be a two-story building 50x125. The 
lower part of the building will be used to store refrigerators 
made by the Elkins Refrigerator & Fixture Company, and 
will have a capacity of ten carloads. The upper story will 
be used to store pails and will hold about 15,000. The new 
building will cost approximately $3,000. 

The heading factory recently acquired by the Keystone 
Manufacturing Company has been shut down for the winter 
in order to make repairs and in order to permit the new 
company to install additional machinery as well as to make 
other improvements with a view to increasing the produc- 
tion of the plant. 

The Ohio Valley Bending Company at Parkersburg re- 
sumed operation last week, having been shut down for over 
a year. ‘The entire plant has been renovated and gas 
engines have been substituted for stedm. Fifty-five men 
will be given employment. With many orders on hand 
the company look for a prosperous year. 

John Y. Hite and associates of Fairmont plan the con- 
struction of a railroad through Grant and Pendleton 
counties, West Virginia, and through Highland and Bath 
counties, Virginia, between 90 and 100 miles long. Mr. Hite 
is president of the Potomac Lumber Company and the 
Forest Lumber Company. The Forest Lumber Company 
owns 16,000 acres of timber in Pocahontas County, which 
will be traversed by the proposed road. The Potomac com- 
pany has holdings amounting to 10,500 acres in. Hardy. 
‘The proposed line will be known as the Petersburg & Colum- 
bia Springs Railway Company and the principal stockholders 
are John Y. Hite, A. R. Watson, John Marcus Hite, Lloyd 
tailey and R. L. Long, of Fairmont, W. Va. 





IN CENTRAL ARKANSAS. 

LirrLE Rock, ARK., Jan. 12.—E. D. Ferguson, the 
new manager of the Blytheville Lumber Company, has 
purchased the stock of 8. S. Sternberg. 

The plant of the El Dorado Manufacturing Company, 
a box factory, burned at El Dorado, loss $5,000, in- 
surance $2,000. 

Henry Metz, manager of Bott Bros. Manufacturing 
plant at Harrisburg, for twenty-three years, will retire. 
He has been in the stave business fifty-seven years. 

A. E. Lamont, shipping clerk of the Wisconsin & 
Arkansas Lumber Company for seven years, has been 
promoted to sales manager of the Arkansas Land & Lum- 
ber Company, and is succeeded by C. H. Baker, who has 
been assistant shipping clerk. 

N. V. Wright and associates are arranging to open a 
retail lumber yard in Arkadelphia. 

A. R. Anderson and FE. C. Julian will open a lumber 
yard at Tuckerman. 

Homer I. Cutsinger, president of the new Cutsinger 
lumber and veneer mill, in the Factoria addition of 
Little Rock, has come to Little Rock with five asso- 
ciates: Ed Wise, W. L. Neibler, Ora Amos, Henry Wertz, 
and Edward D. Zaiser, of Indianapolis and Edinburg, 
Ind., and opened offices in the Southern Trust Building. 





IN NORTHEASTERN TENNESSEE. 

BRISTOL, VA.-TENN., Jan. 14.—Business has shown 
some improvement since the first of the year, according 
to the Bristol lumbermen. Indications are that it will 
continue to improve. The local lumbermen are preparing 
for a busy year and: believe that there is abundant 
ground upon which to base their optimism. 

There is unusual activity in manufacturing and as a 
result the output of lumber from Bristol and the terri- 
tory tributary to it will probably be larger this year 
than ever before. 

H. G. Guyan came to Bristol this week from Humbert, 
Pa., to make arrangements for the installation of a mill 
for the development of an area of 15,000 acres of hard- 
wood timber east of Bristol, which he purchased a few 
weeks ago. Mr. Guyan will erect a band mill and build 
a logging road. It is expected that the actual work 
of putting in the mill will be begun about March 1. 
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SOUTH ATLANTIC COAST 


OLD DOMINION LUMBER NEWS. 


_ NORFOLK, Va., Jan. 12.—Demand has shown much 
improvement. Sales of box bark strips are numerous 
and prices firm. The average price for about 2,000,000 
feet sold last week was $11.75. Reports are that ship- 
ments during December were much less than during No- 
vember and with a decreased activity production should 
be about on a level with the cut. This helps a great 
deal. 

Plenty of feeders in the shape of inquiries are being 
sent out with little result, owing to the low prices offered. 
Building operations throughout this section show up well 
and much pine and long- and shortleaf dimension is used. 

Effective February 1 Arthur E. Murray, jr., who for the 
last five years has been connected with the Trexler Lumber 
Company in the capacity of district manager, will enter into 
the wholesale lumber business for himself under the firm 
name of the Murray Lumber Company, with offices in Bank 
of Commerce Building, this city. Mr. Murray, previous 
to his connection with the Trexler people, had been em- 
ployed since 1900 with the Cummer Company, Fosburgh 
Lumber Company and other lumber companies of this city. 














FROM THE GEORGIA CAPITAL. 

ATLANTA, GA., Jan. 12.—The German Colonization 
Protective Association was organized here last week to 
bring German farmers from the North and East. to 
Georgia to settle cut-over lands. A publicity campaign 
will be begun at once in German papers to this end. An 
association has been organized in southern Georgia to 
secure farmers from Ireland and Germany for the same 
colonization purposes. This association has gone so far 
as to advertise in papers in Dublin and in various Ger- 
man cities. The Georgia Chamber of Commerce is en- 
gaged in a campaign to raise $50,000, a part of which 
will be used in encouraging the colonization of cut-over 
lands, 

More inquiries are being received, and the actual de- 
mand has increased slightly. Many inquiries, however, 
are merely feelers. Nevertheless, dealers look forward with 


optimism. ‘The mild weather prevailing in Georgia has 
stimulated the country trade, and it is believed that this 
trade will continue to be a feature of the market. 


The United States Government this week will begin the 
valuation of railroad property by determining the value 
of the Atlanta, Birmingham & Atlantic Railroad. The in- 
vestigation begun here will extend to all States. 





SOUTHEASTERN COASTWISE TRADE. 

SAVANNAH, GA., Jan. 12.—There is some movement 
in stocks, but business has not reached large propor- 
tions. The demoralization incidental to the holiday 
season has about been overcome. Many fine contracts 
are being made for future deliveries. 

The fight Savannah is making to have one of the 
regional banks located here is of especial interest to 
lumber people, as the movement of lumber is on a par with 
cotton and naval stores in the necessity for the employment 
of large capital at stated intervals. ‘The location of a 
regional bank at Savannah would mean cheaper money. 
Barkers of Georgia are to assemble here Monday for the 
purpose of discussing the plan. The fight for the bank to be 
located in Georgia lies between Savannah and Atlanta. 

Reports from all railroads doing business in Georgia show 
that lumber is an important factor in the transportation 
business. This is further demonstrated by the fact that tap 
lines have been constructed to a number of timber reserves, 
which means that a large volume of lumber from new terri- 
tory will find its way to the world through this port during 
the present year. Some of this new lumber is already finding 
its way to the market. : 

Lumber dealers are especially jubilant over prospects, be- 
cause of the very unsettled state of the trade during the 
preceding year. Liberal shipping reservations are being made 
on the strength of this optimism. 


AT NEBRASKA’S METROPOLIS. 


OmaHA, NeEB., Jan. 12.—Although business generally 
has been quiet and no important changes in prices were 
made, lumbermen are hopeful, look to a good season 
and are preparing for a big business. ‘‘I see no reason 
why we should not have a good year,’’ is the way many 
reply, when asked their opinion of the outlook. Dealers 
report practically no buying by the retail yards. A few 
of the lineyard concerns are stocking up, they say. 

George A. Hoagland, Omaha lumberman, who has been 
in the business since 1861, longer than any other person 
or concern in the State of Nebraska, has turned his business 
into a copartnership, the new firm to be known as George A. 
Hoagland & Co. William W. Hoagland, son, who for several 
years has been connected with the management, becomes a 
member of the firm. Mr. Hoagland has been one of Omaha’s 
most prominent and successful business men for more than 
half a century. Early in life he took a leading part in the 
lumber business here and has lived to see the concern he 
founded and built up become one of the largest and most 
successful in this part of the country. The Hoagland con- 
cern has a number of branch yards in Nebraska and else- 
where. Mr. Hoagland, while he has other large interests 
that demand his attention, will remain active in the old 
business in which his son now becomes a partner, it was 
said. There will be no change in the capital or manage- 
ment, it is stated, —— what naturally comes from the 
formation of copartners re relations. 

The time for receiving bids for the Fontenelle Hotel, to 
be erected in Omaha at a cost of approximately $1,000,000, 
has been extended to January 15. 

J . Shaw, manager of the Omaha office of the Pacific 
Lumber Agency, has resigned to accept a position with a 
concern now being organized on the Pacific coast. He was 
succeeded by W. M. Webb, formerly one of his salesmen. 

The following is taken from The Omaha Daily News of 
January 7: 3 : 

“George W. Platner, who will give a banquet tonight to all 
the yardmen of the Platner lumber houses, says he owes to 
his employees the credit for bis success in business in 1913. 
‘The men who do the work and manage the business are the 
cause of the success of the houses and yards, and I take 
none of the credit to myself,’ Mr. Platner said. The 
banquet at the Loyal Hotel will be attended by nearly 100 
men. 








Smicia exported to the United States in 1912, $13,705 
worth of field willows such as are used in the manu- 
facture of baskets and willow furniture, as compared 
with $22,693 in 1911. 
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North Carolina Pine 


Rough and Dressed 


YELLOW PINE 


BILL S1UFF and FLOORING 
Hallowell & Souder, pyrite tit. 
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| We Want to Buy: 7 


1 Car2” x 2” —18” Oak. 

1 Car2” x 2” —32” Oak. 

1 Car2%"x 2'4”—30” Oak. 

1 Car 8” x 8” Poplar. 

1 Car 5-8 or 6-4 Quartered Sycamore. 


Thomas E. Coale Lumber Co. 


UL Franklin Bank Building, PHILADELPHIA, PA. 
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White Pine sae - Variety. 


Enthusiastic customers say we are altogether too conservative 
in proclaiming the merits of the ‘“Maraschino”’ variety; that we 
should tell the trade that No. 1 Barn runs 50% dressing and the 
No. 2 Barn runs 50% No. 1 Barn. ie 

Does this interest you? Will you write us and say show me’’? 


PHILADELPHIA, PA. 














S. B. DILL LUMBER COMPANY 
Franklin Bank Building, PHILADELPHIA. 


WHOLESALE LUMBER 
N. C. Pine Spruce 
Yellow Pine Hemlock 
White Pine Cypress 

















Wholesale Dealers in 


S. P. Bowers Co. LUMBER 


FIDELITY MUTUAL 








LIFE BUILDING Cross Ties, Piling 
112.N.BroadSt., Philadelphia. Telegraph Poles 





|W. WA. SPRUCE ix) HARDWOODS | 








William Whitmer & Sons, 


Incorporated 
Franklin Bank Bidg,, PHILADELPHIA. 


— Manufacturers and Wholesalers — 


W. VA. SPRUCE, WHITE 
PINE AND HEMLOCK. 


LONG and SHORTLEAF PINE and HARDWOODS 





United States Spruce Lumber Co. 
SPRUCE, HEMLOCK 
‘ AND HARDWOODS 


Office and Mills: - - 








MARION, VA. 





Laurel River Lumber Company 


SPRUCE, HEMLOCK 
AND HARDWOODS 


JENNINGSTON, _ - : WEST VIRGINIA 





Cherry River Boom & Lumber Co. 
Office:—SCRANTON, PA. 
SPRUCE, HEMLOCK AND 
HARDWOODS 


MILLS: — Richwood, Camden-on-Gauley and Holcomb, W. Va 
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PITTSBURGH 
For Quick 
Sale 


We will make special 


inducements on 


300,000 Feet << 


4-4 Sound Wormy 


White Oak 


Prompt attention given inquiries. 


Babcock Lumber Co. 


PITTSBURGH, PA. 

















TIMBER 
TIES 


LET Us 
QUOTE You 
PRICES 


THE GERMAIN COMPANY 


PITTSBURGH, PA. 




















SSRI LLLILIN NUNN LLU LUAU 


IDAHO 
White Pine Specials 


1x12 No. 1 Common. 
1x12 No. 2 Common. 
4-4’ 5-4” 6-4” 8-4”’ D Selects. 


Good Dry Stock—Special Prices For 30 Days. 


Wm. Schuette & Co., Inc., Pittsburgh, Pa. 
FATT TT MES 


ANU 
FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White and Yellow Pine, Spruce, 
Hemlock and Hardwoods 


Kouwo-Vva. PITTSBURGH, PA. 
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North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and can give prompt service. 


Willson Bros. Lumber Co. 


PITTSBURGH, PA. 


Saw Mills Designed and Built 


Plans and Specifications prepared. Construction supervised. 
First class heavy millwright work. Entire plants surveyed. J Ma- 
—— for complete mills, Fire loss adjust: Practical 























engineer. Can save you oo" Highest testimonials, 


C. M. STEINMET. 


Bon 83 Washington, D. C. 








_FROM THE PACIFIC NORTHWEST | 





PUGET SOUND NOTES. 





Many Lumber Mills Resume Operation While Num- 
ber of Shingle Mills Resuming Is Limited—Heavy 
Rains Affect Logging Conditions. 

SEATTLE, WASH., Jan. 10.—There is practically no 
change in the volume of business. Many of the lum- 
ber mills are again in operation, but only a limited 
number of shingle mulls are running, and those in 
combination plants. Shingles have advanced slightly 
in price, and cedar siding is scarce and firm. The 
heavy rains have affected logging conditions in con- 
tiguous territory so that some of the mills which 
would have resumed after the holiday shutdown 
either remained down, or closed after resuming to 
await more favorable conditions. In a few some 
damage was done to storage dams, with much inter- 
ference with work about the plants from backwater 
or where the drainage is not of the best. The streams 
adjacent to Grays Harbor and Willapa Harbor have 
given the most trouble and in addition to scatter 
ing log booms the roads have been made impassable 
for a time, while railroads have suffered from wash 
outs and slides. The gales prevailing on the ocean 
for several days caused high tides in the harbors, 
but no casualties are reported to shipping in the 
harbors or mill property. 

The efforts of the lumbermen acting with H. (. 
Henry to secure the paving of a part of Second Ave 
nue with creosoted fir blocks resulted in the adoption 
of this paving for the two blocks between Madison 
and Seneca Streets, which are to be guaranteed by 
Mr, Henry for ten years. Work will begin about 
April 1 on the repaving of the avenue from Yesler 
Way to Pike Street, one block at a time so as not 
to interfere more than is necessary with traflic, This 
is a decided victory for the lumbey interests against 
strong opposition by the advocates of paving brick. 

Satisfactory business for the mill of the Day Lum 
ber Company at Big Lake, for the last year, and 
good prospects for this year are reported by G. ©. 
Bronson, Seattle representative of the company. The 
sawmill has a capacity of approximately 100,000 feet 
a day, and from the cants prepared in it the shingle 
mill makes. 300,000 shingles a day. The mill has 
operated practically every working day of the year, 
and was shut down for only a week during the holi 
days. Shipments from Big Lake during the year 
totalled 1,120 cars, representing about 30,000,000 feet. 
The planing mill has been closed down for a longer 
time while the dry kilns are being remodelled. When 
completed with the Grand Rapids system Mr. Bron 
son predicts an ample supply of dry lumber to keep 
the planing mill busy. 

The question of the proposed cancellation of rates 
on east-bound freight from Bellingham & Northern 
points via the Canadian Pacifie will come up before 
Special Examiner Furtell in the Federal Building, 


Seattle, January 15, at 10 a. m. 


General and Personal. 
C. O. Curtis, of this city, has been selected to sue 
ceed Webb R. Ballord as sales and assistant man 


ager of the Canyon Lumber Company, of Everett, 
Wash. As has been previously announced in the 
AMERICAN LUMBERMAN Mr, Ballord recently left for 
his future home in Somers, Mont., where he succeeded 
the late Wesley E. Wells, as general manager of the 
Somers Lumber Company. Mr. Curtis is a stepson of 
C. A. Dean, president of the Canyon Lumber Com 
pany. He is a young man with 12 years’ lumber ex 
perience to his credit, having spent four years work 
ing in mills and the last eight years in the office of 
the Sound Lumber Company, this city. As Mr. Dean 
is president of both the Canyon Lumber Company 
and the Sound Lumber Company, and the latter has 
sold a large portion of the Canyon mill’s output, 
Mr, Curtis goes to his new connection with a ready 
knowledge of the company’s policies and business 
methods. 

The Preston Mill Company, which has offices in 
this city and ¢ manufacturing plant at Preston, Wash., 
about twenty miles east of here, will resume opera 
tions next week, after A closedown of several months. 
The company has taken on orders enough to keep the 
mill running for several months and is in hopes that 
market conditions will have improved by that time 
to such an extent that it will justify operating the 
balance of the year. 

A number of changes were made this week in the 
organization of the States Lumber Company, this 
city, which has offices in the Mutual Life Building. 
W. T. Odlin retired from the company and has gone 
to Sedro Woolley, where he has banking interests. 
Brackett Gardner, manager of the lumber department, 
has resigned and has been succeeded by EK, G, Butter 
field. Ek. F. Randolph is the head of this company. 

Mr. Randolph is a well known business man of 
this city and looks after the various other interests 
of the “company outside of the lumber and shingle 
department. Mr. Butterfield comes to the lumber 
department of the company with experience gained 
by many years in the lumber and shingle business. 
He was formerly manager of the Roy & Roy Mill 
Company, of this city, and later with the Lester W. 
David Company. In addition to the general whole 
sale lumber and shingle business, this company will 
continue to specialize in boxes. 

By the breaking down of his automobile, J. H. 
Carroll, salesman for the W. I. MeKee Lumber Com 
pany, was injured Christmas day at Great Falls, 
Mont., but is now able to attend to business, and his 
friends will be pleased to know his injuries were not 
more serious. 

Tne Klipsun Lumber Co. has added the handling of 
cedar poles to its line and finds good inquiries for 
them. 

Experimental tests are being made at the timber 
testing laboratory of the University of Washington 
to determine the effects on Douglas fir of both the 
steaming and boiling processes in creosoted piling to 
be used in Panama Canal construction work. The 
work is under supervision of O. P. M. Goss, engineer 
in forest products of the United States Forest Serv- 
ice, in codperation with Maj. James B. Cavanaugh, 
of the United States engineer's oftice, and the first 
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OFFICERS OF PACIFIC COAST SHIPPERS’ ASSOCIATION. 


The accompanying photo-engraving shows the officers of the Pacific Coast Shippers’ Association and three of the 
trustees, incorporating in the group the committee which secured the films for the illustration of the lumber 
industry of the Pacific coast and the finance committee. From left to right are shown W. E. Howard, vik ag 


F. D. Becker, secret ary; L. R. Fifer, trustee; F. A. 


Stine, president ; C. BR. Roy, trustee. 


England, treasurer; L. L. Hillman, vice president ; H. 
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shipment will be made from here in about two weeks. 

An article appearing in the daily press from Cen 
tralia reporting the sale by the sheriff of Thurston 
ounty of the sawmill of the Gate City Lumber Com- 
pany, at Gate City, Wash., to David Johnson for $10 
an hardly be taken as a fair representation of the 
values of sawmill properties in this vicinity. Mr. 
Johnson had recently been awarded judgment for $400 
jamages against the concern and was the only bid- 
der. The plant has not been operated for some time 
ind the remaining machinery is of older patterns, 
hough of fair efficiency. 

Ralph Bull, a well known young lumberman of this 
ity, returned the first of the week from his former 
ome in Cedarville, Ohio, where he was recently called 
y the illness of his father. His father’s health hav 
ug improved, Mr. Bull is back on the job as buyer 
or the local office of the Wallace-Ballord 
ompany. 


Lumber 
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Western Washington Swept by Severe Storms, Delay- 
ing Railroad Traffic and Hindering Sawmill Opera- 
tions—1913 Statistics, 

TACOMA, WASH., Jan. 10.—The worst storms since 
e memorable flood days of 1904 have been sweeping 
wn western Washington since last Saturday, causing 
udslides and washouts, delaying and crippling rail 
ad traffic and hampering sawimill operations, especially 
land. From Saturday to Wednesday evening 5.46 
‘hes of rain fell in Tacoma, accompanied part of 

le time by abnormally high tides and high winds, a 
smile southwest storm blowing Wednesday morning. 

fhe rainfall from January 1 to 5 p. m, the 7th totaled 
7S inches, which equals the normal average rainfall 


v the whole month. Throughout southwest Washing 
m and in the Grays Harbor country there was a 
gieat deal of damage to railroads, logging and mill 


equipment and the lowland farms. No accurate figures 
- to the property damage by this week’s storm are 
t obtainable. 
There were 1,896 building permits issued in Tacoma 
in 1918, according to the records of the city building 
uspector, aggregating a total expenditure of $2,474,364, as 
sainst 1,740 permits in 1912 aggregating $1,876,487, The 
W138 figures include 487 new homes costing a total of 
24. Tacoma bank clearings fer the year totaled 
5.456.666, a decrease of S5O.386.450.81 as compared to 
due to the fact that two of the largest banks 
city merged in the middle of the year into one big 
wational bank. 
Tacoma’s iumber cut 
t, ineclnding the 





for 
cut of 


1913 is estimated at 
the cleven largest 
ity and numerous smaller ones, the latter estimated to 
eeregate 20,000,000 feet. Besides sawmills, there are in 
i city 16° representative companies manutacturing sash, 
toors, Interior ftimish, columns and the like. There are 
ight factories making furniture and kindred products and 
ve box factories. 

George R. Osgood, otf 


310,000,000 
mills in’ the 


t! 


the Wheeler, Osgood Company, left 


this week for California on a_ pleasure trip. The com 
pany’s factory resumed operation Monday after having 
eon idle since December 22. Nineteen fourteen marks the 


quarter century 


post in the establishment of this company’s 
plant in 


Tacoma, during which it has steadily grown from 


year to year to be one of the foremost manufacturers of 
sush, doors, veneer stock and allied lines in the VPacitie 
Northwest. 

The Danaher Lumber Company's mill which shut down 
in December is to remain indetinitely idle, according to 
Manager Lewis Frederick, who says it will not start) up 
until such time as there is “some gravy” on the orders. 
The mill is undergoing a thorough overhauling and receiv 
ing such repairs as are necessary. 

W. W. Lytle, of Bellingham, was in the city this week 


to purchase veneer machinery for a factory to be 
in Bellingbam for the British-American Cedar 
Mr. Lytle is said to have operated the first 


erected 
Company. 
veneer machine 


ver installed on the Pacific coast. that being at San Fran- 
isco) in 1890. 
hk. EK. Whidlateh, of the Whitlatch Lumber Company. 


of Yelm, who has been in a hospital in Tacoma since Sep- 





tember, when his leg was broken in two places, is able to 

out and around and expects to have the full use of 
the fractured linb by next month. 

The Tacoma Fir Door Company. whose plant was idle 
during the Christmas holidays, resumed work Monday. 

The Dempsey Lumber Company's mill had but) a_ brief 
respite for the Christmas and New Year's holidays. The 
ompany is) shipping considerable of its output to Cali 
fornia, it going by steam schooners. The new steam 
schooner Rosalic Mahony was back at the Dempsey mill 
last week for another cargo for San Francisco, the second 
siecessive one from. this mill. 

The Pacifie States Lumber Company expects to rebuild 
is soon as possible its sawmill at Selleck, destroyed by 
fire last Saturday night. This was the second fire of the 


holiday season for mills allied with the Tacoma & Eastern 
Lumber Company, one of the largest selling agencies of this 
district. Only a few days before the Selleck fire. a big 
kiln and 2,000,000 shingles were destroyed at the Tacoma 


& Eastern company’s ID & M mill at Lake Tapps. Both 
losses were well protected by insurance. 

The St. Paul & Tacoma Lumber Company has resumed 
suwing at its mill after the holiday shutdown, as_ have 
ilso the Puget Sound Lumber Company and the Foster 
Lumber Company's Midland plant. Idle mills in Tacoma 
now inelude the Tacoma Mill Company's big plant. the 


Danaher Lumber 
1 bay and a few minor ones. 

General conditions are such and there are so many sub- 
stitute roofings that it is hard to predict what the shingle 


Company, the East Tacoma mill across 


lnivket is going to do this spring, in the opinion of Clar- 
nce EK. Wilk of the Clarence FE. Hill Lumber Company, 
Videlity Building. Shingles are selling now about 10 cents 
iter than a few weeks ago, Mr. Hill says. the mill get- 


ting $1.56 for stars and $1.75 
xe idle output with light 
itive buying. 
lhe Baker-May Lumber Company. of Meskill, was obliged 
io shut down owing to high water in the Chehalis River, 
cording to F. R. May and F. W. Zufelt. who were in the 
ty Wednesday. The mill wili resume as soon as flood con- 
tions permit. Mr. May states that the lumber market is 
Ul with no signs of improvement yet. The mill is operat- 
on Santa Fe orders. 


for clears. 


There is a very 
stocks and 


considerable specu 





TO BE REBUILT AT ONCE. 


TACOMA, WASH., Jan. 7.—The plant of the Pacific 
ates Lumber Company at Selleck, which was destroyed 
fire Saturday, January 3, will be immediately rebuilt. 
he company expects to resume cutting lumber by the 
iddle of June. This is the announcement of E. B. 
ields, vice president and manager. 


The origin of the fire is still unknown. The mill was 
in operation, having just started up the day before, 
after a shutdown for the Christmas holidays, and as late 
as 6:45 on the evening of January 3 there was no sign 
of fire. The flames were discovered about 6:55 by a 
man who was cleaning the lower part of the mill. The 
gang sawyer and his helper were at work on their gang 
at the time but all three of these men say that before 
they could get to the mill whistle the plant was in 
flames. The loss is close to $200,000, pretty well covered 
by insurance, The boiler and engine rooms were damaged 
slightly. The dry kiln, planing mill, dry lumber shed 
and lumber yard escaped damage. 





ON POSSESSION SOUND. 


EVERETT, WASH., Jan. 12.—Indications are that little 
will be done in logging until about March 1. If the 
season should be very favorable some of the camps 
will resume February 1 and many of them February 15, 
but the usual obstacle is heavy snow in the higher 
timber regions during part of Vebruary, at any rate, and 
this would mean a cessation of work. Another reason log- 
ging Operations may be resumed later than usual after the 
holiday vacation is that there is a large surplus on hand and 
the log market is not very active. Many feel that it would 
he wise to realize on some of the product on hand rather 
than add to the surplus. 

Iieavy rains and wind of last week caused a tieup of the 
Milwaukee and Great Northern railroads and delayed many 
shipments out of Everett. Coastwise shipping was interfered 
with to a large extent also, as vessels found it wise to await 
fairer weather. 

Kverett’s free employment bureau has proved a very valu- 
able thing for both laborers and lumber and logging men. 
There were 3,041 laborers and skilled workmen who found 
work through the bureau during 1915. The system saves all 
parties concerned some money and its success has been fully 
demonstrated. 

If postoffice receipts are a fair indication of growth and 
volume of business, and they are generally considered so, 
Kiverett fared well. The receipts last year were $70,725 and 
in 1912 the receipts were $66,657.27. 

The barkentine James Tuft is at the Crown plant to load 
1,560,000 feet of lumber for China. The steamer Henry 7. 


Scott loaded 500,000 feet of lumber at the Clark-Nickerson 
mill for San Francisco last week. The steamer Senatoi 
loaded 40 tons of paper from the Everett Pulp & Paper 
Company's mill for San Francisco. The steamer Hornet 
cleared from Mukilteo with 700,000 feet of lumber for San 
Francisco, The schooner Oceania Vance cleared for San 


Francisco with 1,000,000 feet of lumber loaded at the Crown 
plant. 


The Three Lake Lumber Company has resumed operations 


at the mill and planer mill at Three Lakes, following a 
shutdown of a few weeks. Work was also resumed at the 


company's logging camp. 





ON BELLINGHAM BAY. 


BELLINGHAM, WASH., Jan. 10.—Review of the market 
conditions at the close of the week shows that shingle 
prices indicate signs of strength, lumber at merely a 
profit basis and beveled cedar siding weak. Inquiries 
for shingles have been numerous during the week. The 
cargo lumber trade is firm, although no improvement is 
visible as compared with the corresponding period last 
vear. 

Lumbermen of weste:n Washington, including a num, 
her from this city, are today attending a meeting in 
Seattle and are discussing the present agitation for 
the introduction of an eight-hour law in the mills and 
tactories of the State. Friday J. H. Bloedel, president 
of the Bloedel Donovan Lumber Mills, gave as_ his 
opinion that striet enforcement of the eight-hour law 
in mills would prove disestrous to the industry. Mr. 
Bloedel said: 

It must be remembered that Washington manufactures 
only about one-tenth of the lumber output of the country. 
In Minnesota, Wisconsin, Michigan and other northern 
States the mills are operated with ten-hour shifts and in 
the South many of the plants work their men eleven hours. 
llow can we hope to compete with other sections of the 
country if we must pay a_ten-hour scale for eight hours’ 
work’ It is not a case of what we would like to do for 
our employees but simply a business proposition. 





ON THE WILLAMETTE RIVER. 


PORTLAND, ORE., Jan, 10.—Last week brought to light 
a more optimistic feeling both among lumber manutac- 
turers and among business men in general. Passage of 
the currency bill seems to have gone a long way toward 
establishing confidence and enthusiasm, and business in 
general is said to have shown considerable improvement 
in spite of the fact that the holiday season is just over. 
Many mills in this district are idle and those now in opera- 
tion are working on advance orders with the view of clos- 
ing down as soon as they are filled unless the market shows 
considerable improvement. Quotations are firmer than foi 
several months, indicating that bedrock has been reached 
and that trom now on the changes will be upward. 

The jiast six months did not bring a great deal of 
business owing to 2 Jull in building activities 
with the preceding year, 

Heavy storms have swept along the coast for the last ten 
days and shipping has been interrupted considerably. It is 
feared some vessels were lost. Large quantities of railroad 
ties drifted ashore at Grays Harbor which may have come 
from the sailing schooner William I’. Garms, which was 
sighted in a disabled condition off the Coast a few days ago. 
Tugs and the government cutter Snohomish went in search 
of the vessel but no report has been received indicating that 
the schooner had been picked up and it is fearéd the craft 
foundered. The steam schooner J. B. Stetson, carrying a 
cargo of lumber from the Columbia River to California 
ports, put into San Francisco after having lost its deckload 
of 150,000 feet, swept overboard, 

The biggest volume of business now is in the foreign 
trnde, and if the rail trade were as active as that by. water 
for offshore ports the millmen would have no just cause 
for complaint, ‘There are several large steamers and_ sailing 
vessels in the harbor now loading for China and Europe, 
and it has been announced that three large steamers have 
heen chartered to come here early in the spring to load 
for Australia, the three cargoes totaling approximately 10,- 
000,000 feet of fir. 

The British steamer Lord Sefton cleared here today for 


local 
compared 





Yokohama, Kobe and Shanghai with 3,596,162 feet of fir 
lumber, valued at $39,328.47. The Norwegian steamer 
Bangor went to the mills of the Inman-Poulsen Lumber 


Company today to load a cargo of fir for China under char- 
ter to the China Import & Export Lumber Company. The 
steamer arrived here early in the week from Otaru, Japan, 
with 1,000,000 feet of oak logs on board for the Emerson 
Hardwood Company. At the Standard Box & Lumber Com- 
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The Collier - Barnett Co. 


Wholesale-Manufacturers 


HIGH GRADE 


Sash, Doors and all kinds of Millwork 
Plate, Art and Window Glass. 





We want your orders. 
Car Lots or Less. 


TOLEDO, OHIO 
e ® 
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Tke Goodsell Mfg. Co. 


TOLEDO, OHIO. 
Wholesalers to the Trade Only. 


Doors Send for 


Glazed Sash 
Interior Trim 


Dealers’ Price Guide 





Prompt Service—Our Specialty. 











F. W. Duttweiler Lumber Co. 
WHOLESALE 
Idaho White Pine 


California Redwood 
Lath and Shingles 


824-826 Spitzer Bldg., TOLEDO, OHIO, 
® a 


Yellow Pine 
Hemlock 
Poplar 














ye 
C. A. Mauk Lumber Co. 1 


Manufacturers and Wholesalers 


PACIFIC COAST FOREST PRODUCiS 


Yellow Pine, Hemlock 
Red Cedar Shingles, Red Cedar Bevel Siding 





Shipped in Straight or-Mixed Car Loads from Toledo Storage 
TOLEDO, OHIO. SEATTLE, WASH. 
e ® 














2 ® 
The Gotshall Mfg. Co. 
( Main Office, TOLEDO, OHIO ) 

Oak, Ash, Hickory, Elm, Maple, Etc. 
Lumber, Timbers, Piling. 

MILLS. 


Toledo, Ohio— Band 
Elmira, Ohio a 


We manufacture and sell 


our own stock exclusively. ; 
Write us for stock list. Ac naaamedy ~All angular 


e & 











Mill Men Attention 


We are in the market for a large quantity of 6 in. No. 2 
S2S CM. Send tations to us for i diate shi t. 
We wish to move 4-4 B and Better Finish. 

Also 1x8, 1x10 No. 1 Shiplap. 


j,aft® tet 5 Atta 


HEMLOCK & HARDWOODS 


WHOLESALE LUMBER 





























68 


AMERICAN LUMBERMAN 


January 17, 1914, 





| 
We Can Ship 


Mixed Orders 


without unnecessary Gelay as we 
own and operate our own mills, and 
by carrying well assorted stocks 
can ship in addition to 


White Pine Lumber 


Dimension, Shingles, Worked Mouldings, 
Maple Flooring, K. D. Frames, Box Shooks 




















PRICES ON REQUEST. 


E. B. FOSS & COMPANY 


Manufacturers 
Established 1877 


Telecode Used. Bay City, Michigan. 


Any Items 
Here You Need? 


100,000 ft. 5-4 No. 2 Com. & Better Beech 

150,000 ft. 6-4No. 2 Com. & Better Beech 
50,000 ft. 5-4 Ist & 2nds Basswood 
12,000 ft. 10-4 No. 1 Com. & Btr. Basswood 
60,000 ft. 4-4 No. 3 Common Maple 
50,000 ft. 6-4 No. 3 Common Elm 














We can fill orders for any of 
the above stock promptly. 


The Kneeland-Bigelow Co. 


BAY CITY, MICHIGAN 








Bradley, Miller & Company 
BAY CITY, MICH. (Station A) 
We Solicit your Inquiries fo: 
Mouldings 
White Pine Lumber 
Kiln Dried Maple Flooring 
K. D. Window and Door Frames 
Dimension Shingles and Box Shooks 
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Cedar Poles, Piling and Ties 


Yards in British Columbia and United States 


B. C. and IDAHO WHITE PINE 
MacKINNON LUMBER & POLE CO., Ltd. 


CALGARY, CANADA 





British _ 
Columbia — 


Shingles 


All Grades 
16°. 18” .24” 


Coast Central Mill Co. 


New Westminster, B. C. 
Canada 





pany the Norwegian steamer Jason is loading box shooks 
and lumber for Manzanillo, Mexico. The three steamers re- 
ported as charter for lumber cargoes here in the near future 
are the Strateranick and Harpelyce to Davis & Fehon and 
the Strath to J. J. Moore & Co. The vessels are now head- 
ing for the Pacific coast with coal cargoes from Australia. 





AROUND THE GRAYS HARBOR COUNTRY. 

ABERDEEN AND HOQUIAM, WASH., Jan. 10.—A very 
optimistic tone is developing in the conversation of 
Grays Harbor lumbermen. Timber cruisers report that 
more timber inspection is being done now than for some 
months. One good timber sale has been reported and 
others are under negotiation. Local mills are operating 
full time again and the manager of one of the largest 
mills here said that while prices showed no marked 
increase, there was an improvement in the demand for 
lumber. 

The sale of 13,000,000 feet of timber belonging to 
A. A. Bradley was consummated last week. The claim 
brought $20,000, or a little less than $2 a thousand. 

Indication that the Government may place many large 
orders for timber and finish material for use in con- 
struction of battleships with Grays Harbor mills in the 
future is found in the presence here of Lieutenant 
Francis Wilson, who came to inspect orders placed with 
the Wilson Bros. Company and the Endersen Spar & 
Timber Company. 





EXCESSIVE RAINS CAUSE DAMAGE, 


CHEHALIS, WASH., Jan. 10.—The dam of the Doty 
Lumber & Shingle Company, on Elk Creek at Doty, 
Wash., was carried out with 4,000,000 feet of logs by 
the rise in the stream due to the excessive rains. The 
logs will probably be caught at one of the booms lower 
down on the Chehalis River. The shingle mill was also 
considerably damaged. 





INLAND EMPIRE 











IN THE WESTERN PINE COUNTRY. 


SPOKANE, WASH., Jan. 10.—When the books of the 
Industrial Insurance Commission, which operates under 
the Washington Compensation’s act, closed December 
31 the law had been in effect just twenty-seven months. 
During that time the number of firms listed and assessed 
totaled 8901; employees listed and protected, 165,000; 
total accidents reported, 32,125; claims allowed, 22,940; 
paid into accident fund, $3,133,572.75; paid out on 
claims, $1,851,181.73; invested in reserves to guarantee 
pensions, $892,240.15; cash in accident fund, $390,150; 
gross expense of commission, $235,654.13. There are 
52 employees on the commission payroll, including the 
commissioners, 33 of whom are employed in the office 
at the State capitol. Since the law went into effect 
there have been 167 deaths in the lumber industry. 
During the twenty-seven months the contributions 
from the lumber industry amounted to $1,308,001.44, 
with claims paid amounting to $859,881.70, and pensions 
paid amounting to $50,801.98. This leaves a balance 
of $11,656.69 in the fund after reserves of $385,661.07 
have been set aside to guarantee pensions. 

A small sawmill having a capacity of from 20,000 
to 30,000 feet a day will be installed at Polson, Mont., 
by the Dewey Lumber Company and James Harbert. The 
timber to be cut is owned by Mr. Harbert on Flathead lake. 

Ben E. Burroughs has purchased the planing mill of the 
J. A. Borie company at Pendleton, Ore. An inventory is now 
being taken. 

The Blackwell Lumber Company has a force of millwrights 
overhauling the company’s mill at Fernwood, Idaho. Upon 
completion of this work the big mill at Coeur d’Alene will 
be overhauled, preparatory to starting operations late in 
February. The Blackwell company has a couple of logging 
camps at work at Fernwood, Ida. 

George Curkendall, president of the Canadian-American 
Lumber Company, with offices in the Paulsen building, is 
being urged by his friends to become a candidate for trustee 
of the Spokane Amateur Athletic Association, the election 
of which will occur late this month. The term of C. B. 
Sanderson as trustee will end at that time. Mr. Sanderson 
also is a well known lumberman of the district, being sec- 
retary of the Milwaukee Land Company. 

According to report from St. Maries, Idaho, the Milwaukee 
Lumber Company will continue to run all winter, unless 
stopped by severe weather. A. V. Braerick, manager, says 
that there is a good demand for white pine lumber and a 
steady run will be necessary to fill orders. 





KAIBAB NATIONAL FOREST TIMBER SALE. 

SaLT LAKE City, Urau., Jan. 10.—The announcement 
from Washington, D. C.,.under date of January 5, that 
the sale of a billion feet of timber from the Kaibab 
National Forest in southern Utah and northern Arizona 
had been approved by Secretary Houston of the Depart- 
ment of Agriculture was received here with much in- 
terest. The approval of the sale of timber carries with 
it authority for the construction of 225 miles of railroad, 
necessary to provide means for transporting the timber 
to market, through one of the richest sections of the 
West. Bids for the purchase of the timber will be 
received up to June 15 of the present year, and after 
that three years will be allowed the contractors for 
building the railroad. The timber will be cut gradually 
over a period of twenty-five years. 

This project is the most gigantic launched by the 
Forest Service since its creation. So carefully have the 
officials of the service mapped out their plans that by the 
end of the contract period the land which was at first bared 
by the cutting will have been reforested by a new growth, 
and the scenic beauty of the country will remain unmarred. 

Recognizing the difficulties that lie in limited transporta- 
tion facilities in that section, the service decided that the 
contractors should be permitted to construct a railroad con- 
necting Colorado and Utah with the Grand Canyon, along 
whose banks the timber lies, and which heretofore has been 
accessible only from the southern side. Such a road for 
many years has been under consideration by capitalists, but 
the lack of traffic has proved a barrier. The hauling of a 
billion feet of timber from this section will overcome this 
difficulty, providing a commodity for transportation which, 


with the tourist and local traffic included, will piace th: 
project on a paying basis. Chief Forester Henry 8S. Grave: 
who made a personal examination of the Kaibab Reservation 
is fully in accord with the project. He announced that t} 
marketing of the matured timber would not be allowed ; 
impair the scenic beauty of the forest, which is consider 
one of the most beautiful in America. The annual cut, a: 
cording to Mr. Graves, will be about 40,000,000 feet. 
According to O. M. Butler, in charge of the district foresty 
office of the fourth district at Ogden, under whose jurisdictio 
the Kaibab Forest falls, the department has had all this te 
ritory cruised within the last two years. About 2,000,000,00: 
feet of timber was found to be in the reserve. One billion o 
it was found to be mature timber, ready for market. It is o; 
this billion feet of mature timber that the Forest Service wi 
accept bids up to June 15. It was reported that the 2» 
miles of railroad mentioned in the Washington dispatch is 
route from Marysvale, the present southern terminus of th 
Denver & Rio Grande, to Bright Angel’s point, on the nori 
rim of the Grand Canyon. The route would follow t} 
Sevier River to Panguitch, then over the mountain divi: 
and down through the forest to the north rim of the cany< 





TWO FIRE ASSOCIATIONS REPORT. 

Sanppoint, Iba., Jan. 12.—The annual report of thi 
Coeur D’Alene Timber Protective Association has jus 
been published by the secretary, F. J. Davies, manag: 
of the Edward Routledge Timber Company. During t! 
season of 1913, the association patrolled 1,250,000 aer 
of timberland at a cost of but 1% cents an acre assess: 
against the 581,597 acres belonging to the members, ma! 
ing this the banner year in the eight years of the ass: 
ciation’s existence. The actual loss by fire was less tha 
$100. A factor to be taken into consideration in the: 
results besides the increased efficiency of the operatio: 
is that last season was one peculiarly favorable to fir 
prevention. There were no protracted dry spells durin, 
the summer, heavy rains coming at intervals. 

The association is the pioneer fire fighting associatio: 
of Idaho and from it has grown the federation of fir 
fighters whose work extends over all the Western Stat: 
and whose unique methods of education in the dissemin:: 
tion of information with regard to fire prevention hav. 
attracted much attention and have been productive ot 
excellent results. 

There were twenty-four fires during 1913. In the r 
port of the chief fire warden, W. J. Ross, eight differe: 
causes are assigned. Logging operations caused four: 
breaking out of old fires, five; settlers clearing lan 
three; carelessness of campers, three; railway locomotiv: 
one; burning building, one; lightning, two; and unknow: 
causes, five. 

Six miles of telephone line was constructed last year, 
making a total of 82 miles of telephone now in operatio: 
by the association. 

The Pende d’Oreille Timber Protective Association 
with headquarters in Sandpoint has also just published 
its annual report. The results of the Coeur D’Alene as 
sociation are duplicated, the cost per acre for protection 
being just 114 cents in each instance. With the Pende 
d’Oreille association, it was its sixth and most successful 
season. One million sixty thousand three hundred thirty 
two acres as patrolled. The total cost of this excellent 
fire-fighting service was less than $9,000 for the season. 

The acreage was increased from 338,000 in 1912 to 
584,302 in 1913. A motor boat also was added to the 
fire-fighting equipment. This was found necessary be 
cause of 190,000 acres of land recently acquired by the 
State of Idaho on the shores of Priest Lake. The State 
is a member of the association and the timber had to be 
protected so the boat was secured to convey men and 
supplies to various points and to keep up communication. 

About 920 acres was burned over during the season 
but there was practically no loss whatever of merchant 
able timber. The causes of fire are nine in number and 
somewhat different than in the case of Coeur D’Alene. 





FLATHEAD VALLEY LUMBER NEWS. 


KALISPELL, Monvt., Jan. 10.—The market still con 
tinues quiet and but very little improvement is expected 
until all inventories have been completed and the result 
of 1913 business known. Retail stocks throughout the 
territory supplied from this district are low, and indica 
tions are that retailers will be in the market for a consider 
able amount of material within the next few weeks. Crop 
conditions in eastern Montana are exceptionally good. A 
considerable amount of railroad building will be completed 
this year, together with the completion of several large irri- 
gation projects, that will open up for settlement many thou- 
sands of acres of rich agricultural land. These new settlers 
will need a great amount of lumber to build both temporary 
and permanent homes during the current year. 

Unless there is a change in weather conditions soon there 
will be a shortage of logs for this season’s cut. There has 
been but little snow so far and but very little freezing 
weather. Operators in the foot hills along the Stillwater 
River have been able to do a little hauling on ice roads but 
the recent rains have caused them to suspend operations. 

The O’Neil Lumber Company, this city, has contracted 
with John E. Rhodes to saw out 1,500,000 feet of lumber 
which will be cut from its extensive timber holdings ten 
miles northwest of town. The product will be delivered ito 
the retail yard in Kalispell. The company also operates a 
cutting-up factory making frames, sash, doors and store 
fronts which have been in good demand. 

Pete Knutson has completed his new mill eight miles west 
of Kalispell and began sawing last week. He will saw out 
3,000.000 feet, a large portion will be manufactured into ties 
for the Great Northern Railway. The side lumber will be 
handled by the W. F. Jellison Lumber Company, of this 
district. 


BPP III III I I 

CoaL producer gas plants have been used quite ex- 
tensively in the United States, but wood has not as yet 
received much attention as a fuel for this purpose. 
Wood producer gas plants require two and _ one-halt 
times as much grate area as where coal is used and the 
depth of the fuel bed must be varied, depending upon 
whether coarse or fine pieces are being employed. Thor 
oughly air dried wood is desirable. A number of suc! 
plants have been established especially in connection 
with English woodworking establishments and a test 01 
one such plant using oak and elm sawdust and refuse 
from woodworking machines showed the use of 3.8) 
pounds of fuel for each kilowatt of power produced, « 
steam horsepower being equal to .746 kilowatts. 
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FROM THE GOLDEN GATE. 





xecent Heavy Rains Mean Increased Business for 

Interior Yards—Inventory-Taking About Completed 

—Fir and Redwood Mills Resuming Operations. 

San FRANcisco, Jan. 10.—The recent heavy rainfall 

is done a great deal for California and means increased 

isiness for the lumber yards in the interior later on. 
ood deciduous fruit crops are assured and the orange 
rop has been saved from frost damage thus far, and 
msequently the box shook manufacturers are in good 
jirits and are preparing for an active season. There 

e sufficient stocks in warehouses for the needs of the 

irus fruit packers for several weeks. 

The amount of lumber business placed through local 

mber agencies since the first of January has been com- 
, wratively light, but preparations are being made by 

terprising firms for operating on a larger scale than 
er during the coming season. The usual annual inven- 
iories are being taken and manufacturers and agents 

\1 soon know the exact extent of their operations dur- 

¢ 1913 as compared with those of the preceding year. 
supplies of lumber are not very large in the local yards 
aud considerable buying will be necessary before long 
1» replenish stocks for the building season of 1914. 

The fir and redwood mills of the Coast are resuming 
operations after the annual shutdown for repairs and the 
increased output of lumber will soon call for the chartering 

more tonnage for coastwise lumber shipments. The off- 

ore situation has some encouraging features and there are 
uumerous inquiries for redwood and fir lumber. Many of 
tie export mills have orders ahead for several months. 

Some of the large manufacturers of lumber are rather 
pessimistic, owing to the great amounts which have been 
«xpended in enlarging and modernizing their plants, which 
now have greater capacity, but show a _ proportionately 
ureater cost of production when operated on a small volume 
of business with large overhead expense. 

Many of the smaller mills, with fewer high salaried offi- 
cials, are enabled to make a better showing in some cases, 
when business is dull. The new State casualty insurance 
luw, Which took effect on January 1 also entails a notable 
additional expense to large sawmill companies. 

There are ample stocks of white and sugar pine at the 
eading mills in California from which the usual winter 
shipments will be made to the eastern markets. The plants 
will reopen after the snow goes off and there is a prospect 
of a large cut for the 1914 season. Barring possible frost 
damage to the citrus crop, there will be a heavy demand 
for white pine box shooks. 

The redwood mills are preparing for a large volume of 
business during 1914, with a considerable expansion of the 
eastern markets after the Panama Canal is opened in July 
next. Manufacturing and lumber-handling facilities have 
een improved at many of the plants. 


Building News. 


The number of building contracts filed for record during 
last week was 31, representing a total investment in build- 
ings of $558,000. This is a fair average for local building 
onstruction exclusive of municipal and Exposition struc- 
tures. The plasterers’ strike has caused a slackening up 
in letting of contracts. 

The San Francisco building figures for the last 19 years 


‘e: 1895, $5,639,942 ; 1896, $5,621,442; 1897, $4,203,800; 
8, $3,490,603 ; 1899, $4,732,748 ; 1900, $6,390,706 ; 1901, 
D6: 1902, $14,289,938; 1903, $14,984,514; 1904, 
1905, $20,111,861; 1906, $39,254,467; 1907, 
1908, $35,128,549; 1909, $30,111,196; 1910, 
1911, $24,495,168; 1912, $26,269,006; 1913, 






$52,797,259. : 

Magee & Co.’s report on building condition continues as 
follows : 

“In connection with the yearly figures as shown above, 
it is noted that the immense building impetus, beginning 
with 1906, reaching its climax in 1907, has gradually de- 
reased until it can be said that the building operations of 
the last three years are practically down to the normal 
requirements of a large and growing city. The building 
operations for the last year totaled $32,797,259 and for the 
year 1905, just previous to the fire, $20,111,861. There were 
6,792 sales of San Francisco real estate recorded during the 
year 1913 for a total of $44,728,900. This total is almost 
exactly that for 1912.” 

Shipping News. 

The offshore freight market is steady and there is good 
supply of tonnage available for foreign lumber shipments 
during the early part of the present year. Chartering is 
light just now with quotations unchanged on offshore 
freights. 

Coasting lumber freights are firmer. While old contracts 
ure still to be filled at the former rate of $3 to this port, 
new business is being figured at the advanced rates of 
83.75 San Francisco and $4 south. 

Receipts of lumber by sea at San Francisco during the 
week ended January 10 amounted to a total of 10,500,000 
feet. These figures include California redwood as well as fir 
trom Oregon and Washington ports. 

A marked increase in receipts of lumber at this port by 
sca is expected during the next few days, owing to the quiet- 
ng down of the ocean after the storms of the last two 
weeks, A number of lumber laden vessels, which were bar 
ound on Grays Harbor, have put to sea. Vessels are again 
sailing out of the harbors of Eureka and Astoria without 
lindrance. The Grace steamer Colusa has just arrived from 
ithe Columbia River after a delay of several days and will 
proceed to South America with lumber and general cargo. 


Recent Lumber News in Brief, 


Berkeley advices are that Charles D. Heywood has sold 
he Berkeley Lumber Company to E. M. Tilden, of Rich- 
mond, the consideration being approximately $100,000. The 
erkeley Lumber Company was the successor to the West 
Berkeley Lumber Company, founded in 68 by Samuel 
‘leywood, father of C. D. Heywood. Mr. Tilden has been a 
— in the Tilden & Eakle Lumber Company, of Rich- 
mond. 

Several changes in office locations have been made by San 
Francisco lumber firms in preparation for the coming busy 
season. ‘The Western Empire Lumber Company, L. L. Long, 
president, which was recently cig see to do generai 
lumber shipping, has removed to 714 Santa Marina Building. 
Che C. A. Smith Lumber Company’s San Francisco branch 
office and the Inter Ocean Steamship Company’s office have 
removed from the eighth floor of the Fife Building to a 
large suite of offices on the sixth floor of the same building. 
‘The vacated office, No. 805, has been taken by the Hicks- 
Hauptman Lumber Company. The main office of the C. A. 
Smith Lumber Company is still located in the Syndicate 
Building in Oakland. 

The Fyfe Lumber Company, composed of R. O. Wilson_and 
Joseph Fyfe, has a an interest in the A. F. Esta- 
brook Company, which has important mill connections and 
three steamers. A large suite of offices, 613-621 Santa 


Marina Building, has been occupied by the consolidated firms, 
where the lumber agencies and the operation of a fleet of 
four steamers engaged in the coastwise lumber trade will 
be carried on with improved facilities. The San Francisco 
office of the Bayside Lumber Company, in which R. O. Wil- 
son is interested, is at the same location. 

The Metropolitan Redwood Lumber Company, W. A. 
Hammond, agent, is preparing to extend its trade during 
914. President T. G. Atkinson has just left for a business 
trip to Chicago. J. W. Chase, who has had a wide expe- 
rience in the Pacific coast lumber trade, has been made an 
assistant to Mr. Hammond in the sales department. He 
recently returned from a _ tour of the middle West and is 
optimistic as to a marked recovery in business within the 
next six or eight months. The Albion Lumber Company. 
which is also represented here by W. A. Hammond, will 
resume operations at its redwood mill next week after its 
annual overhauling. 





AT THE SOUTHERN CALIFORNIA METROPOLIS. 


Los ANGELES, CAL., Jan. 9.—With a grand total to 
its credit of 16,442 permits representing new structures 
to cost in the aggregate $31,641,921, the year 1913 
came to an end far ahead of what was expected 
so far as the public records of the city building depart- 
ments are concerned. In point of valuation the year 
was the greatest in the building annals of Los Angeles. 
Significantly enough probably in the minds of those 
who attach an uncanny importance to the numeral ‘‘13’’ 
the number of permits fell just thirteen short of the 
record-breaking total of 1912. 

Starting off in whirlwind fashion, 1913 had its great- 
est activity before July first. So tremendous in fact, 
were the building operations of the first half of the year 
that, even with the gradual falling off of construction in the 
last six months, the year pulled out well ahead of 1912, 
which itself boasted a valuation of $41,367,995 more than 
$8,000,000 in excess of the money outlay of any previous 
year. 

A detailed report of the building operations in the twenty- 
three largest cities in southern California from the official 
records is as follows: 

CITIES. 





1913. 1912. 

EOS ANZClES 2... cece cvesscscce  GORO4E,92% $33.367,005 
WS her os. orc e' a Goi-6 erstgee kta alalW lees 6,846,775 10,001,415 
IN MRR oo pics 4 Ne 0 .60e ware a eee 4,024,227 2,724,888 
RN tae 2 ba 6c yea ed acals 2,784,347 2,166,394 
ee INNO 0m 55a sa. d- a 4)5 0/40 @iavarac 1,051,911 1,477,593 
ENN aah ia horas Sions: Sk aseobee ke aes 838,750 1,747,8 
NE ag see ors. 6 ra ce coretery cosh ere 723,484 602,52 
PURI OE REURUO! 5. 6/53 456:0 ein 3 oioi0's 6-4 60 680,655 473,: 
NINERS Tie "ohana 6.5 ues s-o.i0b 218 .a1oe occ re 643,261 666,1 
RII 205. ' a\re- nee) ores a 4a ashlee 443,486 496,738 
MEET el Saar boo igen é Saree aes 429,843 768,489 
Mam Termerdine .......ccessessec 336,244 978,093 
PORTE BAUOMR, oie 5.0. oe 0 0a oelewie a 390,372 446,193 
NN a oda sa os Monta aa Fie wes 210,570 115,420 
PION stato ashe SS lace. b.9:8 > Gapheseinie Ne 209,639 96,957 
HMunutineton Park .......0+s0ss0e0s; 208,414 202,799 
NORM a alee Aa 5s ei .c 505) see lace ‘arava 168,475 502,574 
NE 5 ansci'g' 6 br rd pis." oial oie dca a ela 160,550 192,150 
I ska a Secera'n ome 6 aide wun 149,365 182,441 
icra dieisled os cere ae we ss ee 147,343 220,227 
Pomona ..... 147,180 560,729 
i eee — ESQGEO = hndveececs 
San Fernando 106,635 170,941 


The following report issued by the Los Angeles building 
inspector shows the amount expended during the year for 
class D or frame buildings, erected in Los Angeles in 1913: 


Permits. Valuation. 


MUM MTIRE NMOS CED 5 icelinir aie ie iste ols: ¢c0 1a) 44 6l dio. o0s i area 4,885 $6,846,926 
Ome and ope-half stories... ...cccccescss 149 341,012 
IE ie aie ain Greer 8 ate eo ea scsosiel ea ore es 1,191 5,741,246 
CPMIN NNN Fo Sac cries 9a5d. 64-5; 05.1014. 0a gave d 08. 28 529,108 
RED ota Wa acai ors oic id o.diara ROS ee eae 1 40,000 
Shed, barns, other classes.......... 20. 4,074 486,716 


Los Angeles has closed a year of great forward strides 
along the highway of progress and prosperity. 

Bank clearings for 1913 show an increase over the figures 
of the remarkably prosperous year of 1912 of $42,000,000. 
The total clearings for the year reached the tremendous 
volume of $1,211,181,772.47. 

A deal for the purchase of 40 acres near Newhall, on the 
Southern Pacific, has been closed by George P. Dryden of 
Chicago. .It is contemplated to erect there three paper 
pulp mills for the Dryden Manufacturing Company at a 
cost of more than $130,000. Plans for these mills have 
been completed and it is stated that construction will be- 
gin on March 10. 

Frederick Weyerhaeuser, of St. Paul, who for many years 
has passed his winters in Pasadena, has arrived and is at 
his home in Oak Knoll. 





LOS ANGELES HARBOR LUMBER NOTES. 


San Pepro, Cau., Jan. 10.—While lumber receipts for 
1913, as shown by the report of the customs office, fall 
nearly 30,000,000 feet short of the receipts of 1912, 
market conditions are more encouraging than they have 
been at any other time during the last year. 

That the demand for lumber during 1914 will be 
much better than at any other time for more than a 
year is indicated by reports from the pine section because 
of the inquiry from line yards and sash and door manu- 
facturers. A striking feature is the reported willingness 
of many large buyers to contract for the entire year. 

Lumber receipts for the year were 721,410,000 feet, com- 
pared with 748,455,000 feet for 1912. There was a cor- 
responding, decrease in shingles, lath, shakes, ties and 
piles. Only poles showed an increase, 419,801 having been 
imported during the year compared with 599,891 for 1912. 
The increase in poles is due largely to the extraordinary 
extension of the Pacific Electric railway. 

Shipping experts figure that the cost of transportation 
from Atlantic coast to Pacific coast ports will be fully 
40 or 50 percent lower when vessels bring the merchan- 
dise through the canal. On lumber there is expected to 
be a saving of 55 percent over the rail rate. 





COMPANY OPENS BRANCH STORE. 


The Simonds Manufacturing Company with factories 
at Fitchburg, Mass., and Chicago, Ill, began the new 
year by opening an office at 209 Madison Avenue, Mem- 
phis, Tenn. This move has been made necessary by the 
continually increasing demand for Simonds’ large cireu- 
lar and band saws, especially among the better mills in 
Memphis and in the adjoining territory in Tennessee and 
Arkansas. 

A complete stock of Simonds saws suitable for that 
territory, Simonds planer knives, and files will be car- 
ried at the new store. The Memphis branch is under the 
management of William L. Mayer, who formerly repre- 
sented the Simonds company in Virginia and North 
Carolina. [Advertisement. ] 
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California White Pine 
California Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. x 


Ask LOUIS WUICHET 


* Room 716 Railway Exchange, 
Tel. Harrison 1295. CHICAGO, ILLINOIS 




















(a ) 
Cianenaien & Perkins Cie] 


Wholesale 
Lumber and Shipping 


601 Welch Bidg¢., 
San Francisco, Calif. 
eel 


Portland Office, 
507 Lumbermen’s Bldg. 




















OREGON 


THE DALLAS LUMBER 
AND LOGGING CO. 


REGON FIR 


HIGH GRADES 





Large Timbers 
Car Material, Yard Stock 
Special Bills 


TELECODE 


DALLAS, OREGON 








- Timbers—Ties and Car Material. 


Duncan Lumber Co., Portland, Ore. 











Northwestern Lumber Company 
—— WHOLESALERS OF —— 
Oregon Fir 
Cedar Lumber and Shingles 
Oregon White Pine 


Send us your inquiries. 


O.R. Menefee, Pres. PORTLAND, ORE. 








Wind River Lumber Company 
CASCADE LOCKS, OREGON 

Soft Yellow Fir 

Idaho White Pine 

Western Hemlock 

and Red Cedar 
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SEATTLE 





Long F ir Timbers, Ties, 
Railway, Mine and 
Car Material. 


Special Bills—Yard Stock 


Cedar Siding 
and Shingles 


Reliable Service on Straight or Mixed Cars. 


Your Inquiries Solicited. 


A. W. Miller Saw Mill Co. 


1108-1109 White Bldg..« SEATTLE, WASH. 














IF you are 
not handling 
ATLAS QUAL- 
ITY lumber 
products in 
your yard. 


OVERLOOKING 














Why not order atrial car of 
our vertical grain fir flooring, 
Premium Bass Extra Clear 
and Wickersham Extra Clear 
red cedar shingles—and al- 
ways 


HAVE THE SATISFACTION OF 
PLEASED CUSTOMERS. 


Atlas Lumber Company 
SEATTLE, WASH. 














UPERIOR (1 
> DEORE 


509 White Building 


will make a special effort to give you the 
stuff you want at the price you want to 


pay for Fir, Red Cedar, Spruce or Hemlock 


; Factory Stock 








Average Annual 50 on 
Savings over O Premiums 
Since the inception of the Lumber Manu- 
facturer’s Inter- Insurance Association. 


For Lumber Manu- 


Fire Insurance facturers exclusively. 


On request we will send you.list.of over 200 Lumber Manufacturers 
using our form of protection, together with financial statement. 


Lumber Manufacturer’s Inter-Insurance Association 
WILLCOX, PECK & HUGHES, Attorney. 
Main Office: NEW YORK, 3 South William St. 
Chicago, Seattle, New Orleans, La., 
Insurance Exchange Bldg. 420-421 Bailey Bldg. Hibernian Bank Bldg. 














MINNESOTA 











A MINNESOTA LUMBER CENTER. 


MINNEAPOLIS, MINN., Jan, 12.—Still the northern woods 
are lacking in snow for their hauling operations, and 
reports this week are that nearly all the white cedar 
producers have stopped their cutting for the season. 
They have hardly been able to haul out any logs, and 
there is a great accumulation of them, many logs having 
been cut last summer. If snow comes soon, practically 
all the logs that have been cut can be hauled out, but 
no one knows when it will come. Warm weather fol 
lowed the first real snow fall of the winter on New 
Year’s, and that snow is practically gone. The situa- 
tion is serious and the curtailment of ldg output is 
going to be much larger than any one has reckoned here 
tofore. 

The activity of lumber shipments in and out of 
Minneapolis, as shown by the car movement report of 
the railroads tabulated by the Minneapolis Civie & 
Commerce Association, did not make a bad showing for 
1913. Receipts of lumber were 12,578 cars for 1913, 
compared with 8,281 for 1912. Shipments were 7,161 
ears in 1913, compared with 8,491 for 1912. 

H. M. Stocking has organized a new wholesale lumber 
firm—H. M. Stocking & Co., with headquarters in Min- 
neapolis. R. B. Padgham is associated with him as 
general manager. 





AT THE HEAD OF THE LAKES. 


DuLutH, MINN., Jan. 14.—Real winter weather ar 
rived in the Northwest Monday of this week, and the 
mercury dropped to 18° below. Work in the woods 
is being rushed as seldom before. The long period 
of mild weather that extended up to the first of the 
year delayed operations to such an extent that it is 
now a case of working increased forces of men and 
teams. There is a little snow, and generally speaking 
the conditions for logging could not well be improved. 

Duluth builders have started the season of 1914 by 
taking out permits for twenty-eight buildings and im- 
provements, valued at approximately $186,500. This 
is the largest aggregate ever registered for the first 
ten days of a new year in Duluth. It looks like a 
good building year in this city. 





WISCONSIN 


CREAM CITY TRADE NOTES. 


Cold Weather Does Not Deter Building Operations— 
Fall of Snow Gives Logging Activities a Decided 
Impetus. 


MILWAUKEE, WISs., Jan. 13.—Building operations in 
Milwaukee are still active, despite the colder weather. 
In two days of last week $88,000 worth of building 
permits were issued. During January, 1912, only $76,000 
worth of buildings was started. Last week permits 
were issued for the erection of buildings to cost $104,518, 
represented by 36 permits. During the same time last 
year $90,404 worth of work was planned. 

More snow fell in most sections of the northern 
Wisconsin lumber country last week and logging opera 
tions have been given a decided impetus. The colder weather 
has aided greatly in getting the logging roads in condition. 
Logs are beginning to move from the camps and Many con- 
cerns are preparing to put their mills in operation. Stocks 
at most points were brought down to a low stage, as a result 
of the increased activity in the lumber trade during the past 
season, and it will be necessary to get out a Jarger cut this 
season. 

Ex-Goy. W. IT. Upham, well known lumber manufacturer 
of Marshfield, has arrived at Mobile, Ala., in his yacht 
Conrad. The yacht will cruise in a few days to Pensacola, 
Tampa and around the coast, stupping at Miami. The re- 
turn will be made by the Hudson River, Lake Erie Canal 
and the Great Lakes. The yacht is making the trip in 
company with the yacht, Karledra, of Chicago, owned by 
Mrs. Ida Seybert, of that city, who is, accompanied by her 
son, Karl. The yachts have covered a distance of 2,650 
miles without a mishap. 

The John H. Kaiser Lumber Company and the New Dells 
Lumber Company, of Eau Claire, have large forces of men 
in the woods, skidding logs to the railroad tracks, where 
they will be shipped to Eau Claire for sawing. 

The new plant of the Tomahawk Veneer & Box Company, 
of Tomahawk, was formally opened on New Year's day. 
Officers of the company and many citizens of the town were 
present when the power was turned on. Veneer and cheese 
bores are being turned out. 

The R. Connor Lumber Company, of Marshfield; has com- 
pleted repairing its sawmill at Stratford. The company will 
saw about 15,000,000 feet of lumber during the coming 
season. 

Robert C. Tostzke, of St. Joseph, Mich., is again negotiat- 
ing with the Community Development Club of Sturgeon Bay, 
regarding the leasing or buying of the Serrahn mill in that 
city, to be used for the manufacturing of berry crates, fruit 
baskets and boxes. 

The Hannahs Manufacturing Company, of Kenosha, has 
completed plans for the erection of eight buildings to its 
plant, which will result in doubling its capacity. A machine 
room, 85 by 120 feet, four new dry kilns, each 18 by 120 
feet, a new power plant, a two-story veneer factory, 60 by 
220 feet and a storage warehouse, 60 by 122 feet will be 
erected, work to start early in the spring. 











IN THE HEMLOCK COUNTRY. 


MELLEN, WIs., Jan. 13.—A deal involving Mellen 
and Ashland capital and the interests of the Medford 
Veneer Company is now under way and if it goes 
through will establish a veneer manufacturing plant in 
Ashland with L. A. Maier, of this city, as general 
manager. Several stockholders in the Mellen Lumber Com- 


pany are interested, together with the stockholders of 1} 
old Medford concern. ‘The Ashland Commercial club hs 
made the promoters a proposition of financing 50 perce) 
of the stock if the plant is located in Ashland. 

An option has been taken on the old Durfee mill site an. 
on account of the advantages in railroad transportatio; 
water frontage, dock accommodations ete., the promote; 
have decided after a great deal of deliberation, that Ashlan: 
is the proper location. A mill building together with a 
aecessory buildings will be erected. 

The Park Falls Lumber Company's mill, the Roddis Lun 
ber & Veneer Company's mill, the Flambeau paper mill ani 
lower pulp mill will resume operations on Monday after ha, 
ing been closed down for periods of from two weeks to tw 
months. Most all of the employees were kept busy makin 
repairs and alterations and preparing the different mills fo; 
a steady run from now until the first of next year. 





ON THE FOX RIVER. 

APPLETON, WIS., Jan. 13.—The first logs available fi 
Millard & Chase, manufacturers of butter tub hoop 
whose new plant is located at Appleton Junction, arriv: 
last week and the plant will be set in operation th 
week. The company expected to start operation t} 
middie of November, but was unable to get raw materia 

A little pulpwood is beginning to reach local mill yar: 
each day. Some of the mill companies are having t! 
wood hauled to sidings by wagons instead of sleighs. Th: 
must have the wood and anyway to get it out of the wood 
is good enough. 

To circumvent the weather man the Haevers Logging Cor 
pany has erected a mill at the source of the timber supp 
and will haul the cut timber from the mill to the shore « 
Green Bay. In the spring the lumber will be shipped 
water to market points. The Haevers company has abou 
2,000,000 feet of timber near Egg Harbor. 

Work on the plant to be erected by the Great Norther 
Pail Company was started last Thursday at Gillett Ti 
plant will cost about $18,000 and will take the place of tl 
one destroyed by fire a few months ago. The stock, whic 
was owned by D. F. Smith, of Green Bay, has been pu 
‘hased by H. A. Koske, banker at Gillett; his father, F. | 
Koske, a capitalist. and other Gillett men. The compan 
is capitalized at $30,000. The new officers of the company 
are as fellows: President, Joseph H. Murphy, of Green 
tay; vice president, H. C. Sorensen, of Gillett; secretary 
treasurer, H. A. Koske, of Gillett; manager, Walter HT 
Smith, of Green Bay. 


MICHIGAN 














THE SAGINAW VALLEY. 


Michigan Central Does Big Year’s Log-Carrying Busi- 
ness—Machine Company Says Prospects Are Good— 
Trade Steady. 

Bay City AND SAGINAW, Jan, 13.—For many years the 
Mackinaw division of the Michigan Central Railroad 
has furnished a large quantity of saw logs for the 
Bay City and Saginaw sawmills. Last vear 147,743,425 feet 
of logs was hauled over this road, a large part of which 
came to the Saginaw River. In 1912 135,632,380 feet was 
hauled. From 1880 to 1914 inclusive the enormous total ot 
4,224,989,952 feet of unmanufactured saw logs has been 
hauled over this road. 

G. A. Davies, manager for Wickes Bros., Company, of 
Saginaw, said the new year opened up with that company in 
very good shape, and its plant is being worked to capacity 
The company has just bocked orders for a 1-40 inch gang 
for the Santa Clara Lumber Company, Tupper Lake, New 
York; a 1-32 inch gang for the Cummer Cypress Company, 
Sumner, Fla.; a 1-52 inch gang for the Bridal Veil Lumber 
Company, Bridal Veil, Ore.; a 1-60 inch gang for the Puget 
Sound Mill & Lumber Company, Seattle, Wash. The com 
pany has also just sold the Navy Department, United States 
Government, a heavy double end punch and shear for the 
Charleston (S. C.) navy yard; one set of 18-foot plate bend 
ing rolls and one double end punch and shear for the Mid 
land Dock Company, Midland, Ont., and one large punch for 
the Ty-Sa-Man Machine Company, Knoxville, Tenn. 

For the first time this season zero weather has prevailed 
and a light snow fall Sunday has proved a boon to loggers. 
A number of jobbers and farmers in the logging district are 
able to haul logs. It is estimated that fully 100,000,000 feet 
of logs are skidded awaiting snow for hauling purposes. 

Business in the planing mill line has fallen off in Bay 
City since the holidays and a number of plants are running 
on short time or have shut down temporarily. 

The local lumber trade is steady and featureless as to 
pine. Local dealers are beginning to look over the field as 
to buying stock for next season. Some local lumbermen go 
over into the woods in Canada and contract for stock from 
logs they select. There is a moderate trade in hardwood 
and the market is firm with low stocks available. The hem 
lock situation is unchanged. 











UPPER MICHIGAN NOTES. 


Real Winter Arrives and Loggers are Pushing Opera- 
tions Vigorously—Hauling in Woods Six Weeks 
Behind. 

CHANNING, Micu., Jan. 12.—The arrival of real wintry 
weather has brought to a summary close the dismat 
operating conditions under which the lumbering industry 
in Upper Michigan has been depressed for weeks. <A 
fall of several inches of snow, followed by a thaw, 
then a sudden drop in temperature and finally still 
more snow, conferred a boon upon the loggers, prac 
tically all of whom had been anxiously awaiting a 
chance to get their timber out of the woods. Operations 
throughout the region are being pushed with vigor. 

Owing to the unprecedented mild weather, many mil 
lions of feet of timber was tied up on skidways. But 
while the delayed advent of actual winter weather has 
solved one problem, it has created a new one. The calls 
for cars are already such as to indicate the railroads will 
have serious difficulty in meeting the demand. Ilauling in 
the woods is a full six weeks behind. 


Sawmills Resuming Operations. 


With timber arriving again the Jones & Kerry Lumber 
Company’s sawmill at St. Ignace has resumed operation 
Following a suspension also due to a shortage of logs 
the McGreevey company is again manufacturing lumber at 
Mangum, Marquette County. A new sawmill of small 
capacity is being established by R. Stindt at Topaz, On 
tonagon County. Mr. Stindt is cutting timber this win 
ter to supply the plant and will also engage in custom 
work. President L. Jenson, of the Jenson Lumber Com 
pany of Ewen, has increased his holdings in Upper Michi 
gan by acquiring the controling interest in the Tula Lum 
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» Company. The transfer inciudes both the mill at 
da, and considerable timberlands. 
Operating at Little Lake, Marquette County, the firm 
J. Goodman & Co, has been reorganized as the Little 
ke Lumber Company, with a capitalization of $100,000. 
' J. Goodman, sr., is president; B. J. Goodman, jr., vice 
esident and general manuger; George W. Goodman, sec- 
rary. and Austin H. Goodman, treasurer. The firm en 
-ed in business six years ago ina small way. Now the con- 
n owns an excellent mill with a capacity of 40,000 
t of lumber a day and it has large timber holdings. 
‘iil further expansion is planned, this having been largely 
purpose of the reorganization. ; 


Activities of the Loggers. 


the Goodman Cedar Company, of Escanaba, which is 
rating in the vicinity of Walsh, one the Duluth, South 
sore & Atlantic Railroad, reports having made excellent 
gress with its cutting notwithstanding the unseason- 
e weather. In addition to a large crew on the payrolls 
the company itself, eighty piece-cutters are at work. 
immense amount of timber has been banked and hauling 
under way. The Klise Lumber Company, which also 
operating in the eastern part of the upper peninsula, 
eccts to put in 5,000,000 feet this winter. The logs 
sawed in the company’s mil) at Gilchrist. James II. 
}.tterson, jobber, of Garnet, has two camps in operation. 
timber will be banked on Lake Michigan, to the shore 
which a logging road has been built. 
the Sawyer-Goodman Lumber Company, of Marinette, 
150 men at work in its camp near the Dunn iron mine 
i) the Crystal Falls district. Richard Shier, jobber, of 
\\itersmeet, will ship 2,000,000 feet of logs to the Scott 
& ‘lowe Lumber Company, of Ironwood, this winter. The 
ainder of his cut is pulpwood for the Kimberly-Clark 
er mills. Albert Brandt, jobber, of Iron Mountain, oper- 
ig near Anderson's Spur, on the Chicago, Milwaukee & 
s:. Paul Railway, estimates that his winter's cut will ex- 
coed 2,000,000 Teet of mixed timber. Clem = Janquet. of 
Sagola, is cutting 500,000) feet. 





NORTHERN MICHIGAN NOTES. 
\IANISTIQUE, Micu., Jan. 12.—The first logging car 
ricd on in the corporate limits of Marinette, Wis., in 
liity years has been going on the last few days. A crew 
has been eutting a pine grove from Chautauqua Park 
south of Marinette. The timber will furnish 40,000 feet 
besides 200 cords of boltwood. The Sawyer-Goodman 
Company has purchased the lumber and the Mitcheson 
Company the boltwood. 

The Haevers Lumber Company, of Green Bay, Wis., 
has begun logging for the winter in Door County, Wis., 
where the concern has 2,000,000 feet of timber. The 
company has erected a mill in the woods and will saw 
the timber on the spot. The timber is mostly maple, 
basswood and hemlock in equal quantities. 

Large quantities of logs are being shipped into Wau 
sau and Grand Rapids, Wis. <A train of thirty cars of 
hemlock and hardwood ereached Wausau Friday, mostly 
for Wausau. Between ten and twenty cars arrived 
earlier in the week. 

The Girard Lumber Company at Dunbar, Wis., whose 
plant has been closed three months, is about ready to 
start sawing again. Logs are coming in and a good sup 
ply is available. 

The lack of snow around Oconto, Wis., is reported 
hard on sinall jobbers particularly. Large crews, how 
ever, are being employed and many logs are being cut 
und skidded. Koss is also in need of more 


snow as 
sleighs can not yet be used. 





MENOMINEE RIVER NOTES. 

MENOMINEE, MICH., Jan. 13.—The general tone of the 
lumber market is quiet, but a considerable number of 
inquiries in cedar posts and short poles bespeaks a good 
volume of business at a later date. Owing to the scar- 
city of white cedar shingles the market remains firm. 
The demand is small but the holders feel that all avail 
able shingles will be bought up without trouble. In the 
hemlock market there is considerable inquiry but the 
prices remain unchanged and there is little buying. The 
manufacturers of hardwood are holding firm, although 
few sales are being made. The white pine market is also 
very quiet and little demand for that timber is looked 
for until spring buying opens up. 

Whether considerably below zero with a foot of snow 
on an average over much of the logging country in the 
upper peninsula is the best luck that has befallen the lum- 
hermen since camps were first opened in the fall. Condi- 
tionns through most of the peninsula are now ideal. Haul- 
ing has started with a rush and ice roads are being built. 
The railroads are putting on many trains and the division 
superintendents will make every effort to prevent a car 
shortage, which is the biggest bugaboo now staring the logger 
in the face. 

The I. Stephenson Company's big plant at Wells is again 
running on full time. For several weeks, owing to the im- 
possibility of getting logs from the woods without snow, the 
plant was operated but a portion of certain days of the week. 
rhe mills are now being operated not only all day but until 
9:50 o'clock each evening. D. N. McLeod, operating a plant 
at Garnet, Mackinaw, is another lumberman who is not 
downeast with the logging outlook. Mr. McLeod says he 
has 3.000.000 feet of logs cut already but he believes he will 
ser all of it out of the woods and will continue to operate 
as if he did not have any cut. “The market has been off a 
oo bit, but I guess it is going to pick up from now on,” 
I” Says. 

Officers of the Haevers Logging Company, of Green Bay, 
alter waiting vainly for snow, took a new method of reach 
ine the timber. When it could not be brought to the mill 
they took a mill to the timber. The company has 2,000,000 
feet to cut near Egg Harbor, Wis., and is erecting a mill 
Within easy reach of the timber. 





. 
FROM THE FURNITURE CITY. 
(RAND RAPIDS, Micu., Jan. 13.—Basing the brilliam 
ospeetive view which they hold on the 1914 outlook 
business on the fact that the extremely light winter 
far has considerably shortened the log crop, and thereby 
iminated all possibilitv of the accumulation of an_ over- 
ock of lumber, Grand Rapids lumber dealers are unanimous 
proclaiming a remarkable record for the twélve months 
liich are stretched out before them. While business is yet 
little quiet it is laid at the doors of the furniture buyees 
ho are in the city in large numbers attending the January 
wniture show. Orders for this vear's business, it is 
ought, will soon be placed by the furniture factories. 
Willis Barnhart, formerly connected with the Valley City 
imber Company in the capacity of salesman, has severed 
is connection with the company and has entered into a 
\rtnership with his father, Franklin Barnhart, in the 
‘mhart Lumber Company. The firm will temporarily 


handle lumber on a commission basis, unloading the output 
of several southern mills with which they have connections. 

Douglas Sinclair, of the Valley City’ Lumber Company, 
has been in the upper peninsula this week incident to the 
closing of a deal for about 15,000,000 feet of hardwood tim- 
ber located in Alger County. He intends relocating his mill 
there in April, after the tract upon which the mill is now 
located near Munising has been exhausted. 





NORTHWESTERN MICHIGAN NOTES. 

Boyne City, Micu., Jan. 13.—After a month’s wait, 
this section is now presenting a busy appearance with 
ice road makers in every direction and team after team 
bringing the logs to the big mills in this city. It was 
estimated there were from 2,000 to 3,000 men idle in the 
woods in Otsego, Montmorency and surrounding counties 
waiting for snow to begin winter operations. 

The new woodenware plant at Gaylord is rapidly near- 
ing completion. Already the new company has consider- 
able timber on the ground ready for manufacture. The 
woodenware plant at Boyne Falls will also go into opera- 
tion for the season in a few days, 
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Buyers Guide 


In the space below from 
now on you will find weekly 
price quotations on Wash- 
ington Red Cedar Siding 
and Shingles. 
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FROM WESTERN NEW YORK. 


burraLo, N. Y., Jan. 14.—In the case brought by 
Bert Walton, of Indianapolis, Ind., against James Petti 
bone, a farmer of Alexander, N. Y., the jury brought 
in a verdict last week of no cause of action. This is 
one of the so-called catalpa tree cases and Walton may 
bring suits against about 300 farmers of Genesee and 
Wyoming Counties who have declined to pay for trees 
purchased. It is claimed that the trees will not flourish 
in the soil and climate of western New York. A large 
number of lawyers have been employed to fight the at- 
tempt to collect. 

Eastern door mills and other lumber interests are 
considerably disappointed by the decision of the Equit- 
able Life Assurance Company to finish its new building in 
New York in steel, instead of wood. Wood finish would have 
meant a great amount of mahogany, and likely other woods. 
It is claimed that the change in plan was largely on account 
of some steel interest increasing its influence with the com- 
pany. Woodworkers who claim to know say that the steel 
used in this style of finish is a very light and non-durable 
material and is bound to give lots of trouble long before 
wood finishing would need any attention whatever. 

H. C. Tucker, who recently bought the plant of the Joseph 
Metz & Sons Company, has had about fifteen men at work 
there lately getting it in shape for new business. It is likely 
that this long established planing mill will be continued in 
the woodworking line, although Mr. Tucker says that he has 
not definitely decided as to what use he will put it. 

Ezra C. Gleason has sold his interest in the Hammonds- 
port Lumber Company to his partner, James M. Lane, and 
removed to Groton, N. Y., where he has purchased a lumber 
and coal yard. ; : 

Edward T. Betts, the Pacific Coast representative of C. M. 
setts & Co., returned to California last Friday, where he 
will continue to look after the firm's lumber interests. For 
the last few months he has been calling on the trade in the 
East, working up interest in Pacific coast woods, 

Building permits last week amounted to $156,000 and num- 
bered 52, with 34 frame dwellings. The New York Tele hone 
Company will build a two-story exchange at 2739 Main Street 
to cost $55,000. 





TRADE AT TOLEDO. 


TOLEDO, OnI0, Jan., 13.—Building materials used in 
the remodeling of interiors seem to have been very 
much in demand since the last week in December and up 
to the present, time, iSeyeral of the large store and 
warerooms if) the @owhtewn sections are being altered, 
as the result of expiring leases, and it is expected that 
the greater number of these operations will be completed 
by April 1 at the latest. 

The continued fine weather has caused an ever-increas- 
ing activity in building here, which is somewhat surpris- 
ing to dealers who expected only the normal winter 
business, 

The annual meeting of the Toledo Real Estate Board 
was held last week and the annual reports seem to spell 
much prosperity for Toledo during 1914. L. M. Kep- 
lever, the executive secretary, has declared that surely 
during the last year this city has awakened to its won- 
derful possibilities. A feature which he points out as 
being indicative of this is the fact that residences dur- 
ing the year have averaged much less in value than in 
1912, thus showing that the working class of people are 
buying their own homes. The valuation committee for 
1914, besides being made up of real estate men, will 
also have several prominent contractors on it, and it 
is hoped that in this way the value of industrial property 
may be more aceurately determined. 





FOREST CITY TRADE NOTES. 


CLEVELAND, OHIO, Jan, 12.—There is a general good 
feeling throughout the market. Most of the concerns 
are in the midst of annual meetings and inventories. 
Up to the present some of the local dealers have been 
doing an excellent business owing to open weather, but 
from now on a slight dropping off is expected, but 
nothing more than is seasonable. 

Many of the local dealers are of the opinion that a 
slight increase in freight rates allowed the railroads 
will have a generally beneficial effect. It is argued that 
with the railroads buying in the way that might be expected 
there will be a more staple market and yellow pine in par- 
ticular will become more solid. The present condition of 
the yellow pine market is reported as encouraging and with 
the mills seeing a little more prosperity dealers feel that 
it will be reflected throughout the trade. 

W. B. Martin, of the Martin-Barriss Company, returned 
recently from a trip to New York where he purchased a 
tine shipment of Cuban mahogany as well as a fine lot of 
English oak logs. The stock will be brought to the local 
mill for manufacture. This company has recently done 
much to advance the sale of especially fine English oak 
for furniture and trim. 
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WASHINGTON RED CEDAR 
SIDING AND SHINGLES 


(one price to all ) 

We intend to use this department regularly to go before the 
entire trade quoting delivered PRICES on Washington Red 
Cedar Siding and Shingles. 

These PRICES are REVISED WEEKLY BY WIRE and are 
good from one issue of the American Lumberman to the next 
on a!l orders sent in and accepted by wire. 

All orders are accepted on delivered basis only. 

PRICES F.O. B. SEATTLE: 
Extra *A* Shingles (160 Ibs. )$1.60 { Standard ‘‘A”’ Shiogles( 160 Ibs. )$ .65 
Extra ‘‘Clears”’ (180 Ibs.) 1.85 | Choice ““A’’ Shingles (180lbs.) .75 

6 inch Red Cedar Siding 4-16 feet: 

“Clear’’ $18.00 per M. “A’’, $1650. “‘B’’, $11.00. 

For prices of 4 in. siding add $1.00 per M to the price of 6 in. siding. 

For PRICES DELIVERED YOUR STATION ADD to Seattle 
price amount in column opposite your rate in following table: 








Freight on Shingles and Siding. 
* 3 - < Xs | 
Ww «OR 4 + | 

e = £8 OY e =3 £8 Ow 

s i 3 wid i: 2 = 

a 4% td as |a a4 SS aa 
.50 80 88 3.50] .764 1.22 1.38 5.35 
55 88 99 3.85 | .77 1.23 139 5.40 
.60 -96 1.08 4.20 | .77 1.24 140 6.45 
62% 1.00 1.13 4.0 | .7 1.25 1.40 5.45 
63 1.0L 1.13 4.40] .78% 1.26 1.41 5.50 
634 1.02 1.34 4.45 | .79 ey; 1.42 5.55 
64 1.02 115° 4.50 | .79} 1.27 1.43 5.55 
644 = 1.03 1.16 4.50 | .80 1.28 1.44 5.60 
65 1.04 1.17 4.55 | .8)t 1.29 1.43 5.65 
-654 1.05 1.18 4.60 | .81 1.30 1.46 5.485 
.66 1.06 1.19 4.60 | .814 = 1.30 1.47 5.70 
664 1.06 1.20 4.65 | .82 1.31 1.48 - 5.75 
.67 1.07 1.21 4.7) | 824 1.22 1.49 5.80 
67 1.08 1.22 4.75 [ 83 1.33 149 5.80 
68 1.09 122 4.75 | 834 1.34 150 6.85 
68} 1.10 1.23 4.80 | .84 1.34 1.51 5.90 
.69 1.10 1.24 4.85 | 844 = 1.35 1.52 5.90 
694 1.11 1.25 4.85 | .85 1.36 1.53 5.95 
70 1.12 1.26 4.90 | .854 1.37 1.54 6.00 
703 =—-1.13 1.27 4.95 | .86 1.38 1.55 6.00 
it 1,14 1.28 4.95 ].884 138 1.56 6.1.5 
71k 01.14 1.29 5.00 | .87 1.39 1.57 6.10 
172 1.15 1.30 5.05 | .&74 1.40 153 6.15 
72k = 1.16 1.31 5.10 | .88 1.41 1.59 6.15 
7g V.17 1.31 5.10 | 884 = 1.42 1.59 6.20 
73k = 1.18 1.32 5.15 | .89 1.43 1.60 6.25 
.74 1.18 1.33 5.20 | .89} 1.43 1.61 6.25 
74k = 1.19 1.34 5.20 } .90 1.44 1.62 6.30 
275 1.20 1.35 5.25 | 994 = 1.45 1.63 6.35 
.75¢ «1.21 1.36 5.30 | .91 1.44 1.64 6.35 
.76 1.22 1:37 5.30 | .914 = 1.47 1.65 6.40 





Wire your orders night lettergram to 


The L. R. Fifer Lumber Co. 


1133 Henry Bldg., SEATTLE, U.S. A. 

















‘7 
White Building 
Henry Building 
Cobb Building 


The first two of these are the headquarters 
for more than a hundred lumber, timber, 
logging and machinery concerns. Might as 
well have the same comforts and conveni- 
ences enjoyed by them when you decide to 


Open an Office in the 
Pacific Northwest. 
We own and operate the three buildings 


named above and can accommodate you 
with space to meet your requirements. 


For further information write to the 


Metropolitan Building Co. 


\e White Bldg., SEATTLE, WASH. 
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Idaho White Pine 


Fir, Spruce and Cedar 
Redwood 


Western Pine 






ab <=) en oo 


ANVFACTURERS 7 
AND WHOLESALERS) 


General Office, QUINCY, ILL. 





Factory Plank 
California White & Sugar Pine 


WESTERN OFFICE: 
825-6 Henry Building, - - - SEATTLE, WASH. 




















Long Fir Timbers | 
ae. — 


FIVE MILLION FEET 


in our storage yard for quick shipment 
by lakes or rail. Timbers up to 20x20-84. 




















Band Resaws and Large Surfacers. 


Rogers-Ruger Lumber Co. 


SUPERIOR, WISCONSIN 











Long Distance 


CEDAR 


Bevel Siding, 
Finish and 
Shingles. 

















| tetecode 
Flooring, 
FIRS 
Bevel 
Siding and Finish, 
Long Timbers, Joists, 
Dimension, etc. 























We have the following stock on hand:— 


1,000,000 feet—Western Pine 1” Selects and better 
1,000,000 feet 6-4 Shop No.3 and better 
250,000 feet 5-4 Shop No.3 and better 
250,000 feet 8-4 Shop No. 3 and better 


Mixed Cars a Specialty. 


Wallace - Ballord Lumber Co. 


609-614 Lumber Exchange, MINNEAPOLIS, MINN. 











Washington Fir California Redwood 
Cedar and Spruce Red Cedar Shingles 


aa = 
H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 


IUIR FLOORING 


FINISH DIMENSION 
— SIDING SHIPLAP 
CEILING TOWER 
MOULDINGS STOCK 
TIMBERS LATH u 
SHINGLES 


CEDAR BEVEL SIDING 


We are fully equipped for handling 
mixed orders. 


Wagner & Wilson 


(Incorporated) 
l MONROE, WASHINGTON : 


Complete Stock of above for Coast Shipment 
or from our Minnesota Transfer Warehouse 
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AT THE HEAD OF THE OHIO RIVER. 


Optimism the Prevailing Note at Pittsburgh, with 
Railroads Entering the Market and Inquiries In- 
creasing. 


PITTSBURGH, Pa., Jan. 13.—A decided note of greater 
‘optimism was found in the Pittsburgh lumber market 
over last week. The new year has opened much better 
than expected by many. Railroads have entered the 
market for large lots of lumber and also for a lot 
of ties that have more than held their own with the 
normal demand for this stock. Hardwoods have made 
a better showing and yellow pine has at last displayed 
substantial proofs of betterment. General trade has 
gained also. The iron and steel trade has felt the 
impetus of better buying and the steel trade is not 
slow to show this improvement. It is believed that the 
present month will break a long period of dull monotony 
of declining tonnage on the unfilled order books of the 
big producers for January as so far new business has 
exceeded shipments. 

In financial sections there has been a gain in strength 
also. The report of easier money has been general. 
Interest is centered by all the trade in the proposed new 
banking reform and much discussion is going on in lumber 
offices over the prospects of a more settled policy on the part 
of the banks. The coal and coke industries are holding thelr 
own. Coke has stiffened in price and coal has been produced 
short of actual requirements owing to severe weather and 
difficulty in getting cars at the mines. Building lines have 
shown some of the improvement too. A number of builders 
and lumbermen report that plans in the hands of architects 
are more numerous than for many months and some active 
aes on new enterprises will take place in the next few 
weeks. 

The Germain Company reports a fair volume of new busi- 
ness and while prices have shown keen competition in the 
East considerable business is going. 

Vice president G. C. Adams, of the Duquesne Lumber 
Company, reports a good start in January for his company 
in new business. 

The B. W. Cross Lumber Company reports a better run 
of inquiries. 

The Babcock Lumber Company reports a generally better 
run of business. 

The Forest Lumber Company reports prices holding their 
own. President A. J. Diebold looks for a more definite turn 
in the market in February or March. 

The West Penn Lumber Company reports that a feature 
of the market has been inquiries for a large lot of lumber 
for a building project in the Pittsburgh district, which is one 
of the first of the speculative kind to appear in over a year. 

W. W. Wilson, president of the Western Lumber Company, 
reports getting a good volume of business, especially in in- 
dustrial sections. 


QUAKER CITY NEWS. 





Stock-Taking in Progress in Philadelphia—1913 Makes 
a Better Showing Than Was Expected—tTariff In- 
fluence Unfelt. 


PHILADELPHIA, PA., Jan. 12.—Salesmen for wholesalers 
report that many yards are not buying because they 
have not finished stock-taking. Most of the local con- 
cerns that have closed their books for 1913 report that 
the showing was not so bad as they expected, and 
many report a decided gain over 1912, in volume and 
profits, while others claim a gain in business done, with 
a smaller percentage of net profit. 

The hardwood market continues steady in price under 
inactive buying. Plain oak leads in demand. Quartered 
oak, birch, beech, maple, ash, bass gum, and the lower grades 
of poplar and chestnut are firm in price and in fair demand. 
The better grades of the last two are not so much in demand 
but are selling well enough to prevent the accumulation of 
any alarming stocks. Hardwood flooring is still in very good 
demand, at firm prices. Mahogany and the fancy woods 
continue oversold, and price is hardly a factor, compared with 
the ability to furnish. White pine is steady, and fairly 
strong in the lower grades. More inquiries are reported. 
Cypress sells well, at steady figures, with shingles oversold. 
Hemlock is not active, but is firm in price, considering the 
demand. North Carolina pine is selling well in size, but 
prices on box and roofers are affected more or less by a few 
transit shipments, and the prices quoted by some small mills. 
Cedar shingles are in fair demand, and prices hold well. 
Yellow pine is still lagging a little behind the rest in price 
and demand, but there seems to be less forced offerings, and 
a believed to be the forerunner of a tightening in the 
market. 

The building business is making a good start, and the yards 
are busy on this class of work. Last week 178 permits were 
issued for 331 operations, the estimated value of which is 
$421,295. Of this, $276,550 was for dwelling operations. 

Mercantile reports show that general trade here during 
the last week, while not particularly good, was not discour- 
aging, and in some lines showed a betterment. Iron and 
steel brokers here had a good week, the financial market was 
easier, and some reported collections easier. The wool mills 
are busy. 

Gucker Bros., successors to the business recently conducted 
by the Estate of Jesse Roberts, have applied for membership 
in the Lumbermen’s Exchange, on the nomination of Raynor 
& Parker and the Grater-Bodey Co. 

The Forest Lumber Company has built a double band addi- 
tion to the plant at Konnarrock, Va., and has purchased a 
120-ton locomotive for the logging road. 

George E. Bartlett has moved his hardwood and white pine 
office from 522 North American Building to 849 Drexel 
Building. 

Joseph Dunwoody has been made manager of the Patton 
Company, a wholesale concern with offices in the North 
American Building, succeeding Mr. Magruder, who has started 
in business for himself. He will cover all adjacent territory, 
selling hardwoods, cypress and hemlock. 

Edwin A. Gaskill, who is interested with his father in the 
wholesale concern of Nathan B. Gaskill & Sons, has become 
superintendent of the woods and mill of the Turkey Foot 
Lumber Company, at Heidelburg, Ky. This plant has a band 
and resaw, cutting about 80,000 feet of hardwood a day. 
The timber is mainly oak. 

Colonel Zinn, United States engineer in charge of improve- 
ments to the Delaware, is asking bids on extending the newly 
completed twelve-foot channel for 4,500 feet beyond its 
present terminus at Trenton, with a turning basin at the 
upper end. 

Edwin T. Bailey, of Thomas J. Talleys Sons, is receiving 
the congratulations of his many friends on the safe arrival 
of his first girl baby, Miss Mary Elizabeth, who arrived this 
morning. 

According to reports just made to the State authorities 
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of New Jersey, the city of Trenton has just finished t) 
greatest business year in its history, with a prospect of sti 
better in 1914. 

At a meeting of the joint executive committee on the i: 
provement of the harbor of Philadelphia, Congressman Don 
hoe, a member of the rivers and harbors committee, sai 
that the appropriation for the 35-foot channel in the De} 
ware this year will be $1,000,000. With $710,000 of the la 
appropriation still unexpended, work should be active durin 
this year. Congressman J. Hampton Moore declared that | 
never was opposed to a 1,700-foot dry dock, but thought t} 
deepening of the channel was of greater importance, an 
claimed that it would take ten years to accomplish this, 

Edmtind A. Souder & Co., well known wholesale hous 
shows up very prominently in a fac-simile reproduction 
the Evening Telegraph of January 4, 1864, which was pu 
lished on its fiftieth anniversary. The ad of the firm shoy 
in the reproduction. Mr, Souders name appears in the dire: 
orate of the Corn Exchange Bank, there is notice of t! 
arrival of the brig Dudley Carter, from Calais, with lumb 
for the Souder concern, and notice of the clearing of the br 
Nellie Mows, for Kingston, Jamaica, from the same concer 
After fifty years of activity, this concern still holds a pro: 
inent position in the lumber trade of the city. 

Hallowell & Souder have been making an investigation | 
their own as to what is looked for in 1914, and the lette 
they have received are in the main very optimistic. A lett 
from Spencer Kellogg, vice president and treasurer of t! 
Charles C. Kellogg & Sons Company, of Utica, N. Y., says: 

“When the question of tariff was up on lumber, the Nor 

Carolina, or southern pine, ~ »le were the hardest fights 
against tariff being taken off, claiming that if the tariff w: 
taken off Canadian spruce it would affect southern pine. T! 
tariff came off, and it has not affected the price of spru 
one cent, They are asking more for spruce today in Cana 
than they did a year ago, and there will be an advance « 
freight rates on the Canadian roads that will more than e 
up the reduction in tariff, so you see spruce will not be so 
in America in 1914 as cheap with the tariff off as it was i 
1913 with it on. Notwithstanding this fact, the low ends 
North Carolina have gone all to pieces, so it is not the tari 
that has caused this, but the utter foolishness among pr 
ducers of southern pine, cutting their own throats. * * 
I do not believe people producing a staple article to use in a 
sections, such as North Carolina or yellow pine is, sell or 
foot more lumber by going out and slashing prices than th: 
do to hold prices firm.” 


NORTH ATLANTIC COAST 


NEW ENGLAND TRADE NOTES. 

Boston, MaAss., Jan. 12.—Now that stock-taking 
over and the books are balanced dealers are cheerfull) 
admitting that the last year has been one of the mos 
profitable ever experienced by the lumbermen of th 
district. One year ago began the boom that sent spruc: 
frames up to $27 and more, and other lines in propor 
tion. The dull business of recent weeks did not eat 
appreciably into the generous profits of the early season. 
Neither the uncertainty regarding the tariff nor the 
hesitation of capital to encourage extensive building 
operations has hurt the lumber trade in New England. 
In fact, when the question of removing the duty from 
lumber was before Congress New England spruce manu- 
facturers showed litile of the eager anxiety which sent 
them hastening to Washington in 1911 to protest that 
reciprocity with Canada would be disastrous to timbe: 
interests. 

Business is still somewhat dull in the local lumber 
market, but none of the impediments of 1913 are visible 
in the business prospect for 1914, and the trade expects a 











big year. : 
Yellow pine men are figuring on a 300.000-foot contract 
for the new Briggs & Co..factory in Cambridge, for which 


the estimates must be filed today. It is generally under 
stood that the Long-Bell Lumber Company will get the 
Southern New England Railroad contract for 1,000,000 feet 
of yellow pine to be used in bridge building on the exten 
sion to Providence, R. I., although public announcement 
of the award has not yet been made. The P. S. Huckins 
Lumber Company has arranged with this southern mill to 
handle the lumber on this end. 

The enterprising system of buying the entire output 
of different mills, which has become a conspicuous featur 
of the local spruce market, is leaving tewer and _ fewe1 
sources of supply for commission merchants. The Wood 
stock Lumber Company, one of the original exponents of 
this “big business’’ principle, has contracted to take the 
total production of the Eagle Lake, Silsby, Mudgett, How 
Brook, Keswick. Deane and Bartlett mills. This company 
has appointed J. B. Brand manager of a new office at St 
John, N. B., which will be devoted exclusively to buying 
from Joggers and manufacturers. 

The annual dinner of the P. S. Huckins Lumber Com 
pany to the heads of departments was given last Saturday 
evening at the American House. Frank Huckins, th: 
treasurer and general manager, officiated as toastmaster 
He had been confined to his home on Beacon street th: 
last fortnight by illness and was given an _ enthusiastic 
reception. The occasion was given a touch of sadness 
by his announcement that his health will require him to 
gradually drop out of business, turning over the leadership 
to his son, Frank P. Huckins, president and sales manager. 
The younger Mr. Huckins gave an interesting and instruc 
tive talk on “Efficiency.” William J. Dunn, the new yard 
manager for the firm, and William H. Leach, assistant 
general manager, also delivered addresses. 





THE ST. JOHN RIVER LOG-BOOMING PROBLEM. 


Bancor, ME., Jan. 10.—Maine lumber and pulp inter 
ests owning property along the St. John River are not 
encouraged by the latest report that has been made con 
cerning the attitude of the International St. John River 
Commission, which since the summer of 1909, has been 
investigating conditions along that big stream respecting 
its use for lumbering and other purposes by the inhabi 
tants of Maine and the Province of New Brunswick. 
The commission’s chief object at the beginning was to 
determine whether or not the booming of logs, or the 
maintenance of sorting booms, along the St. John consti 
tuted an obstruction to navigation. Since the investiga 
tion began, however, the commission has investigated 
other matters, such as the possibilities of power develop 
ment and the improvement of driving conditions, on both 
of which it has reported favorably, but on the matter of 
booming logs a difference of opinion is reported between 
the American and the Canadian commissioners, which, 
unless it can be composed, will seriously delay some big 
projects for the development of the immense wate! 
powers of the river. 

The difference, it is said, arises from varying inter 
pretations of the treaty made in 1842 between Great 
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uritain and the United States. In this document, nego- 
iated by Daniel Webster and Lord Ashburton, neither the 
vmericans nor the Canadians have the right in any way to 
pstruct navigation of the river at such points or for 
ich distances as the river constitutes the boundary be- 
ween Maine and New Brunswick. The Americans claim 
nat the sorting booms, such as have been maintained by 
jaine lumber manufacturers at Van Buren, and elsewhere, 
re not obstructions to navigation within the meaning of 
ie treaty, and that there is no occasion to disturb the 
eaty on that account. The Canadian commissioners, how- 
er, claim that the booms do constitute an obstruction, 
id that a new treaty should be drawn. Both American 
id Canadian manufacturing interests would be greatly 
impered by the making of a new treaty, as in all proba- 
lity it would require several years to complete one. The 
ities of the commission were supposed to end January 1, 
is year, but recent reports indicate that they will not be 
je to reach an agreement. 
The attitude of the Canadian commissioners bids fair to 
event for years the development of the great water power 
Grand Falls, which project has been among the chief 
abitions of the people of New Brunswick. It has been 
oposed to erect a_ large pulp and paper plant at this 
int, Where not only ample and cheap power but abun- 
nt supplies of wood are available. 
Conditions in this section have greatly changed since 
» making of the Webster-Ashburton treaty. In 1842 the 
John River was the only means of communication be- 
i veen what was then the town of St. John and the head- 
iters of the big stream in Maine. There was no railroad 
that region, either in Maine or in New Brunswick, and 
logs had to be driven. Since then, the Bangor & Aroos- 
1 ok Railroad has been built, sawmills have sprung up along 
river and on the lines of the railroad, and the manu- 
ctured product has an easy and direct outlet at all sea- 
us of the year. Less and less lumber is driven down to 
John every year, and the greatest value of the St. 
in now lies in its water power. Manufacturers on both 
les of the border are hoping that the commissioners will 
net allow a difference of view on a comparatively unimpor- 
tint matter to stand in the way of the great power enter- 
prises that are projected at Grand Falls and further up 
the St. John, but the prospect is not reassuring. 
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FROM THE METROPOLITAN DISTRICT. 

New York, Jan. 13.—The demand from the yards is 
slightly better than last week and the closing of inven- 
ories is bringing a much better line of inquiries, al- 
though dealers admit they will buy only what they abso 
lutely need. These current wants are light and the 
prospect for an early improvement in the building sit- 
ation is far from encouraging. There is no denying, 
however, that stocks among the yards are extremely light 
and regardless of how much business will be done during 
the spring and summer retailers must get themselves 
in position where their assortments are in better shape 
than today. Some realize this and a better inquiry is 
the result, but buying is conducted on the most cautious 
basis possible. Several of the larger yards have placed 
good-sized orders at low prices and now that everyone 
seems to have satisfied themselves that prices will go 
no lower there are good reasons for expecting a small 
improvement from now on. 

The figures for the first week’s building permits are 
as follows: Eleven permits were filed in Manhattan last 
week, valued at $1,568,000, compared with thirteen per- 
mits and $1,082,750 for the corresponding week of last 
vear; in the Bronx twenty-two permits were issued, valued 
at $541,850, compared with nineteen permits and $508,850; 
in Brooklyn fifty-five permits were issued, valued at $626,- 
550, compared with forty-five permits and $527,000; in 
(jueens forty-tive permits were issued, valued at $190,675, 
compared with fifty-three permits and $165,400; in  Rich- 
mond one permit was issued valued at $40, compared with 
seven permits and $8,800. 

N J. E. Hoban, of Hoban-Hunter-Feitner Company, 
rooklyn, N. Y., has returned from a several weeks’ trip 
to the Tilghman Cypress Company, Lukens, Fla., the stock 
of which is controlled by the Hoban-Hunter-Feitner Com- 
pany and is in charge of E. L. Hunter. Mr. Hoban states 
that the demand from points local to the mill has been 
unusually strong and has enabled a very good average price. 
While cypress demand from metropolitan points is more or 
less unsteady, Mr. Hoban states that the inquiry is better 
and he looks for a better business from now on. 

John L. Roper, Norfolk, Va., whose business in this mar- 
ket is looked after by E. H. Coonrod, has made a change 
of representatives. Arthur Logan, who has represented the 
company at Boston, severed his connection with the company 
and Walter Johnson, who looked after the company’s busi- 
ness at Lewiston, Me., will go to Boston. 

As far as heavy contracts are concerned yellow pine men 
say that the prospects for an improvement are rather re- 
mote. There is a somewhat better inquiry from railroad 
sources, but comparatively little lumber has been consumed 
in this way the last year and as the railroads have bought 
heavily for a long previous period they now find themselves 
pretty well stocked up with assortments. Uncertainties as 
to rate advances and legislation combine to restrict im- 
provement that would otherwise be contracted for at this 
time of year and there is a corresponding depression among 
wholesalers who cater to this class of trade. 

This feeling of uncertainty also accounts for the view of 
many of the large wholesalers in refusing to commit them- 
~‘lves ahead for any considerable period. Low-grade lum- 
ler is selling at very low prices. While prices on better 
srades are low and orders are hard to get, most wholesalers 
prefer holding on to their stocks, knowing full well that 
it will not be long before an improvement sets in. 

Jonathan Jackson, who was connected with the Blue 
‘,xrass Lumber Company, which recently failed at Buffalo, 
as opened an office at 308 West Thirty-seventh Street. 

The Ward Lumber Company, with headquarters at Lynch- 
rg, Va., has opened an office at 1 Madison Avenue, in 
harge of James C. Place. 

The Black Rock Manufacturing Company, of Mobile. Ala., 
as opened an office at 17 Battery Place, in charge of E. T. 
eg The company manufactures yellow pine and hard- 
oods. 

Charles C. Adsit and Alex Morton will conduct a lum- 


er - Scenes business at 54 Steuben Street, Jersey 
(ity, Bi: ZO. 





THE TONAWANDAS. 


NortH ToNAwANA, N. Y., Jan. 13.—Intensely cold 
veather, the thermometer registering from 10 to 15 
below; a blizzard and other adverse weather conditions 
have combined to retard operations in the yards and 
nills since Sunday. Yesterday the alleys in the yards 
vere so badly blocked with snow drifts that it was im- 
possible to get stock to the mills and the plants were 
‘oreed to suspend business. 

The Haines Lumber Company has encountered excel- 
ent weather conditions for logging operations at the 
nills at Bathurst, N. B. Preparations are being made 


to manufacture at least 45,000,000 feet of hemlock, pine 
and hardwood at the mills this year, an increase of 50 
percent over last year’s production. 

Senator W. C. Edwards, of Ottawa, and Angus 
McLean, of Montreal, attended a meeting of the directors 
of the Haines Lumber Company last week at Buffalo. 


OBITUARY 


William A. Phelps. 


Grand Rapips, Micw., Jan. 13.—William A. Phelps, 70 
years old, a prominent lumberman, died at his home, 209 
Charles Street, recently, after an iliness of nearly one 
month. He was stricken while looking after the affairs of 
the Hackley-Phelps-Bonnell Company in Phelps, Wis. Be- 
sides his widow he is survived by one son, Charles A. 
Phelps, secretary and treasurer of the Hackley-Phelps- 
Bonnell Company and a daughter, Mrs. Maud Phelps Bar- 
stow, also of this city. ; 

Mr. Phelps was a resident of Grand Rapids for more 
than thirty years. He was born in Lawrence, Mich., in 1867, 
and had spent practically his entire life in his native State. 
His father was the first white settler in Van Buren County 
when that section was known as St. Joe district, before there 
was an organized county. Previous to coming to Grand 
Rapids Mr. Phelps had spent twenty-five years of his life 
in the mercantile business in Decatur, Hartford and White- 
hall, in the latter place taking up the line which made bis 
success in life—the lumber business. 

February 6, 1867, Mr. Phelps and Miss Nancy T. Andrews, 
of Auburn, N. Y., were united in marriage. 

Mr. Phelps became identified with the lumber business 
prior to coming to Grand Rapids more than thirty years 
ago. His first operation was the floating of logs down 
the Muskegon River to be sawed at the old Petrie Lumber 
Company’s mill. Later he connected with the Grand Rapids 
Bark & Lumber Company and while in this capacity estab- 
lished a reputation as “The Hemlock King of Michigan.” 
handling more hemlock than any other firm at that time. 
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At the time of his death Mr. Phelps was president of the 
Hackley-Phelps-Bonnell Company and the Wisconsin Chem- 
ical Company, both plants being located at Phelps, Vilas 
County, Wis. He was also vice president of the Liken- 
Brown-Phelps Company, a timber holding concern in Michi- 
gan and ‘Wisconsin. 

Mr. Phelps was a lover of nature, a genial whole-souled 
man who never sought the limelight of public attention and 
never had any inclination towards politics. The woods and 
the lakes appealed to him and he was skilled as a fisherman 
and huntsman. It was in these roles that he found his 
greatest enjoyment. He was a Master Mason and a member 
of the Knights of Pythias. 

Several of Grand Rapids’ most prominent lumber and 
other business men were pall bearers at his funeral. M¢yor 
George E. Ellis, Henry Idema, P. H. Travis, Benjamin §. 
H[anchett, W. S. Winegar, John Bertch, C. C. Tuxbury, of 
Grand Rapids, and W. D. Goodnough, of Ludington, were 
the honorary pall bearers and the active were Otis A. 
Felger, B. C. McVey, P. W. O’Connor, W. H. Kinsey, L. J. 
Kymer, of Grand Rapids. and W. N. Sayles, of Hart, Mich. 
Interment was in Oakhill Cemetery. 





Charles Tudor Williams. 


CLEVELAND, OHIO, Jan. 18.—Charles Tudor Williams, vice 
president and general manager of the Cleveland Box Com- 
pany, died at his home in this city January 7. Interment 
was at the old family home in Kent, Ohio, January 11. Mr. 
Williams was born in 1839 and was educated in the public 
schools and at the Western Reserve University, from which 
he was graduated in 1861. He engaged in various lines of 
business at Kent, Ohio, and Chicago, and was professor of 
Greek in the Cleveland high schools until 1892. Mr. Williams 
was a very accomplished man, being broadly recognized as a 
linguist, musician and composer. In 1896 he became general 
manager of the Cleveland Box Company and continued in 
that capacity until his death. He was at one time president 
of the National Association of Box Manufacturers. About 
four weeks before his death he was taken ill but his illness 
did not appear serious until a few days prior to his death, 
Besides the widow, Mr. Williams leaves two sons, both promi- 
nent men of Chicago: Dr. William C. Williams and Day 
Williams, the musician. 





Edwin M. Crossan. 


BerHAny, Mo., Jan. 14.—Edwin M. Crossan, 47 years old, 
manager of the Miner & Frees Lumber Company, this city, 
died at his home here recertly. Mr. Crossan was born 
in Macon, Mo., November 17, 1866. He came with his parents 
to Bethany at the age of six years and had lived here ever 
since, with the exception of two years spent at Coffey, Mo. 
For twelve years he was assistant cashier in the Harrison 
County Bank and had always been engaged in the lumber 
and banking business. Mr. Crossan was united in marriage 
to Miss Daisy G. Miner, December 28, 1886. Besides his 
widow a daughter and a son survive. 





John W. Ruple. 


WALKERTON, IND., Jan. 14.—John W. Ruple, 83 years old. 
died at his home here after an illness of eight weeks due to 
the infirmities of old age. Mr. Rupel was formerly in the 
lumber business at North Liberty, Ind., and at one time was 
a resident of South Bend. He was born in Darke County, 
Ohio, and had lived in the vicinity of Walkerton for neariy 
fifty years. He is survived by his widow and twelve children. 


Robert Nichol. 


GREEN Bay, WIS., Jan. 13.—Robert Nichol, 70 years old, a 
lumberman and resident of this city for forty years, died 
January 9. Mr. Nichol was born in Scotland and came to 
America about forty years ago. He was engaged in the 
lumber business until three years ago. His widow, three 
sons and four daughters survive. 





Frank Schindler. 


Sr. Louis, Mo., Jan. 14.—-Frank Schindler, vice president 
of the Gravois Planing Mill, this city, died last week. He 
was born in Germany in 1862 and came to the United States 
when 23 years old. He came to St. Louis several years later 
and engaged in the planing mill business. A widow, four sons 
and a daughter survive him. 





Peter E. Wilson. 


MENOMONIE, WIS., Jan. 14.—Peter E. Wilson, manager of 
the St. Louis interests of Rnepp. Stout & Co., jumber manu- 
facturers from 1894 until the business was closed in 1904, 
died here December 29. He was president of the Wilson Land 
& Lumber Company. At the time of his death he had charge 
of its St. Louis business. He was also connected with the 
St. Louis Lumber Company. He is survived by his widow and 
two children. 





William H. Bailey. 


ABERDEEN, WASH., Jan. 14.—-William H. Bailey, a well 
known lumberman of this’ part of the State, died December 
26 at the City Hospital from typhoid fever. He had been 
dealing in lumber throughout this part of tke State for 


" years and was widely known among business men. He was 


au member of the Grafton Lodge of Elks. 





James Lunny. ; 


INDIANAPOLIS, IND., Jan. 13.—After a short illness, James 
Lunny died unexpectedly at his home in Covington, January 
11. Mr. Lunny was 70 years old and was engaged in the 
manufacture of staves and in buying and selling timber. A 
daughter and son survive. 





John F. Dingee. 


BROOKLYN, N. Y.. Jan. 13.—John F. Dingee, a member of 
the lumber firm P. M. Dingee & Sons, died at his home here 
January 8. He was 58 years old and is survived by a son 
und a daughter. oe 


William A. Davidson, 


LITTLE Rock, ARK., Jan. 14.—William A. Davidson, 53 
years old, a well known lumberman, died at his home here 
last week. He had been associated with the Pritchard Lum- 
ber Company since 1899. 








Joseph Wormuth, 


SHINHOFPLE, N. Y., Jan. 13.—Joseph Wormuth, 104 years 
old, the oldest resident of Delaware County, died at his 
home here recently. Mr. Wormuth was an unusually active 
man and was engaged in farming and lumbering until about 
three months ago. He was a veteran of the Civil War. 





John R. Whiteside. 


JopLin, Mo., Jan. 14.—John R. Whiteside, well known 
hardwood salesman, who died at his home here January 9, 
was born in Logan County, Illinois, in 1849. He entered 
the lumber business about twenty-five years ago. His first 
connection was with the Kelly-Moss Company, in charge of 
its vard. He then entered the lumber business for himself 
in Chicago, later joining the forces of George T. Houston 
& Co., of Chicago and Cairo, Ill., remaining with them six 
years. His next venture was with the Kel'y Hardware 
Company. of Duluth, after which he became connected with 





THE LATE JOHN R. WHITESIDE. 


the J. M. Darnell & Son Company, of Memphis, Tenn. The 
last four years he traveled on a commission basis for the 
Lamb-Fish Lumber Company, the Goodlander interests and 
the Baker Lumber Company. 

Mr. Whiteside was one of the best known hardwood sales- 
men in the United States. He was known from Coast to 
Coast and from Canada to Mexico, spending most of his 
time in the central and western States. He was widely 
known as “Honest John,” and was a man in whom could 
be placed absolute faith. He was considered one of the 
best price getters in the trade. 





Robert N. Archer. 


CINCINNATI, OHI0, Jan. 15.—Robert N. Archer, 74 years 
old, formerly a prominent hardwood lumberman, died Janu- 
ary 10, at the residence of his daughter, Mrs. Frank K. 
Rodman, of Clifton. Mr. Archer for many years was 
prominent in the hardwocd trade, in_ the early 80's having 
organized the Kentucky Lumber Company, which con- 
ducted mills at. Frankfort, Burnsides and_ Williamsburgh, 
Ky. He organized and was the first president of the Na- 
tional Hardwood Lumber Association. Since retiring from 
business, about fifteen years ago, he had traveled exten- 
sively, spending much time abroad, in California.and in 
Florida: He was prominent in. masonic circles and was a 
member of the N. C. Harmony Lodge, of the Cincinnati 
Chapter, R. A. M., Cincinnati Commandery, Knights Tem- 
plar, of the Scottish Rite and of the Shrine.. Besides Mrs 
Archer he is survived by a daughter, Mrs. Rodman. Inter- 
ment was at Spring Grove Ccmettry. 
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W. B. CRANE AND CoMPANY 


Manufacturers Established 188] 
*t Hardwood Lumber, Timber and Ties 


Cedar Posts, Yellow Pine, Fir Timber. Specialty: Oak Timber, Plank, Etc. 


General Office, Yards and Planing Mills: 
"nd, Sinjanen tod Merten ven, CHICAGO 


Long Dis. Phones, Canal 3190-3191 Mills at Falcon, Miss. 














PILSEN LUMBER COMPANY 


WHITE PINE, YELLOW PINE 
HEMLOCK, LATH & SHINGLES 


STRAIGHT OR MEXED CARS. 


Quick shipments from our mills or from a 
large stock in our seven acres of yard at 


Laflin and 22nd Streets, t-8 CHICAGO 














513 Monadnock Block 
WHITE STAR LUMBER CO., eitexeor irr 
Phone Harrison 4012. Mills at Mattoon, Wis. 
Manufacturers of HEMLOCK and CEDAR 
Jobbers of YELLOW PINE, FIR and RED CEDAR 
Sales Agents for Redwood Mfrs. Co. 
D. LIGHTBODY. Pres. D. McLEAN, Vice-Pres. C. E. CONKLIN, Sec’y &Treas. 








ROBERT L. ANDRES 


Idaho White Pine and 
and Western Pine Lumber 
FACTORY LUMBER A SPECIALTY 
Office, 1404 Fisher Bldg., 


Tel. Harrison 7393. CHICAGO 
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aaen H-Dreves — 6. 


We are heavy buyers of 
Hardwoods, Ties and Car Stock 
Yellow Pine Timbers 
Railway Exchange Building, Chicago. 


Write us for orders. 


TIMBER Railroad and 


Car Stock ¥ 


OAK, FIR, YELLOW PINE 
SWITCH AND CROSS TIES 


Marsh & Truman Lumber Company 


332 So. Michigan Ave., CHICAGO. 


Fred. D. Smith » Hardwood 
Lumber. 





















1323 to 1343 No. Branch St. 
CHICAGO. 











Builders’ Commercial Agency 
ESTABLISHED 1890 
618 Chamber of Commerce Building, CHICAGO 


A rating guide to the contracting trade of 
Cook County for Cook County dealers, 


Telephone Main 4504 Collections and Mechanics Liens 











MiUpNIGHT 


Burglaries are less insi- 
dious than a few UN- 
CERTAIN ACCOUNTS. 


—INSURE-- 


The Law and Collection Dept. 
The Lumbermen’s Credit Ass’n 
Est. 1876. 


CHICAGO NEW YORK 














LOCAL AND PERSONAL 








TO VISITORS IN CHICAGO: 


To enable your friends in the trade to reach 
you promptly advise the Information Bureau 
of the American Lumberman of your arrival, 
giving your hotel address and probable dura- 
tion of your visit. Inquirers can then obtain 
this information by telephone—Harrison 4687. 











Earl Bartholomew, of J. B. Ransom & Co., Nashville, 
Tenn., was a Chicago visitor last Monday. 


Fred Mowbray, of Mowbray & Robinson, of Cin- 
cinnati, Ohio, was in Chicago early in the week. 


H. W. Stuchell, of the Eclipse Mill Company, of 
Everett, Wash, called on Chicago lumbermen and friends 
‘Thaisday of this week. 


J. W. Wesson, St. Louis representative of the J. J. 
Newman Lumber Company, spent a day or two in 
Chicago this week. 


J. H. Faust, of J. H. Faust & Co., of Padueah, Ky., 
is spending two or three days this week in Chicago, 
calling on the trade. 


W. B. Burke, of Charleston, Miss., general manager of 
the Lamb-FisheLumber Company at that place, was a 
caller on Chicago lumber offices several days last week. 


J. V. Stimson, of Huntingburg, Ind., in Chicago this 
week, was optimistic regarding future business. He 
is operating mills at Memphis and Huntingburg. 


Arthur Methe has become a member of Alfred H. 
Clement & Co., freight brokers and forwarding agents, 
with offices 1109-10 Hennen Building, New Orleans, La. 


W. Brown Morgan, secretary of the Anderson-Tully 
Company, of Memphis, Tenn., was.in Chicago the latter 
part of last week, looking after business for his concern. 


D. P. Upshaw, of the Arlington Lumber Company, 
Arlington, Ky., was in Chicago last Saturday. He re 
ported that he is getting his share of the business 
offering. 

J. W. Scull, of Pittsburgh, Pa., eastern representa- 
tive of the Hayden-Westcott Lumber Company, of Chi 
was at headquarters this week, mapping out a 
campaign for the coming year. 

A. H. Ruth, 
Jones Lumber 


cago, 


who looks after the business of the G. W. 
Company, of Appleton, in th's territory 


and vicinity, left Saturday night for southern mill 
points. Mr. Ruth expects to be gone a week or ten 
days. 


B. R. Myers, of the Powell-Myers Lumber Company, 
of South Bend, Ind., wholesaler of gum lumber and 
dimension hardwoods, was in Chicago last Thursday 
calling on the trade. He reported business as being 
fair. 


W. G. Collar, formerly of the W. G. Collar Lumber 
Company, of Merrill, Wis., but more recently a farmer 
of: Kamsasville, Wis., was in Chicago for a day or two 
this week, calling on old friends and talking over old 
times. 


H. T. Fall, who represents the Red River Lumber 
Company of Minneapolis in Chicago and adjoining terri 
tory, was at headquarters of the company last week, 
talking over the situation and getting a line on condi- 
tions in the North. 


N. A. Webster, a lumberman of Texarkana, Ark., 
was in Chicago part of last week. Mr. Webster said 
he had a good run of business all last vear and thought 
that the lumbermen would see a steady improvement in 
trade from now on. 


Harry Gould, of the Gould Manufacturing Company, 
of Oshkosh, Wis., was in Chieago Wednesday and 
Thursday this week, in conference with his brother 
James, who represents the firm in this territory, with 
headquarters in Chicago. 


J, T. Edwards, president and sales manager of the 
Medford Veneer Company, Medford, Wis., was in 
Chicago last Saturday. He stated that it had lots of 
orders on its books, 1913 having been a notably good 
year for veneer manufacturers. 


H. M. Wheeler, of Madison, Ark., was in Chicago 
last Saturday. He stated that he has withdrawn from 
the firm bearing his name and will operate a sawmill, 
but will continue hardwood lumbering, plans for which, 
he said, had not been fully perfected. 


‘*Jim’’ Teainer, of the Trainer Bros. Lumber Com 
pany, Loomis Street, south of Twenty-second, Chicago, 
recently bought a Ford automobile and after two or 
three days’ practice claimed that he climbed a tele- 
phone pole to a hight hitherto undreamt of. He stated 
that none but an expert driver could do this with a 
Ford without having it taken to the scrap pile. 


H. B. Keith, of the Keith & Hiles Lumber Company, 
of Crandon, Wis., was in Chicago last Tuesday. Mr. 
Keith had no complaint to make regarding the status 
of conditions in the North, saying that stocks are none 
too large and that the outlook is for an early recovery 
of normal business. He said the northern logger 
could stand a whole lot more snow and as a matter of 


fact the lack of snow greatly inconvenienced the 
this winter and he thought would work a hardship 4 
many. 


A visitor to Chicago during the week was W. 
Priddie, president of the Beaumont Lumber Compan 
of Beaumont, Tex. Mr. Priddie is spending son 
time in the North and East, getting a line on tra 
conditions, going from Chicago to New York. H 
reports an improved outlook for the lumber trade 
the South and is confident of better things for tl 
yellow pine trade. 


George D. Griffith, head of George D. Griffith & Co 


Chicago, returned Thursday morning fiom a_ trip 
northern Wisconsin, Mr. Griffith’s company has co: 
tracts to cut for two mills up there. He was loo! 


ing after the logging, which he says is suffering owin 
to the lack of snow in the North. He stated, howeve) 
that loggers are hopetul of putting in as many logs thi 
vear as other seasons. 

M. J. Quinlan, of the Menominee Bay Shore Lumb: 
Company, Soperton, Wis.; Gardner I. Jones, of Boston 
Karl Palmer, of Paducah, Ky.; C. H. Barnaby, « 
Greencastle, Ind.; I’, 8. Underhill, of Philadelphia, an 
J, V. Stimson, of Huntingburg, Ind., were among thos, 
who attended the board of managers’ meeting of th. 
National Hardwood Lumber Association, held the firs: 
of the week in the office of the organization in th 
McCormick Building, of Chicago. Among the topics 
which came up was the settling of the date and tli 
place of holding the annual meeting. It will be hel 
in Buffalo June 18 and 19. On Tuesday evening th 
‘*bunch’’ left for Indianapolis and participated in th 
deliberations and festivities of the Indiana Hardwoo 
Lumbermen’s Association, 


William J. Hetherington, manager of the Willian 
Laking Lumber Company, of Toronto, Ont., manufa: 
turer and wholesaler of lumber, was in Chicago last 
Monday, attending the executive session of the boar 
of managers of the National Hardwood Lumber Asso 
ciation. Mr. Hetherington stated that trade was fair! 
good in Toronto and territory contiguous to that city. 
He looks for a steady improvement as the vear grow- 
older. He stated that the weather had been unfavor 
able to operations in the woods, there not being enoug 
cold weather and not sufficient snow to make 
roads for hauling. Mr. Hetherington was accompanie 
by Mrs. Hetherington, who put in the time taken uj 
by Mr. Hetherington in a business way to visit rela 
tives in Paxton, Tl]. They returned home Thursday 
evening. 


og 
POO 





LUMBERMEN’S CLUB WILL ENTERTAIN. 

The entertainment committee of the Lumbermen’s 
Club of Chicago has sent out invitations to its mem 
bers to a vaudeville and stag, which will be given 
Saturday evening, January 17. The program is varied 


and should prove interesting. Original features of 
amusement will 


be introduced and all members are 
invited to attend. : 





SASH AND DOOR MEN IN EXECUTIVE SESSION. 

A committee representing the 
facturers and jobbers of the middle 
important session in Chicago on 
time a lengthy discussion took plece oa matters pertaining 
to the basic price list. There will be another meeting 
in Chicago on January 28 of the sash and door manu 
factureis, at which a report will Le received from the 
above-mentioned committee and definite action will be 
taken on the adoption of the list as recommended by 
the committee. 


sash and door manu- 
West held an 


Thursday, at which 





LUMBERMEN’S ASSOCIATION TO HOLD 
ANNUAL. 


The forty-fifth annual meeting of the Lumbe-men’s 
Association of Chicago will be held at the Hamilton Club, 
iS South Dearborn Street, Monday, January 19, at 
6:30 p.m. sharp. Members are kindly requested to 
zssemble on the third floor of the building, where the 
check rooms are located, and proceed to the hinth floor, 
where the dinner will be served promptly in the main 
dining room. After the dinner the reports of the offi 
cers and committees, election of board of directors, ¢om- 
mittee on arbitration and committee on appeals, will 
follow and such other business as may he brought before 
the meeting. 

J. E. Rhodes, secretary of the Nations! Lumber Manu 
facturers’ Association, will addsess the members on 
the Forest Products Exposition. Members of the Men 
delssohn Club of Chieago will furnish good music and 
Cartoonist French of the Chicago Record-Herald will 
entertain the crowd with a unique feature. 

Members are requested to advise KE. KE. Hooper, secie 
tary of the association, if they will attend and as to 
how many guests or friends they expect to bring, so that 
arrangements can be made. Each concer is entitled to 
he represented by two persons without charge, but a 
charge of $2 a plate will be made for any additional 
guests, 





YARDMAN CHANGES BERTH. 
[Special telegram to AMERICAN LUMBERMAN. | 
BEAUMONT, TEX., Jan. 14.—Temple H. Morrow, one 
of the best known men connected with the retail lumber 
trade of Texas and for eighteen years manager of the 
yard department of William Cameron & Co., having 
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jurisdiction over forty-four yards, was today appointed 
general manager of the George W. Smyth Lumber Com- 
pany here to succeed IF. C. Switzer, who resigned Jan- 
uary 1 and went to Magum, Okla. Mr. Morrow will 
move here from Waco with his family February 15 and 
assume charge of the Smyth company’s business, includ- 
ing the big White yards in Beaumont. He will be sue- 
ceeded in the Cameron company by Kk. P. Hunter. Mr. 
Morrow is a grandson of the late General Sam Houston, 
of historic fame in Texas, and for a quarter of a century 
has been in the lumber business in this State. He has 
viven much time apd study to his business and is con- 
sidered one of the most thoroughly posted yardmen in 
the country. His services have always been such as to 
receive the recognition they deserved and all members 
of the lumber fraternity declare the Smyth company is 
fortunate in securing a man of his capability as its 
head. 





HEADS IMPORTANT FIRM. 

QUEBEC, QUE., Jan, 10,—Beginning with the new year, 
\William Power, M. P., has assumed the sole manage 
meat of the big lumber concern of W. & J. Sharples, 
4! which concern he has been a member for fifteen 
ears, becoming connected with the Sharples firm at the 
ame time as the late Harcourt Smith. While a member 
if the firm for the past fifteen years only, Mr. Power 
has been connected with the business for more than 
half a century, having entered the employ of the Sharples 
people when a young man, 

This well known commercial house had its origin in 
Liverpool, England, but later was established in Canada, 
locating in Quebec in 1816, Through the broad minded 
ufluence and ability of the late Mr. Sharples the firm 
built up a magnificent business, his policies being ad 
mirably carried forward later by the new associates, 
Messrs. William Power and Harcourt Smith, and the 
firm has continued to prosper. 


_ 


A NOTABLE BUSINESS CHANGE. 

KANSAS City, Mo., Jan. 13.—Louis Hector, vice presi 
dent and general manager of the Dierks & Sons Lumber 
Company, a big retail concern here, has resigned and will 

er the wholesale southern pine business for himself. 

e has not yet left the Dierks company, but will probably 
lave his affairs with that concern wound up some time 
this month and will then establish his offices in the R. A. 
Long Building. 

Mr. Hector has been with the Dierks & Sons Lumber 
Company fourteen years. His first lumber job was with 
hat company and he has grown up with it. The fact 





that he is recognized now as one of the most. efficient 
lumbermen in the southern pine headquarters of the 
Nation bears witness to the quality of service he has 
rendered and the further fact that there is not 2 more 
widely known nor better liked lumberman in the city 
is testimony that he has a strong personal side as well 
as keen business ability. 

‘<Louie’’? Hector has always been one of the wheel 
horses in all organizations and gatherings for the good 
of the lumber world generally. He has been active in 
the Hoo-Hoo for years and no entertainment committee 
is considered complete without Hector’s name on the 
list. He also is a Shriner and is active in’ Masonic 
circles. 

With his large and cordial acquaint: inceship Mr. Hee 
tor is entering the wholesale field with every prospect 
of great success and there is no lumberman in’ Kansas 
City who does not join in ‘‘Here’s to Louie Hector.’ 





CHICAGO LUMBERMEN’S BOWLING LEAGUE. 


Teams. WwW. kL. 
Chicago Mill & Lumber Co..... eo 3 
Sash and Doors...... 28 17 


Lord & Bushnell... 
Lumbermen’s Club ....... j 
American Car & Foundry Co 23 «92 
Hoo-Hoo ) 





palepiaaiece-awvneas 9 26 
Hardwood Mills ...... 18 27 
PUB. 668 3 ce2 c 13 «32 
Sash & Doors. Ist. 2d. 3d. Am, Car & Fdy. Ist. 2d. ¢ 
i reer 144 179 155 Geddes .153 146 
ROG 666944 .. 153 155 181 Johnson 112 152 
Biggs ... ..193 160 150 McKenney . 94 165 
Mattison ..... 152 165 174 Thoner .. -128 119 
Garner 171 191 160 Slade 2 148 

Totals .. 813 850 826 Totals 699 725 781 
Lord & Bush’ll. Ist. 2d. 3d. Pilsens. Ist. 2d. 3d. 
Westphal .. -.175 177 145 Bulger . 163 137 178 
Brailsford ; 171 200 179 Cuber . 108 155 124 
6s EELS 141 157 164 Milles 167 197 177 
Swec .. 157 176 146 Martin 2038 172 141 
Seifried . 161 175 189 Koenman 167 185 167 

Totals 805 8S5 823 Totals S08 846 787 
Hoo-Hoo. Ist. 2d. 3d. Hardw’d Mills. Ist. 2d. 3d. 
Lunow . 198 180 207 Baker .168 136 174 
Wagner 189 159 173 Bennett 164 1238 125 
Kozak . 178 140 158 Utley . -130 201 173 
Attley .. 153 147 151 Arnemann 154 160 159 
Ladenberger 193 172 156 Nuth 138 191 159 

Totals .. . S861 798 845 Totals . 754 811 790 
L*b’men’s Club. Ist. 2d. 3d. Chicago Mill. Ist. 2d. 3d. 
Larson .. 135 143 150 Buettner . .. 170 154 
Roedter ... ..116 162 150 Mackenzie 109 147 
Darlington . 153 163 153 Haggerty 148 
Cone ss 177 138 148 Margraf ae 
Gadd .... 129 155 166 Ratcliffe 164 

- - Dwors . 166 
Totals 710 761 T67 Helbach 199 215 





Totals 786 933 845 








BUSINESS CHANGES, INCORPORATIONS, ETC. 








BUSINESS CHANGES. 


ALABAMA. sirmingham—The J. W. Farrior Lumber 
‘‘o. has been succeeded by J. W. Farrior. 

ARKANSAS. Crossett—The Crossett Lumber Co. has 
increased its capital stock from $600,000 to $1,100,000. 

Little Rock—The Nowlin Lumber Co. has increased its 
apital stock to $27,000 

CALIFORNIA. Glendale—The Valley Lumber Co. has 
been succeeded by the Schoenermann & Bentley Lumber 
(Co, 

Sonora—T. S. Bullock has been succeeded by R. D. 
Robbins as president of the Standard Lumber Co. 

DELAWARE. Wilmington—Brosius & Smedley have 
ween succeeded by the Brosius & Smedley Co., with an 
tuthorized capital of $125,000. 

ILLINOIS. Benton—W. L. Eskew has been succeeded 
by the W. L. Eskew Lumber Co., with an authorized cap- 
tal of $15,000. 

Chicago—The H. P. Nelson Co. has increased its capital 
stock to $1,250,000. 

Chicago—The Lyon Cypress Lumber Co. has increased 
its capital stock from $500,000 to $2,500,000. 

Tamaroa—The Tamaroa Lumber Co. has been succeed- 
ed by T. L. Stockton & Sons. 

INDIANA, West Terre Haute—The West Terre Haute 
Lumber Co. has been succeeded by W. B. Steele 

IOWA, Beman—G. C. Pettit is closing out. 

Delta—The Hanson & Clure Lumber Co. has been suc- 
eeded by the H. H. Lynn Lumber Co. 

Dallas—Fred Lynch has closed out his lumber business 
here and returned to Madison, Ind., where he is interested 
na yard, 

Sstherville—The C. J. Lundgren Lumber & Coal Co. 
has been succeeded by the W. T. Joyce Co., with pur- 
hasing department at Clinton. 

KANSAS. Garden City—The Garden City Lumber Co. 
ias sold out. 

LOUISIANA. Coushatta—The Whaley Lumber Co. is 
out of business, 

Shreveport—The Shreveport Lumber Co. has admitted 
W. A. Anderson. 

Vinton—The Fairchild Lumber Co. has been succeeded 
by Ellis & Perry. 

MAINE. Lewiston—Skinner & Brown have assigned. 

MASSACHUSETTS. Williamsburg—G. M. Bradford has 
een succeeded by the Bradford Lumber Co., with an 
‘\uthorized capital of $25,000. 

MICHIGAN. Ovid—George S. Huntington has been suc- 
ar by the Harris Lumber & Coal Co.. composed of 
Le Harris, H, B. Sturtevant and W. J. Blood. 

paictabant. George A. Stone has been succeeded by the 
George A. Stone Lumber Co., with an authorized capital 
of $10,000. 

Saginaw—A. W. Seeley has changed the name of the 
firm to the A. W. Seeley Lumber Co. 

MISSISSIPPI. Stoneville—The headquarters of the But- 
ler N. Haynes Timber Co. is now located here. 

MISSOURI. St. Louis—The Osage Lumber Co. has re- 
moved to 217 Dickson street, 

St. Louis—Stromberg, Kraus & Co. have been succeeded 
by the Herkert & Meisel Trunk Co. 

NEBRASKA. Newport—The Gaines Lumber Co. has 
been succeeded by A. L. Johnson. 

NEW YORK. Buffalo—Stevens & Hoag have been suc- 
ceeded by George W. Stevens & Son. 

Corfu—George Gratwick has been succeeded by Grat- 
wick & Potter. 

NORTH CAROLINA. lLexington—The Elk Furniture 
Co. has increased its capital stock from $50,000 to $75,000. 








NORTH DAKOTA. Cannon Ball-Fort Rice—The Hawk- 
eye Elevator Co. has sold its vards at above points to the 
Bingenheimer Mercantile Co. 

OHIO, Canfield—The Canfield Lumber Co. has been 
succeeded by the Ellwood Lumber Co., with headquarters 
at Pittsburgh, Pa. 

Cincinnnati—-The Alaculsy Lumber Co. has discontinued 
its office here. 

Cincinnati—The Conasauga Lumber Co., has discontin- 
ued its offices here and removed them to Conasauga, 
Tenn., where its mill is located. 

Newark—H. ©. Norris has admitted Frank C. Webb as 
a partner and the business is now Norris & Webb. 

Toledo—The Gotshall Manufacturing Co. has increased 
its capital stock from $60,000 to $250,000, which includes 
its factory located at Archbold, Ohio, and the lumber 
plant of E. W. Worman at Vickery. 

OKLAHOMA. McComb-Tecumseh—S. M. Gloyd is out 
of business, 

Vici—The Roberts Davis Lumber Co. is out of business. 

PENNSYLVANIA. Reading—Benjamin F. Sheeder has 
acquired the property of the Sheeder & Heine Planing 
Mill Co. 

Siegfried—Alfred P. Laubach is out of business. 

SOUTH CAROLINA. Williamston—The Builders’ Lum- 
ber Supply Co. has increased its capital stock from $5,000 
to $10,000. 

TENNESSEE. Chattanooga—The Interstate Cooperage 
Company has been acquired by the Williams & Voris 
Lumber Co. 

Memphis—The Burt Lumber C 
dissolution. 

Memphis—The Butler N. Haynes Timber Co. has re- 
— its offices to Stoneville. Miss. 

Nashville—The Beardan Buggy Co. has increased its 
c apital stock from $50,000 to $90,000 

TEXAS. Bushland—The Harker Lumber Co. is out of 
business. 

Halsell—H. H. Halsell is out of business. 

VIRGINIA, Culpeper—Bowman & Swan have been suc- 
ceeded by J. W. Swan. 

WASHINGTON, Aberdeen—The Pacific Lumber Agency 
has increased its capital stock from $10.000 to $50,000. 

Custer—The Climax Shingle Co.’s plant will be sold 
February 12. 

Spokane—Stevens & Hoag have been succeeded by 
George W. Stevens & Son. 

Tacoma—The Pacific Box Co. has increased its capital 
stock to $200,000. 

WEST VIRGINIA. Allingdale-Weston The Weston 
Lumber Co. is closing out, 

WISCONSIN. Fort Atkinson—Landgraf & | Wand- 
schneider have been succeeded by the James Manufae- 
turing Co. 

Milwaukee—The Willer Manufacturing Co. is out of 
business. 


» has filed notice of 








INCORPORATIONS. 


ALABAMA. ee = ene: 3aker Lumber 
Co., authorized capital $23,000; L. A, Baker, president; 
J. T. Shoaf, vice president; R. B. Crenshaw, secretary, 
and Robert W. McDonald, treasurer. 

Chatom—Chatom Mill Co.. authorized capital $5,000. 

New Decatur—B. Crawfor d is incor porated as B. Craw- 
ford & Sons; B. Crawford, Paul Crawford and Claud C. 
Crawford. 

Warren—Bradley Lumber Co., authorized capital $50,- 
000; J. L. Jamison, president; D. A. Bradham, vice presi- 
dent, and V. R. McKimmey, secretary and treasurer. 
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PERRREGE 
SAFE! 


You can be ure your biggest logs will come 
in safe and ce tain with Yellow Strand doing 
the heavy wo1-. 


It has the s rength to pull hardest; the elas- 
ticity to withstand severe shocks and strains; 
the flexibility to rapidly bend and unbend. 


The special high grade imported steel wire 


and our extreme care in manufacture are two 
of the biggest reasons. 


YELLOW STRAND 


Put this always good rope on your donkey 
engines, yarding and loading machines, tram- 
way—anywhere and everywhere that longest 
service at least cost is desired. 


Ask for Catalog 70. 


Broderick & Bascom 
Rope Company, 


809 No. Main St., ST. LOUIS, MO. 
Branches: New York and Seattle. Works: St. Louis and Seattle. 


Agents Everywhere. 











Another Ax-iom 


A Handmade Insert-bitt Axe 
will save its whole cost in less 
grinding and accident. 











The WHITE Axe is in its 77th Year. 


The G. White Axe Company 


HONESDALE, PA. 

















Warren wees ‘oval Kole) m Grom 


Sole Manufacturers of the Famous 
ere Patent Axes 
and Highest Quality 
Bull Dog Line Lumbermen’s Tools 
Right Quality—Right Prices 
WARREN, PA., U.S.A, 


\\ oo 


CATCHY ADVERTISING CUTS a sample bul- 











tins of Advertising 
Suggestions for Retail Lumber sc ig AMERICAN LUM- 


BERMAN, Chicago. 
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CONNECTICUT. MHartford—Kingfield Co. 
lumber), authorized capital $50,000. 

Stamford—Stamford Box Co., authorized capital $25,000 ; 
Raymond R. Harris, Everett G. Hoffman and John Walsh. 

INDIANA. Marion—Indiana Fiber Products Co. has 
been incorporated. 

Nappanee—Mutschler Bros. Co. 
ture), authorized capital $100,000. 

IOWA. Walcott—Farmers Lumber Co., 
ital $30,000. 

KENTUCKY. Wilmore — Jones-Saving 
authorized capital $8,000; A. P. Jones, 
and Maxie M. Savage. 

MASSACHUSETTS. Holden—Holden Lumber Co., au- 
thorized capital $10,000; Chelsea B. Matthews, Odgood B. 
Estabrook and Janet L. Matthews. 

MICHIGAN. Gaylord—Saginaw 
authorized cz — $125,000; 
Praigg and others. 

i Cicero Timber & 

36 ); Emily J. Clark, 
guerite S. Wurzburg. 

MINNESOTA. Manganese Manganese 
Building Co., authorized capital $50,000; 
Frank Wiren and others, 

MISSOURI. Springfield—Landers 
Co., authorized capital $50,000; D. 
Ginness and C. M. Mitchell. 

NEW HAMPSHIRE. Warren- 
Co., authorized capital $1,000. 

NEW JERSEY. Little Falls—William D. Wilson & Co. 
(to deal in lumber), authorized capital $50,000; Della Wil- 
son, William D. Wilson and Charles Wilson. 

Paterson—Fred C. Brooks & Sons (to 
building finish), authorized capital $25,000. 

NEW YORK. Mount Vernon—Florida Pine & 
Corporation, authorized capital $200,000. 

New York—Northern Adirondack Development Co. 
(Ine.), (to deal in timberlands, conduct general lumbering 
business, etc.), authorized capital $100,000; William J. 
Reid, Charles P. Sands and Walter M. Pratt. 

New York—Palmetto Products Co. (Inc.), authorized 
capital $1,000,000; Percy J. Good, George F. Pfleger and 
J. Chester Hasbrouck. 


(to deal in 


(to manufacture furni- 
authorized cap- 


Lumber Co., 
Earl W. Savage 


Wood Products Co., 
Benjamin Noble, Nelson 8. 


Lumber Co., 


authorized cap- 
Edward J. 


Clark and Mar- 





Lumber & 
Andrew Nelson, 


& Cement 
F. R. Mc- 


Lumber 
J. Landers, 


Warren Manufacturing 
manufacture 


Cypress 


Phoenix—C. A. Larned Lumber Co. (Inc.), authorized 
capital $25,000; A. F. Nellis, T. C. Sweet and C. A. Larned. 
Webster—Webster Lumber & Supply Co., authorized 


capital $25,000; J. Murdock, J. J. Connelly 

NORTH CAROLINA. Spring Hope—Spring Hope Lum- 
ber Co., authorized capital $25,000; W. Milton Prescott, 
Edward M. Niches and O. B. Moss. 

Tomahawk—Black Lake Lumber Co. 
$50,000; John P. Allison, W. 
and W. C. Horton. 

OHIO. Bucyrus—Bucyrus Lumber 
ital $100,000; Jacob Colter, president ; 
manager. 

OKLAHOMA. 
facturing Co., 


and E. 8S. Hill. 


authorized capital 
“lowe H. W Caldwell 


Co.. authorized cap- 
S. S. White, general 
Westville—Westville Lumber & Manu- 
authorized capital $15.000: O. L. Reeves, 
L. G. Bowman, Enoch Hughes and W. G. Pritchard. 
TEXAS. Greenville—Greenville Broom Manufacturing 
Co., authorized capital $15.000. 
Houston—Spencer-Sauer Lumber Co., 


authorized capi- 
tal $75,000; T. G. Spencer, H. M. 


Sauer and E. L. Conoly. 


VIRGINIA. Coeburn—Powers Bros. Lumber Co., au- 
thorized capital $50,000. 
WISCONSIN, Milwaukee—H. Barkow Co. (to manufac- 


ture wagons, etc.), authorized capital $40,000; H. Barkow, 
Fred Barkow and William Barkow. 
BRITISH NORTH AMERICA. 
ONTARIO. Toronto—French River Lumber Co. 
authorized capital $40,000; Alex. Mills, 
ind James Findlay. 


NEW VENTURES. 


ARKANSAS. 
of McGehee, 


(Ltd.), 
Frederick Irwin 








Hot Springs—The McGehee 
will open a branch office here 
connections with Pine Bluff, _ : i 

Little Rock—The Homer I. Cutsinger Lumber & Veneer 
Co. has been organized. 

GEORGIA. Savannah—January 1, G. M. 
Co. began the lumber business; W. F. Baker 
M. Williams, organizers. 

ILLINOIS. Chicago—The International Casket Co. re- 
cently began manufacturing caskets. 

INDIANA. Lafayette—George I. Smith recently began 
the commission and wholesale lumber business. 

MICHIGAN. Detroit—The Earle Card Lumber Co. re- 


Lumber Co., 
to have direct 


Williams & 
and George 


cently began business. 

MINNESOTA. Bemidji—The Richards-French Co. has 
been organized by D. N. Winton and Charles J, Winton. 

Park Rapids—The Richards-French Co. will establish 
a yard here. 

MISSOURI. Eldon—-The George D. Hope Lumber Co. 
recently began business here, with purchasing depart- 


ment at Kansas City. 
Kansas City—W. H. 


Gerhart, of the W. H. 
Company, located 


Gerhart 
at Alexandria, La., since 


July 1, con- 


ducting a wholesale and commission lumber business, 
has accepted the agency for the Milwaukee Lumber Co., 
of St. Maries, Idaho, with headquarters at Kansas City. 
While the company has arranged to represent the Mil- 
waukee Lumber Co. and handle Idaho white pine, it will 
continue handling yellow pines, as well as Pacific coast 
product and red cedar shingles. 

MONTANA. Rouhdup—A. Shaw opened a yard here 


January 15. 


NEW YORK. New York—The Dittmar Co. recently 


began wholesaling lumber at 29 Broadway. 

New York—Jonathan J. Jackson recently began the 
wholesale lumber business at 308 West Ninety-seventh 
street. 

New York—The Ward Lumber Co. has opened offices 
here, with headquarters at Lynchburg, Va 


NORTH CAROLINA. Asheville—Granville W. 
recently began the wholesale lumber business, 

Charlotte—R. A. Collins has withdrawn from the Caro- 
lina Lumber Co. and opened offices in 409 Realty Build- 
ing, to conduct a wholesale lumber business. 

Reidsville—W. R. and J. F. Wray recently began oper- 
ating a sawmill and box factory. 

NORTH DAKOTA. Strasburg—The Strasburg Lumber 
Co. has entered the trade. 


OHIO. Cincinnati—The Benn Lumber Co. has been 


organized. 
Columbus—R. B. Lovell & Co. 
mission lumber business. 
OKLAHOMA. Pawhuska—The Bowbell Lumber Co. 
recently began business here with yard at Wynona. 
PENNSYLVANIA. Philadelphia—The Duquesne Lum- 
recently began wholesaling lumber 


Taylor 


have entered the com- 


ber Co., of Pittsburgh, 
here, with offices in the Commercial Trust Building. 
Philadelphia—The Third & Market Lumber Yard, 32 
North Third street, has been organized by Charles P. 
Dyer. 
TENNESSEE. 
Co. recently began 
TEXAS. Caldwell 
lumber business 


Middleton—The Middleton Hardwood 
manufacturing hardwood lumber. 


Woodson Bros. recently began the 


NEW MILLS AND EQUIPMENT. 


ALABAMA. Mobile—The Ollinger & Bruce Dry Dock 
Co. will rebuild planing mill on Pinto Island, recently 
destroyed by fire. 

ARKANSAS. 3ayou Meto 
St. Louis, will erect two 
staves and heading. 

Monticello—M, L. Sigman, of Benton, Ark., 
a plant to manufacture tight barrel staves. 

FLORIDA. 





The Henry Wrape Co., of 
mills to manufacture lumber, 


will build 


) Palmetto—B. F. Alley will build a mill to 
manufacture doors, frames, window casing, etc, 

IOWA. Des Moines—The Baker-Vawter Co., through 
the Chamber of Commerce, will erect a factory for the 
manufacture of desks, bookcases, ete. 

LOUISIANA. Kenner—The Anchor Saw Mills Co., of 
Memphis, Tenn., will establish a plant here to manufac- 


ture oars, shuttle blocks, broom and fork handles, etc. 


_Logansport—The Coleman Lumber Co. will install ad- 
ditional machinery to increase its daily capacity from 
20,000 to 75,000 feet of lumber and will construct a 20- 


mile tram road. 

Morganza—The Botany Bay Lumber Co., recently in- 
corporated at New Roads, will build a sawmill to manu- 
facture hardwood and cypress lumber. 

Shreveport—The Brown Stave Co. has broken 
for a factory to make barrels. 

MISSISSIPPI. Mount Olive—The R. B. Morris Lumber 
Co. will build steam dry kilns with daily 
30,000 feet of lumber. R. B. Morris is in 
operations. 

MONTANA. 
a sawmill. 


SOUTH CAROLINA. Fort Mill—The Fort Mill Lumber 
Co. has erected a building containing a complete wood- 
working outfit and machinery is being installed. 

WASHINGTON. Parker 
shingle mill here. 

Mount Vernon—Fred and F. H. 
will build a sawmill here. 

WEST VIRGINIA. 
Lumber & Supply Co. 
plant, which will be 


ground 


charge of 


Polson—The Dewey Lumber Co., will erect 


Blaine—Joseph will erect a 


Stocks, of Seattle, 


Huntington—The C. C. Huddleston 


has laid the foundation for a retail 
one of the largest in the city. 


WISCONSIN. Gillett—The Pail Co., 
whose plant burned recently, and will 
erect a $15.000 plant. and will 
be equipped with making candy 
pails and other 


Great Northern 
has reorganized 
It will be 100 by S80 feet 
modern machinery for 
woodenware. 





CASUALTIES. 





FLORIDA. Ocala—December 26 two large 
of the Ocala Lumber & Supply Co. were 
fire; loss $25,000. The loss is covered by 
warehouses will be rebuilt. 

Ocala—The Roess Lumber Co. 
$20,000 December 26. 

INDIANA. Deedsville 
eae vara were 
of $1.5 

aie, ans apolis ~The 


warehouses 
destroyed by 
insurance. The 


suffered a fire loss of 


—Mrs. Louis Kindig’s sawmill and 
swept by fire recently, causing a loss 


planing mill of the Brookside Lumber 


Co. was burned January 1; loss about $13.000, which is 
partly covered by insurance. Plans are being made to 
rebuild the mill at once. 

KENTUCKY. Stanford—The sawmill of J. R. Powell 
was burned last week; loss $7,500. 

MAINE. Dexter—The planing mill of Eldredge Bros 
was visited by fire January 1; loss $10,000. 

MARYLAND. Federalsburg—The planing mill and the 
basket and crate factory of John C. Foster were destroyed 
by fire January 6; loss $15,000. 

MASSACHUSETTS. Georgetown—The lumber yard of 
W. E. Atkinson was visited by fire January 7. The loss 
will reach $4,000. 

MICHIGAN. Hillsdale—Fire in the yard of Robert J. 


Corlett & Sons did damage to a new building amounting 
to $1,000. 

MISSOURI. St. Louis—The St. Louis Lumber Co.’s 
branch yard at 2350 Chouteau avenue was damaged by 
fire recently; loss $10, 000. 

MONTANA. Billings—The lumber 
Ridge Lumber Co. were destroyed by fire recently. 

NEW YORK. Glens Falls—Fire at the plant of the 
Gifford Lumber Co. caused a loss of $25,000; $16,000 in- 


sheds of the Cardell- 


surance. 

OREGON. Albany—The Albany Shingle Mill, owned 
and operated by E. A. Thompson, was destroyed by fire 
recently. The loss on the plant is estimated at $3,200, 


with $1,200 insurance. Mr. Thompson also lost between 
$700 and $800 worth of shingles in the building. 


_ TEXAS. Trinity—The Thompson Bros. Lumber Co. suf- 
fered a fire loss January 2. The buildings and contents 
were valued at $35,000, which is covered by insurance. 


WASHINGTON. Selleck—The Pacific States Lumber 
Co. suffered a fire loss January 3 amounting to $200,000. 
which is mostly covered by insurance. The boiler and 
engine rooms were damaged. The dry kiln, planing mill, 
dry lumber sheds and lumber yard were not damaged. 
Arrangements are being made to rebuild the damaged 
parts and the company expects to be cutting lumber by 
the middle of next June. 


BRITISH NORTH AMERICA. 


ONTARIO. Strathroy- -The factory of the Cameron 
Dunn Manufacturing Co. was destroyed by fire January 
4, entailing a loss estimated at $30,000, which is covered 
by insurance. 





TIMBER LAND SALES 











I’. H. Emery, of Seranton, l’a.. Evans Jones, of the Wash- 
burn, Williams Company, J. L. Dunbar, of Eaglesmere, and 
J. L. Smith, of Elimsport, Pa., have bought timberland in 


the vicinity of 


J. E. Elenderson, 
of St. Louis, 
land in Pointe 


Albany and the Adirondack Mountains, N. Y. 
of Monroe, La., 
have bought 5,600 

Coupee Parish. La. 


and Howard Cole (Inc.) 
acres of hardwood timber- 


The Coates-Fordney Logging -C ompany, 
has bought section 
haeuser Timber 


of Hoquiam, Wash., 
35 of Chehalis County from the Weyer- 
Company. The consideration was $68,000. 


Helterline, sawmill operator 
has sold 1,000 acres of timberland in 
to the Jerseyfield Lumber Company, 
The consideration was $13,000, 


F. J. of Stratford, N. Y., 
Salisbury township 
of Salisbury Center. 





THE MARKETS 
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a 
For Editorial Review of Current Market Conditions 
See Page 28. 





The movement of lumber in Chic: ago yards is moderate, 
but as long as building continues on the present scale 
the demand for building lumber entered into this con 
struction will be steady. Numerous building operations 
have been started, notwithst: mding the cold weathe 
this week, and local consumption, theretere, should in 
crease from now on. The retail trade is quiet, but 
stocks of lumber are not heavy and demand trom thi 
branch of the trade should improve as Soon as Conver 
tions have been gotten out of the w: Ly. 

Lumber receipts at Chicago during the week ended 
January 10 aggregated 35,133,000 ‘feet, against 59, 
060,000 feet for the corresponding week in 1913. Tota? 
receipts from January 1 to January 10, 1914, amounted 
to 44,818,000 feet, a dee rease of 46,837,000 feet over the 
ie gy period last year. Shipments for the week 
ended January 10 were 16,125,000 feet, a decrease 01 
1,630,000 feet over the corresponding Week in 1913 
Total shipments from January 1 to January 10, 1914, 
aggregated 22,002,000 feet less than was shipped from 
Chieago during the same period in 1913. Shingle re 


ceipts for the week show a decrease of 1,771,000 ove: 
the corresponding week in 1913, while total receipts 
from 


January 1 to January 10, 1914, 
of 2,758,000. Shipments of shingles 
a dee rease—1,804,000 in 


show a decrease 
for the week show 


amount—over the same week 
last year, while total shipments show a decrease of 
4,168,000 over the comparative period from January 


1, 1913 
Chicago Lumber Receipts and Shipments, 


Reported by the Board of Trade. 


RECEIPTS—-WEEK ENDED JANUARY 10. 

Lumber. Shingles 
1914 35.1838,000 8,123,000 
19138 59,060,000 91894000 

RRM i ocd ee oposite . 23,927,000 1,771,000 
FOTAL RECEIPTS JANUARY 1 TO JANUARY 10. 

Lumber. Shingl 
cooe 44,.818.000 12,91 
913 





Gris bacdeltts Vp ata ve se 91,655,000 15,752,001 
Decrease 
SHIPMENTS 


46,837,000 
JANUARY 10. 
Lumber. 


: 5 2,758,000 
WEEK ENDED 


Shingles 





1914 16,12 5.000 5.689.000 

1913 17,755,000 7,498,000 

Decrease .. SERED EE Ear LE ee ; 1,630,000 1,804,000 

rOTAL SHIPMENTS JANUARY 1 TO JANUARY 10. 

Lumber. Shingles 

1914 22,002,000 7,872,006 

1913 28,927,000 12,040,000 
Decrease 6,925,000 


"4,168,000 


Permits issued by the Chicago building department 











for week ended January 14 were: 

CLASS— No. Value 
Under $1,000 aes Tarenaars eer ae 2.300 
$ 1.000 and under $ 5,000......... pies ye 103,800 

5,000 and under oo) SS ee eee 27 180.700 

10,000 and under oe sear eee 12 182.500 
25.000 and under RPPE Ds -0-10)-4 «908 4.0 6 0.036. $ 133,806 
50,000 and under 100,000.............. 2 145,000 
Commonwealth Edison Co., three 1-story and 

one $-story concrete power plant sich ter Japan 600,000 
T. A. Collins, 3-story brick apartment build- 

AEE sn ean a icial kh asperd cae te eas oe ara ee eS 140,000 
. B. Swanson, %-story brick apartment 

‘building ere ee eer ; 110,000 

Totals... estas u ies bce fais hehe wh ... 89 $1,598,100 
Average valuation for week............ ae 17,956 
TTOERIE DUCVIOER WGK isc. 6 ke <ccenceews cen . ee 860,400 
Average valuation previous week.......... 10.004 
Totals corresponding week 19138........... 61 600,300 
‘Totals January 1 to Jannary 14, 1914..... 175 2,458,500 
Totals corresponding period 1913 ; A 
Totals corresponding period 1912 
Totals corresponding period 1911 
Totals corresponding period 1910 
Totals cofresponding period 1909.......... 284 6,619,350 
Totals corresponding period 1908.......... 2538 1,690, 200 
Totals corresponding period 1907 2.778.050 
Totals corresponding period 1906..........225 1,965,800 
Totals corresponding period 1905...... Re) 1.632.000 





NORTHERN PINE. 


Chicago.—Demand continues 
close of the old year. Some lumber is moving but the 
market lacks snap. Operators are carrying good stocks 
and it is hoped that the movement will expand steadily 
from this time forward. Some pattern stock is moving 
and some box lumber, but the box manufacturers report 
that business is slower than it has been for some time. 
Prices are firm. 





about as it was at the 


Minneapolis, Minn.—Manufacturers have completed their 
inventories and while the last year was not satisfactory 
to them, especially the later months, a size-up shows that 
there is no marked surplus of stocks anywhere, retail 
supplies are light, and a good spring trade is in sight in 
this section. There is very little activity now and not 
much is expected until after the big retailers’ convention 
here next week, which will be an occasioin for shopping 
and testing the market preparatory to placing orders. 
Prices are steady and show very little deviation from the 
lists. 





New York.—Very little business has started up since 
January and yards continue their practice of buying only 
what is absolutely needed. Prices continue fairly strong, 
but there is very little snap to actual buying. Yard stocks 
are low and when dealers start to buy there will be some 
seurrying around for stocks. 


Buffalo, N. Y.—Orders have not begun to come in to 
any extent and inquiry is also light. Salesmen report 
that the snow and cold weather have much influence in 
keeping trade quiet. Retailers are not inclined to lay 
in lumber while the weather is as severe as it has been 
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jately, but will have to buy as soon as the weather be- 
comes more moderate. Stocks in the wholesale yards are 
of good size and dealers are in position to fill almost any 
order immediately. 





North Tonawanda, N. Y.—Wholesalers report a ma- 
terial strengthening of market conditions since the first 
of the year and they invariably express greater confidence 
in the future of the trade than for a considerable period. 
Weather conditions have been rather severe and unfavora- 
ble for consumption of stock for new building during the 
last week, but the yards are fairly busy, some of them 
transacting a larger volume of business than a year ago. 
the disposition of consumers to buy with caution has 
relaxed somewhat and orders are being placed further 
ihead than usual. ‘The belief that prices are not going 
io be any lower and that difficulty may be experienced 
iter in securing desirable stock is given as another fac- 
ior in heavier ordering than usual at this time of year. 
Box and Nos. 2 and 3 barn are scarce in some yards. 
‘hose better supplied with these items are not disposed 
io part with them in helping other dealers piece out 
orders. 


Pittsburgh, Pa.—Most of the white pine dealers say 
there has been some improvement in the demand for 
vhite pine over last week and a fair volume of business 
s moving. Prices appear to be in a more uniform posi- 
tion and little is heard of soft spots except in cases 
where some low-grade stock has been disposed of under 
exceptional conditions. 


EASTERN SPRUCE. 


New York.—Prices remain unchanged, but whatever in- 
lination there is toward a change is upward. Inquiries 
re of a more substantial nature, although when it comes 
o placing orders the conservative attitude is still main- 
tained, Yards are fairly well supplied, but considering 
the rather doubtful outlook in the building situation new 
isiness is being put out cautiously. 


Boston, Mass.—The eastern spruce business is picking 
p Nearly all the winter mills are running and the 
inufacturers are pushing for orders. With stock-taking 
over retailers are replenishing their depleted piles and 
there are some fairly good-sized contracts in sight. One 
nquiry from Providence is reported for about forty-five 
ars. Frames at $24 is looked for by several dealers. The 
ase price the last week has been $24.50. Random is still 
ither quiet with 2/4 selling at $22. For 2/3, $21 is 
sked; 2/5, 2/6 and 2/7, $20; 2/8, $22.50; 2/10, $24, and 
12, $24.50. Spruce covering boards, 5 inches and up, 
re offered at $22, and matched spruce, 12, 14 and 16 
feet, at $24.50. 








Elkins, W. Va.—-Spruce has many calls but the price is 
still unsatisfactory. However, many of the mills are 
arketing their product, although at a reduction. Others 
ontinue to stock their yards in expectation of a rise in 
the early spring. But even with the prices off on spruce 
and hemlock, the mills continue to saw the usual amount 
f these woods. Spruce manufacturers, at least some of 
them, observe a slight improvement. It is too early in 
the year, however, to expect the market to show any 
iarked signs of quickening. 


WHITE CEDAR. 


Chicago.—The market for cedar products is practically 
a standstill Producers are considerably worried, as 
they have been unable to work in the swamps, owing to 
e open winter. What they want is zero weather fol- 
owed by a good snowfall. Scattered orders for posts and 
poles are being received, with stocks on hand ample to 
eet all wants. 





Minneapolis, Minn.—Some of the retail yards placed 
orders for posts immediately after closing their inven- 
tories, showing that they were practically out. Owing to 
ihe searcity of dry stock and the difficulties in the woods 
jue to the open winter, prices have been advancing and 

ost items in the post list are half a cent or more 
stronger than before the holidays. There is no pole trade 
is yet, but the prospects are for advances in this line as 
soon as demand opens up. 


HARDWOODS. 


Chicago.—While orders and inquiries are a little more 

imerous and the tone of the market is considered better, 

liet still characterizes this market. The mails are bring- 
ng ina fair volume of inquiries and some orders, although 
the conservative spirit so manifest during the latter part 

1913 is strongly in evidence. There is a good demand 
for plain oak and some demand for the other woods. In 
the North birch and maple are moving, with stocks in 
the hands of manufacturers reported small. 








Minneapolis, Minn.—Wholesalers are chiefly interested 
ist now in the situation in the woods. Warm weather 
following the first real snow of the season spoiled it for 
roads and unless snow falls soon hauling will continue 
ery difficult and expensive. With supplies of dry north- 
ern hardwood so light and prospects of a small cut this 
vinter, there is a feeling that prices will be higher, espe- 
ally as southern mills are talking the same way. There 
is little trade now but a revival of yard trade is expected 
during the present month. 


St. Louis, Mo.—Demand is better than it was a week 
so, although conditions are still inclined to be quiet. 
Vhile inventorying has been completed, many of the 
etailers have not closed their books. They hesitate to 
place orders until they know exactly where they stand 
nd what they need. It is the general belief among lead- 
ng distributers here that buying will begin to assume 
itisfactory proportions soon after the middle of the 
month. However, a lot of new business for immediate 
hipment is coming in for most of the leading woods and, 
rom the number of inquiries being received, considerably 
‘nore business will come in shortly. Most of the orders 
eing received are for plain-sawed white oak and red gum. 
\Vide poplar boards are also receiving considerable atten- 
ion and so is bone-dry ash. Prices for the most part are 
rm and steady. 


Kansas City, Mo.—Demand appears to be largely local 
vid on the whole the trade is not heavy, although enough 
usiness is being placed to keep prices steady. The 

ndency of prices is to advance, if anything, so far as 


oak is concerned. Red gum is inclined to be weak, but 
sap gum is in fair demand and shows more strength than 
red gum. This is the dull season for oak flooring, as very 
little building is going on. 


Memphis, Tenn.—While comparatively little business 
has been put through, a more hopeful feeling prevails. 
General business conditions appear to be improving and 
the opinion is strongly held here that such a development 
can not fail to reflect in increased activity in hardwood. 
The dullness during the greater part of December was 
rather pronounced and the new year has opened with 
prices somewhat lower. The easiness has extended even 
to the lower grades of cottonwood and gum; demand for 
both continues good but offerings are a little freer and 
holders are somewhat less independent. Sap gum con- 
tinues to sell well but demand for red has shown prac- 
tically no improvement. For red and white oak all grades 
are wanted and prices are well maintained. Ash is a 
good seller and prices are about the same as recently. 
There is comparatively little call for the upper grades 
of either cottonwood or cypress. Low-grade cypress is 
taken in liberal quantities, with most buyers showing 
preference for shops over selects. Export business is 
quiet and only a moderate business is expected in the 
immediate future, largely because of the reported large 
stocks of consigned lumber abroad which interfere with 
bona fide sales at profitable rates, 


Nashville, Tenn.—Prices are about the 
have been for sixty days or more. 
inquiries and express optimism as to the outlook, though 
no definite reason is mentioned for such predictions, 


same as they 


Louisville, Ky.—Demand is gradually improving, con- 
sumers having completed their inventories for the most 
part and being in position to determine their requirements 
as to material for the coming year. Lumbermen also have 
finished checking up their work for 1913, and having 
learned that it was better than an average year they feel 
more hopeful and are going after trade more aggressively. 
Furniture manufacturers will hardly begin to buy heavily 
until after the shows now in full blast have been con- 
cluded, but reports indicate that the results of the exhibi- 
tions have been good. The railroads are not buying much 
and their inactivity is one of the worst features of the 
market. The vehicle and implement trade is in good 
shape and is taking a good volume of lumber. Oak is 
the best mover, quartered oak going well and plain oak 
selling in satisfactory volume. Red gum shows some im- 
provement. Cottonwood and chestnut are quiet. Poplar 
is not active except in a few isolated grades and in 
dimensions. 





Elkins, W. Va.—With the inventory period hardly ended, 
hardwood manufacturers are not discouraged over the 
temporary lull in business. Orders are comparatively 
light, but for the reason above set forth this is naturally 
expected. For the most part mills have sufficient orders 
ahead, coupled with those being received, to keep them 
busy sawing for some time. While prices are not as 
satisfactory as they might be, there is a small mar- 
gin of profit, and with ash, basswood, red oak and chest- 
nut among the staple commodities the market is in fair 
shape as reflected in the sales of West Virginia lumber. 


Ashland, Ky.—Aside from heavy inquiry for bill stock, 
oak shows little improvement but millmen appear to pre- 


Shippers report some - 


fer to await the spring movement, expecting higher prices. 
Stocks of No. 1 common and better are fairly good while 
the lower grades are not in abundance, Prices are firm. 





New York.—Buying is a little better than it was two 
weeks ago. Buyers, however, are holding everything off 
to the last possible moment, this attitude applying not 
only to the yards but consumers as well. Nearly every 
repair factory, woodworking factory and furniture and 
piano factory is carrying a much lower stock than usual 
for this time of the year. Some of these factories say 
they are beginning to see good prospects of increasing 
business, but at the same time they are very slow about 
buying new lumber. Plain and quartered oak continue in 
fairly good demand, most activity coming, however, for 
birch and maple. 
Buffalo, N. Y.—Trade is still on the same small scale 
for the last few weeks, many concerns hardly having 
finished the completion of inventory and desiring to get 
last year’s business sized up before making new pur- 
chases. The hardwood yards find their stocks to be fully 
up to those held a year ago. Some dealers are carrying 
more now than then, The price of most hardwoods re- 
mains firm and there is not much expectation that 
declines will occur this month. 


as 





North Tonawanda, N. Y.—While trade has been stimu- 
lated somewhat by increasing inquiries and more buying 
since the first of the year, dealers are not figuring on 
extensive orders until a few weeks later. Manufacturers 
whose stock were about consumed at inventory time have 
placed orders, but in most instances only where the lum- 
ber was needed for present requirements. Market condi- 
tions are looming up more favorably than a year ago. 
Prices are firm, with possibilities of increases shortly 
where stocks are light. 


Pittsburgh, Pa.—Encouraging reports are heard in all 
directions regarding hardwoods. The most pronounced 
improvement has been in low grades, but there has been 
a better tone to inquiries for the better stocks as well. 
Inquiries have been coming by mail and by wire the last 
week, which seems to indicate that oak, chestnut and 
poplar are being sought for in good quantities and prices 
are firmer. Chestnut is especially active and in better 
form. Oak is running stronger, and poplar, which has 
been somewhat dull, has livened up considerably. A more 
equal price is being quoted and dealers and mills are not 
overanxious to book far ahead. Good hickory has been 
made available for the market over the last week in 
Pittsburgh. Some fair lots have been offered but the 
price has been firm to a little higher for most of the stocks 
in the hands of dealers. Ash of the better grades is also 
in fair demand. Prices are unchanged. 


Boston, Mass.—Although letters from manufacturers to 
their agents and dealers in Boston contain no inkling of 
a cut in prices or a shrinkage of supply, there seems to be 
an impressioin among retailers that their orders for hard- 
woods can be placed more advantageously if they wait a 
while. Business is suffering accordingly. In the case of 
hardwood flooring, however, the situation is a little more 
satisfactory. Since the first of the year orders are a bit 
easier to locate. Sales of Michigan birch 13-16/2% clear 
have been made at $47, although some dealers are asking 
as high as $52.50. Michigan maple is quoted from $48 
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Carolina. 


The scene above shows a portion of our yard and sheds at Dover, North 
If you are still in doubt as to our ability to fill your orders for 








test and remember our 





Goldsboro N. C. Pine 


whether for straight or mixed cars, promptly and as specified, put us to the 


MILLING IS PERFECT AND QUALITY GUARANTEED. 


Telecode Used. 


Johnson & Wimsatt, Washington, D. C. 
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Geo. B. Post & Son, Architects 
State Capitol, Madison, Wis. 


N the construction of this building over 
28,000 tons of granite and 2,300 
tons of structural steel were used. A\ll 
of this immense tonnage was handled 

by American Wire Rope. 


This building is equipped with Kaestner & Hecht 
electric elevators using American Wire Rope. 


Every pound of rope steel we make is carefully 
analyzed and checked, and only such as conforms 
to our rigid tests ever is used for wire rope, 
whether of iron, crucible cast steel, extra strong 
crucible steel, plow steel, monitor steel or tico 
special steel. 








New York 
Worcester 


Chicago Cleveland 
Pittsburgh Denver 


Export Representative:—U. S. Steel Products Co., New York. 


Pacific Coast Representative:—U. S. Steel Products Co. 
San Francisco, Los Angeles, Portland, Seattle. 


The desire to make good 


rope plus the ability to 
make good rope —makes 


TIMB CRORE 











up, quartered oak ranges from $92.50 to $95, and plain oak 
is just $30 cheaper. 


Baltimore, Md.—Reports about the hardwood trade are 
in the main favorable, with nearly all of the woods in 
general use in fair request and with no such accumula- 
tions of stocks at the mills as to suggest that pronounced 
pressure would be exerted by the holders upon the market. 
With the exception of the common grades of chestnut, 
the price list is well sustained. The higher classifications 
have been holding their own, and well-selected and manu- 
factured stocks are taken up without much hesitation, 
and at figures that compare favorably with those which 
prevailed during the early part of last year. A decided 
reduction in the assortments of oak abroad has been 
effected, and the shippers are looking forward to better 
returns, with the inquiry far more active than was the 
case not long ago. 


Cincinnati, Ohio.—While there is not much doing in the 
hardwood field as to actual shipments, the tone of the 
market is as good as can be expected. It is too early in 
the year to expect much, but if business is not much im- 
proved by this time next month many of the dealers will 
be surprised, as they fully expect a very good trade by 
that time. Inquiries are numerous and cover most 
items on the list, Prices are holding tirm and _ stiffening 
on some items that are none too plentiful and most in 
demand, like low-grade oak, which is much inquired after. 
‘there is a good inquiry for sound wormy chestnut, espe- 
cially in the thicker stock. Box manufacturers, while 
not in the market as strong as they have been, are tak- 
ing all offerings at reasonable prices. Stocks are known 
to be low in consumers’ vards and brisk buying is ex- 
pected soon. 

Columbus, Ohio.—The hardwood trade is ruling steady 
in central Ohio territory. The volume of trade is grad- 
ually increasing and prices generally are well maintained. 
Stocks in the hands of dealers are light and better buying 
from that source is expected. Factory stocks are also 
small. The best buying comes from manufacturing es- 
tablishments. Dry stocks in the hands of mill owners are 
not large and cutting of prices is not expected. The car 
supply is good and shipments are coming out promptly. 
Oak is strong for both quarter-sawed and plain. There 
is also a good demand for chestnut, especially sound 


wormy. Ash is moving well and the same is true of bass- 
wood. 
VC eee 
Chicago.—Inquiries are fair but not much improvement 


or activity is looked for until the suburban building situa- 
tion takes on new life. Those in the North are not dis- 
posed to rush business and are biding their time. Stocks 
are reported as not being large and some manufacturers 
are looking for betterment in the price situation, owing to 
the prospects of good building. Stocks in Chicago vards 
are in good assortment. 


New York.—Some stock is piling up at manufacturing 
points and yards continue their practice of buying only 
what is needed for quick requirements. There is no im- 
mediate prospect of a price improvement, except the fact 


that stocks among retailers are badly broken. There is 
a hand-to-mouth trade all through the building market 


where there has been a continued open building situation. 

Buffalo, N. Y¥.—Trade is quiet. but prices are steady. 
Dealers say that cutting prices would be a bad policy, as 
building is likely to be active in this territory next spring 
and to replace lumber stocks would cost fully as much as 
has been paid during the last few months. The mills 
have accumulated some stocks, but the amount is said to 
be no larger than is usual. 


North Tonawanda, N, Y¥Y.—Some buying has been done 
at the mills since the first of the year for next season’s 
delivery by lake, but the purchases were not made at 
figures below which have been in force for sev- 
eral months. The impressioin is gaining strength among 
wholesalers that prices are going to be higher instead of 
lower. Until quotations were boosted last spring there 
was little margin of profit for the producers and it is 
not probable that they will recede from prevailing prices 
if the output shows no surplus. 


those 





Pittsburgh, Pa.—Nearly all hemlock men report a bet- 
ter price running for hemlock. The list is less deepiy 
cut and about $2 off is the best heard, as an inducement 
to take stock already listed. Hemlock is scarce alse 
and seems to be getting firmer. The weaker spots in hem- 
lock have shown the most marked improvement. A fairly 
good inquiry is noted in all directions and this seems to 
be getting larger in volume. Spruce prices are steady and 
stocks are not plentiful. There is a better inquiry for 
spruce in the East and those handling it to any large 
extent are of the opinion that the market is due for an 
advance. This grade of lumber has been fairly steady all 
during the fall and early winter and now bids fair to 
continue to show better conditions. Shipments are not 
satisfactory at this time, owing to a scarcity of cars in 
the spruce belt. 


Columbus, Ohio.—Slowness still characterizes the hem- 
lock market in this section. This is due partly to sympa- 
thy with the yellow pine trade, which is quiet. Stocks are 
not very plentiful in any location and further declines are 
expected. The volume of trade is gradually increasing 
since inventories have been finished. 





POPLAR. 


Chicago.—Business in this market is light, with the 
preponderance of going orders for better grades. Whole- 
salers expect that the demand will increase rapidly dur- 
ing the next few weeks. Not much improvement is shown 
in common or culls in this market. 








Buffalo, N. Y.—Demand is confined chiefly to the lower 
grades, which hold firm in price, although on account of 
the season there is not much activity. The outlook is 
said to be improving in the better grades, as industrial 
establishments are running on a better basis and will 
need stocks within a short time. 





Baltimore, Md.—This wood is still rather quiet in the 
lower grades, which have not recovered from the reces- 
sion in prices noted some time ago. The better grades 


have moved with some freedom, and the mills have been 
able to find takers. With stocks of poplar rather scant 
at the mills, and with manufacturers facing a tie-up, 
owing to the weather, prospects would seem to be for an 
advance in prices, unless the demand should show a 
marked subsidence, which is not to be expected. Stocks 
on the other side of the Atlantic are still larger than 
could be desired from the standpoint of remunerative 
values. Lumber has been shipped in such quantities that 
the foreign markets, especially in Great Britain, were 
rather surfeited. But considerable reduction in the sup- 
plies has been effected, and the situation is decidedly 
better than prior to the holidays. 





Ashland, Ky.—Poplar shows some improvement over thx 
previous week and orders are more numerous. Heavy, 
inquiry indicates a better line of business in the nea: 
future. Prices are firm. 

Cincinnati, Ohio.—Some of the lumbermen who handle 
will be much improved this year over last. A return to 
considerable extent to poplar bevel siding in this market 
is probable. Local builders do not care for substitutes and 
will use poplar whenever possible. Nos. 2 and 3 commo) 
move well but No. 1 common is dull. The better grade 
show some signs of betterment. Prices remain unchanged 


Columbus, Ohio.—Demand is holding up well. Prices ar 
unchanged. There is a slight accumulation in stocks and 
consequently the weakness in some items is expected t 
continue for some time. Manufacturers are the best cus 
tomers. 





FIR, SPRUCE, CEDAR. 


Chicago.-—-While there has been no marked increase in 
the number of orders received for west coast products 
conditions seem to be improving steadily in the fir busi 
ness. Car companies are sending out inquiries and this 
would indicate an increase in the volume of orders soot 
Yard stock is moving in fairly large quantities. 





Tacoma, Wash.--No material change is apparent in fi: 
lumber. There is some buying and prices are stiffer an: 
have upward tendencies, dimension and cedar siding lead 
ing, because of the large volume of idle output. There is 
not much disposition to book except at better 
figures than the closing values of 1913. Severe wind and 
rainstorms have hampered lumbering in western Wash 
ington pretty generally. All but three of the large saw 
mills in this port are running. 


business 


Portland, Ore.--Gpinions differ as to the condition o 
the lumber market. One manufacturer is said to have 
declined an order for 2,000,600 feet of fir that a week ago 
he would have been glad to have booked, even at a price 
50 cents lower a thousand than he was offered whet 
refusing. He refused on the ground that the mill ha 
enough business to keep it busy for a menth, and by that 
time he figures business at prices now offered will not b« 
attractive. The log market is stronger than at the first 
of the year and loggers ure more optimistic as a genera! 
rule, 

Seattle, Wash. —he Seattle market still feels the holi- 
day apathy, with the volume of business about the same 
as last week and without change in prices. Cedar siding 
is scarce and the price is firm. 


Kansas City, Mo.—The mills continue to report a tai: 
inquiry and some orders from the railroads, but not mucl 


is stirring in yard stock Some of the mills have ad 
vanced prices slightly on uppers and fir common 
steady. Heavy shipping conditions resulting from. the 





rainy season are causing delays in delivery, which always 
is slow on fir, and retailers are beginning to realize that 
they will have to order soon if they are to get the stock 
here in time for their spring trade. There is an in- 
clination, however, to hesitate about placing orders while 
the southern pine market is unsettled. <A stiffening in 
the pine market would make a big difference in the fi: 
situation. Red cedar siding is strong, owing to the smal! 
supply at the mills. The quotations of nearly all the 
mills have gone up to $3.50 off the low list as compare: 
with $6 and even lower a month ago. It is not an easy 
matter now to place siding orders. Spruce siding also 





is strong although there is not a very brisk demand for 
it here. 

Buffalo, N. Y.—The market for fir and spruce is quiet 
and dealers say they are doing little or nothing in these 
woods, though they look for a revival of trade befors 
long, when lumber generally is more active. There has 
been an advance in red cedar siding, which has been 
weak for some time. and better trade in it is expected 


soon, as this material finds a much better market in the 
East than formerly. 


WESTERN PINE. 


Chicago.—From the number of inquiries being received 
indications are that the spring trade will be active. There 
is a steady and well defined demand for California white 
pine and sugar pine and the Inland Empire product is 
steadily extending its sphere of usefulness. Good shop 
lumber is firm. 











Kansas City, Mo.—Prices of all western pine items are 
steady. Demand is not large, but it is sufficient to keep 
the tone of the market good especially in view of the 
fact that heavy rains have made logging conditions ver) 
bad and have caused several mills, especially in Idaho. to 
shut down. No. 3 boards are scarce and there are man) 
inquiries. Box lumber also is in good demand and the 
supply is reported light at the mills. 


Buffalo, N. Y.—California white pine and sugar pine ar 
depressed in price and trade is on a small scale, but 
dealers feel that prices are about as low as they will go. 
They are optimistic enough to prophesy improvement by 
spring. The improved industrial outlook is counted on 
to make a better demand soon for shop lumber. 


REDWOOD. 


San Francisco.—Redwood lumber prices are fairly well 
maintained in this market despite the lack of heavy de- 
mand. Cost of production continues to be high compared 
with a few years ago. Export trade is normal on rough 
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clear. An increased eastern demand for dry stuff is ex- 
pected during the coming summer. Practically all of the 
edwood shingle mills are closed and, with production at 
i. low ebb, prices are tending upward. Some of the out- 
iders are still selling at low prices, but the association 
is keeping its goods up to a high standard of quality and 
maintaining prices and extending its markets. 





Kansas City, Mo.—Some demand for redwood is showing 
», as this is the time of year for mills that use only a 
ew cars of redwood each year to get in their orders 
or the year’s requirements. The large part of the red- 
wood trade in this territory is with yards of that kind 
l'rices are stiff, but there has been no advance. In fact, 
cdwood is selling for virtually the same price that has 

iled for two or three months. 

Buffalo, N. Y.—Dealers that carry redwood siding say 
trade in it is dull, but the advance in the price of other 
comnpeting woods is likely to bring about business in red- 
wood, which is selling low enough to recommend it. Un- 
less prices take too much of an advance the trade ought to 

ow activity next spring, as building will be on a 
vood seale, 


NORTH CAROLINA PINE. 


Norfolk, Va.—Movement is confined principally to rail 
<iipment. Sales during the week showed a large in- 
ease over the week previous, principally in low-grade 
rough lumber. The better grades are not so active. No 
1/4 edge, sold at $26.75 to $27.50; No. 2, $24.50; No. 3, 
17.50 to $18.50. Inch edge box sold at $14.75 to $15.50 
some sales having been made is high as $16; inch culls 
nd red heart, $12.25 to $12.7 Six-inch box, $15.25 to 
15.75; 8-inceh, $16 to $16.50; 10-inch, $17 to $17.50; 12-inch, 
18.50 to $19.50; stock sizes culls and red heart, $2.50 to 
‘2.50 less than box. No, 1, 5/4 edge, $27.50 to $28.50; No. 
» $26; box, $15.50. No. 1, 6/4 edge, $28.75 to $32; box, 
$15.75 to $16. No. 1, 8/4 edge, $32.75 to $34: Nos. 1 and 2 
hark strips, $19; box bark strips, $11.75 to $12.25. No. 1, 
12/16-inch rift flooring, $40.25 to $40.50; No. 2 9.50. No. 
13/16-inch flooring, $27.25 to $28; No. 2, $25.50 to $27; 
No. 3, $20.50 to $22; No. 4, $14.75 to $15.75. No. 1, 3/8-inch 
eiling, $16.75 to $18; No. 2, $15.25 to $16.50; No. 3, $13.50; 
No. 4, $9.50 to $10. No. 1, 7/16-inch ceiling, $18.25 to 
$19.50; No. 2, $17 to $18; No. 3, $15.50; No. 4, $12 to $12.50. 
No. 1, 138/16-inch partition, $27.75 to $28.75; No. 2, 
to $28; No. 3, $22. Nos. 1 and 2 bark strip partition, $24. 
x-inch roofers, $16 to $17; S-inch, $17 to $18; 10-inch 
£17.25 to $18; 12-inch, $18 to $19. Factory flooring, $18. 
Baltimore, Md.—-Mild weather last week encouraged 
expectations that the demand for North Carolina pine 
ight increase, but with the arrival of a cold wave. 
which brought the first touch of real winter, and sent 
he thermometer down to about 12 above zero, the outlook 
for an uninterrupted movement has become rather 
ouded. Receipts of late have not been large and with 
anything like a normal movement stocks held here would 
soon be absorbed. As it is, they are not of large pro- 
portions, and no pressure on this account upon the market 
is to be noted. Wholesalers and mills still hold out for 
an advance in the returns on future shipments, and show 
disposition to avoid loading up with orders farther anead 
than March on the present basis. The mills are just about 
getting back to work, and if the weather should prove 
unfavorable, resumption of operations may be still further 
delayed, with the result of stiffening quotations. It is 
iso to be said, however, that very cold weather will stop 
building and to some extent curtail the inquiry. The 
situation does not present a discouraging aspect and the 
eneral expectation is for higher values. 


































New York.—Demand shows very little increase from 
lust vear. Wholesalers are very cautious about commit- 
ne themselves for any period ahead, and yards take the 
same attitude so far as their trade is concerned. 

Boston, Mass.—The North Carolina pine situation is 
rather unsatisfactory. Business seems even slower than 
should be expected so soon after January 1. Some orders 
ive been placed at figures so low that dealers hesitate to 
vive quotations. The light demand for partition has been 
itributed by some not only to the disinclination of buy- 
ers to invest just now but to the growing interest in the 
\rkansas product. Rough edge and roofers attract the 
ost interest, at the expense of hemlock. 





SOUTHERN PINE. 


Chicago.—While this is not the time for heavy yellow 
pine buying, stock-taking being the order of the day, there 
s considerable demand. Some are emphatic in their 
statements that demand for yard stock is heavier than 
for many months, although prices are low. In some sizes 
there are indications of price movement, but until more 
of the surplus mill stocks are taken care of it is not 
expected that there will be much betterment in values 
ind until such a time shall come the situation will con- 
‘tinue in the hands of the buyers. Some of the mills have 
been curtailing operations, but it has not had a notable 
effect on the market. The demand from the local yards 
ontinues steady for all kinds of building material. 





Kansas City, Mo.—Several of the large manufacturers 
report an improvement in the country yard demand, while 
thers say they are not getting any more orders than 
they booked through December. All agree that there has 
heen practically no change in price, although severai con- 
cerns say demand is sufficient to justify them in an ad- 
ance on some items within a few days if the salesmen 
ontinue to find as much business as is now being turned 
in. One local lumber manufacturer reports that he 
had more orders for yard stock the last week than he 
had booked in any week the last year and a half, while 
the reports of salesmen for others of the big companies 
were to the effect that the yard men are getting on the 
buying side of the market rather than trying to force the 
mills to the selling side, as has been the case the last 
‘nonth or so. Fewer specials are in evidence and the 
miils show more tendency to refuse orders at reduced 
prices than they showed in December; in fact, there 
eems to be an inclination among the mills to bide their 
time. 


St. Louis, Mo.—There was a slight improvement last 
week and every prospect is of still better demand within 
the next few weeks. <A good business has been coming 
in recently from the line yards. Their stocks have been 
allowed to run low in order to facilitate stock-taking but 


now that that has been finished, they are placing orders 
for items that have been depleted. The railroads and 
car shops are also increasing their orders and conditions 
are just about what the manufacturers and wholesalers 
expected they would be at this period, but they are 
looking for a big improvement in trade within a very 
short time, as every indication points that way. 





New York.—-Vhe inquiry is better, but orders are still 
lagging and there is very little prospective activity under 
way. Prices are right at the bottom and buyers are get- 
ting much of keen competition. It is reported from some 
southern mills that curtailment is becoming very pro- 
nounced, but considering the lack of buying on the part 
of large contractors who usually put out their business 
at this time of the year, wholesalers are not expecting a 
heavy month’s business. 


Buffalo, N. Y.—The market holds steady and some 
dealers report an increased inquiry and better tone to 
prices since the first of the year. 3uying has not been 
active, as the weather has been very cold of late, but the 
outlook is favorable to fair business for the near future. 
Retailers have little stock on hand and are generally 
counting on improvement next spring in the building line. 


Boston, Mass.—It is difficult to find a yellow pine dealer 
inclined to discuss cheerfully the condition of his depart- 
ment of the lumber market. Orders are being placed all 
the time, of course, but there is nothing in prospect like 
the record business of a year ago. Then, too, the uncer- 
tainty regarding the situation that will be developed soon 
by the combination of Panama Canal and Oregon fir is 
causing considerable uneasiness hereabout. One mill is 
reported to have offered rift flooring, sap, at frem 50 
cents to $1 less than the quotations of competitors 





Baltimore, Md.—-Although this is not the time of year 
to look for a decided expansion in the movement of 
Georgia pine demand so far has been better than was ex- 
pected, and a feeling of hopefulness has prevailed of 
late in the trade. teports from the North are to the 
effect that a more active inquiry prevails and, while no 
change in prices is to be noted, prospects of late have 
been favorable to a larger demand and, perhaps, some 
stiffening in quotations. The mills have been more or less 
interfered with in recent weeks by heavy rains and the 
output of plants has been materially curtailed. The con- 
ditions at points of distribution. on the other hand, have 
continued favorable to a fairly large consumption, so 
that the general situation may be regarded as showing 
Improvement. 

Pittsburgh, Pa.—Difficulty in the way of car supply, 
together with floods and suspensions of mills owing to 
various causes, has shortened the supply of stocks to 
some extent. At the same time it is noted in Pittsburgh 
that surplus stock lists have been steadily growing shorter 
and mills are not ready to duplicate items on their lists 
after once sold for the prices quoted. Under these con- 
ditions dealers feel that the market has a more definite 
upward trend, because higher prices are asked for spe- 
cial orders. In spite of this, however, there are reports 
of low prices being made in the East and competition 
remains keen. Yellow pine ties are moving well. 





Cincinnati, Ohio.—There is no change as yet in the yel- 
low pine situation outside of the fact that retailers are 
making numerous inquiries, indicating a disposition to 
do some buying soon. Prices remain unchanged but 
wholesalers are inclined to hold firm, expecting a stronger 
market. Local consumption is still good and stocks are 
gctting lower, consequently it is only a question of time 
when there is bound to be some buying for spring re- 
quirements. 
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CYPRESS. 


New Orleans, La.—Today’s bookings show some increase 
over the bookings of last Monday, and it is generally 
believed that improvement will continue steadily into 
February. The orders run largely to mixed car stuff, but 
among them are noted some railway purchases of trunk- 
ing and capping and ties. Inquiries are decidedly brisk. 
Prices rule firm and the general outlook is accounted 
good. Car supply is easy and shipments are promptly 
made. 


Chicago.—A fair demand for the time of year is re- 
ported, although the individual orders average small, but 
the bulk of the business being done compares favorably 
with Januarys of previous years and the call seems pretty 
well distributed, but the common grades are still most 
active. Factories are doing some nibbling and demand is 
expected to improve from now on. Prices are steady, 


Kansas City, Mo.—Demand for yard stock is good and 
mill representatives are much encouraged by it. Fac- 
tories are not buying strong, but they are keeping close 
tab on conditions, as is evidenced by the many inquiries 
they are sending out and an improvement in the demand 
from that source seems close at hand. The loss to prices 
that resulted from the recessions of a month ago has 
been made up and the market is very steady and shows 
additional strength week by week. The situation seems 
favorable from the manufacturers’ standpoint. The only 
possible weakness now showing up is in finish and the 
mills are not anxious to sell, as their stock will keep. 

St. Louis, Mo.—The cypress situation is beginning to 
show an improvement and is now fairly active, A number 
of sizable orders from retail yards and factories have 
come in within the last few days and prospects are bright 
for many more within the next two or three weeks, as 
inquiries are increasing, particularly from northern and 
eastern points. It looks as if there would be a healthy 
trade from those sections when buying once starts in 
earnest. 


New York.—-Wholesalers report only a hand-to-mouth 
business and are booking very little straight car busi- 
ness. Some mills say they are getting a better demand 
close by than they are from far off sections and this has 
withdrawn some stocks from the market. The local de- 
mand here, however, is very quiet, 





Baltimore, Md.—The prevailing tone of the cypress 
trade is quiet, with buyers showing no keen interest in 
stocks, but with sellers rather less urgent in their offer- 
ings than was the case prior to the Holidays. There is 
no prospect at present of a new spurt in lath, for one 








LOGGERS! 











You must feed your 
teams whether you 
work them or not, but 
your machines need 
feeding only when 
they are on the job, 
turning out dollars 
for you. 


The above is one reason 
why hundreds of lumbermen 
who formerly logged with 
teams are now using 


CLYDE 
LOGGING 
MACHINERY 


The other reason—why they 
selected CLYDE machinery 
—is because we build our log- 
ging machines on the principle 
that the fewer parts you have 
in a machine to do a given 
thing in the best and quickest 
way, the easier it will be to run 
and the less likely to get out 
of order. 


Let us take you into the 
woods of a CLYDE logger and 


show you! 
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thing, because the demand has been met, and for another, 
because winter weather has imposed a check upon con- 
struction work. 


Columbus, Ohio.—The cypress trade is steady in every 
particular. There is a fair run of orders from the East 
and prices are firm at the levels that have prevailed for 
some time. Dry stocks are not very plentiful. Shipments 
are coming out promptly. 


Cincinnati, Ohio.—There is only a fair trade in cypress, 
low grades as usual being in good demand, No. 1 shop 
moving only fairly well and yard stock in light demand. 
Prospects are bright for a good business early in the yard 
and dealers are holding prices firm and are not worrying. 





SHINGLES AND LATH. 


Chicago.—Red cedar shingles remain about the same in 
all conditions. Demand has not developed, although there 
is some inquiry and some orders are being filled. Cars in 
transit are not heavy and stocks at the mills are not 
large, so that with anything like normal spring demand 
the situation should improve rapidly. - White cedars are in 
fair request with prices steady. Lath are strong in prices, 
with demand seasonable. 





Minneapolis, Minn.—Wholesalers expect the present con- 
dition of stagnation in the shingle market to last until 
some time next month. The curtailment of production 
has checked further drop in prices and yet most retailers 
are not ready to buy, feeling that they can hardly lose by 
waiting a while. It is predicted that most of the mills 
will remain down until something that looks like a 
genuine shingle trade opens up. 


Tacoma, Wash.—Red cedar shingles are firmer and 
prices about 10 cents better than early in December. Quo- 
tations to the trade are $1.60 and $1.85. There is not 
such a great deal of buying and considerable of it is 
speculative, although comparatively few shingle mills are 
in operation and stocks are light. Millmen hope for a 
good trade and fair prices next spring. 





Seattle, Wash.—Red cedar shingles have advanced 
slightly since last week.” They are now quoted at $1.60 
for stars and $1.90 for clears, and the volume of business 
is about the same, with rather more inquiries, 


Kansas City, Mo.—Red cedar shingle operators continue 
to talk higher prices. While there has been no general 
advance the last week, it is getting harder to place 
orders and any increase in demand would mean consid- 
erable difficulty in obtaining stock. Many of the biggest 
mills are still down and will continue closed several 
weeks, as logging conditions are always bad on the Coast 
at this season. Few transits are to be had and those 
available are bringing a stiff price. The general quota- 
tion for extra stars is $1.60 and $1.65, Coast basis, and 
extra clears are quoted at $1.90 and $1.95, Coast basis. 
Cypress lath, No. 1, are to be had only in mixed car 
orders owing to the dearth of stock at the mills, and 
No. 2 cypress lath are almost out of the market because 
or the scarcity. The supply of southern pine lath is 
large and the market is weak. 





New Orleans, La.—Cypress shingles and lath continue 
in brisk demand, with mixed car orders preferred over 
straight car bookings. One concern reports an advance 
of 10 cents on lath. Mill stocks are not heavy. 


Buffalo, N. Y.—The shingle market grows stronger and 
jobbers report that the price is not less than 12 cents 
higher than it was a month ago. Some mills are still 
advancing their quotations, One jobber gives a price for 
red cedar clears at $3.27, as against $3.15 last month, and 
he expects them to go higher. 





North Tonawanda, N. Y.—The market is rather quiet. 
Orders are booked less freely and what purchases are 
made are somewhat restricted With a curtailment of 
consumption the upward trend of prices during the last 
few weeks has terminated for the time being, at least. 


Cincinnati, Ohio.—Demand is light and will likely re- 
main so for the next several weeks. Dealers are inclined 
to the belief that there will not only be a good demand 
this year but that prices will be much improved as soon 
as the movement starts. Present prices are entirely too 
low. 


Columbus, Ohio.—The shingle trade is quiet and this is 
not unusual for the time of year. Dealers’ stocks are 
sufficient for all immediate needs. Prices are weak. The 
lath trade is also quiet. 





COOPERAGE. 


Chicago.—The price of oil barrels and tierces in differ- 
ent central and eastern States varies, on account of dif- 
ference in freight and the great competition among the 
coopers. Shippers of staves and heading can not under- 
stand when their prices for them are made at less than 
cost of the lumber why it is that more liberal orders are 
not received and many anticipating better demand held 
back their stocks until forced from lack of money to ac- 
cept any offers they can get. Nothing like the usual de- 
mand for barrels exists and coopers are compelled for 
the same reason to accept less than cost for their bar- 
rels. Six hoop, 50-gallon oil barrels are now offered at 
$1.20, with no prospect for improvement during the re- 
mainder of the packing season. The demand for beer 
staves is restricted, with prices lower than for several 
years. Full dressed barrel staves are now offered at 
$125 to $130 a thousand. Whisky staves are more steady 
at the low prices established in the fall. Circled oil head- 
ing is plentiful and selling slowly, with almost no demand 
for pork heading. Slack staves do not find buyers at the 
advance some shippers had expected. Flour mills are 
turning to sacks when unable to get staves at their 
prices. Ash butter tub staves are plentiful, with no ad- 
vance. Ash square heading is wanted, with lighter offer- 
ings; also 54%4-foot racked ash hoops. Some inquiry exists 
for hickory flour hoops for present use, say A. & H. Gates 
in their report on market conditions. 


. 





Advertisements will be inserted in this department at 
the following rates: 


For one week, 25 cents a line. 
For two weeks, - - 465 cents a line. 
For three weeks, . - - 60 cents a line. 
For four weeks, - . - - 75 cents a line. 
Nine words of ordinary length make one line 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra charge 
for copies of paper containing adv ertisement. copy must 
be in this office not ls ater than Wednesday morning in 
order to sec ure insertion in regular department. All adver- 
tisements received later will be placed under heading Too 
Late to Classify. 








) [Leo Sate To Classify 


ATTENTION- EXCEPTIONAL OPPORTUNITY 
To secure controlling interest, long established, best rate: 
lumber concern; net sales 1913 $240,000; average dividend 
last five years, 20 percent; good reason for selling; fo; 
particulars, 815 WAINWRIGHT BLDG., St. Louis, Mo 


FOR SALE OR EXCHANGE. THREE GOOD 
Sawmills in Canada with timber back of them, held und 
Dominion and Provincial leases, sutlicient to last for fro. 
fifteen to thirty years, for cut over lands in the Unite 
States. Address “HK. 41,” care AMERICAN LUMBERMAN, 


THOROUGHLY EXPERIENCED LUMBERMAN 
Open for position as manager, or other responsible position 
16 yeers constantly in all angles of the retail busines 
office, yard or mill, construction, estimating from plans, ete. 
want good growing proposition. 

















Address “EK. 42," care AMERICAN LUMBERMAN, 
BAND SAWYER AGE 31 DESIRES TO MAKE 
Change. *Have made a specialty of hardwoods; seven yea: 

with prese nt employe rs on fast modern mill. 
Adari ss ‘EK. 45," care AMERICAN LUMBERMAN, 





WANTED-TO BUY OR TAKE INTEREST 
And manage a lumber yard by a young man now managin 
a yard doing an $80,000.00 business. Can furnish best 0! 
references. Address “E. 39,” care AMERICAN LUMBERMAN. 





Too fate To Classify 


RESULTS 


Wausau, WIs., Jan. 3rd, 1914. 
AMERICAN LUMBERMAN, 
Chicago, Ill. 








centlemen : 

Received your letter in regard to my advertisement 
in your paper, will say that it will not be necessary 
to insert same, as I have secured a position through 
advertising in the LUMBERMAN. I was surprised at 
the returns I received from same and appreciate your 
courtesy and prompt attention. Your paper is the 
vest advertising medium of any journal published. 

Accept my thanks and best wishes for a Happy 
Prosperous New Year, I remain, 

Yours truly, A. A. Tiprz. 


St. Louis, Dee. 31, 1913. 
Mr. E. C. Hole. Mg 
AMERICAN Lanica®, 
Chicago, Il}. 
Dear Sir :— 

It is a pleasure to us to note that not only has our 
ad in your paper been a great advantage to us, but 
the information received from you in regard to parties 
in the market Lor rail, it has been of considerable 
service also. 

Wishing you the compliments of the season and 
again thanking you for the information contained in 
your letter of the 29th, we beg to remain, 

Yours very truly, 
NATIONAL STEEL RAIL COMPANY, 
per L. B. Mayer. 





HAVE YOU SOMETHING 
TO SELL? 
DO YOU WANT ANYTHING? 

Want to sell second-hand machinery ? 

Want to sell locomotives, cars, rails, etc. ? 

Want to sell boilers, engines and equipment? 

Want to sell electric machinery? 

Want to sell timber land? 

Want to sell a lumber yard? 

Want to sell a saw or planing mill? 

Want to sell a factory? 

You surely have something to sell; advertise in 
the Wanted and For Sale Department of AMERICAN 
LUMBERMAN. We can help you to secure a position. 
Filers, sawyers, engineers, mill mechanics, woodsmen, 
millwrights, skiddermen, loaders, buyers, inspectors, 
salesmen, bookkeepers, stenographers, clerks, shipping 
clerks, estimators, sales managers, yard foremen, mill 
superintendents, managers of departments. If you 
want a situation or would Jike advancement, adver- 
tise in the AMERICAN LUMBERMAN and get returns. 
Now is the time. We reach the people. 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 
S. Dearborn St., Ckicago. 











SASH AND DOOR MAN 
Seeks opening with reliable wholesale manufacturer. Have 
been through all departments and am _ strictly reliable. 
Good buyer and correspondent and have had some expe- 
rience preparing advertising. Office manager in present 
counections for several years but wish to make change soon 
for good reasons. Am willing to travel. 
AC ddress “E. 44,” care AMERICAN LUMBERMAN. 








FOR SALE 
1 four drawer latest improved National Cash Register and 
1 brand new latest model No. 5 Oliver Typewriter. 
ldress J. M. McCORMICK, Laurel, Miss. 


FOR SALE--CASH F.0.B. CARS TOLEDO, IOWA 
About 10,000 ft. walnut lumber. 
ALVA APPELGATE, Toledo, Iowa. 


WANTED-POSITION AS BAND SAW FILER 
16 years’ experience; good reference; will demonstrate 
ability. Address “B.'40,” care AMERICAN LUMBERMAN. 


WANTED—VERY LIGHT PORTABLE OUT-FIT 
For sawing R. R. ties from 8 ft. cedar bolts. 
FLAMBEAU SHINGLE MILL, Park Falls, Wis 


WANTED- POSITION BY BAND SAW FILER 
Kkighteen years’ experience, six years with last employer ; 
best of references furnished, good wages expected. 
BOX 36, Catlettsburg, Ky. 


WANTED POSITION BY BAND SAW FILER 
Of long experience on band mill and resaws. References. 
M. L. DEMOREST, 753 Plumb St., Macon, Ga. 




















IMPORTANT—READ THIS. 
In replying io advertisements, send copies of testimonials 
or other valuable papers, instead of originals. 








FOR SALE-WILLOW LOGS 
40,000 feet willow logs up to 22” in diameter. 
STANDARD TIE & TIMBER CO., 
419 Title Guaranty Bldg., St. Louis, Mo. 


SUGGESTION WANTED 
We have a small electric power planing mill, employing 
two or three men only; can you suggest some article to 
make that you yourself could create a market for at 
profit, and so take full charge of both? Geneva is th: 
most beautiful city in the State. 
R. J. ROGERS LUMBER CO., Geneva, N. Y. 


COMMISSARIES USE COUPON BOOKS 
Almost everywhere now, as the most satisfactory system of 
accounting. The BEST coupon books are made in Indian 
apolis. Send for samples and prices. 

ALLISON COUPON CO., 








Indianapolis, Ind. 





YOU MAY BE MISSING SOMETHING 


If you do not read the classified ads each week. If you 
have something to sell or exchange, insert small advertise 
ment in the Wanted & For Sale Department. When in need 
of an employee or employment write us. 

AMERICAN LUMBERMAN, Manhattan Bldg., 431 South 
Dearborn St., Chicago. 





TOPOGRAPHICAL SURVEYS & LOGGING MAPS 
Read what was said on this subject at the Portland Log 
ging Congress. 
We are prepared to make “ 
and plans for every need. 
Plan definitely for efficiency. 
CLARK, LYFORD & STERLING 


Topog’ Maps, timber estimates 


Real Estate Trust Bldg. 
Philadelphia, Pa. 


NOW IS THE TIME TO LOOK AROUND 
And see if you have any second-hand machinery, engines 
boilers or something you would like to sell or exchange. All 
you have to do is to place your advertisement in the AMERI 
CAN LUMBERMAN to reach the very pe ople who would Sa in 
terested. ‘Try it. AMERICAN LUMBERMA 
Manhattan Bidg., 431 South Dearborn St., bien Zo. 


WANTED YELLOW PINE 


To sell on commission by Chicago salesman 
Address “E. 36." care AMERICAN LUMBERMAN. 











BOOKKEEPERS. 

“Bookkeeping Systeass for a Retail Lumber Business,” is 
now ready and will be mailed to any address postpaid for 
35c. These are the prize contest systems published in the 
AMERICAN LUMBERMAN. They describe and illustrate in 
detail various systems used by retail lumber dealers. Full 
of good ideas and suggestions. 

AMERICAN LUMBERMAN, 431 S. Dearborn St., Chicago. 


[ _ Wanted:Cmployees 


WANTED--EXPERIENCED ALL AROUND 
Assistant at good retail yard. Must be capable of handling 
double entry books and willing to do all kinds of work con 
nected yard. —_— chance’ to learn the business. 

Address D. 19,’ care AMERICAN LUMBERMAN,. 


WANTED YOUNG MAN-LUMBER SALES 
Experience, yellow pine preferred. Permanent position and 
excellent opportunity for bright, clean, ambitious man. State 
fully experience, age, salary expected, and when could re- 
port. Address “D. 14,” care AMERICAN LUMBERMAN. 














WANTED ORDER CLERK 
Young man capable of filling position of assistant order 
clerk in office of a large sash and door factory. Must be 
one who has had some previous experience in entering 
orders in a sash -— door company’s office. 
Address D. 37,’ care AMERICAN LUMBERMAN. 





HARDWOOD LUMBER BUYER AND INSPECTOR 
To cover eastern Oklahoma and Texas. Must be familiar 
with the territory and good inspector. 

Address “DPD. 41,” care AMERICAN LUMBERMAN. 





WANTED._ENERGETIC YOUNG MAN 
With wholesale yellow pine traveling sales experience. Per 
manent position, good opening with large wholesale con- 
cern. Only clean, ‘ambitious men need apply. Give full ex 
perience, ete. Address “D 12,” care AMERICAN LUMBERMAN. 





YOU READ THESE ADS. 
So do many thousand others. Each week the eyes of the 
lumber world read this paper. Why don’t you advertise? 
Write to the Wanted and For Sale Department and we will 
be pleased to answer your letter. It costs only a penny or 
two. Write at once. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago, Ill. 














